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Recommendation snapshot 

Ticker Price Target Rating 

BSOFT IN 576 508 SELL 

COFORGE IN 9,451 6,357 SELL 

ECLX IN 3,650 3,695 HOLD 

FSOL IN 369 408 HOLD 

HCLT IN 1,892 1,728 SELL 

INFO IN 1,917 1,970 HOLD 

LTIM IN 5,678 5,438 HOLD 

MPHL IN 2,884 2,744 HOLD 

PSYS IN 6,394 3,721 SELL 

TCS IN 4,165 3,923 HOLD 

TECHM IN 1,712 1,928 HOLD 

WPRO IN 309 251 SELL 

ZENT IN 739 654 SELL 

Price & Target in Rupees | Price as of 27 Dec 2024 
 

Á Trump, Covid excess, hyper scaler power, Gen AI compression, GCC 

expansion, market share shift, etc, will drive óslow is the normalô 

acceleration  
The earnings dynamic between domestic companies and IT, holding up 

the latter, we believe, will reverse. Prefer INFO, TECHM, FSOL and ECLX 

 

  

Sectorôs performance disconnected with earnings: Nifty IT has run up ~34% 

since 1 June 2024, while consensus earnings for FY25/FY26 have seen modest 

cuts. Tier-1 and Tier-2 Indian IT services stocks are trading at +1 SD and +2 SD 

above their five-year means respectively. Expectations of a sharp growth pick up, 

ócheaperô relative valuation and relative near-term earnings resilience (vs certain 

domestic sectors which are experiencing downgrades) are holding up the sector, in 

our view. Gen AI growth optionality is also built in, on which there is little visibility. 

Only a modest near-term acceleration: Even under a US soft landing (with lower 

interest rates), we think USD revenue growth of Tier-1s will fall short of elevated 

expectation of ~8% over FY25-FY27E (~3% CAGR FY23-FY25). We believe organic 

US$ revenue growth for Tier-1s in FY25-FY27 will be slower than in FY15-FY20 

(~7%) with margins likely flat with downside risks.  

Multiple speed breakers post FY25: (1) Trump policies raise uncertainty. (2) 

óHigher for longer US interest ratesô backdrop. (3) Covid-induced pull forward of 

demand requires a multi-year unwind. (4) Massive hyper scaler AI capex should 

accentuate re-alignment in IT spend. (5) AI/Gen AI is likely to be deflationary over 

the next 24-36 months. (6) Internal IT services spend is being shifted offshore 

leading to upsurge in GCC expansion. (7) Accenture & Tier-2s are gaining share. (8) 

H1-B issue likely to make a comeback impacting margins. (9) Weak TCV in 1HFY25. 

Tier-2 will outgrow Tier-1 but margin expansion will be the casualty: Growth will 

come from addressing the cost take-out market but margin pressures will be visible. 

Expect Tier-1s to self-cannibalise to protect their turf against both Tier-1 and Tier-2 

challengers in the Gen-AI race. We believe the standalone valuation of certain Tier-2 

stocks and collective PE premium to Tier-1s is at a historical high and unsustainable. 

Initiate on 13 companies: With valuation a concern and risks to elevated growth 

expectations, we have no BUYs but 7 HOLDs and 6 SELLs. We are relatively more 

positive on TECHM and INFO in Tier-1s. In Tier-2, FSOL and ECLX look interesting, 

though the past six-month run up has been steeper than that of their peers. 
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Fig 1 ï Key assumptions with respect to coverage companies 

  FY19 FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 

INR/ USD 70.1 71.0 74.1 74.6 80.7 82.8 84.1 85.4 86.6 

USD Revenue Growth (%)          

TCS 9.6 5.4 0.6 15.9 8.6 4.1 5.2 5.8 6.5 

Infosys 7.9 8.3 6.1 20.3 11.7 1.9 4.9 7.7 7.2 

HCL Tech 10.1 15.1 2.4 12.8 9.6 5.4 5.5 6.6 7.2 

Wipro 1.6 0.8 (1.4) 27.3 8.5 (3.8) (2.0) 4.8 5.8 

Tech Mahindra 4.2 4.3 (1.4) 17.3 10.1 (5.0) 1.1 6.0 7.4 

LTIM 19.1 13.0 9.5 109.7 17.2 4.4 5.2 8.9 8.5 

Persistent 2.2 4.3 12.9 35.2 35.3 14.5 17.7 17.9 14.7 

Mphasis 13.1 10.8 5.6 21.7 7.8 (6.3) 5.4 9.9 8.8 

Coforge 12.8 13.4 5.8 38.0 15.6 11.7 27.5 16.1 12.7 

Birlasoft (19.4) 27.4 3.4 15.7 7.2 7.1 2.6 8.5 9.0 

Zensar 17.6 4.0 (16.2) 15.3 6.1 (2.0) 5.0 8.4 8.5 

Firstsource (0.2) 5.7 18.7 15.9 (5.5) 1.9 24.2 17.8 15.3 

Eclerx 1.1 (0.1) 4.9 35.2 16.9 6.4 12.5 13.9 11.7 

EBIT Margin (INR) (%)          

TCS 25.6 24.6 25.9 25.3 24.1 24.6 24.6 25.0 25.2 

Infosys 22.8 21.3 24.5 23.0 21.1 20.7 21.1 21.0 21.2 

HCL Tech 19.6 19.6 21.4 18.9 18.2 18.2 18.3 18.7 18.9 

Wipro 17.1 17.3 19.9 17.7 15.4 15.2 16.6 16.3 16.4 

Tech Mahindra 15.0 11.6 14.2 14.6 11.4 6.1 9.7 12.4 15.0 

LTIM 18.4 16.1 19.3 17.8 16.2 15.7 15.6 16.3 16.5 

Persistent 12.6 9.2 12.1 13.9 14.9 14.4 14.4 15.2 16.0 

Mphasis 16.1 16.0 16.1 15.3 15.3 15.1 15.4 15.6 15.7 

Coforge 14.2 13.1 13.0 14.2 14.3 12.9 12.6 13.4 13.8 

Birlasoft 10.1 9.2 12.6 13.6 9.1 14.2 11.9 13.2 13.7 

Zensar 10.2 8.5 13.9 11.1 7.6 15.1 13.6 14.4 14.3 

Firstsource 12.0 10.8 11.7 12.0 9.4 11.0 11.6 12.5 13.1 

Eclerx 18.5 17.7 24.5 26.4 23.8 22.2 20.7 21.1 21.0 

EPS (Rs)          

TCS 83.1 86.2 89.3 103.6 115.2 128.1 136.6 149.5 162.8 

Infosys 36.0 38.9 45.5 52.4 57.6 63.3 64.2 70.9 78.1 

HCL Tech 36.8 40.8 47.7 49.8 54.9 57.9 64.6 69.0 75.6 

Wipro 9.3 8.3 9.6 11.1 10.3 10.4 11.9 12.6 13.9 

Tech Mahindra 48.7 45.2 49.9 62.7 54.7 26.5 48.2 63.6 83.3 

LTIM 86.5 87.1 111.2 133.3 149.0 154.6 170.6 202.7 227.2 

Persistent 22.0 22.2 29.4 45.1 60.3 71.1 86.2 107.5 132.2 

Mphasis 56.1 63.6 64.7 76.4 87.1 82.6 90.2 102.1 114.7 

Coforge 65.6 71.5 74.7 109.0 113.8 131.4 140.7 209.9 243.3 

Birlasoft 13.9 8.1 11.6 16.6 12.0 22.6 20.2 24.7 28.5 

Zensar 13.7 11.5 15.3 18.3 14.4 29.1 29.5 32.4 36.4 

Firstsource 5.4 4.9 5.2 7.7 7.3 7.3 9.2 12.5 15.9 

Eclerx 40.2 38.5 55.0 85.3 98.3 104.0 113.0 134.7 155.3 
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  FY19 FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 

EPS growth (%)          

TCS 24.0 3.8 3.6 16.0 11.2 11.2 6.6 9.5 8.9 

Infosys 10.8 8.1 17.0 15.2 9.8 10.0 1.3 10.5 10.1 

HCL Tech 16.9 10.9 17.0 4.5 10.1 5.5 11.6 6.8 9.6 

Wipro 10.5 (10.4) 14.9 16.6 (7.2) 0.2 14.6 6.0 10.7 

Tech Mahindra 13.7 (7.0) 10.2 25.7 (12.8) (51.6) 82.0 31.9 31.0 

LTIM 36.0 0.7 27.7 19.9 11.7 3.8 10.4 18.8 12.1 

Persistent 9.2 0.7 32.4 53.5 33.6 18.0 21.3 24.7 23.0 

Mphasis 31.2 13.3 1.8 18.0 14.0 (5.1) 9.3 13.1 12.4 

Coforge 47.7 9.0 4.5 45.9 4.4 15.5 7.1 49.2 15.9 

Birlasoft 6.0 (41.8) 42.6 44.1 (27.8) 88.3 (10.6) 21.9 15.6 

Zensar 28.9 (16.1) 32.8 19.8 (21.5) 102.6 1.2 9.9 12.5 

Firstsource 14.5 (10.1) 5.3 48.9 (4.6) 0.3 25.4 36.2 27.2 

Eclerx (11.3) (4.0) 42.7 55.2 15.2 5.8 8.6 19.3 15.3 

Source: Companies, BOBCAPS Research, Note: LTIM merger assumed in FY22. 

Fig 2 ï Indian IT Services sector valuations 

Y/E 31 Mar TCS Infosys HCL Tech Wipro 
Tech 

Mahindra 
LTIM Persistent Mphasis Coforge Birlasoft Zensar Firstsource eClerx 

Price - 27 Dec 2024 4,165 1,917 1,892 309 1,712 5,678 6,394 2,884 9,451 576 739 369 3,650 

Currency INR INR INR INR INR INR INR INR INR INR INR INR INR 

Market Value (Rs bn) 14,793.6 7,813.5 5,040.5 3,176.5 1,644.7 1,651.6 978.2 537.0 620.4 156.4 164.7 252.2 170.8 

(US$ mn) 176,114 93,018 60,006 37,816 19,580 19,662 11,646 6,393 7,385 1,862 1,961 3,003 2,033 

Dec 2025 Target Price 3,923 1970 1728 251 1928 5438 3721 2744 6357 508 654 408 3695 

Upside/(downside) (%) (5.8) 2.8 (8.7) (18.8) 12.7 (4.2) (41.8) (4.8) (32.7) (11.7) (11.6) 10.8 1.2 

Recommendation HOLD HOLD SELL SELL HOLD HOLD SELL HOLD SELL SELL SELL HOLD HOLD 

FDEPS (Rs)              

FY23 115.2 57.6 54.9 10.3 54.7 149.0 60.3 87.1 113.8 12.0 14.4 7.3 98.3 

FY24 128.1 63.3 57.9 10.4 26.5 154.6 71.1 82.6 131.4 22.6 29.1 7.3 104.0 

FY25E 136.6 64.2 64.6 11.9 48.2 170.6 86.2 90.2 140.7 20.2 29.5 9.2 113.0 

FY26E 149.5 70.9 69.0 12.6 63.6 202.7 107.5 102.1 209.9 24.7 32.4 12.5 134.7 

FY27E 162.8 78.1 75.6 13.9 83.3 227.2 132.2 114.7 243.3 28.5 36.4 15.9 155.3 

PE (x)              

FY23 36.2 33.3 34.5 29.9 31.3 38.1 106.1 33.1 83.1 47.9 51.4 50.4 37.1 

FY24 32.5 30.3 32.7 29.8 64.6 36.7 89.9 34.9 71.9 25.5 25.4 50.2 35.1 

FY25E 30.5 29.9 29.3 26.0 35.5 33.3 74.2 32.0 67.2 28.5 25.1 40.0 32.3 

FY26E 27.9 27.0 27.4 24.5 26.9 28.0 59.5 28.3 45.0 23.4 22.8 29.4 27.1 

FY27E 25.6 24.6 25.0 22.2 20.5 25.0 48.4 25.1 38.9 20.2 20.3 23.1 23.5 

EV/EBITDA (x)              

FY23 25.6 23.4 21.9 17.2 18.1 27.2 63.9 23.8 40.5 47.9 28.9 32.6 23.5 

FY24 23.3 22.5 20.3 16.8 28.7 26.0 55.5 24.0 38.0 25.5 18.3 28.5 21.8 

FY25E 21.9 20.6 19.1 15.3 20.7 23.6 48.5 22.4 31.9 28.0 19.4 22.7 19.4 

FY26E 20.2 18.7 17.2 13.1 16.0 20.1 38.6 19.3 25.8 23.0 16.3 17.5 15.9 

FY27E 18.6 17.1 15.8 11.6 12.6 18.1 31.7 17.3 22.1 19.9 14.5 14.4 13.4 

EV/Sales (x)              

FY23 6.7 5.6 4.9 3.5 2.7 5.0 11.6 4.2 7.1 3.1 3.3 4.5 6.6 

FY24 6.2 5.3 4.5 3.3 2.7 4.7 9.7 4.4 6.2 2.9 3.3 4.3 5.8 
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Y/E 31 Mar TCS Infosys HCL Tech Wipro 
Tech 

Mahindra 
LTIM Persistent Mphasis Coforge Birlasoft Zensar Firstsource eClerx 

FY25E 5.8 4.9 4.2 3.2 2.7 4.3 8.3 4.1 5.3 2.8 3.1 3.5 4.8 

FY26E 5.4 4.5 3.8 2.9 2.5 3.8 6.9 3.7 4.4 2.5 2.7 2.9 4.0 

FY27E 5.0 4.1 3.5 2.6 2.3 3.4 5.9 3.3 3.8 2.2 2.4 2.4 3.4 

Post Tax ROIC (%)              

FY23 50.4 34.4 28.3 19.0 19.0 43.9 40.8 27.0 26.9 16.2 15.9 9.0 39.8 

FY24 53.8 32.4 29.9 17.3 9.8 42.6 37.2 22.1 25.0 27.0 35.8 10.7 33.9 

FY25E 53.5 33.4 31.3 19.6 16.5 45.5 36.1 21.8 18.2 21.1 32.2 12.1 33.6 

FY26E 54.3 35.7 33.2 21.6 22.5 49.6 39.4 23.7 16.7 22.6 34.6 13.6 38.9 

FY27E 56.1 37.4 35.4 24.8 29.8 51.0 45.3 25.8 18.9 23.1 37.0 15.8 42.6 

Source: Companies, BOBCAPS Research 

Fig 3 ï Performance of stocks and indices 

Stock Performance (%) CY21 CY22 CY23 1QCY22 2QCY22 3QCY22 4QCY22 1QCY23 2QCY23 3QCY23 4QCY23 1QCY24 2QCY24 QTD YTD 

TCS 30.6 (12.9) 18.8 0.0 (12.6) (8.0) 8.4 0.4 3.0 6.9 7.5 2.7 0.7 (2.4) 10.3 

Infosys 50.3 (20.1) 2.3 1.0 (23.3) (3.3) 6.7 (5.3) (6.5) 7.5 7.5 (2.9) 5.2 2.2 24.9 

HCL Tech 41.0 (21.2) 41.1 (11.8) (16.4) (4.2) 11.5 4.4 9.5 3.9 18.7 5.3 (5.4) 5.3 29.0 

Wipro 85.2 (45.1) 20.0 (17.3) (29.7) (5.2) (0.4) (7.0) 6.5 4.3 16.1 1.9 7.2 14.2 31.2 

LTIM 100.8 (40.5) 44.2 (16.0) (35.4) 12.1 (2.1) 9.0 9.2 0.2 20.8 (21.5) 9.0 (9.1) (9.8) 

Tech Mahindra 88.3 (41.4) 25.2 (16.3) (33.3) 2.3 2.5 8.4 2.6 8.1 4.1 (1.9) 14.6 8.5 34.5 

Firstsource 80.4 (44.1) 80.7 (31.7) (17.7) 1.8 (2.4) 3.1 20.7 31.6 10.3 6.9 6.2 18.5 99.4 

Eclerx 195.7 (26.5) 102.6 (9.2) (19.0) 11.3 (10.2) 0.9 25.9 10.9 43.8 (8.7) 2.2 21.3 40.8 

Mphasis 122.6 (41.9) 38.9 (0.6) (32.1) (9.0) (5.5) (9.0) 5.5 25.4 15.3 (12.8) 2.9 (4.2) 5.3 

Persistent 223.3 (21.1) 91.3 (2.8) (28.6) (4.7) 19.4 19.1 8.7 15.9 27.5 7.8 6.4 17.3 73.0 

Coforge 117.7 (34.1) 61.5 (24.3) (20.6) (5.0) 15.5 (1.8) 23.5 8.3 22.9 (12.3) (0.8) 34.7 50.6 

Birlasoft 120.6 (45.2) 141.4 (16.5) (22.4) (20.0) 5.8 (12.6) 37.4 34.7 49.2 2.9 (7.0) (4.3) (20.1) 

Zensar 119.7 (59.2) 186.7 (29.6) (25.8) (22.2) 0.6 28.8 41.0 33.7 18.0 (0.6) 23.2 9.5 21.1 

LTTS 139.8 (34.2) 42.7 (8.8) (40.6) 18.5 2.6 (8.3) 16.5 16.3 14.8 4.3 (10.5) (12.2) (10.7) 

Tata Elxsi 221.8 7.1 39.3 50.7 (7.6) 4.7 (26.5) (5.2) 27.3 (4.8) 21.1 (11.1) (10.1) (10.8) (21.3) 

KPIT Infotech 331.7 14.9 115.0 (1.9) (13.9) 27.5 6.7 31.4 17.8 5.7 31.4 (1.8) 10.0 (10.3) (3.5) 

Cyient 99.4 (20.7) 182.7 (9.3) (18.4) 4.8 2.3 22.7 50.8 12.9 35.3 (12.9) (8.0) 2.7 (15.8) 

Mastek 166.7 (43.4) 64.9 10.0 (35.4) (18.8) (1.8) (9.8) 26.1 23.5 17.4 (9.7) 7.2 12.9 4.1 

Newgen Software 119.5 (38.9) 333.7 (21.0) (23.2) (0.3) 1.0 25.1 50.6 32.7 73.5 1.8 22.2 20.9 107.6 

Happiest Minds 276.6 (32.0) 1.7 (18.5) (21.5) 19.9 (11.3) (12.9) 27.4 (10.6) 2.4 (16.9) 9.8 (13.4) (21.9) 

HGS 194.5 (19.5) (25.6) (38.1) 4.2 18.5 5.2 (22.6) 4.8 (7.0) (1.4) (25.4) 13.6 (15.6) (30.7) 

Intellect Design 135.6 (39.9) 87.5 27.4 (33.0) (18.3) (13.8) (8.0) 53.1 12.4 18.4 31.1 (2.6) 6.2 22.1 

OFSS 23.3 (23.7) 39.3 (9.4) (13.6) (3.7) 1.4 8.0 18.2 6.5 2.5 108.3 12.6 10.4 200.2 

Ramco Systems (21.2) (46.4) 14.8 (44.1) 6.3 (6.3) (3.5) (24.7) 33.6 29.5 (11.9) (9.1) 23.2 6.5 44.7 

DXC 25.0 (17.7) 33.5 1.4 (7.1) (19.2) 8.3 (3.5) 4.5 (22.0) 9.8 (7.3) (10.0) (1.8) (10.9) 

Endava 118.8 (54.4) 30.7 (20.8) (33.6) (8.7) (5.1) (12.2) (22.9) 10.7 35.7 (51.1) (23.1) 19.6 (60.8) 

Cognizant 8.3 (35.5) 70.4 1.1 (24.7) (14.9) (0.4) 6.5 7.1 3.8 11.5 (3.0) (7.2) 3.5 5.8 

Accenture 58.7 (35.6) 141.4 (18.7) (17.7) (7.3) 3.7 7.1 8.0 (0.5) 14.3 (1.2) (12.5) 2.0 2.7 

Globant SA 44.3 (46.5) 64.9 (16.6) (33.6) 7.5 (10.1) (2.5) 9.6 10.1 20.3 (15.2) (11.7) 11.1 (7.5) 

Epam Systems INC 86.5 (51.0) 186.7 (55.6) (0.6) 22.9 (9.5) (8.8) (24.8) 13.8 16.3 (7.1) (31.9) 21.2 (18.9) 

Cap Gemini 70.0 (27.6) 333.7 (6.0) (19.3) 1.3 (5.8) 9.5 1.6 (4.5) 13.8 13.0 (12.9)   

Genpact 28.3 (12.7) 1.7 (18.0) (2.6) 3.3 5.8 (0.2) (18.7) (3.6) (4.1) (5.1) (2.3) 10.0 24.3 

Perficient Inc 171.3 (46.0) (25.6) (14.9) (16.7) (29.1) 7.4 3.4 15.4 (30.6) 13.8 (14.5) 32.9   
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Stock Performance (%) CY21 CY22 CY23 1QCY22 2QCY22 3QCY22 4QCY22 1QCY23 2QCY23 3QCY23 4QCY23 1QCY24 2QCY24 QTD YTD 

Thought Works Inc  (62.0) (5.7) (22.4) (32.2) (25.7) (2.9) (27.8) 2.6 (46.0) 17.9 (47.4) 12.3   

Just Dial 29.1 (26.5) 115.0 (12.9) (20.5) 0.7 5.6 (0.9) 24.1 (1.3) 10.0 0.1 28.0 (13.5) 24.5 

Infoedge 17.2 (29.5) (25.1) (19.1) (16.6) 2.7 1.9 (5.3) 20.4 (7.1) 23.4 8.8 21.3 6.6 68.0 

Makemytrip (6.2) (0.5) (52.8) (3.2) (4.3) 19.5 (10.2) (11.2) 10.3 50.2 15.9 51.2 18.4 25.0 147.4 

Zomato  (56.8) 108.6 (40.1) (34.6) 15.8 (4.9) (14.0) 47.2 35.2 21.9 47.2 10.1 (0.8) 119.3 

Nykaa  (55.8) 12.3 (19.6) (16.7) (9.6) (27.0) (19.8) 19.6 3.1 13.5 (6.9) 8.9 (18.4) (8.2) 

Paytm  (60.2) 19.7 (60.4) 27.9 (5.6) (16.8) 19.9 36.3 (1.2) (25.9) (36.6) (0.2) 47.4 59.6 

PB Infotech  (52.8) 77.3 (26.9) (17.5) (17.5) (5.1) 42.5 9.1 9.8 3.8 41.5 24.3 26.7 158.3 

Index Performance (%)                

Nasdaq 26.6 (33.0) 53.8 (9.1) (22.5) (4.6) (0.3) 20.5 15.2 (3.1) 14.3 8.5 7.8 8.5 29.4 

S&P 500 26.9 (19.4) 24.2 (4.9) (16.4) (5.3) 7.1 7.0 8.3 (3.6) 11.2 10.2 3.9 4.8 26.6 

Stox 600 22.2 (12.9) 12.7 (6.5) (10.7) (4.8) 9.6 7.8 0.9 (2.5) 6.4 7.0 (0.2)   

DAX 15.8 (12.3) 20.3 (9.3) (11.3) (5.2) 14.9 12.2 3.3 (4.7) 8.9 10.4 (1.4)   

Nikkei 4.9 (9.4) 28.2 (3.4) (5.1) (1.7) 0.6 7.5 18.4 (4.0) 5.0 20.0 (1.5) 6.2 18.2 

MSCI EM (4.6) (22.4) 7.0 (7.3) (12.4) (12.5) 9.2 3.5 (0.1) (3.7) 7.4 1.6 4.4 (7.4) 6.0 

Bovespa (11.9)   14.5 (17.9) 11.7   15.9 (1.3) 15.1 (4.5) (3.3) (8.1) (9.8) 

HSCEI (23.3) (18.6) (14.0) (8.6) 1.9 (22.9) 13.4 3.9 (7.8) (4.3) (6.2) 0.7 9.0   

NIFTY IT 59.6 (26.0) 24.1 (6.2) (23.3) (3.1) 6.1 0.3 3.0 7.5 11.7 (1.7) 3.6 4.2 23.1 

NIFTY BANK 13.5 21.2 12.3 2.5 (8.1) 15.6 11.3 (5.5) 10.2 (0.4) 8.3 (2.4) 11.1 (3.1) 6.3 

NIFTY FMCG 10.0 17.5 29.0 (3.4) 3.8 17.9 (0.5) 3.9 13.7 (1.1) 10.4 (5.3) 5.2 (13.9) (1.0) 

NIFTY AUTO 19.0 15.3 47.6 (3.5) 10.9 8.5 (0.7) (2.9) 23.7 6.8 15.0 15.0 17.7 (14.5) 24.1 

NIFTY ENERGY 33.7 14.3 29.4 14.1 (2.8) 1.9 1.1 (11.8) 8.2 10.6 22.5 16.6 7.1 (20.4) 4.7 

NIFTY PHARMA 10.1 (11.4) 33.6 (4.5) (10.5) 6.7 (2.9) (4.6) 14.6 12.0 9.1 12.9 3.9 (1.2) 36.7 

NIFTY METAL 69.7 21.8 18.7 16.3 (27.4) 23.8 16.6 (18.2) 12.9 10.1 16.6 3.5 18.9 (14.5) 9.3 

NIFTY INFRA 35.6 6.1 39.1 1.4 (7.9) 7.3 5.9 (3.1) 12.7 8.8 17.0 14.1 9.6 (11.3) 16.3 

NIFTYMIDCAP 46.1 3.5 46.6 (2.5) (10.9) 15.9 2.7 (4.7) 19.0 13.4 13.9 4.1 15.9 (5.3) 23.4 

NIFTY SMALLCAP 59.3 (13.8) 55.6 (7.6) (19.1) 11.8 3.1 (7.6) 20.5 17.6 18.8 0.8 20.0 (2.2) 23.9 

NIFTY 24.1 4.3 20.0 0.6 (9.6) 8.3 5.9 (4.1) 10.5 2.3 10.7 2.7 7.5 (7.7) 9.6 

USD/INR    75.2 77.3 79.8 82.2 82.3 82.2 82.7 83.3 83.0 83.4 84.4 83.7 

Source: Bloomberg, BOBCAPS Research. Priced as of 27 December 2024 
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Fig 4 ï Revenue Picture  

(US$ mn) 

        CAGR (%) 

FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 
FY15-
FY20 

FY20-
FY25 

FY25-
FY27 

TCS 22,032 22,174 25,707 27,927 29,080 30,580 32,363 34,463 7.4 6.8 6.2 

Infosys 12,781 13,562 16,310 18,212 18,562 19,480 20,973 22,492 8.0 8.8 7.5 

HCL Tech 9,936 10,175 11,481 12,586 13,270 14,006 14,936 16,006 10.8 7.1 6.9 

Wipro 8,256 8,137 10,356 11,234 10,805 10,586 11,098 11,746 3.1 5.1 5.3 

Tech Mahindra 5,182 5,111 5,998 6,607 6,277 6,345 6,729 7,230 7.2 4.1 6.7 

LTIM 2,351 2,613 2,747 4,106 4,287 4,511 4,915 5,332 12.4 13.9 8.7 

Tier-1 Total 60,537 61,772 72,598 80,671 82,281 85,508 91,013 97,269 7.5 7.2 6.7 

Top 3 44,749 45,911 53,498 58,725 60,912 64,066 68,272 72,961 8.2 7.4 6.7 

Mphasis 1,239 1,308 1,593 1,718 1,609 1,697 1,864 2,028 5.6 6.5 9.3 

Persistent Systems 502 566 766 1,036 1,186 1,396 1,645 1,887 10.2 22.7 16.3 

Coforge 593 628 867 1,002 1,119 1,426 1,656 1,866 8.9 19.2 14.4 

Birlasoft 464 480 555 595 637 654 709 773 (1.0) 7.1 8.8 

Zensar 590 494 569 604 592 622 675 732 6.6 1.1 8.5 

Firstsource 578 686 795 751 765 950 1,120 1,291 3.1 10.5 16.6 

Eclerx 201 210 285 333 354 398 454 507 5.4 14.7 12.8 

Tier-2 Total 4,166 4,372 5,429 6,038 6,263 7,142 8,123 9,084 5.4 11.4 12.8 

Coverage Total 64,703 66,144 78,027 86,709 88,544 92,650 99,136 1,06,353 7.4 7.4 7.1 

Source: Company, BOBCAPS Research 

Fig 5 ï USD Revenue Growth (YoY) 

(%) FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 

TCS 5.4 0.6 15.9 8.6 4.1 5.2 5.8 6.5 

Infosys 8.3 6.1 20.3 11.7 1.9 4.9 7.7 7.2 

HCL Tech 15.1 2.4 12.8 9.6 5.4 5.5 6.6 7.2 

Wipro 0.8 (1.4) 27.3 8.5 (3.8) (2.0) 4.8 5.8 

Tech Mahindra 4.3 (1.4) 17.3 10.1 (5.0) 1.1 6.0 7.4 

LTIM 18.8 11.2 5.1 49.5 4.4 5.2 8.9 8.5 

Tier-1 Total 7.2 2.0 17.5 11.1 2.0 3.9 6.4 6.9 

Mphasis 10.8 5.6 21.7 7.8 (6.3) 5.4 9.9 8.8 

Persistent Systems 4.3 12.9 35.2 35.3 14.5 17.7 17.9 14.7 

Coforge 13.4 5.8 38.0 15.6 11.7 27.5 16.1 12.7 

Birlasoft 27.4 3.4 15.7 7.2 7.1 2.6 8.5 9.0 

Zensar 4.0 (16.2) 15.3 6.1 (2.0) 5.0 8.4 8.5 

Firstsource 5.7 18.7 15.9 (5.5) 1.9 24.2 17.8 15.3 

Eclerx (0.1) 4.9 35.2 16.9 6.4 12.5 13.9 11.7 

Tier-2 Total 9.6 4.9 24.2 11.2 3.7 14.0 13.7 11.8 

Coverage Total 7.3 2.2 18.0 11.1 2.1 4.6 7.0 7.3 

Source: Company, BOBCAPS Research 
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Fig 6 ï EBIT 

(Rs mn) 

        CAGR (%) 

FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 
FY15-
FY20 

FY20-
FY25 

FY25-
FY27 

TCS 3,85,800 4,24,810 4,84,530 5,42,370 5,93,110 6,33,555 6,90,056 7,51,190 8.7 10.4 8.9 

Infosys 1,93,740 2,46,220 2,80,150 3,09,060 3,17,470 3,45,386 3,75,704 4,12,434 7.0 12.3 9.3 

HCL Tech 1,38,530 1,61,640 1,62,040 1,84,840 2,00,270 2,16,152 2,38,016 2,62,187 10.9 9.3 10.1 

Wipro 1,05,730 1,23,053 1,40,286 1,39,606 1,36,099 1,47,980 1,54,908 1,67,777 2.1 7.0 6.5 

Tech Mahindra 42,803 53,894 64,997 60,720 31,475 51,631 71,200 94,010 4.1 3.8 34.9 

LTIM 17,561 23,926 46,514 53,851 55,685 59,176 68,543 76,390 15.7 27.5 13.6 

Mphasis 14,190 15,609 18,270 21,087 20,114 21,976 24,855 27,538 12.9 9.1 11.9 

Persistent Systems 3,270 5,075 7,922 12,472 14,150 16,867 21,335 26,113 2.0 38.8 24.4 

Coforge 5,468 6,074 9,152 11,477 11,870 15,008 19,018 22,275 16.6 22.4 21.8 

Birlasoft 3,043 4,489 5,636 4,382 7,512 6,516 8,017 9,182 (13.6) 16.4 18.7 

Zensar 3,536 5,109 4,715 3,693 7,378 7,110 8,283 9,058 0.2 15.0 12.9 

Firstsource 4,437 5,925 7,103 5,633 6,963 9,265 11,939 14,650 7.5 15.9 25.7 

Eclerx 2,539 3,826 5,699 6,299 6,492 6,963 8,169 9,203 (0.9) 22.4 15.0 

Source: Company, BOBCAPS Research 

Fig 7 ï EBIT Margin (%) 

 FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 

TCS 24.6 25.9 25.3 24.1 24.6 24.6 25.0 25.2 

Infosys 21.3 24.5 23.0 21.1 20.7 21.1 21.0 21.2 

HCL Tech 19.6 21.4 18.9 18.2 18.2 18.3 18.7 18.9 

Wipro 17.3 19.9 17.7 15.4 15.2 16.6 16.3 16.4 

Tech Mahindra 11.6 14.2 14.6 11.4 6.1 9.7 12.4 15.0 

LTIM 16.1 19.3 17.8 16.2 15.7 15.6 16.3 16.5 

Mphasis 16.0 16.1 15.3 15.3 15.1 15.4 15.6 15.7 

Persistent Systems 9.2 12.1 13.9 14.9 14.4 14.4 15.2 16.0 

Coforge 13.1 13.0 14.2 14.3 12.9 12.6 13.4 13.8 

Birlasoft 9.2 12.6 13.6 9.1 14.2 11.9 13.2 13.7 

Zensar 8.5 13.9 11.1 7.6 15.1 13.6 14.4 14.3 

Firstsource 10.8 11.7 12.0 9.4 11.0 11.6 12.5 13.1 

Eclerx 17.7 24.5 26.4 23.8 22.2 20.7 21.1 21.0 

Source: Company, BOBCAPS Research 
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Fig 8 ï PAT  

(Rs mn) 

        CAGR (%) 

FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 
FY15-
FY20 

FY20-
FY25 

FY25-
FY27 

TCS 3,23,400 3,33,880 3,83,270 4,21,470 4,65,850 4,94,126 5,40,996 5,88,903 8.3 8.8 9.2 

Infosys 1,65,950 1,93,510 2,21,110 2,40,950 2,62,320 2,66,232 2,94,264 3,23,996 6.1 9.9 10.3 

HCL Tech 1,10,620 1,29,410 1,34,990 1,48,520 1,57,020 1,75,190 1,87,140 2,05,113 8.8 9.6 8.2 

Wipro 97,218 1,08,320 1,22,191 1,13,500 1,10,452 1,24,473 1,31,982 1,46,088 2.4 5.1 8.3 

Tech Mahindra 40,166 44,272 55,637 48,531 23,511 42,795 56,447 73,959 9.0 1.3 31.5 

LTIM 15,201 19,381 40,734 45,608 48,063 52,037 60,115 67,381 14.9 27.9 13.8 

Tier-1 Total 7,52,555 8,28,773 9,57,932 10,18,579 10,67,216 11,54,853 12,70,944 14,05,440 7.1 8.9 10.3 

Mphasis 11,851 12,166 14,311 16,380 15,549 17,208 19,474 21,892 11.9 7.7 12.8 

Persistent Systems 3,403 4,507 6,904 9,211 10,936 13,336 16,650 20,481 3.2 31.4 23.9 

Coforge 4,441 4,555 6,619 6,938 8,084 9,629 14,715 17,053 31.3 16.7 33.1 

Birlasoft 2,243 3,208 4,637 3,316 6,238 5,709 6,959 8,046 (1.1) 20.5 18.7 

Zensar 2,676 3,497 4,161 3,277 6,650 6,704 7,335 8,253 0.2 20.2 11.0 

Firstsource 3,397 3,616 5,372 5,137 5,147 6,401 8,627 10,972 7.7 13.5 30.9 

Eclerx 2,087 2,828 4,180 4,888 5,115 5,434 6,487 7,477 (1.9) 21.1 17.3 

Tier-2 Total 30,099 34,377 46,183 49,147 57,718 64,421 80,246 94,173 8.0 16.4 20.9 

Source: Company, BOBCAPS Research 

Fig 9 ï PAT Growth  

(%) FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 

TCS 2.8 3.2 14.8 10.0 10.5 6.1 9.5 8.9 

Infosys 5.8 16.6 14.3 9.0 8.9 1.5 10.5 10.1 

HCL Tech 9.3 17.0 4.3 10.0 5.7 11.6 6.8 9.6 

Wipro 8.0 11.4 12.8 (7.1) (2.7) 12.7 6.0 10.7 

Tech Mahindra (7.0) 10.2 25.7 (12.8) (51.6) 82.0 31.9 31.0 

LTIM 0.3 27.5 110.2 12.0 5.4 8.3 15.5 12.1 

Tier-1 Total 4.4 10.1 15.6 6.3 4.8 8.2 10.1 10.6 

Mphasis 10.4 2.7 17.6 14.5 (5.1) 10.7 13.2 12.4 

Persistent Systems (3.2) 32.4 53.2 33.4 18.7 21.9 24.8 23.0 

Coforge 10.1 2.6 45.3 4.8 16.5 19.1 52.8 15.9 

Birlasoft (4.7) 43.0 44.5 (28.5) 88.1 (8.5) 21.9 15.6 

Zensar (14.7) 30.7 19.0 (21.2) 102.9 0.8 9.4 12.5 

Firstsource (10.1) 6.4 48.6 (4.4) 0.2 24.4 34.8 27.2 

Eclerx (8.6) 35.5 47.8 16.9 4.6 6.2 19.4 15.3 

Tier-2 Total 0.9 14.2 34.3 6.4 17.4 11.6 24.6 17.4 

Source: Company, BOBCAPS Research 
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Fig 10 ï Post Tax ROIC 

(%) FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 

TCS 42.6 40.9 44.4 50.4 53.8 53.5 54.3 56.1 

Infosys 32.5 33.3 34.5 34.4 32.4 33.4 35.7 37.4 

HCL Tech 26.3 26.3 26.3 28.3 29.9 31.3 33.2 35.4 

Wipro 25.7 28.1 26.1 19.0 17.3 19.6 21.6 24.8 

Tech Mahindra 22.0 24.0 25.1 19.0 9.8 16.5 22.5 29.8 

LTIM 42.7 50.6 59.8 43.9 42.6 45.5 49.6 51.0 

Mphasis 26.2 24.7 26.7 27.0 22.1 21.8 23.7 25.8 

Persistent Systems 26.4 42.3 43.3 40.8 37.2 36.1 39.4 45.3 

Coforge 25.0 26.4 29.3 26.9 25.0 18.2 16.7 18.9 

Birlasoft 10.3 16.2 21.3 16.2 27.0 21.1 22.6 23.1 

Zensar 15.2 24.0 21.1 15.9 35.8 32.2 34.6 37.0 

Firstsource 10.1 11.7 12.4 9.0 10.7 12.1 13.6 15.8 

Eclerx 19.8 28.5 40.5 39.8 33.9 33.6 38.9 42.6 

Source: Company, BOBCAPS Research 
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Current valuations disconnected with fundamentals 

Since 1 June 2024, Nifty IT is up 34% (outperforming Nifty by a massive ~29pps). 

However, consensus earnings for FY25 and FY26 have not moved much during this 

period. It has been an entirely PE expansion story.  

Currently (1) Tier-1s are collectively trading at +1 SD above their 5-year mean (and 

higher over a 10-year period) and significantly higher than during FY15-FY20. (2) Tier-

2s collectively are trading higher than their pandemic peak and are at +2 SD or more 

above their five-year mean valuation. They are likely the highest-ever levels in their past 

10- or 15-year history. (3) The PE premium of Tier-2 to Tier-1 is at its historical peak. In 

neither stock baskets, does consensus expect revenue growth to expand at the torrid 

pace of FY21-FY23 (although an acceleration from the FY23-FY25 period is expected) 

that could partly justify these valuations.  

In the Tier-1 basket we have TCS, INFO, HCLT, WPRO, TECHM and LTIM. In the Tier-

2 basket we have PSYS, COFORGE, MPHL, ZENT, BSOFT, FSOL and ECLX. 

Fig 11 ï 12-month forward PE multiple chart of Tier-1 companies 

 
Source: Bloomberg, BOBCAPS Research.  

Fig 12 ï 12-month forward PE multiple chart of Tier-2 companies 

 
Source: Bloomberg, BOBCAPS Research 
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Fig 13 ï 12-month forward PE premium of Tier-2 versus Tier-1  

 
Source: Bloomberg, BOBCAPS Research 

An analysis of PE multiples (Figure 15) indicates where each stock stands vis-à-vis 

history. Both from a valuation and earnings growth standpoint. 

The PE expansion seems to be (1) foretelling a sharp revenue/earnings acceleration in 

FY25-FY27; (2) showing belief in the relative valuation narrative (óif sector XYZ with weak 

and volatile cashflows and low revenue visibility can get a high PE multiple Indian IT 

services companies with strong cashflows and relatively better visibility can command 

higher multiples even with lower growthô); (3) building in a possible revenue acceleration 

due to Gen AI (whenever it happens); and (4) indicating relative revenue/earnings 

stability when certain domestic sectors are seeing earnings cuts (see Figure 17). 

On the earnings front, expectations of sharp pick up in revenue/earnings growth in 

FY25-FY27 that many of the bulls espouse, we believe, are optimistic. Our US$ 

revenue growth estimates for Tier-1 companies are ~150bps lower than Bloomberg 

consensus with risks to the downside if the óhigher-interest rate for longerô scenario 

plays out in the US or a recession happens in the US (20% probability according to 

Bloomberg consensus, moved down from 50% a year back). 

Some of the recent PE multiple expansion has to do with the relatively improved 

demand commentary during 1HFY25 with a pickup in discretionary spending in certain 

pockets (especially North America BFSI) and the view held by many on the street that a 

sharpish revenue/earnings expansion is on the cards, FY26 onwards. This pickup is to 

be driven by broadening of discretionary spending beyond North American BFSI 

(banking, financial services and insurance) and belief in the soft-landing macro scenario 

in the US in 2025.   

Lastly, earnings for many domestic focused sectors have been marked down due to 

various reasons ï low government capex, MFI stress, slower credit growth, urban 

income issues, extreme weather conditions, etc. All this while the IT services sector has 

seen its earnings growth hold up or seen only modest cuts. Domestic earnings could 

see a turnaround as government spending picks up (see Figure 18), rural recovery 

turns stronger, rates are cut by the Reserve Bank of India (RBI) in 2025 and possibly a 

slower fiscal consolidation in FY26. And consensus Indian IT EPS for FY26/FY27 may 

see modest cuts as 2025 rolls by and growth remains tepid. So, the current tactical 

trade could reverse.  
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We do not believe structurally Indian IT services industry will see the pandemicôs 

ócompressed transformationô type of demand in the foreseeable future. We believe the 

industryôs structural USD revenue organic growth from here on will be lower than the 

~7% CAGR ï seen during FY15-FY20. While Digital will still be a long-term theme, 

which is likely to be growth additive, we believe there is going to be customer focus on 

compressing spending on the non-Digital side, to fund the rest. The recent focus on 

Generative AI and the productivity gains that one could get from it in various service 

lines make us feel that it is likely deflationary over the next 24-36 months if not longer. 

Bloomberg consensus is assuming US$ revenue growth for the Tier-1s to accelerate by 

500bps from the ~3% CAGR that one is likely to see during FY23-FY25. Some of our 

more bullish competitors believe the acceleration will be by as much as 600-800bps. 

While we expect acceleration, we think it will be more modest at ~350bps with potential 

downside risks.  

And, if PE multiples are already expensive on existing earnings, it would require a 

material upgrade to FY25-FY27 numbers for meaningful returns to be made from here 

on ï unless one anticipates a further PE multiple expansion (which could happen if 

domestic equity flows continue to be strong and the expected domestic 

revenue/earnings recovery in FY26 gets delayed). 

The other way to interpret the high PE multiples would be that the market is assuming 

earnings growth of the unprecedented ócompressed transformationô phase of FY21-

FY23 repeating in the future. While earnings prospects for some companies could be 

better than their pre-pandemic phase (albeit by not as large a margin as some bulls 

expect), most others will revert to pre-pandemic levels or worse.  

Also, a 10-year study of valuations and earnings growth (Figure 15) indicates that 

Indian IT stocks are currently trading at +2.1 SD to +18.3 SD higher valuations 

compared to the mean multiples during the FY15-FY20 period. Yes, we would admit 

that certain companies have undergone a structural change for the better, but not to the 

extent that the bulls assume and not all of them. 

Fig 14 ï Consensus EPS change versus movement of stock prices 

Company  
6-month EPS Change (%) Stock price change since  

31 May 2024 (%) FY25 FY26 

TCS (2.8) (1.8) 13.6 

Infosys 2.0 3.0 35.6 

Wipro 1.8 (1.2) 39.2 

HCLT 2.1 2.1 43.6 

Tech Mahindra 2.3 (1.4) 38.3 

LTIM (1.0) (1.1) 22.6 

Persistent (0.1) 1.3 87.5 

Zensar (1.1) (7.3) 20.1 

Coforge (0.8) 8.8 91.0 

Birlasoft (21.1) (15.8) (5.7) 

Mphasis (0.8) (0.7) 27.3 

Firstsource Solutions (0.1) 6.9 98.0 

eClerx (10.9) (7.2) 61.9 

Source: Bloomberg, BOBCAPS Research. Priced as of 26 December 2024   
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Fig 15 ï PE multiples, earnings and how expensive stocks are compared to FY15-FY20. Most stocks are trading at 
higher than their FY15-FY20 peak multiples 

  TCS Infosys HCLT Wipro Tech M LTIM Persistent Mphasis Coforge Birlasoft Zensar eClerx Firstsource 

Current 12-month forward 
PE multiple 

30.4 29.5 29.6 25.8 32.1 36.7 65.0 32.4 51.9 29.4 26.6 31.2 34.9 

Mean PE multiple during 
FY15-FY20 

23.6 18.8 15.6 16.3 15.9 18.7 17.4 18.0 19.6 8.4 14.2 15.6 9.4 

Highest PE multiple during 
FY15-FY20 

33.6 23.7 19.4 23.0 24.5 30.3 23.0 29.7 33.2 19.5 31.3 25.8 15.6 

1 Std Dev during FY15-
FY20 

3.3 1.8 1.5 1.7 2.5 3.8 2.6 2.2 4.3 3.0 3.4 4.9 1.8 

Current PE is how many SD 
over FY15-FY20 mean 

2.1 6.0 9.4 5.6 6.5 4.7 18.3 6.6 7.5 7.0 3.7 3.2 14.6 

Earnings growth over FY15-
FY20 (%) 

9.2 6.5 9.4 (1.0) 9.0 14.2 4.1 14.7 20.1 (8.3) (4.3) (7.5) 8.1 

Earnings growth over FY20-
FY25 (%) 

9.6 10.5 9.6 7.4 1.3 14.4 31.2 7.3 14.5 20.1 20.7 24.0 13.5 

Earnings growth over FY25-
FY27 (%) 

9.2 10.3 8.2 8.3 31.5 15.4 23.8 12.8 31.5 18.7 11.2 17.3 31.6 

Source: Company, BOBCAPS Research  

Fig 16 ï Earnings estimates, target prices and ratings 

Company 
CMP  
(Rs) 

Market Cap. 
(US$ bn) 

FY25E EPS 
(Rs) 

FY26E EPS 
(Rs) 

FY27E EPS 
(Rs) 

Target PE 
(x) 

Rating 
TP  

(Rs) 
Upside to 
CMP (%) 

TCS 4,165 176 136.6 149.5 162.8 24.60 HOLD 3,923 (5.8) 

Infosys 1,917 93 64.2 70.9 78.1 25.83 HOLD 1,970 2.8 

HCL Tech 1,892 60 64.6 69.0 75.6 23.37 SELL 1,728 (8.7) 

Wipro 309 38 11.9 12.6 13.9 18.45 SELL 251 (18.8) 

Tech Mahindra 1,712 20 48.2 63.6 83.3 24.60 HOLD 1,928 12.7 

LTIM 5,678 20 170.6 202.7 227.2 24.60 HOLD 5,438 (4.2) 

Persistent 6,394 12 86.2 107.5 132.2 29.52 SELL 3,721 (41.8) 

Mphasis 2,884 6 90.2 102.1 114.7 24.60 HOLD 2,744 (4.8) 

Coforge 9,451 7 140.7 209.9 243.3 27.06 SELL 6,357 (32.7) 

Birlasoft 576 2 20.2 24.7 28.5 18.45 SELL 508 (11.7) 

Zensar 739 2 29.5 32.4 36.4 18.45 SELL 654 (11.6) 

Firstsource 369 3 9.2 12.5 15.9 27.06 HOLD 408 10.8 

Eclerx 3,650 2 113.0 134.7 155.3 24.60 HOLD 3,695 1.2 

Source: Bloomberg, BOBCAPS Research, Priced on 27 December 2024 
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Fig 17 ï Earnings upgrade/downgrade picture of NSE-50 companies in the last 6 
months 

Sr. No. Company  
6-month EPS change (%) Stock price change since  

31 May 2024 (%) FY25 FY26 

1 ADANI ENTERPRISES LTD (8.5) (30.8) (29.6) 

2 ADANI PORTS AND SPECIAL ECON 0.4 (0.2) (13.5) 

3 APOLLO HOSPITALS ENTERPRISE (2.1) (2.7) 24.3 

4 ASIAN PAINTS LTD (14.8) (13.0) (21.5) 

5 AXIS BANK LTD 3.5 1.4 (7.4) 

6 BAJAJ AUTO LTD (1.8) (2.7) (2.3) 

7 BAJAJ FINANCE LTD (4.4) (4.5) 1.7 

8 BAJAJ FINSERV LTD (2.4) (2.5) 2.0 

9 BHARAT ELECTRONICS LTD 2.9 3.4 (0.2) 

10 BHARAT PETROLEUM CORP LTD (4.7) 1.3 (5.8) 

11 BHARTI AIRTEL LTD (1.8) (5.4) 16.5 

12 BRITANNIA INDUSTRIES LTD (8.5) (6.5) (8.1) 

13 CIPLA LTD 2.5 (0.8) 3.0 

14 COAL INDIA LTD 6.3 5.4 (21.3) 

15 DR. REDDY'S LABORATORIES 6.1 6.5 16.9 

16 EICHER MOTORS LTD 1.4 3.2 1.4 

17 GRASIM INDUSTRIES LTD (14.4) 71.7 7.2 

18 HCL TECHNOLOGIES LTD 2.1 2.0 43.5 

19 HDFC BANK LIMITED (4.2) (10.8) 16.9 

20 HDFC LIFE INSURANCE CO LTD 7.9 19.6 13.9 

21 HERO MOTOCORP LTD 1.6 (6.7) (16.5) 

22 HINDALCO INDUSTRIES LTD 5.3 0.8 (8.8) 

23 HINDUSTAN UNILEVER LTD (3.6) (4.5) 0.6 

24 ICICI BANK LTD 3.1 5.5 15.7 

25 ITC LTD (5.0) (5.5) 11.8 

26 INDUSIND BANK LTD (11.0) (5.6) (36.2) 

27 INFOSYS LTD 2.0 3.0 35.6 

28 JSW STEEL LTD (8.5) (10.12) 3.8 

29 KOTAK MAHINDRA BANK LTD 8.1 2.22 4.3 

30 LARSEN & TOUBRO LTD (2.5) (2.95) (1.1) 

31 MAHINDRA & MAHINDRA LTD 2.7 NA 18.7 

32 MARUTI SUZUKI INDIA LTD (1.4) (2.68) (12.1) 

33 NTPC LTD 0.9 2.94 (6.8) 

34 NESTLE INDIA LTD (9.1) (8.70) (8.7) 

35 OIL & NATURAL GAS CORP LTD (8.8) (5.82) (9.1) 

36 POWER GRID CORP OF INDIA LTD (0.2) 0.39 0.1 

37 RELIANCE INDUSTRIES LTD (7.3) (5.73) (14.9) 

38 SBI LIFE INSURANCE CO LTD 4.5 4.41 1.6 

39 SHRIRAM FINANCE LTD 4.3 3.75 24.3 

40 STATE BANK OF INDIA 7.1 10.57 (2.2) 

41 SUN PHARMACEUTICAL INDUS 5.7 3.86 26.1 

42 TATA CONSULTANCY SVCS LTD (2.9) (1.8) 13.6 

43 TATA CONSUMER PRODUCTS LTD (11.9) (6.3) (13.9) 

44 TATA MOTORS LTD (5.2) (7.8) (19.5) 

45 TATA STEEL LTD (44.5) (12.2) (16.1) 

46 TECH MAHINDRA LTD 2.3 (1.4) 38.3 

47 TITAN CO LTD (17.4) (10.0) 2.5 

48 TRENT LTD 10.9 19.6 54.9 

49 ULTRATECH CEMENT LTD (20.7) (12.3) 15.6 

50 WIPRO LTD 1.8 (1.2) 39.2 

Source: Bloomberg, BOBCAPS Research, as of 26 December 2024 
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Fig 18 ï Earnings of domestic Nifty 50 companies seen improving in FY26/FY27 after weakness in FY25 

Net Income Growth (YoY %) 31-Mar-20 31-Mar-21 31-Mar-22 31-Mar-23 31-Mar-24 31-Mar-25 31-Mar-26 31-Mar-27 

ASIAN PAINTS LTD 21.9 15.3 (4.2) 37.3 30.8 (11.3) 11.1 11.4 

AXIS BANK LTD (63.3) 287.9 96.1 (23.4) 143.8 7.9 21.6 12.8 

BAJAJ AUTO LTD 4.3 (4.0) 18.4 5.3 37.2 8.9 19.3 14.5 

BAJAJ FINANCE LTD 31.8 (16.0) 59.2 63.5 25.6 15.6 27.3 25.5 

BHARTI AIRTEL LTD 72.3 232.1 (114.1) 181.9 43.5 64.5 41.4 33.2 

BRITANNIA INDUSTRIES LTD 21.4 34.5 (18.4) 34.7 5.3 5.9 15.1 12.0 

EICHER MOTORS LTD (17.0) (30.4) 14.8 85.0 10.7 53.0 11.4 11.9 

HDFC BANK LIMITED 4.7 32.8 1.2 41.9 27.1 36.7 23.1 25.2 

HERO MOTOCORP LTD 5.2 (23.3) (19.7) 23.6 29.7 42.3 7.3 8.2 

HINDUSTAN UNILEVER LTD 9.9 18.5 8.7 14.8 2.4 3.8 11.0 10.8 

ICICI BANK LTD 169.3 92.2 36.5 35.4 30.1 6.9 12.6 5.0 

ITC LTD 11.7 (18.0) 24.9 29.9 2.7 10.7 11.4 20.7 

INDUSIND BANK LTD 35.2 (34.4) 64.0 54.9 20.6 (1.8) 23.2 10.7 

KOTAK MAHINDRA BANK LTD 19.2 15.9 21.3 23.7 22.1 3.9 4.1 14.9 

LARSEN & TOUBRO LTD 1.6 (25.7) 37.6 19.9 21.4 24.4 23.5 18.0 

MAHINDRA & MAHINDRA LTD (24.8) 18.5 32.1 102.4 (15.5) 25.9 16.7 17.2 

MARUTI SUZUKI INDIA LTD (44.4) (31.4) 17.7 147.8 59.0 35.8 14.2 16.1 

NTPC LTD (16.0) 26.7 13.6 1.5 23.2 4.9 10.8 8.4 

NESTLE INDIA LTD 5.2 0.5 15.2   0.9 12.9 12.2 

SHRIRAM FINANCE LTD (2.5) (0.5) 8.9 120.9 22.5 12.4 8.8 8.1 

STATE BANK OF INDIA 752.1 13.3 57.8 57.3 20.5 5.9 5.7 13.1 

TATA CONSUMER PRODUCTS LTD 16.5 103.0 (0.7) 37.8 5.8 6.6 26.5 16.7 

TITAN CO LTD 7.5 (36.6) 125.6 50.3 5.5 7.3 34.8 23.6 

TRENT LTD (47.6) (495.4) (122.9) 511.9 219.1 86.4 43.8 35.9 

Source: Company, BOBCAPS Research, Bloomberg  

 
 

 

 
 

  



IT SERVICES  
 

 
 

 
EQUITY RESEARCH 17 01 January 2025 

 

How are we valuing companies  

We are using PE methodology and using TCS as our industry benchmark as it has the 

strongest position in the industry through: (1) breadth and depth in service lines, 

geographies and verticals, (2) the strongest client base in the Indian peer set built over 

five plus decades of its existence, (3) ability to stitch together integrated offerings, (4) 

significant lead in automation skills, (5) strong and stable base of experienced 

employees with contextual knowledge, (6) strong product, platform and agile delivery 

capabilities, and (7) industry-best margins and return ratios.  

While it may be gaining market share within the industry, it may not be the fastest-

growing company within our coverage universe because of its size.  

We are using it as a benchmark also because of the longevity of its cash flows, 

steadiness in margins and revenue growth, and the massive value creation gap (ROIC-

WACC) which we believe can be maintained for the longest time vis-a-vis its peer 

group.  

The target PE multiple used for TCS is 24.6x (which is the average PE multiple of TCS 

over the last 5 years less 1SD). This is by no means pessimistic. 24.6x is higher than 

the 23.6x multiple which was the mean multiple of the FY15-FY20 time frame when 

revenue growth was ~150bps faster. During the Global Financial Crisis (GFC) 

downturn, the stock traded in the single digit PE multiple territory. We are using a 1SD 

discount to the five-year PE as we believe that industry and TCS will see a óslower for 

longerô growth situation.   

We have used the five-year mean over the 10-year or the 15-year one because of 

elevated multiples from higher domestic equity flows, which we think could sustain. 

Despite slower growth in recent years the stock has been steady and has not seen 

much volatility reflected in the reduced standard deviation in recent years compared to 

the past (Figure 19). 

Fig 19 ï Study of PE multiples of TCS (our valuation benchmark) over various time periods 

  Mean Median -\+1SD Mean - 0.5 SD Mean - 1 SD Mean - 1.5SD Mean - 2SD 

3 Year forward looking PE 28.1 27.6 2.5 26.9 25.6 24.4 23.2 

5 Year forward looking PE 27.9 27.8 3.3 26.3 24.6 23.0 21.3 

10 Year forward looking PE 23.7 24.2 5.3 21.1 18.5 15.8 13.2 

15 Year forward looking PE 21.5 19.6 5.5 18.7 16.0 13.2 10.4 

Source: Bloomberg, BOBCAPS Research 

We have benchmarked all other IT companiesô target PE multiples with respect to TCS. 

We have given appropriate (but subjective) premium/discount to TCS (a discussion on 

this is given in Figure 23). The target multiple, in our view, should reflect the longevity of 

the enterprise, prospects for growth in revenue, profitability & return ratios and 

sustainability of the same.  

Why use a PE multiple that is 1SD lower than 5-year mean of TCS 

Through our choice of the benchmark Target PE multiple (5-year 12 month forward 

mean PE of TCS) ï 1 SD we seek to capture the probability of downside risks to 

consensus growth expectations. There are multiple speed breakers post FY25 which 
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could result in revenue growth and earnings estimates to be lowered in the coming 

days. While our Tier-1 revenue growth estimates are lower than consensus by ~150bps 

we see downside risks to them too. 

While the strong consensus estimates seem to imply a soft-landing macro scenario in 

the US, the higher probability event is a óno landing, higher-for-longer interest rateô 

scenario which we believe has a 50-60% probability. The probability of a recession is 

also not insignificant (20% based on Bloomberg estimates). 

Some of the speed breakers are industry/technology related, and some are related to 

the macro and policy environment especially in the US which is the key market for 

Indian IT services firms.  Besides the US, we believe the European market macro looks 

quite bad (Europe ï including UK ï forms about 30-40% of revenue) and corporate IT 

spending would be muted. 

We think the following are the key issues that could curb growth post FY25. 

1) Trump policies related uncertainty 

2) óHigher for longer US interest ratesô backdrop  

3) Multi-year unwind of the Covid-induced pull forward of demand during FY21-FY23 

4) Re-alignment in IT spend connected with massive hyper scaler AI capex  

5) AI/Gen AI induced deflation over the next 24-36 months  

6) Upsurge in GCC expansion  

7) Accenture, Tier-2 and Cognizant gaining share especially in Managed services 

contracts 

8) More restrictions on H1-B visas during Trump 2.0 adversely impacting margins  

9) Weak TCV (total contract value) in 1HFY25 and lumpy orders in FY25 

The industry/technology-related issues will continue to impact growth even if the US 

economy heads into a soft landing. So, our cautious view on multiples is not entirely 

macro driven. 

Tier-2 valuations 

We have accorded multiples largely based on our view of growth and its medium-term 

sustainability and margin trajectory. Much of this has been extrapolated from the last 0-

5 yearsô performance of the companies (actuals) and our reading of where it is headed 

in the next five years (our view, which is subjective), which we admit is also influenced 

to an extent by our view of the execution capability of the current management.  

Considering strong domestic equity flows into mid and small cap funds and the growth 

delta in both revenue and earnings that one is likely to see in select Tier-2 players vis-à-

vis Tier-1s, we have accorded a premium/discount to the target multiple of TCS. 
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Fig 20 ï Comparative analysis of financial metrics Tier-2 companies  

 Persistent Mphasis Coforge BirlaSoft Zensar Firstsource Eclerx 

Market Cap (US$mn) - 27 Dec 2024 11,646 6,393 7,385 1,862 1,961 3,003 2,033 

Sep 2024 Quarter Revenue Annualised (US$mn) 1,381 1,684 1,478 653 625 920 395 

Growth (YoY %) 18.4 5.7 32.8 3.2 4.0 23.7 12.8 

EBIT Margin change - Sep qtr 2024 - Sep qtr 2019 507bps (77bps) (222bps) 205bps 270bps 198bps 511bps 

Number of employees (Sep 2024) 23,237 31,601 32,483 12,578 10,240 32,898 18,227 

Revenue Per capita (US$) - All employees- Annualised 59,441 63,372 45,488 51,932 61,016 27,965 21,689 

EBIT Margin (Sep Qtr 2024) 14.0 15.4 11.7 10.5 13.1 10.8 22.0 

EBIT per capita (USD) 8,334 9,777 5,290 5,432 7,999 3,020 4,775 

Stock compensation expense (2024/FY24) as %age of revenue 163bps 93bps 72bps 60bps 29bps 5bps 64bps 

2015-2020 Earnings CAGR (FY16-FY21) (%) 9.60 15.30 10.30 (4.70) 2.20 5.88 (1.71) 

2020-2023 Earnings CAGR (FY21-FY24) (%) 34.25 8.47 20.71 25.14 23.95 12.54 23.67 

Direct and Operating Cost per capita (USD) Sep Qtr 2024 annualised 51,107 53,595 40,199 46,500 53,016 24,945 16,913 

Top 5 (%) Sep 2024 qtr 31.4 43.0 23.0 36.7 28.1 32.5 46.9 

Top 10 (%) Sep 2024 qtr 41.5 53.0 34.4 52.5 42.0 48.6 63.5 

Top 5 (%) Change - Sep 2024 - Sep 2019 in bps (1,290bps) 500bps (600bps) 960bps (952bps) (700bps) (804bps) 

Top 10 (%) Change - Sep 2024 - Sep 2019 in bps (1,190bps) 600bps 140bps 1,540bps (595bps) NA (151bps) 

PE        

2024(FY25) 74.2 32.0 67.2 28.5 25.1 40.0 32 

2025(FY26) 59.5 28.3 45.0 23.4 22.8 29.4 27 

EV/Sales        

2024(FY25) 8.3 4.1 5.3 2.8 3.1 3.5 4.8 

2025(FY26) 6.9 3.7 4.4 2.5 2.7 2.9 4.0 

Source: Company, BOBCAPS Research; Note: Coforge revenue and growth is inclusive of Cigniti which was not there in the base quarter. Firstsource includes one month of the Ascensos acquisition. 
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Fig 21 ï Key positives and negatives of our Tier-2 coverage companies 

 Mphasis Coforge Persistent Birlasoft 

Positives Despite some legacy BFSI 
relationships where business is 
likely hotly contested, Mphasis 
has been able to grow. Speaks of 
its client centricity and ability to 
mine. 

Strength in Banking and Capital 
Markets vertical 

Has in recent quarters tried to 
diversify beyond the BFSI vertical 
with an increasing amount of TCV 
coming from the non BFSI space. 
Augurs well in the long term. 

Strong growth in Direct 
international has offset rapid 
reduction in business in HP/DXC 
channel. 

Entry into more top BFS clients in 
the last 3-5 years 

Strong top management execution  

Strength in Travel, Insurance, and 
niche areas in BFS 

Built decent-sized businesses 
around horizontal digital 
capabilities. 

AdvantageGo (Insurtech 
platform), Pega, Duckcreek are 
key areas of strength. 

Significantly higher than normal 
sales incentivisation and stock-
based compensation has led to 
strong TCV of order inflow. 

High Client centricity and good 
execution has ensured minimum 
leakage in revenue helping drive 
top quartile revenue growth 

Cigniti acquisition will give it the 
headroom to cross sell more of its 
vertical and horizontal skills into a 
client base which is good and with 
very little overlap. 

Strong top management execution 
has led to great TCV/ACV addition 
in recent quarters, ahead of even 
its larger peers. 

Core Digital engineering skills 
have been much in demand since 
the pandemic. 

Been generous with stock 
compensation. 

A successful M&A programme 
that has added both horizontal 
and vertical capabilities. 

Significantly brought down 
exposure to poorly performing top 
client IBM without hurting growth. 

Had room for significant margin 
expansion in the past but decided 
to re-invest. However, we think it 
still has some headroom. 

Its SASVA AI/Gen AI platform 
allows it a play in the cost take out 
market. 

A new team has come together 
under the new CEO which has 
shown early promise of good 
execution in a harsh demand 
environment. 

We think the company has been 
able to raise margins through 
good internal cost control. 

Believe the company has got 
good ERP capabilities in SAP, 
Oracle and JDE packages which 
stands it in good stead in the 
manufacturing vertical 

While it is under indexed to BFSI 
vertical, believe the new team has 
a lot of experience in that vertical 
and could help drive growth. 

Negatives Significant vertical and client 
concentration risks. Risk of growth 
discontinuity high in a constrained 
macro environment 

Client concentration risk has 
increased over the last 5 years 
unlike reduction in all its peers. 

The high client and vertical 
concentration have hurt growth in 
the last 24 months. 

Has a large exposure to the 
Mortgage sector, which is under 
pressure in recent times. 

Gross margin and SGA spend so 
low that there is not enough room 
to spend on hunting for new logos. 

Under indexed to North America 
the largest tech spender 

BFSI is a large 50% plus 
exposure. As it becomes larger, 
we believe it will have to bid for 
much larger deals which will be 
more fiercely competed and with 
possibly lower than current 
margins. 

While Cigniti will be a growth 
driver, in the near term and 
optically the earnings growth for 
the combined entity looks very 
strong, the organic growth of 
Coforge and Cigniti on a 
standalone basis will likely be in 
the low teens in FY25.  

Cigniti acquisition adds 
considerable goodwill to the 
Coforge balance sheet that 
compresses ROIC from here on. 

Frequent large stock 
compensation awards (much 
larger compared to its peers) tend 
to dilute margins. 

Still has a large concentration in 
the Hi-Tech vertical, which could 
be under pressure. 

While it has 45 F-500 clients on its 
roster, we are not sure whether it 
gets material revenue from many 
of them. 

More a horizontal skills company 
than one with equal domain skills 

There is a growth versus margin 
challenge that it will face. At its 
current size to be a growth leader 
it will have to take on larger 
engagements which will 
necessarily be more tightly 
contested on pricing/margins. 
More concessions on rebadging 
and third-party items will need to 
be made. 

BFSI, while it has a smaller share 
of revenue in Birlasoft, is a 
fiercely-competed vertical with 
several well entrenched 
incumbents who will be difficult to 
dislodge. The gains here will take 
time, especially with the rather 
limited set of capabilities. 

A lot of the growth in recent years 
has come from client mining and 
which has resulted in client 
concentration increasing 
materially from 36% coming from 
top 10 clients in 4QFY19 to~ 52% 
in 2QFY25. This could lead to 
growth discontinuities if there are 
problems with some of the top 
clients. 

A move to areas like larger 
projects that require new 
horizontal capabilities like 
Infrastructure services will involve 
lower margins in the initial phase. 

Source: Companies, BOBCAPS Research 
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Fig 22 ï Key positives and negatives of our Tier-2 coverage companies 

 Zensar Firstsource eClerx 

Positives Has the capacity to fuel growth by 
reallocating spending with pyramid being 
among the largest levers. 

Health care & Life sciences could be big 
growth driver as the current CEO comes with 
the background of having handled a large 
HC&LS portfolio within Infosys. 

Trying to bolster its domain skills under the 
new CEO. 

The new CEO ï been there for 15 months 
now ï Ritesh Idnani, we believe, could be a 
strong growth propeller considering his 
execution track record in the BPS unit of 
Tech Mahindra.  

The company is at the intersection of 
customer experience horizontal and BFSI, 
CMT and Healthcare domains. Added retail 
through the recent Ascensos acquisition. 

For a company which is just about US$1bn 
in revenue, it has a much wider delivery 
footprint spread over US, UK, India, 
Philippines, South Africa, Australia, Mexico, 
Romania, Trinidad & Turkey. This could be a 
point customers will consider seriously for 
delivery-related de-risking. 

Has a marquee client list largely located in 
US and UK spread across the verticals. 
Cross sell has a lot of potential. 

Kapil Jain, the new CEO who joined 18 
months back, has put in place a new 
execution plan though numbers have not 
been publicly shared. 

A non-siloed approach will help sell more 
services to the good client list that it has. 

It does complex back-office work for clients 
in the financial markets space. 

Has strong clients and there is potential to 
cross sell and upsell to them if sales, 
account management and delivery are 
executed well. 

It has a productised service delivery with 
multiple solutions in areas like Digital shelf, 
product merchandising and customer 
operations.  

Better marketing would help enhance the 
brand 

Negatives Revenue growth push in the foreseeable 
future will be at the expense of margins to 
some extent which could come off from 
historic high levels of FY24. 

We think the low hanging fruits on margins 
have been plucked. From here on it is going 
to be a hard grind. 

Client mining has been quite weak with most 
of the growth coming from outside of the top 
clients. We wonder if that has to do with its 
limited skills in cost take out projects 

Firstsource in its earlier avatar as ICICI One 
source was largely put together through a 
series of acquisitions in BFSI and healthcare 
verticals. 

Many of these acquisitions have worked in 
silos and would require effort to put together 
a coherent one Firstsource proposition to 
cross sell to the clients. 

Has a decent sized exposure to the 
Mortgage sector, which is under pressure in 
recent times due to high rates in the US. 

Optically the ROIC of the company looks low 
largely due to the M&A done in the early part 
of its life. Ex the goodwill, the lower than 
peer EBIT margins impact ROIC. 

Margin expansion will be gradual. 

Has among the highest EBIT margins in the 
industry and could see pressure when it 
takes in larger projects which requires onsite 
presence or requires rebadging or are 
annuity in nature which would require pass 
back of productivity gains.  

Client concentration is among the highest in 
the industry and a key risk. This impacted 
growth in the FY16-FY20 timeframe when 
some clients saw M&A action or insourced 
work.  

. 

Source: Companies, BOBCAPS Research 
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Fig 23 ï Our relative valuation matrix and rationale 

Company 
Target PE 
multiple 

Premium/ 
Discount to TCS 

Rationale for the premium/discount and other comments 

TCS 24.6x  

24.6x represents 1SD below the 5-year mean 12-month forward PE multiple. TCS is our sector benchmark as it has 

the strongest position in the industry through: (1) Breadth and depth in service lines, geographies and verticals, (2) the 

strongest client base in the Indian peer set built over 5 plus decades of its existence, (3) ability to stitch together 

integrated offerings, (4) significant lead in automation skills, (5) strong and stable base of experienced employees with 

contextual knowledge, (6) strong product, platform and agile delivery capabilities, and (7) industry-best margins and 

return ratios. While it may be gaining market share within the industry, it may not be the fastest growing company 

within our coverage universe because of its size. The premium is for the longevity of its cash flows, steadiness in 

margins and growth, and the massive value creation gap (ROIC-WACC) which we believe can be maintained for the 

longest time vis-a-vis its peer group. We have used 5-year mean over the 10-year or 15-year mean because of 

elevated multiples during this period due to higher equity flows. Something that could sustain. Also, standard deviation 

is lower compared to 10 years. Near term we believe the large BSNL order in the base revenue base of FY25 may 

pose challenges going forward. TCV accretion in 1HFY25 has been weak ï down 20%. Our 2QFY25 quarterly note on 

the company (Link). 

Infosys 25.8x 5% premium 

Despite lower ólegacy servicesô capabilities in terms of automation, lower platform skills, lower margins and ROIC we 

have given Infosys a 5% premium to TCSôs multiple as we believe it would show better growth in the near future as 

discretionary spending (to which it has a higher exposure) makes a comeback. Unlike in the past when we believed 

Infosys was trading off margins for growth, we believe it will not breach the 20% EBIT margin level to which it is close 

to in the foreseeable future. We expect both revenue growth and EBIT growth to be ~100-150bps faster than that of 

TCS in the FY25-FY27 time frame. The company has been unaffected by the loss of some long-standing senior 

management personnel to competition. Indicates the depth of leadership bench. Infosys has also been quick off the 

blocks in putting together, branding and marketing its cloud and Gen-AI capabilities compared to its peers. Our 

2QFY25 quarterly note on the company (Link). 

HCLT 23.4x 5% discount 

Given it a slightly lower target PE multiple due to the drag in revenue performance by the Products & Platforms (P&P) 

business in recent times and by the weak margin performance in the Services business. We are a bit perturbed that 

there has been no clear roadmap indicated for the P&P business. However, we think it is a cheap call option on the 

promising horizontal products business in the longer term. HCLT is likely a significant beneficiary of the build-out of 

digital foundation business, which plays into the companyôs IMS strength. It has had a string of large deal wins in 

recent times and we believe that the services business will likely witness industry-leading growth rate in the 

foreseeable future, although we have concerns around margins. Near term growth has been driven by its Verizon 

mega deal which could act as a drag in FY26. As admitted by management itself it needs to step up the pace of TCV 

from ~US$2bn per quarter to US$2.5bn in the foreseeable future. Also, we believe it will see value compression in the 

IMS and BPS businesses from challengers based on their Gen AI capabilities. Our 2QFY25 quarterly note on the 

company (Link). 

Wipro 18.5x 25% discount 

The 25% discount has largely to do with the revenue underperformance seen in the FY23-FY27 timeframe. While the 

market seems to be valuing it at a higher multiple assuming that it will grow revenue in line with its larger Indian peers 

ï something that is yet to be proven by the new CEO Srini Pallia. While TCV numbers in recent quarters have been 

reasonably strong, it seems to be having a revenue conversion problem that seems more acute than its peers. It could 

also be the fact that there is a revenue leakage with the company not being able to get repeat business from some 

large customers as some projects come to an end. We await traction in the downstream business as its consulting 

business - Capco and Rizing ï seem to be showing green shoots. Most of the senior management (brought in from 

outside) that had been put in place by Thierry Delaporte, the previous CEO, have been replaced largely by long term 

insiders. The company has had better success in managing margins recently. Our 2QFY25 quarterly note on the 

company (Link). 

Tech Mahindra 24.6x 0% discount 

The zero discount reflects our view that Tech Mahindra over FY25-FY27, under Mohit Joshi and his team, would 

achieve its goal of getting back to 15% EBIT margins by FY27 from 6.1% in FY24 (reported, including one offs) and 

start growing its revenues at least in line with the Tier-1 set. It is also our view that the margin expansion journey will 

continue beyond FY27. All of this would require a pivoting of the business mix away from CME, lower client 

concentration, hasten organic growth, lower Average resource cost by focusing on fresher hiring, pyramid, etc. All 

these measures will increase RoIC and bring about balanced growth & margins. FY24 has also been impacted by 

customer bankruptcy, business rationalisation, etc, which has hit both revenue and margins. We think FY25 will be a 

tad better. Tech Mahindra has set out the target of achieving 15% EBIT margin by FY27 largely driven by internal 

https://www.barodaetrade.com/Reports/TataConsultancyServices-CompanyUpdate11Oct24.pdf
https://www.barodaetrade.com/Reports/Infosys-CompanyUpdate18Oct24.pdf
https://www.barodaetrade.com/Reports/HCLTechnologies-CompanyUpdate15Oct24.pdf
https://www.barodaetrade.com/Reports/Wipro-CompanyUpdate18Oct24.pdf
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Company 
Target PE 
multiple 

Premium/ 
Discount to TCS 

Rationale for the premium/discount and other comments 

measures and disciplined bidding for business. We are more bullish than consensus on the mean reversion of margins 

by FY27. Our 2QFY25 quarterly note on the company (Link). 

LTIMindtree 24.6x No discount 

We have accorded it TCSôs target PE (we have been generous) as we believe it should show better growth in the 

FY25-FY27 time frame though it has disappointed in FY23-FY25. We think LTIM has potentially the best of both Tier-1 

and Tier-2 worlds. It now has a large menu of capabilities to sell, has an excellent portfolio of ~100 global 500 clients 

to mine and has platforms & IP as differentiators. On the other hand, at ~US$4.5bn (FY25E revenue), it is much 

smaller than TCS and Infosys with the senior management being personally able to give attention to key clients. With 

its wider set of capabilities now (to address cost take out deals compared to the ones it had 12-18 months back) and 

decent size, it has a seat at the table for the larger deals and each of these is going to help drive faster-than-industry 

growth in the foreseeable future. While the company executed well on both growth as well as margins as independent 

entities before they finally merged, the execution post-merger has not been up to our expectations. This has been 

exacerbated by the loss of senior management talent post-merger. We would want to see a pickup in the TCV of the 

company which has been stuck at the ~US$1.3bn-1.4bn level for many quarters now. Most G-500 where there is a 

cross-sell opportunity likely have strong incumbents who will be difficult to displace. Our 2QFY25 quarterly note on the 

company (Link). 

Persistent 

Systems 
29.5x 20% premium 

We are according a 20% premium to the target multiple of TCS on good execution and what we believe are good 

organic growth prospects (~16.5% USD growth over FY25-FY27) spearheaded by its Digital Engineering business. It 

is also beginning to make a mark on cost take out deals through its AI/GEN AI-based platform SASVA. We have also 

been impressed by managementôs ability to win large deals, where the performance has been better than some of its 

larger peers. PSYS has also been recruiting talent across various levels preparing for the target size of US$2bn by 

FY27. While it is likely to get there, we believe achieving this could be at the slight expense of margins where it has an 

aspiration to grow margins by 200-300bps from the 14.4% EBIT level in FY24. Persistent under CEO Sandeep Kalra 

delivered outstanding organic growth in both FY22 and FY23 but has seen a sharp deceleration in FY24. But PSLôs 

turnaround is more than reflected in the current expensive valuation (~65x 12 months fwd). We believe consensus is 

overestimating earnings growth for PSL in the medium to long term. We believe that delivering higher than peer set 

growth (within Tier-2) and improving margins to the extent indicated will be a challenge and hence have not assumed 

the 200-300bps EBIT margin expansion that it is guiding towards and hence have not accorded the target multiples 

that some of our peers have given to the company. Our 2QFY25 quarterly note on the company (Link). 

Mphasis 24.6x No discount 

We are applying the same Target PE multiple as that of TCS to capture likely improvement in demand (and hence 

faster growth) due to potential pick up in spending in North American BFS space in 2025  assuming a soft landing 

scenario with lower inflation and interest rates (we are taking a generous view with respect to Mphasis. The higher 

interest rate for longer poses risk to this view). This scenario should be positive for vendors catering to BFSI 

customers, especially for those that have an exposure to the mortgage market like Mphasis does. After multiple 

quarters of weakish TCV, 1QFY25 marked the first quarter where we saw a turnaround. It indicated that it will be 

delivering growth in line with the industry in FY25 implying a good pickup in growth on a CQGR basis. Mphasis has 

also started diversifying its revenue actively away from the BFSI and Tech sector exposures. Our 2QFY25 quarterly 

note on the company (Link). 

Coforge 27.1x 10% premium 

The premium is for being in the leaderôs quadrant in growth for the last 6-7 years and prospects that it will likely be 

there for the foreseeable future. Sudhir Singh, CEO, has done a commendable job in building a good team, 

incentivising it and driving significantly faster-than-peer US$ revenue growth over FY17-FY25E (~17% CAGR 

including inorganic elements). He has been able to deliver/beat on his revenue guidance every year since he took 

over as the CEO. Coforge has decided to not give guidance from FY25 onwards despite conditions improving. It has 

driven growth in Digital and BPS both organically as well as inorganically. One element of Coforgeôs growth has been 

through good client concentration reduction, unlike in the case of Mphasis. The companyôs primary focus has been on 

good execution and to not allow revenue leakage. It has set itself a target of getting to US$2bn revenue (including 

inorganic elements) by FY28 at the outermost with some margin expansion. Of the incremental US$1bn revenue, 45% 

is to come from client mining, 25% from partnerships, 15% each from new verticals and acquisitions. The acquisition 

of Cigniti has largely fulfilled the acquisition element of this equation. Our 2QFY25 quarterly note on the company 

(Link). 

    

https://www.barodaetrade.com/Reports/TechMahindra-CompanyUpdate19Oct24.pdf
https://www.barodaetrade.com/Reports/LTIMindtree-CompanyUpdate18Oct24.pdf
https://www.barodaetrade.com/Reports/PersistentSystems-CompanyUpdate22Oct24.pdf
https://www.barodaetrade.com/Reports/Mphasis-CompanyUpdate17Oct24.pdf
https://www.barodaetrade.com/Reports/Coforge-CompanyUpdate23Oct24.pdf
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Company 
Target PE 
multiple 

Premium/ 
Discount to TCS 

Rationale for the premium/discount and other comments 

 Birlasoft 18.5x 25% discount 

Angan Guha, a Wipro veteran of 29 years and who joined 24 months back, delivered ~2% CQGR for the first 5 

quarters of his stint in a harsh demand environment through good execution before faltering in 1QFY25. 1HFY25 has 

exposed challenges it faces in driving growth by entering new areas like Infrastructure services and cost take out 

projects. The EBIT margin in FY24 also recovered by 500bps to 14.2% ï its best level in the last 7 years. The revenue 

growth puts it in the middle of its Tier-2 cohort. Good margin and working capital management has ensured that 

Birlasoft will see a decent post-tax ROIC of ~23% in FY23-FY27E period from an average of ~21% seen during FY18-

FY23. Birlasoft is strong in the Manufacturing vertical and in Enterprise Solutions (Oracle, SAP and JDE). The 

company is under indexed to BFSI and with Angan and some of his team members having handled BFSI in much 

larger organisations, the situation will hopefully improve in the coming years. But the target PE multiple is at a discount 

to Persistent and Coforge as it has not demonstrated a history of consistent growth yet. Our 2QFY25 quarterly note on 

the company (Link). 

Zensar 18.5x 25% discount 

Manish Tandon, who has been in Zensar for ~ 2 years and earlier spent 20 years with Infosys, decided not to chase 

growth in a weak demand environment in FY24 but focus on EBITDA margin improvement from very low levels of 

8.5% in the quarter prior to his joining to 17.8% in FY24. Now, the focus must shift back to growth (USD revenue 

declined by 2% in FY24). Investments required in capability building, putting together large deal propositions, investing 

in S&M, absorbing initial costs associated with large deals, etc, will compress margins from FY24 levels. We have 

accorded the 25% discount to Target PE of TCS as we need to see revenue execution. Our 2QFY25 quarterly note on 

the company (Link). 

Firstsource 27.1x 10% premium 

Ritesh Idnani, who took over as the CEO at Firstsource in September 2023 has a medium-term plan of hitting US$1bn 

dollar revenue run rate by 4Q of FY26 (likely to achieve this much earlier going by current run rate) and 50-75bps 

EBIT margin expansion in each of the years till FSL reaches a 14-15% level over a medium term (3-4 yrs). In FY24 the 

number was 11%. The strategy is to cross sell more as FSOL, which has been built through a series of acquisitions, 

needs to work outside of the internal silos. Ritesh Idnani has a track record of good execution when he was handling 

the BPS part of Tech Mahindraôs business where he was able to grow the business ahead of its peers by focusing on 

tech infusion. We believe FSL could grow earnings at a higher than industry rate over the foreseeable future and 

hence according to it a 10% premium to TCS target PE multiple. Our 2QFY25 quarterly note on the company (Link). 

eClerx 24.6x No discount 

Kapil Jain, CEO, was appointed in May 2023. He had spent 23 years at Infosys where he was last the Global head of 

sales and enterprise capability at the BPM business. His mandate is to drive more predictable and sustainable growth 

and margins. We expect the company to grow faster than the industry and probably a notch below leaders like 

Persistent in the Tier-2 set. Margins, we believe, will settle at lower than historical levels (which were very high) as it 

goes after larger contracts which may be more competitively priced, and which also have a higher onsite component 

to them. The company is focusing on new buying centers within its top clients and has seen some early success in 

cross sell and upsell. Our 2QFY25 quarterly note on the company (Link). 

Source: BOBCAPS Research  

 
 
 

  

https://www.barodaetrade.com/Reports/Birlasoft-CompanyUpdate24Oct24.pdf
https://www.barodaetrade.com/Reports/ZensarTechnologies-CompanyUpdate23Oct24.pdf
https://www.barodaetrade.com/Reports/FirstsourceSolutions-CompanyUpdate29Oct24.pdf
https://www.barodaetrade.com/Reports/eClerxServices-CompanyUpdate7Nov24.pdf
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Downgrade risk to elevated growth expectations  

Our macro base case is that US achieves a soft landing in 2025 (defined by us as real 

GDP growth of 0.5-1.5%) with Fed funds rate being cut to ~3.5-3.75% by end of 2025 

from the current 4.25-4.5% (from a recent peak of 5.25-5.5%). We believe the bullish 

consensus revenue growth estimates also imply a soft landing, though the extent of 

growth pickup for the Indian IT services industry varies between us and consensus. 

Recent economic strength and inflation/ interest rate dynamics in the US points to the 

possibility of a no landing (2-3% real GDP growth) with elevated US interest rates (10-

year US yield >4%) likely in 2025 and far fewer fed rate cuts. This scenario could put 

pressure on sectors like BFSI and those that are capex dependent (like Telecom) and 

those that are dependent on levered consumption. This is even before we see impact of 

what seems likely to be inflationary Trump 2.0 policies. 

Tier-1 Indian IT services firms (TCS, INFO, HCLT, WPRO, TECHM, LTIM) were 

growing revenue collectively at 7.5% CAGR in USD terms during FY15-FY20 with 

organic growth CAGR of ~7%.  

Collectively the Tier-1 set is ~2x larger in FY25 (~U$85bn) compared to FY15 

(~US$42bn). Unless there is a major catalyst to drive demand, say from Gen AI, we 

believe the law of large numbers comes into play and growth should naturally be slower 

than during FY15-FY20. However, current consensus expectations are that the Tier-1 

set would grow at a modestly accelerated CAGR of ~8% over FY25-FY27 in USD 

terms, which is a sharp acceleration against the ~3% CAGR seen during FY23-FY25. 

We do see some of the more bullish competitors estimate as much as 10-11% CAGR. 

This view implies a pent-up demand related upsurge, a broader discretionary spend 

pick-up, Trump presidency being very positive for US corporates and a Gen AI based 

acceleration in growth. All of which we question. 

As indicated earlier we believe the various speed breakers could curb growth in the post 

FY25 time frame and lead to consensus earnings downgrades. We elaborate on each 

of these in the following sections of the report. 
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Fig 24 ï Revenue  

(US$ mn) 

        CAGR (%) 

FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 
FY15-
FY20 

FY20-
FY25 

FY25-
FY27 

TCS 22,032 22,174 25,707 27,927 29,080 30,580 32,363 34,463 7.4 6.8 6.2 

Infosys 12,781 13,562 16,310 18,212 18,562 19,480 20,973 22,492 8.0 8.8 7.5 

HCL Tech 9,936 10,175 11,481 12,586 13,270 14,006 14,936 16,006 10.8 7.1 6.9 

Wipro 8,256 8,137 10,356 11,234 10,805 10,586 11,098 11,746 3.1 5.1 5.3 

Tech Mahindra 5,182 5,111 5,998 6,607 6,277 6,345 6,729 7,230 7.2 4.1 6.7 

LTIM 2,351 2,613 2,747 4,106 4,287 4,511 4,915 5,332 12.4 13.9 8.7 

Tier-1 Total 60,537 61,772 72,598 80,671 82,281 85,508 91,013 97,269 7.5 7.2 6.7 

Top 3 44,749 45,911 53,498 58,725 60,912 64,066 68,272 72,961 8.2 7.4 6.7 

Mphasis 1,239 1,308 1,593 1,718 1,609 1,697 1,864 2,028 5.6 6.5 9.3 

Persistent Systems 502 566 766 1,036 1,186 1,396 1,645 1,887 10.2 22.7 16.3 

Coforge 593 628 867 1,002 1,119 1,426 1,656 1,866 8.9 19.2 14.4 

Birlasoft 464 480 555 595 637 654 709 773 (1.0) 7.1 8.8 

Zensar 590 494 569 604 592 622 675 732 6.6 1.1 8.5 

Firstsource 578 686 795 751 765 950 1,120 1,291 3.1 10.5 16.6 

Eclerx 201 210 285 333 354 398 454 507 5.4 14.7 12.8 

Tier-2 Total 4,166 4,372 5,429 6,038 6,263 7,142 8,123 9,084 5.4 11.4 12.8 

Coverage Total 64,703 66,144 78,027 86,709 88,544 92,650 99,136 1,06,353 7.4 7.4 7.1 

Source: Company, BOBCAPS Research 

Fig 25 ï USD Revenue Growth (YoY) 

(%) FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E 

TCS 5.4 0.6 15.9 8.6 4.1 5.2 5.8 6.5 

Infosys 8.3 6.1 20.3 11.7 1.9 4.9 7.7 7.2 

HCL Tech 15.1 2.4 12.8 9.6 5.4 5.5 6.6 7.2 

Wipro 0.8 (1.4) 27.3 8.5 (3.8) (2.0) 4.8 5.8 

Tech Mahindra 4.3 (1.4) 17.3 10.1 (5.0) 1.1 6.0 7.4 

LTIM 18.8 11.2 5.1 49.5 4.4 5.2 8.9 8.5 

Tier-1 Total 7.2 2.0 17.5 11.1 2.0 3.9 6.4 6.9 

Mphasis 10.8 5.6 21.7 7.8 (6.3) 5.4 9.9 8.8 

Persistent Systems 4.3 12.9 35.2 35.3 14.5 17.7 17.9 14.7 

Coforge 13.4 5.8 38.0 15.6 11.7 27.5 16.1 12.7 

Birlasoft 27.4 3.4 15.7 7.2 7.1 2.6 8.5 9.0 

Zensar 4.0 (16.2) 15.3 6.1 (2.0) 5.0 8.4 8.5 

Firstsource 5.7 18.7 15.9 (5.5) 1.9 24.2 17.8 15.3 

Eclerx (0.1) 4.9 35.2 16.9 6.4 12.5 13.9 11.7 

Tier-2 Total 9.6 4.9 24.2 11.2 3.7 14.0 13.7 11.8 

Coverage Total 7.3 2.2 18.0 11.1 2.1 4.6 7.0 7.3 

Source: Company, BOBCAPS Research 
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Trump 2.0 induces uncertainty 

The economic and other policies announced by Trump during the 2024 US presidential 

campaign and post his victory will likely create uncertainty amongst corporates ï in our 

view ï that would result in delayed decision-making and muted spending in 1H2025 and 

possibly beyond.  

Unlike in many instances in the past, Trump 2.0 has the advantage that both segments 

of the Congress, the House and the Senate, are in the hands of the Republicans, which 

will hopefully make legislation easier and faster. 

Among the proposals, on the positive side, are further tax cuts for corporates (with 

conditions), extension of tax benefits for US individuals beyond 2025, weaker 

regulation/deregulation compared to the Biden administration, attempt to wind-down 

wars across some key hotspots globally, pump more crude oil/natural gas with an 

intention to bring down Petro product prices (and therefore inflation), etc.  

Tariffs, DOGE (Department of Government Efficiency) related cutbacks in spending, 

immigration, etc, are areas that could create negative growth impulses. Though DOGE 

could be good from a long-term perspective. 

On many of these items the fine print (conditionalities, sequencing, extent, timing, etc) is 

not known. What is also unknown is the likely reaction of trading partners to tariffs and 

second order and third order impacts (impact on currencies and whether China would 

try to hurt domestic players in other countries through its exports). 

Under Trump 1.0, the good news ï tax cuts - came first followed by a round of financial 

sector deregulation. The China tariffs came later, in 2018. The latter did create 

economic uncertainty that led to US PMIs weakening substantially during late 2018 and 

2019 (probably exacerbated by Fed tightening at that point in time). 

What is being contemplated now is the likely implementation of all these items possibly 

from Day 1 of the Trump 2.0 administration. There are going to be many more moving 

parts at play creating a higher level of uncertainty. 

Prima facie higher tariffs on trading partners and China (specifically) could mean 

disrupting supply chains, higher US inflation, less US Fed rate cuts, slowdown in global 

growth, etc. But then it remains to be seen if Trump indeed follows through with his 

proposals and how China and the rest of the world reacts.  

The fine print is being revealed slowly ï for instance it was recently clarified that only 

those US corporates will see tax rate cut from 21% to 15% if they produce in the US ï 

again we do not know to what extent. 

On DOGE there are various numbers floating around regarding the amount of spending 

that can be cut. Ranging from US$500bn to US$2tn per year. While this will help cut 

deficits structurally, in the near term a spending cut even if it is at the lower end of the 

mentioned range would mean a drag on growth.  

If US levies greater tariffs on China, it remains to be seen how China reacts. When 

Trump 1.0 levied tariffs, part of it was offset by Yuan Depreciation (leading to 
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depreciation of other EM currencies including the INR) and part of it was absorbed by 

the Chinese companies. The likely tariff regime adopted by the US and the response of 

China could also have implications for other countries like India ï if China diverts its 

exports to them. 

Trumpôs approach has been transactional and is largely focused on MAGA (Making 

America Great Again), óAmerican Firstô and óBuy American and hire Americanô. Despite 

enjoying good chemistry with current Indian political leadership, we are not sure 

whether Trump 2.0 is going to be sensitive to Indiaôs needs.  

That was reflected partly in the H1-B visa related issues during Trump 1.0. While Trump 

has been averse to illegal immigration, recently there have been mixed noises around 

legal immigration involving Indians and H1-B visas. Currently most large Indian IT 

services companies have as much as 50-80% of their staff who are not Visa dependent 

 
Fig 26 ï Our reading of Trumpôs economic and foreign policy proposals and their likely impact. Seem inflationary at first 
glance and could leave rates óhigher for longerô and crimp growth 

Item Trumpõs Proposal Rationale 
Possibility of it 
being implemented 

Likely impact 

Tariffs 

60% tariffs on Chinese goods 

10% tariffs on all imported 
goods 

The US would impose óa 
reciprocal, identicalô tariff 

MAGA (Make America 
Great Again) and America 
First agenda. 

On-shoring of jobs and job 
creation in areas which 
have been traditional 
Republican supporters. 

Rebuilding of US 
manufacturing  

Might get 
implemented in a 
diluted form 

Could have an adverse impact on inflation. 

Could adversely impact global growth near term. 

Could mean higher capex by US corporations within US.  

Incentives to encourage production in the US could push 
up the fiscal deficit. 

Could broaden the supply chain. Mexico, Canada, 
Vietnam and India could be beneficiaries. 

China could do a few things ï depreciate the Yuan and 
/or absorb the tariffs if they are not too high. A Yuan 
depreciation could lead to an EM domino effect. INR will 
weaken. This could also mean that RBI may not be able 
to cut rates meaningfully.  

China could also direct exports to other countries if it is 
not able to sell into the US. Impacting the local players 
adversely. 

Inflation will be higher and those importing RM will feel 
the negative impact 

Immigration and 
border control 

To stop illegal Immigration 

To deport illegal immigrants. 
Trump talked about deporting 
18-25mn illegal immigrants 

A hot button topic. Has a 
great deal of traction with 
Republican voters  

Trump blames illegal 
immigrants for various 
social ills like crime. He 
also indicates a threat to 
national security. 

While legal immigration is 
strongly favored by Elon 
Musk (Trumpôs key 
supporter), it does not find 
favour with Trumpôs 
support base amongst the 
Republicans. H1-B visas 
have become a hot topic 
lately. 

Medium 

Could exacerbate the labour shortage in the US, 
especially in the services industry.  

Significant illegal immigration in recent years ï according 
to some economists ï has eased wage inflation and 
helped the US economy. Some opine this will help boost 
growth in the long term in the US considering the fall in 
natural births in the US over time. 

Could push up wage inflation and it could become very 
sticky. 

 

Expect H1-B visas to again become an issue during 
Trump 2.0. Just like during Trump 1.0 there could be 
more restrictions put on its usage. Currently localisation is 
between 50-80% of the US employee base for many 
Indian IT services companies. Those at the lower end of 
the range may need to push it up leading to an impact on 
cost structure. The current lottery system could be junked 
and the minimum compensation thresholds may be raised 
materially. 
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Item Trumpõs Proposal Rationale 
Possibility of it 
being implemented 

Likely impact 

Taxes 

Extend the cuts from his 2017 
Tax Cuts and Jobs Act, notably 
individual income tax breaks.  

Corporate tax rate to be cut 
from the current 21% to 15%. 

To put more money in the 
hands of consumers and 
corporates 

Medium 

Could exacerbate the largest fiscal deficit situation in the 
US during a non-recessionary economic phase, 
especially if this does not lead to an economic boost.  

Could be inflationary and could keep interest rates higher 
for longer. 

There is a discussion of a department of energy efficiency 
under Elon Musk ï where there is discussion of cut in 
spending by US$2tn per year ï that is basically wiping out 
the fiscal deficit. Not sure over what period and the 
impact. 

The corporate tax rate cut from 21% to 15% is contingent 
on manufacturing in the US 

Energy 
To make America Energy 
independent 

To encourage investment 
in the fossil fuel industry 
and create jobs 

High 
Could lead to near-term higher oil and gas supply. Putting 
pressure on prices and lowering inflation  

Ukraine war To put a quick end to it.  
Fits into Trumpôs 
isolationist agenda 

Low to medium 
If he can get this implemented, it could possibly lower 
energy and other commodity costs 

NATO 
Lower contribution by the US to 
the NATO spends 

Wants European nations to 
pay up for their security  

Medium 
Could give a boost to European defense industry and 
lower spending on US defense 

Deregulation 
Increase in banking capital 
proposals may get junked 

Being business friendly Medium 
This should free up banks to lend more, spend more and 
return more capital back to shareholders. But could make 
the system vulnerable to future shocks 

 

Energy and environmental 
regulations. Severely restricting 
resources to the Environmental 
Protection Agency (EPA), the 
chief federal agency that 
enforces environmental rules 

 Medium  

 
Minimal regulation of 
cryptocurrency 

 High 
Could lead to widespread adoption of crypto. But could 
make the system vulnerable to future shocks 

Green proposals 

Could pull out of the Paris 
Accord like he did in his first 
term. Biden joined back when 
he became president 

Trumpôs policy of being 
more fossil fuel friendly. 

High  
Could mean lower investments and incentives for New 
Energy or Renewal Energy proposals 

Electric vehicles 
To undo Bidenôs EV mandate 
whereby two thirds of new cars 
sold in 2033 would be EVs. 

Apparently hurts US 
autoworkers. 

Uncertain 
Could mean lower investments and incentives for EVs. 
Considering that this impacts Tesla, it will be closely 
watched. 

Fed independence 
To direct Fed to lower interest 
rates. 

To boost growth.  Uncertain 

This could hurt the credibility of the Fed and the bond 
market could react badly. While there is a feeling that Fed 
has been a less than perfect institution, one is not sure 
executive interference will improve it. 

Higher USD 
strength 

Less import and higher interest 
rates. 

Not intentional as Trump 
wants a weaker dollar. 

Uncertain Impact metals, EMs, could create debt crises. 

Source: Media, BOBCAPS Research 
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Higher for longer interest rate environment  

One of reasons for optimism around the Indian IT service sector in recent months has 

been the view that US would achieve a soft landing in 2025 (which we define as 0.5-

1.5% real GDP growth) and that Fed Funds rate would be gradually lowered from the 

recent peak of 5.25-5.5%. Today we are 100bps lower after three rate cuts since 

September 2024. The rates were lowered as both headline and Core CPI in the US had 

reduced from the ~9% peak and headed towards the goal of 2%. The lowering of Fed 

fuds rates followed lower inflation/core inflation. 

This, the market felt, was the apt environment for a broader pick up in discretionary 

spending beyond that of North American BFSI sector especially after two muted years 

when the constant refrain from vendors for the weak growth was of ómacro uncertaintyô. 

The US 10-year yields and the 30-year fixed mortgage rate also moved lower initially in 

response to the rate cut. However, the latest inflation prints have indicated that the 

headline CPI and Core CPI in the US have started moving higher (Figures 29 and 30).  

Growth and the non-farm payroll numbers have been stronger than expected. The real 

GDP numbers have been raised in the last three months (Figure 27). Combined with 

that has been significantly higher fiscal deficit in the US in the months of October-

November 2024. Along with that has been election of Trump where the debt market 

fears that his tariff plan and tax cuts will likely lead to higher fiscal deficit, higher inflation 

and more market borrowing. 

After hitting a recent low of ~3.6% in September 2024 the US 10-year yield is >4.5% 

today.  

Should interest rates stay higher (US 10-year yield higher than 4%) we think ómacroô 

would again be cited for the likely lower IT services outsourcing demand. We think 

higher interest rates are negative for the US economy that is so leveraged and 

specifically bad for sectors like BFSI and capex heavy sectors like Telecom. This could 

also keep levered consumption in the US rather muted and could impact areas like 

Housing, Autos, etc. 
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Fig 27 ï 2025 US GDP Economic Forecast (YoY %) have risen sharply in the last 3 months 

 
Source: Bloomberg 

Fig 28 ï US 10-year yield has rebounded from a recent dip (which coincided with the first Fed funds rate cut) 

 
Source: Bloomberg 

Fig 29 ï Consumption Expenditure Core Price Index YoY SA has started to rise 

 
Source: Bloomberg 
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Fig 30 ï US CPI Economic Forecast (YoY %) ï Headline number has also started rebounding 

 
Source: Bloomberg 

Fig 31 ï Fed Funds rate trend ï believe cuts from here are going be more 
measured 

 
Source: Fed Reserve 

Fig 32 ï US Budget deficits have been high and one of the reasons for stronger-
than-expected real GDP growth 

 
                         Source: US Treasury, CBO 
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Fig 33 ï  Nov Non-Farm Payrolls number has been good after a very weak 
October  

 
Source: FRED  

Fig 34 ï 30-year US fixed mortgage rates have rebounded 

 
Source: Macrotrends 

Fig 35 ï The budget deficit ballooned in the first two months of FY25 

 
Source: Zero hedge 
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Unwind of the pandemic excess is still on 

When the pandemic hit there was very little mobility of people. Many of the day-to-day 

activities went online ï leading to a situation where Accenture said it was ócompressed 

transformationô where it felt that digital transformation programmes which would have 

otherwise taken 5-10 years to implement were brought forward. Instead of rationing and 

prioritising IT spending, almost all business unit heads were given the authority to 

spend on IT. That led to a situation where Accenture added its best incremental 

absolute revenue in recent history in a year at US$11.3bn (US$8.8bn of it being 

organic, adjusted YE to March for comparison) in FY22. TCS similarly saw an 

incremental revenue of US$3.2bn in FY22. 

Our interactions with industry do not suggest a post-GFC type rapid pickup in demand 

in FY26. The collective US$ revenue growth of Tier-1 companies fell from ~14.5% 

CAGR in FY21-FY23 to just ~3% in FY23-FY25. All these numbers must be seen in the 

context of ~7% organic growth during FY15-FY20 from the same cohort.  

Enterprise customers did not see the same level of pain in businesses that they felt 

during the GFC. During GFC, spending was cut, especially by players in the BFS space 

who faced an existential crisis. There was no such threat during the recent slowdown. 

Regional banks in the US did face that threat for a brief while in early 2023 but that was 

well managed by the US Fed and was not allowed to spiral out of control.  

At the headline level the US economy did well in 2023 and 2024 with 2.9% and 2.7% 

real GDP growth (supported by aggressive fiscal support and looser than expected QT) 

respectively. This is despite interest rates not being in favor. While there were sectoral 

pockets of weakness at different points in time, by and large the US economy held up 

well. Yet the frenzied demand for IT services eased off in 2023 and 2024. 

We believe the weak revenue growth over FY23-FY25 is more a normalisation of 

spending after a period of 24-30 months of torrid demand growth. We believe there was 

a massive ópull forwardô of demand during FY21-FY23. Some of the spending that 

should have taken place over 5-10 years was brought forward. 

As can be seen in Figure 36, our analysis indicates that Accenture, INFO and TCS 

generated ~4x, ~3x and ~2x the normal incremental demand during the two years of 

ócompressed transformationô phase of the pandemic. 

Since there was so much pull forward of demand, we believe the normalisation will also 

take time. What the growth math implied by the bulls (who are projecting high single 

digit/ low teen growth) is that TCS and INFO will deliver incremental revenues in FY26 

and FY27 like that seen in the peak years. We seriously doubt that is going to happen. 

No GCC acquisitions that could drive growth in the near term 

One of the elements to the sharp growth pick up in FY10-FY12 (Figure 37) after a rather 

weak FY08-FY10 was the phenomenon of Indian players taking over several captives 

(along with their staff) and getting committed large long-term contracts. This helped 

bolster growth in the years just after the GFC. The captives got divested as customers 

were in much pain and wanted to raise cash/or lower costs/focus on their home 

markets. 
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However, the situation is very different now. Customers have been in decent health, the 

GCCs are more strategic ï as more core work is being done from them. Pandemic 

related-work-from-home has resulted in customers becoming more comfortable with 

remote work. With eastern Europe no longer a viable destination due to the Ukraine 

war, GCC work from India has seen a big upsurge with 40% rise in GCC exports in 

FY24. 

 
Fig 36 ï Revenue analysis of key IT services players  

Revenue in US$ bn FY15 FY16 FY17 FY18 FY19 FY20 FY21 FY22 FY23 FY24 

Accenture 32.9 34.8 36.8 41.6 43.2 44.3 50.5 61.9 64.1 64.9 

TCS 16.0 17.1 18.2 20.0 21.6 21.5 24.2 27.3 28.7 29.8 

Infosys  9.0 9.9 10.5 11.3 12.4 12.9 14.9 17.8 18.5 18.8 

YoY growth (%)           

Accenture  5.7 5.7 13.2 3.9 2.6 14.0 22.4 3.6 1.2 

TCS  6.6 6.3 10.2 8.1 (0.6) 12.4 13.1 4.9 3.8 

Infosys   10.1 5.6 7.8 9.5 3.9 15.8 19.3 4.0 1.6 

Incremental Absolute Increase (US$ bn)           

Accenture  1.9 2.0 4.8 1.6 1.1 6.2 11.3 2.2 0.8 

TCS  1.1 1.1 1.9 1.6 (0.1) 2.7 3.2 1.4 1.1 

Infosys   0.9 0.6 0.8 1.1 0.5 2.0 2.9 0.7 0.3 

Inorganic Contribution (US$ bn)           

Accenture  0.7 0.7 0.9 0.8 0.9 1.1 2.5 1.2 1.9 

TCS  0 0 0 0 0 0 0 0 0 

Infosys   0 0 0 0 0 0 0 0 0 

Organic Contribution (US$ bn)           

Accenture  1.2 1.3 3.9 0.8 0.2 5.1 8.8 1.0 (1.1) 

TCS  1.1 1.1 1.9 1.6 (0.1) 2.7 3.2 1.4 1.1 

Infosys   0.9 0.6 0.8 1.1 0.5 2.0 2.9 0.7 0.3 

Source: Company, BOBCAPS Research. Note: We have ignored M&A of Infosys in these calculations as we believe they are not very material. The numbers of Accenture have been adjusted for March Year End 

Fig 37 ï Post GFC recovery revenue growth was due to pent up demand and captive M&A 

(%) FY05 FY06 FY07 FY08 FY09 FY10 FY11 FY12 FY13 

TCS 53 29 38 35 5 6 29 22 16 

Infosys 50 35 44 35 12 3 26 16 6 

Source: Company, BOBCAPS Research 
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Gen AI ï value compressive near term 

From the time Gen AI was unveiled to the outside world in November 2022, it has 

occupied disproportionate mind share. The biggest revenue action in the last 24 months 

connected with this technology has been in the semiconductor, data centre and the 

hyper scaler areas. The IT Services players have not really benefited much from this 

technology, yet despite the considerable amount of management commentary around it. 

Accenture is of the view that the pipeline, order inflow, revenue, etc, is ahead of the 

Digital and Cloud technology waves in terms of where they stood post their first 24 

months. But it has not clearly lived up to the hype that has been created on it in 

enterprise IT services. It is very likely to be a very important technology from a long-

term perspective.  

Except for Accenture, players have been reluctant to discuss numbers. Many of them 

say that it is not material enough to be called out separately. For Accenture it formed 

2.8% of its turnover of its most recent quarter (1QFY25, August YE) and both the order 

inflow and revenue has been growing rapidly fast in the past 24 months (Figure 38).  

Fig 38 ï Trends in Gen AI order inflow and revenue for Accenture 

(in US$ mn) FY23 FY24 1QFY25 

Order inflow 300 3000 1200 

Revenue 100 900 500 

Source: Company, BOBCAPS Research 

Just as in the case of Digital we are probably going to have classification problems with 

respect to what constitutes Gen AI revenue. Not sure if ósurround servicesô like Data 

modernisation, Cloud migration and Cybersecurity are also part of the Gen AI revenue 

called out by Accenture. 

One of the reasons for the slow pick up in Gen AI is the significant investment in 

ósurround servicesô which impacts ROI. One CEO of a large Indian IT services company 

is of the view that against one dollar of spending on pure Gen AI, about 25 dollars need 

to be spent on surround services. This obviously creates ROI challenges. The fact that 

projects have not scaled up despite going through the proof-of-concept studies 

indicates that enterprises are yet to see significant ROI on these projects currently.  

Why is the uptake low on the enterprise side 

Besides ROI there could be other reasons too. 

Large Language Models (LLMs) have had newer variants (with better capabilities) being 

launched at very short intervals by individual players (Microsoft, Google, Open Ai, etc) 

with each iteration indicated to deliver significantly better output than the earlier version.  

This has likely led to the enterprise buyer going into a ówait and watchô mode to see 

where the tech finally stabilises to get the maximum bang for the budgetary buck. 

Just as Digital and cloud Technologies were around for ~10 years, it took a pandemic 

for enterprises to realise the benefits of using them (even now only about 25-30% of 

enterprise workloads are on the cloud). Similarly, we believe a catalyst is required for 
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Gen AI to take off in a big way. Else we think the uptake is going to be fairly measured 

especially as it requires significant initial investment.  

Will lead to compression of revenue and self-cannibalisation 

We believe the immediate use case will be of lowering cost for both vendors and 

customers. As can be seen from Figures 39-44 the usage of Gen AI technology results 

in considerable productivity benefits for software developers, customer support staff, 

etc, increase accuracy and speed.  

We estimate that Gen AI will improve productivity quite dramatically for some service 

lines ï which typically constitute ~30% of revenues of the diversified Tier-1 players. 

Since the benefits are considerable, we expect vendors to pass back most of these to 

customers who will then likely reinvest the savings into something else.  

But we see this as a slow process in the initial phase as incumbents will be loath to see 

their revenue compress. However, usage of platforms by Tier-2 players, hyper 

competition with challengers who promise large savings trying to dislodge incumbents 

in their existing relationships, etc, will force the pace over the next 24-36 months. 

This will lead to vendors indulging in self-cannibalisation. On an aggregate basis we 

believe the industry will likely see compression of revenue at least in the next 24-36 

months. It remains to be seen how the customers use the savings. 

However Indian IT services companies talk of net accretive business in Gen AI. They 

are of the view that legacy transformation work that has hitherto not been attempted as 

it was considered risky or cost prohibitive may now be undertaken using the new 

technology. But we are not sure about the timing of this usage. Legacy transformation 

using Gen AI tech, we think, could take a while as the guard rails are being put in place 

and reliability of the output is still not a given. 

Fig 39 ï Impact of Gen AI on Software development life 
cycle 

 Fig 40 ï Extent of benefits accruing to users of Gen AI 

 

 

 

Source: HCLT Investor Presentation 2024  Source: HCLT Investor Presentation 2024 
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Fig 41 ï Extent of benefits accruing to users of Gen AI  Fig 42 ï Extent of benefits accruing to companies using 

Gen AI 

 

 

 

Source: LTIMINDTREE Investor Presentation 2024  Source: LTIMINDTREE Investor Presentation 2024 

 
Fig 43 ï Benefits of Gen AI in marketing  Fig 44 ï Benefits accruing to employees using Gen AI 

 

 

 

Source: LTIMINDTREE Investor Presentation 2024  Source: LTIMINDTREE Investor Presentation 2024 
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Competitive intensity to remain high  

The competitive intensity faced by Indian Tier-1 companies today is a lot higher than 

they did during FY15-FY20. Accenture, the Tier-2 set collectively, and Cognizant (lately) 

have started to take share away from the Indian Tier-1 set and this will likely lead to the 

latter growing slower than they did during FY15-FY20. This is beside the size factor. 

Tier-1s collectively in FY25 ï at US$85bn in revenue ï are double of what they were in 

FY15.   

This process can continue putting a curb on growth of Tier-1s. 

Exhibit 45 shows that in the FY14-FY20 time frame, Tier-2 collectively as a percentage 

of Tier-1 revenue held share at ~6.8%. However, the number has risen quite rapidly 

since then.  

The numbers for Accenture are quite dramatic when we look it on a total revenue basis 

or when we look at just the managed service part where it directly competes with Indian 

providers. Since the pandemic it seems to have been using the large Indian offshore 

delivery base effectively (which we think houses possibly 50% of its total employees of 

~800,000 -as of October 2024). 

Fig 45 ï Share shift across various plyers. Revenue as a % of Tier-1 total 

(%) FY14 FY20 FY25 

Tier-2 6.8 6.9 8.4 

Accenture ï Total 81.4 73.8 79.9 

Accenture - Managed services 38.1 32.5 39.1 

Cognizant 24.6 27.9 23.2 

Source: Company, BOBCAPS Research 

As indicated by Accenture in the recent 1QFY25 (August YE) call, when discretionary 

small sized projects were fewer in number, it decided to pivot and focus on winning the 

larger cost take out engagements where we believe the main competition likely came 

from Indian players and others that have a large India delivery engine ï Capgemini and 

Cognizant.  And probably the reason why Accenture talked about acute pricing 

pressure. 

The Tier-2 set collectively in our view have begun to make a mark too. While they did 

not perform well in the FY14-FY20 time frame (collectively that is), they have likely 

gained at the expense of Indian Tier-1 players and Cognizant during the FY20-FY25 

time frame. A significant reason for the outperformance has to do with the óvalue 

creationô framework discussed below  

Indian Tier-2 players nibbling away at relationships of large incumbents 

Many of the Tier-2 players have expanded their capabilities both vertically and 

horizontally, have improved their sales muscle both in quality and quantity, have better 

incentivised their senior management, customers are able to get attention of the top 

managers in the Tier-2 vendors unlike in the case of the Tier-1s. 

After hitting the US$1bn revenue mark many of the Tier-2 have set higher goals (like 

doubling revenue in 4/5 years' time through both organic and inorganic routes.  
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Most of them over the last 5-7 years have capable top managers who have moved from 

larger organisations and who have learnt the art of scale up. Many of them are strong in 

specific verticals or service lines and are broadening their skillsets both organically and 

inorganically. Many of them have seen strong order inflows in the last few years. While 

traditionally they have been doing more discretionary work, they have been trying to 

pivot to taken on cost-take-out business too which has traditionally been the preserve of 

Tier-1 players. This contributes to the leakage from the existing book of business for the 

larger players. 

With most customers, these newbies come in as challengers and help generate savings 

during the process of renewals by injecting new competition. Incumbents must self-

cannibalise to hold on to their customers.   

Cognizant seems to have slowed its share loss  

Under Brian Humphries the CEO preceding Ravi Kumar (whose tenure was between 

early 2019 and 2022) the company saw significant top management churn and saw 

significantly higher-than-peer attrition both within India (where it has a large delivery 

organisation) and in the global organisation. That led to a situation where the company 

did not participate in large deals as it could not commit to keeping a reasonably stable 

team at both the senior management level and more importantly at the delivery end.  

Cognizant under the leadership of Ravi Kumar has started participating and winning 

large deals especially that are cost take out and vendor consolidation type. While 

Exhibit 45 indicates that Cognizant has lost share from FY20 levels from a revenue 

perspective, the large deal wins in the last 24 months indicate that it is clawing its way 

back.  

We also believe that Cognizant has over the last few years focused on getting its supply 

side situation under control by lowering attrition and also by infusing higher level of 

automation into its delivery. 
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H1-B Reform will impact margins negatively  

While Trump and his supporters railed against illegal immigration during the Biden 

years, Trump has been more positive on legal immigration especially to those who have 

US college degrees. During Trump 1.0, the administration had attempted to make 

changes to the H1-B programme. This was sought to be done by a stricter definition of 

what constitutes a specialty occupation. This had led to significant spike in the rejection 

rates of H1-B applications. The companies then focused on increasing localisation, 

hiring from local campuses to build an employee pyramid, expanding near shore 

operations in Canada, Mexico, etc.  

The H1-B issue has come up again just as Trump 2.0 inauguration is on the anvil on 20 

January 2025. Both Elon Musk and Vivek Ramaswamy have been advocates of legal 

immigration but want a significant overhaul of the current H1-B programme. 

In a recent tweet Elon Musk indicated ñraising the minimum salary significantly and 

adding a yearly cost for maintaining the H1-B, making it materially more expensive to 

hire from overseas than domesticallyò. He had also made the statement that ñthe 

programme is broken and needs major reformò. 

The idea of raising the minimum salary for H1-B holders is not new. It was sought to be 

implemented during Trump 1.0 too. We need to see the fine-print of any new 

programme. 

All this implies that there could be significant overhaul. There could be a shift away from 

the current lottery system (which Vivek Ramaswamy is publicly against). The 

replacement could be a system whereby visas are given out to those that are highly 

paid (likely in the descending order of compensation) with a possible high cut off. 

Whatever happens we believe that the cost of bringing in an H1-B visa holder will 

increase materially in the coming days. Many large Indian IT services companies are 

visa dependent to the extent of 20-50% for their workforce in the US. This is despite 

significant localisation over the last 10 years that these companies have attempted. 

Many have invested in hiring directly from campuses and building an employee pyramid 

in the US. Some of them have encouraged STEM education through various 

programmes.  

The way projects are staffed, there is always a requirement of some staff being 

stationed onsite, likely to the extent of 15-25% of the total size of the employee base on 

a contract. Considering the pressure on margins and the fact that onsite compensation 

is significantly higher we believe most companies are probably running a tight ship and 

there is little scope to optimise. 

If H1-B visas become unviable for Indian players, they may opt to hire subcontractors 

whose demand and hence compensation would go up. There is also the likelihood that 

through the use of appropriate technologies, there could be a higher shift of work 

offshore. It is difficult to precisely determine the extent of impact on margins unless the 

fine print is available.  
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There is a proposal to untether the H1-B visa holder from the initial sponsor. We doubt 

anyone would want to sponsor an employee to the US and then have that employee 

poached away at higher compensation. May be a creative solution could be found.  

Pace of GCC expansion has been a big surprise 

A NASSCOM Zinnov study indicates that GCC exports have risen by a surprising 40% 

to US$65bn.  That is a significant acceleration. This has happened when the Indian 

IT/ITES outsourcers have collectively grown in the low single digits in USD terms in 

FY24. While media articles indicated robust recruitment by GCCs in FY24 when Indian 

service providers were shedding employees, the 40% increase has come as a positive 

surprise.  

Our discussions with the Indian IT services players have not elicited any concrete 

reasons why that has occurred. Hereôs our take on the significant pick up. 

To generate savings on internal IT services spend: The internal spend on IT 

services tends to be ~65-70% of the total IT services spend of a typical enterprise, 

based on our industry sources. While squeezing vendors is one way to go about 

generating savings there is only so much one can get from this strategy. Trying to 

offshore the internal spend in our view is a more rational way of generating savings. 

And possibly larger savings. And these larger savings are probably being used to pay 

the hyper scalers as we discuss somewhere else in this report. These are not being 

used to pay for outsourcing services. 

There is possibly a shift work from Eastern Europe to India: Many global 

corporations had been keeping their IT/ITES organisations geographically distributed.  

Most used to receive outsourcing services from firms in East European region. We 

suspect that they also had GCCs in Eastern Europe.  

Remote work has gained wider acceptability due to the pandemic: Enterprises 

have realised that remote work is quite viable as the world functioned well through 

almost 12-24 months of the pandemic. That plus the lack of talent in sufficient numbers 

in the US, the paucity of H1-B visas, etc, has also been responsible for the shift to 

GCCs. 

That this not possibly a one-off incident and is possible strategic shift is demonstrated 

by the US$170mn investment by Accenture into ANSR a GCC consulting firm while 

most Indian players were loath to discuss staffing of the GCCs as a business, 

increasingly we see that several órespectedô firms have started to flaunt their GCC 

credentials. We suspect over the next few years; this could be source of reasonable 

incremental demand for Indian companies. 

GCCs are no longer seen as cost arbitrage plays. They are seen as core to the 

organisationôs strategy. This has led to more senior members of global management 

being placed in the offices here.  
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Fig 46 ï GCC market is going to expand but at a slower pace than in FY19-FY24 

 
Source: Nasscom Zinnov 

Fig 47 ï GCC landscape as of FY24 

 
Source: Nasscom Zinnov 

Fig 48 ï GCC landscape as of FY24 

 
Source: Nasscom Zinnov 
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IT spend favoured hyper scalers last 24 months and 
with AI the trend will only accentuate 

One interesting phenomenon we noticed in 2023/2024 was the disconnect between 

Hyper scaler revenue growth and that of the global IT services industry. While the 

former (on a large base) continued to grow at a robust pace during the supposed 

slowdown, the latter did not keep pace. The general impression was they would grow in 

lockstep. 

Based on our discussion with industry sources as well as looking at data we believe that 

Software players (especially Hyper scalers) are gaining share within the total enterprise 

IT spend due to better bargaining power as the industry is oligopolistic compared to the 

very fragmented IT services one. As can be seen in Figures 49-51 each of the hyper 

scalers has grown in double digits (YoY) during the last 12 quarters whereas collectively 

the top global IT services firms have had their growth dip into the red three times in the 

last 12 quarters. Clearly showing a shift in spending pattern by enterprise customers 

away from IT services firms. 

Due to the weak bargaining power vis-à-vis hyper scalers, we believe customers are 

probably locked into contracts where they likely commit to higher consumption on a YoY 

basis which they cannot wriggle out of. There are probably price escalation clauses 

embedded in the contracts which probably kick in without fail irrespective of what 

happens in the macro environment.  

Considering the oligopolistic nature (top 3 western players in the public cloud market ï 

AWS, Azure and GCP ï likely command 60-70% share) we believe customers are likely 

locked in and switching costs are considerable especially as they may be hosting critical 

applications and possibly the relevant competition is not cheap either. 

With AI, spend shift in favour of software players will likely accentuate 

Most software players, including Hyper scalers have been doing massive capex over 

the last few years (Figure 53) on data centers to be part of the AI/GEN AI action. Capex 

in 2025 is expected to be up 2.5x compared to 2020 and much of that will be for AI 

related data centers. The intention is to infuse their software with AI/Gen AI capabilities. 

However, the extra investments need returns and that will lead to higher pricing ï 

though software players are going to justify that by discussing better price/performance 

statistics. Higher pricing in turn will mean that enterprise customers will have to put 

aside a larger part of their IT spend towards cloud and SaaS players. 

The data center growth is directly resulting in high demand for fast computing AI chips 

of NVIDIA, AMD and others, which is reflected in the growth of revenue, profits and 

market cap of these players.  

Microsoft has been saying that it has been selling AI infused Azure to its customers and 

has been sharing data on it (Figure 54). An increasing share of revenue is coming from 

AI infused cloud software. 

We do not think there is going to be significantly higher spend on IT in 2025. We expect 

the growth to be in the low single digits. The only way to compensate the software 
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players and hyper scalers is to reallocate within IT budgets. We suspect that would be 

at the expense of IT services spend.  

With a larger part of the IT services spend being internal (industry sources indicate that 

is likely 65-70%), we believe besides curtailment of outsourcing spends (which is going 

to impact industry demand) there is also a shift from onsite work to offshore GCCs to 

get more bang for the dollar spent. That likely creates room for higher spending on 

Hyper scalers/software players. 

While there may not be an explicit discussion around higher pricing by cloud players in 

their quarterly calls, it may likely make into the complex invoicing sent to users.  

Fig 49 ï The weakest growth seen by AWS in the last many quarters has been ~10%YoY 

 
Source: Company, BOBCAPS Research 

Fig 50 ï The weakest growth seen by Azure in the last many quarters has been a little short of ~30% YoY 

 
Source: Company, BOBCAPS Research, Bloomberg 
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Fig 51 ï The weakest growth seen by GCP in the last many quarters has been ~20% YoY 

 
Source: Company, BOBCAPS Research 

Fig 52 ï Collective US$ revenue growth of ACN+TCS+CTSH+INFO+HCLT has dipped into the negative territory 3 times 
in the last 12 quarters 

 
Source: Company, BOBCAPS Research 

Fig 53 ï Capex by the top three hyper scalers collectively over the years and 
projections (in US$bn). In 2025 it will be up 2.5x compared to 2020 

 
Source: Company, BOBCAPS Research, Bloomberg 
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Fig 54 ï AI contribution to the Azure revenue has been increasing rapidly for the last many quarters now 

 
Source: Company, BOBCAPS Research  
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Lumpy orders in the base year and weak TCV 
accretion 

High contribution to incremental revenue in FY25 by one or two clients 

could create growth issues in FY26 

TCS, HCLT and WPRO have seen large deals that have contributed substantially to 

incremental revenue in FY25. BSNL for TCS, Verizon for HCLT. For instance, our 

analysis indicates that BSNL will likely contribute ~40% of the incremental revenue in 

FY25 and the Verizon deal will likely contribute ~25-30% of incremental revenue for 

HCLT. Similarly in the case of WPRO the unnamed communication service provider will 

deliver almost all the incremental revenue (as we estimate an overall decline in revenue 

in FY25 versus FY24). 

In the case of BSNL our analysis indicates that ~80% of the US$1bn contract would be 

executed in FY25 with the rest having been executed in FY24. Unless there is follow-

through business from BSNL (not unlikely but visibility seems low currently) there will be 

a hole to be filled up to deliver on growth in FY26. That may not be the case for HCLT 

and WPRO as business from these large clients will remain.  

The weak TCV for certain players in 1HFY25 and lack of any mega deal 

announcements in recent quarters points to a brewing growth problem for FY26. TCV 

for TCS is down ~20% in 1HFY25, it is down ~25% for HCLT and ~35% for INFO. 

While the 1HFY25 TCV across companies are not comparable they are comparable 

with their own year-ago numbers. And these have been weak. Yes, in the base period 

many of these companies had clocked some lumpy large contracts which they could not 

repeat in 1HFY25. That precisely is the problem.  

Unless they clock TCV numbers that are at least at par with FY24 numbers we believe 

the sharpish growth expectation that the street has had with FY26 will have to be reset. 

Fig 55 ï TTM TCV performance has been weak lately across most players 

 
Source: Company, BOBCAPS Research 
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Margins under pressure and if H1-B rules change it 
could hurt more 

We do not expect a material improvement in margins post FY25 (except for specific 

cases where they are coming off low bases for various reasons ï TECHM and FSOL 

being key examples). 

In the immediate term we believe margin pressure is going to come from vendors taking 

on large cost take-out and vendor consolidation assignments which are hyper price 

competitive. These may also involve employee rebadging and absorbing cost of third-

party items (software, hardware, etc), knowledge transfer costs, upfronting of savings to 

the customer, etc.  

The expectation is that companies who take on these projects will be able to get to 

corporate level margins at some point in the medium term through pyramid 

rationalisation, delivery mix shift, automation, usage of platforms, usage of Gen AI, etc. 

It will be ópricing to winô and óexecuting to marginô phenomena which we have seen for 

the last 10-15 years.  

And in hyper competitive situations some players may overextend themselves and take 

on assignments in the hope that they will be able to realise margins in the medium term. 

We would be especially wary of margins in Tier-2 companies. To justify the high 

valuations that some of them are getting in the market, they are pushing for faster 

revenue growth. Forcing higher revenue growth could make them overextend 

themselves with negative implications on margins.  

Higher revenue growth is not coming from a better demand environment. It is coming 

from certain Tier-2 players grabbing share from their Tier-1 peers by giving concessions 

to customers. This creates pressure on margins in the first few years of the contract. 

The margin pressure is clearly reflected in the lowering of margin guidance by some 

players like Persistent Systems, delay and reduction in the quantum of salary increases 

by almost all Tier-1 and Tier-2 players, running the business at historical high utilisation, 

lowest subcontractor costs, etc. In certain cases, companies are getting more creative 

by changing their depreciation policies, reversing provisions made for earn outs given to 

the acquiree companies, reversing compensation hikes given to senior employees, etc. 

In Figure 59 we have compiled details of some of these instances. 

We think much of the low hanging fruit in terms of utilisation and subcontractor costs 

have been milked during the last 18-24 months (Figures 56/58). We believe some 

benefits of pyramid have also been consumed in the last few 24 months making use of 

the significant front-loaded fresher hiring done by the companies during the pandemic 

timeframe. 

TTM attrition that was trending downwards for most players post the pandemic has 

stabilised and has now started inching up (Figures 57). Pointing to higher compensation 

pressure ï at the margin. 
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Fig 56 ï Subcontractor cost has come off materially for many players 

 
Source: Company, BOBCAPS Research 

Fig 57 ï After falling from its recent peak, TTM attrition stabilised and has started to inch upward indicating initial signs 
of supply pressure 

 
Source: Company, BOBCAPS Research 

Fig 58 ï Utilisation as a lever has peaked. Employees need to be added if growth must continue  

 
Source: BOBCAPS Research 
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Fig 59 ï Steps taken by various companies to protect margins  

Company  Details 

Infosys  
FY24 compensation cycle shifted from April 2023 to November 2023. 

FY25 salary cycle shifted further ï Juniors to get it in Jan 2025 (shifted by 2 months) and seniors to get it in April 2025. 

HCLT  
Salary cycle shifted by 3 months in FY24 from July to October. Senior folks were supposed to forego their salary increase for FY24 
but were spared. Their compensation hike came through in 4QFY24. 

Wipro 

The salary cycle typically starts in the month of June. In FY24 the cycle started in December (6 months delay). Increases were 
smaller and for a smaller set of people. 

In FY25 salary increases started in September. 

Tech Mahindra No compensation increase has been announced thus far for FY25. Looks like the company may skip one year. 

Persistent Systems 

Guided for EBIT margin in FY25 that would be at par with that in FY24 when the street was anticipating a 110-bps expansion. 

Change in depreciation policy. 

Reversal of earn outs of acquiree companies. 

Coforge Shifted compensation cycle by 3 months from April to July 2024 with lower hikes. 

Birlasoft 
Reversal of provisions made towards a Long-Term Special Award formulated for a select group of senior leaders. This helped 
improve 1QFY25 margins. 

Source: Companies, BOBCAPS Research 
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Risks to our call 

The upside risks to our stock TPs include:  

Á Customers embark on large enterprise-wide Gen AI projects that drive up spending 

growth in the near term.  

Á Gen AI can deliver significant productivity gains for vendors, a large part of which 

they are able to retain with themselves. This could lead to EBIT margins for our 

coverage in FY26/FY27 being higher than what we currently expect. 

Á A higher-than-currently-expected depreciation of the INR not only vs the USD but 

also against the Euro and the GBP with the benefits not frittered away due to hyper 

competition. 

Downside risks to TPs:  

While we are cautious on the IT sector and have downsides on many stocks, we think 

stocks could go lower than our current target prices if:  

Á We see a recession in the US in 2025 (25% probability: Bloomberg). In such a 

scenario, we believe IT industry growth could potentially drop into negative territory 

in value terms with flat to negative volume growth combined with generalised 

pricing pressure. What could be problematic would be if US Fed/ECB is unable to 

come to the rescue of their economies due to sticky high inflation.  

Á There are also the risks of interest rates remaining óhigher for longerô if the 

economy remains strong and unemployment is at record low levels. This could 

create problems for customers which are interest rate sensitive both on the P&L 

side and on the balance sheet side. Spending could remain tepid for longer and we 

could have the óslower for much longerô scenario play out even into FY26/FY27. 

Á Sharp INR appreciation vs the USD due to the significant capital inflows on both 

portfolio as well as FDI fronts into India. 

Á Investors taking greater fancy to domestic plays, including Indian ófinancialsô, which 

are currently seeing earnings pressure. 

Risks specific to Tier-2:  

Downside risk:  

Á One of the elements of the Tier-2 value creation framework has been getting hold 

of a CEO who would come from the senior management of a much larger 

competitor. The person would then build a senior management team from such 

large organisations, incentivises them and executes well. The downside to this is 

that the organisation becomes too CEO centric, and his/her exit could create 

disruption for the company for a few quarters. This is unlike what one might see in 

Tier-1 organisations where transitions are likely to be smoother. While recruiting a 

new CEO may not be a very difficult proposition considering the number of large 

Tier-1 players in India and the vast experience that many of the senior managers 

bring to the table, delivering to the high market expectations (reflected in the steep 

multiples) may not be that easy. 
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Á A wrong M&A move (which involves a reasonable amount of capital) can act as a 

drag on a companyôs growth and margins. It will also suck away management 

bandwidth to fix the problem. 

Á Indian Tier-2 companies have a concentrated revenue mix (client, service line, 

vertical), which could throw up negative growth surprises if some client/vertical 

goes through growth challenges. 

Á They tend to have a larger exposure to non-Global 1000 clientele, whose financials 

and hence spending is more vulnerable in a weak macro environment. There could 

be greater chances of client bankruptcies, which could then lead to inconsistent 

growth and margins and PE multiple volatility. 
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BOBCAPS vs CONSENSUS ESTIMATES 

Fig 60 ï TCS 

  
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenues (Rs bn) 2,583 2,799 3,063 2,572 2,765 2,985 100 99 97 

EBIT (Rs bn) 641 715 791 634 690 751 99 97 95 

PAT Adj (Rs bn) 500 560 623 494 541 589 99 97 95 

FDEPS Adj (Rs) 137.9 154.5 172.0 136.6 149.5 162.8 99 97 95 

EBIT Margin (%) 24.8 25.5 25.8 24.6 25.0 25.2    

Source: Company, BOBCAPS Research 

Fig 61 ï INFOSYS 

  
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs bn) 1,632 1,782 1,954 1,638 1,792 1,948 100 101 100 

EBIT (Rs bn) 343 381 426 345 376 412 101 99 97 

PAT Adj (Rs bn) 265 300 333 266 294 324 100 98 97 

FDEPS Adj (Rs) 63.9 72.5 80.6 64.2 70.9 78.1 100 98 97 

EBIT Margin (%) 21.0 21.4 21.8 21.1 21.0 21.2    

Source: Company, BOBCAPS Research 

Fig 62 ï HCL TECH 

HCL TECH 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs bn) 1,170 1,280 1,408 1,178 1,276 1,386 101 100 98 

EBIT (Rs bn) 215 241 268 216 238 262 100 99 98 

PAT (Rs bn) 173 191 213 175 187 205 101 98 96 

EPS (Rs) 63.9 70.2 78.4 64.6 69.0 75.6 101 98 96 

EBIT Margin (%) 18.4 18.8 19.0 18.3 18.7 18.9    

Source: Company, BOBCAPS Research 

Fig 63 ï WIPRO 

Wipro 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs bn) 893 948 1,025 893 951 1,021 100 100 100 

EBIT (Rs bn) 146 157 171 148 155 168 102 99 98 

PAT (Rs bn) 122 132 146 124 132 146 102 100 100 

FDEPS (Rs) 11.7 12.5 13.8 11.9 12.6 13.9 102 101 101 

EBIT Margin (%) 16.3 16.5 16.7 16.6 16.3 16.4    

Source: Company, BOBCAPS Research 

Fig 64 ï TECH MAHINDRA 

Tech Mahindra 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs bn) 535 579 633 534 575 626 100 99 99 

EBIT (Rs bn) 52 72 88 52 71 94 99 99 106 

PAT (Rs bn) 43 57 70 43 56 74 100 99 106 

EPS (Rs) 48.5 64.5 79.0 48.2 63.6 83.3 99 99 105 

EBIT Margin (%) 9.7 12.4 14.0 9.7 12.4 15.0    

Source: Company, BOBCAPS Research 
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Fig 65 ï LTI MINDTREE 

LTIM 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs mn) 3,81,669 4,27,931 4,81,749 3,79,345 4,19,850 4,61,856 99 98 96 

EBIT (Rs mn) 58,489 69,494 80,907 59,176 68,543 76,390 101 99 94 

PAT (Rs mn) 49,184 58,599 67,950 52,037 60,115 67,381 106 103 99 

EPS (Rs) 166.1 197.6 228.7 170.6 202.7 227.2 103 103 99 

EBIT Margin (%) 15.3 16.2 16.8 15.6 16.3 16.5    

Source: Company, BOBCAPS Research 

Fig 66 ï PERSISTENT SYSTEMS 

Persistent 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs mn) 1,17,304 1,38,322 1,62,684 1,17,337 1,40,579 1,63,469 100 102 100 

EBIT (Rs mn) 16,939 21,390 26,198 16,867 21,335 26,113 100 100 100 

PAT (Rs mn) 13,543 17,004 20,867 13,336 16,650 20,481 98 98 98 

EPS (Rs) 87.6 110.4 135.3 86.2 107.5 132.2 98 97 98 

EBIT Margin (%) 14.4 15.5 16.1 14.4 15.2 16.0    

Source: Company, BOBCAPS Research 

Fig 67 ï MPHASIS 

Mphasis 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs mn) 1,42,431 1,59,044 1,78,775 1,42,803 1,59,259 1,75,615 100 100 98 

EBIT (Rs mn) 21,937 25,204 28,788 21,976 24,855 27,538 100 99 96 

PAT (Rs mn) 17,126 19,697 22,640 17,208 19,474 21,892 100 99 97 

EPS (Rs) 90.5 104.1 119.6 90.2 102.1 114.7 100 98 96 

EBIT Margin (%) 15.4 15.8 16.1 15.4 15.6 15.7    

Source: Company, BOBCAPS Research 

Fig 68 ï COFORGE 

Coforge 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs mn) 1,17,395 1,39,849 1,62,256 1,19,367 1,41,477 1,61,670 102 101 100 

EBIT (Rs mn) 14,997 19,128 22,924 15,008 19,018 22,275 100 99 97 

PAT (Rs mn) 10,012 13,945 16,893 9,629 14,715 17,053 96 106 101 

EPS (Rs) 151.0 204.4 247.0 140.7 209.9 243.3 93 103 99 

EBIT Margin (%) 12.8 13.7 14.1 12.6 13.4 13.8    

Source: Company, BOBCAPS Research 

Fig 69 ï BIRLASOFT 

Birlasoft 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs mn) 55,101 61,099 68,316 54,968 60,575 66,951 100 99 98 

EBIT (Rs mn) 6,668 8,236 9,681 6,516 8,017 9,182 98 97 95 

PAT (Rs mn) 5,591 6,798 8,198 5,709 6,959 8,046 102 102 98 

EPS (Rs) 20.1 24.7 29.5 20.2 24.7 28.5 101 100 97 

EBIT Margin (%) 12.1 13.5 14.2 11.9 13.2 13.7    

Source: Company, BOBCAPS Research 
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Fig 70 ï ZENSAR TECH 

Zensar 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs mn) 52,674 58,417 65,562 52,316 57,629 63,394 99 99 97 

EBIT (Rs mn) 6,844 7,956 9,443 7,110 8,283 9,058 104 104 96 

PAT (Rs mn) 6,471 7,363 8,433 6,704 7,335 8,253 104 100 98 

EPS (Rs) 28.2 32.9 39.4 29.5 32.4 36.4 105 99 92 

EBIT Margin (%) 13.0 13.6 14.4 13.6 14.4 14.3    

Source: Company, BOBCAPS Research 

Fig 71 ï FIRSTSOURCE 

FSL 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenues (Rs mn) 77,898 89,872 1,02,352 79,932 95,678 1,11,856 103 106 109 

EBIT (Rs mn) 8,881 10,947 13,040 9,265 11,939 14,650 104 109 112 

PAT Adj (Rs mn) 6,329 8,161 10,123 6,401 8,627 10,972 101 106 108 

FDEPS Adj (Rs) 9.1 11.7 14.5 9.2 12.5 15.9 101 107 110 

EBIT Margin (%) 11.4 12.2 12.7 11.6 12.5 13.1    

Source: Company, BOBCAPS Research 

Fig 72 ï ECLERX 

eClerx 
Consensus BOBCAPS BOBCAPS/Consensus (%) 

FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue (Rs mn) 33,324 37,762 42,698 33,567 38,746 43,897 101 103 103 

EBIT (Rs mn) 6,792 7,976 9,180 6,963 8,169 9,203 103 102 100 

PAT (Rs mn) 5,354 6,309 7,362 5,434 6,487 7,477 101 103 102 

EPS (Rs) 112.1 133.0 156.0 113.0 134.7 155.3 101 101 100 

EBIT Margin (%) 20.4 21.1 21.5 20.7 21.1 21.0    

Source: Company, BOBCAPS Research 
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12-month forward PE charts 

Fig 73 ï TCS  Fig 74 ï INFO 

 

 

 
Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 

 
Fig 75 ï HCLT  Fig 76 ï WPRO 

 

 

 

Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 

 
Fig 77 ï TECHM  Fig 78 ï LTIM 

 

 

 

Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 
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Fig 79 ï PSYS  Fig 80 ï MPHL 

 

 

 
Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 

 
Fig 81 ï COFORGE  Fig 82 ï ZENT 

 

 

 
Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 

 
Fig 83 ï BSOFT  Fig 84 ï FSOL 

 

 

 
Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 
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Fig 85 ï ECLX   

 

  

Source: Company, BOBCAPS Research   
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Premium/ (discount) to TCS PE 

Fig 86 ï INFO  Fig 87 ï HCLT 

 

 

 
Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 

 
Fig 88 ï WPRO  Fig 89 ï TECHM 

 

 

 

Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 

 
Fig 90 ï LTIM  Fig 91 ï PSYS 

 

 

 

Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 
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Fig 92 ï MPHL  Fig 93 ï COFORGE 

 

 

 
Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 

 
Fig 94 ï ZENT  Fig 95 ï BSOFT 

 

 

 
Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 

 
Fig 96 ï FSOL  Fig 97 ï ECLX 

 

 

 
Source: Company, BOBCAPS Research  Source: Company, BOBCAPS Research 
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Tata Consultancy Services 

Fig 98 ï Quarterly Snapshot 

Year to 31 March 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 77.8 80.4 82.3 82.2 82.2 82.8 83.2 83.2 83.4 83.8 

Revenue (in US$ bn) 6.8 6.9 7.1 7.2 7.2 7.2 7.3 7.4 7.5 7.7 

(Rs bn)           

Revenue 527.6 553.1 582.3 591.6 593.8 596.9 605.8 612.4 626.1 642.6 

Gross margin 202.7 218.5 233.2 237.5 234.7 239.3 247.1 251.9 249.5 245.4 

EBIT 121.9 132.8 142.8 144.9 137.6 144.8 151.6 159.2 154.4 154.7 

Other income  5.9 8.2 3.6 9.0 12.3 8.5 7.2 9.3 7.9 5.7 

PBT 127.8 141.0 146.4 153.9 149.9 153.3 158.7 168.5 162.3 160.3 

Tax 32.6 36.3 37.6 39.6 38.7 39.5 41.0 43.5 41.3 40.8 

PAT 94.8 104.3 108.5 113.9 110.7 113.4 117.4 124.3 120.4 119.1 

Number of shares 3,659 3,659 3,659 3,658 3,660 3,659 3,610 3,618 3,618 3,618 

EPS 25.9 28.5 29.6 31.1 30.3 31.0 32.5 34.4 33.3 32.9 

YoY Growth (%)           

USD Revenue  10.2 8.6 8.4 7.5 6.6 4.8 2.9 2.3 3.9 6.4 

INR Revenues 16.2 18.0 19.1 16.9 12.6 7.9 4.0 3.5 5.4 7.7 

Gross profit 10.6 15.3 19.3 17.0 15.8 9.5 6.0 6.1 6.3 2.5 

EBIT 5.2 10.7 16.7 14.7 12.9 9.1 6.1 9.9 12.3 6.8 

Net profit 5.2 8.4 11.0 14.8 16.8 8.7 8.2 9.1 8.7 5.0 

QoQ Growth (%)           

USD Revenues 1.25 1.4 2.9 1.70 0.43 (0.22) 1.0 1.1 1.93 2.20 

INR Revenues 4.3 4.8 5.3 1.6 0.4 0.5 1.5 1.1 2.2 2.6 

EBIT (3.5) 9.0 7.6 1.4 (5.1) 5.3 4.6 5.0 (3.0) 0.1 

Net profit (4.5) 10.1 4.0 5.0 (2.8) 2.4 3.5 6.0 (3.2) (1.1) 

Margins (%)           

Gross margin 38.4 39.5 40.1 40.1 39.5 40.1 40.8 41.1 39.9 38.2 

EBIT 23.1 24.0 24.5 24.5 23.2 24.3 25.0 26.0 24.7 24.1 

PAT 18.0 18.9 18.6 19.3 18.6 19.0 19.4 20.3 19.2 18.5 

SGA 15.3 15.5 15.5 15.7 16.4 15.8 15.8 15.1 15.2 14.1 

Source: Company, BOBCAPS Research 
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Fig 99 ï Key Metrics 

P and L (Rs mn) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

Revenue 5,27,580 5,53,090 5,82,290 5,91,620 5,93,810 5,96,920 6,05,830 6,12,370 6,26,130 6,42,590 

EBITDA 1,21,860 1,32,790 1,42,840 1,44,880 1,37,550 1,44,830 1,51,550 1,59,180 1,54,420 1,54,650 

PAT 94,780 1,04,310 1,08,460 1,13,920 1,10,740 1,13,420 1,17,350 1,24,340 1,20,400 1,19,090 

Vertical Mix (%)           

BFSI 32.1 33.6 33.1 32.9 32.5 32.6 31.7 31.3 30.9 30.8 

Manufacturing 9.9 8.2 8.2 8.2 8.3 8.6 8.6 8.8 8.8 8.6 

Communication and Media 6.8 7.3 7.2 7.1 7.0 6.9 6.7 6.6 6.2 5.9 

Life Sciences 10.1 10.7 10.8 10.9 11.0 10.9 10.9 10.9 11.0 10.4 

Retail & Distribution 15.9 16.1 16.0 16.0 16.1 15.9 15.7 15.7 15.4 15.1 

Hi-Tech 8.8 9.1 9.0 8.9 8.7 8.6 8.4 8.2 8.1 8.0 

Energy And Utility - 5.0 5.2 5.4 5.5 5.6 5.7 5.6 5.6 5.7 

Others 16.4 10.0 10.5 10.6 10.9 10.9 12.3 12.9 14.0 15.5 

Total 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0 

Geographic Mix (%)           

North America 53.2 54.3 53.7 52.4 52.0 51.7 50.6 50.0 49.5 47.6 

UK 14.9 14.5 14.9 15.7 16.4 16.5 16.4 16.8 16.9 17.0 

Europe 15.2 14.5 14.8 15.1 14.9 14.9 15.0 14.6 14.4 14.6 

India 4.8 5.1 5.1 5.0 4.9 4.9 6.1 6.7 7.5 8.9 

APAC 8.3 8.0 7.9 8.0 7.8 7.8 7.8 7.8 7.8 8.0 

Ibero America 1.8 1.7 1.8 1.8 2.0 2.0 2.1 2.0 1.9 1.8 

MEA 1.8 1.9 1.8 2.0 2.0 2.2 2.0 2.1 2.0 2.1 

Total 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0 

Number of Client           

$100mn + 59 59 59 60 60 61 61 62 63 66 

$50mn + 124 124 130 133 137 137 137 139 140 136 

Employee Number 6,06,331 6,16,171 6,13,974 6,14,795 6,15,318 6,08,985 6,03,305 6,01,546 6,06,998 6,12,724 

Net Addition 14,136 9,840 (2,197) 821 523 (6,333) (5,680) (1,759) 5,452 5,726 

Attrition (%)  19.7 21.5 21.3 20.1 17.8 14.9 13.3 12.5 12.1 12.3 

Net Employee Growth (YoY%) 19 17 10 4 1 (1) (2) (2) (1) 1 

P&L (US$ mn)           

Revenue 6,780 6,877 7,075 7,195 7,226 7,210 7,281 7,363 7,505 7,670 

EBIT 1,566 1,652 1,736 1,761 1,674 1,749 1,821 1,915 1,850 1,846 

PAT  1,218 1,299 1,318 1,385 1,347 1,370 1,410 1,497 1,441 1,421 

Per Capita (Annualised) (US$)           

Revenue 44,728 44,643 46,093 46,812 46,974 47,357 48,274 48,961 49,457 50,071 

EBIT 10,333 10,721 11,311 11,456 10,880 11,488 12,072 12,732 12,190 12,051 

PAT  8,038 8,430 8,588 9,009 8,755 8,999 9,347 9,953 9,495 9,276 

Direct and Opex cost per capita 34,395 33,922 34,782 35,357 36,094 35,869 36,202 36,228 37,266 38,021 

Source: Company, BOBCAPS Research 
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Fig 100 ï QoQ and YoY growth of various parameters 

(in US$) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

QoQ Growth (%)           

Revenue 1.3 1.4 2.9 1.7 0.4 -0.2 1.0 1.1 1.9 2.2 

Geographical Data           

Americas 4.4 3.5 1.7 (0.8) (0.3) (0.8) (1.2) (0.1) 0.9 (1.7) 

UK (3.3) (1.3) 5.7 7.2 4.9 0.4 0.4 3.6 2.5 2.8 

Europe (0.7) (3.2) 5.0 3.8 (0.9) (0.2) 1.7 (1.6) 0.5 3.6 

India (4.7) 7.8 2.9 (0.3) (1.6) (0.2) 25.7 11.1 14.1 21.3 

APAC (1.1) (2.2) 1.6 3.0 (2.1) (0.2) 1.0 1.1 1.9 4.8 

Ibero America 7.2 (4.2) 8.9 1.7 11.6 (0.2) 6.0 (3.7) (3.2) (3.2) 

MEA (8.9) 7.1 (2.5) 13.0 0.4 9.8 (8.2) 6.2 (2.9) 7.3 

Verticals           

BFSI 1.9 6.2 1.3 1.1 (0.8) 0.1 (1.8) (0.1) 0.6 1.9 

Manufacturing 0.2 (16.0) 2.9 1.7 1.7 3.4 1.0 3.5 1.9 (0.1) 

Communication and Media 2.8 8.9 1.5 0.3 (1.0) (1.6) (1.9) (0.4) (4.2) (2.7) 

Life Science & Healthcare 2.3 7.5 3.8 2.6 1.4 (1.1) 1.0 1.1 2.9 (3.4) 

Retail and distribution 4.5 2.7 2.2 1.7 1.1 (1.5) (0.3) 1.1 (0.0) 0.2 

Hi-Tech (Now Technology Services) 2.4 4.9 1.7 0.6 (1.8) (1.4) (1.4) (1.3) 0.7 0.9 

Energy and Utilities 0.0 0.0 7.0 5.6 2.3 1.6 2.8 (0.6) 1.9 4.0 

Regional Market & Others (4.0) (38.2) 8.0 2.7 3.3 (0.2) 14.0 6.1 10.6 13.1 

YoY Growth (%)           

Revenue 10.2 8.6 8.4 7.5 6.6 4.8 2.9 2.3 3.9 6.4 

Geographical Data           

Americas 18.6 17.2 14.9 9.1 4.2 (0.2) (3.0) (2.4) (1.1) (2.1) 

UK 0.7 (2.2) 3.6 8.1 17.3 19.3 13.3 9.5 7.0 9.6 

Europe 0.3 (1.0) 0.3 4.7 4.5 7.7 4.3 (1.1) 0.4 4.2 

India 15.0 8.6 0.6 5.3 8.8 0.7 23.1 37.1 59.0 93.2 

APAC (1.7) (3.5) (0.4) 1.1 0.2 2.2 1.6 (0.2) 3.9 9.1 

Ibero America 23.9 15.4 14.8 13.8 18.4 23.3 20.1 13.7 (1.3) (4.3) 

MEA (5.6) 3.2 2.7 7.5 18.4 21.4 14.3 7.5 3.9 1.5 

Verticals           

BFSI 8.8 12.6 11.8 10.8 7.9 1.7 (1.4) (2.6) (1.3) 0.5 

Manufacturing 11.3 (10.1) (10.2) (11.9) (10.6) 10.0 7.9 9.8 10.1 6.4 

Communication and Media 17.1 22.0 20.1 13.9 9.7 (0.9) (4.2) (4.9) (8.0) (9.0) 

Life Science & Healthcare 9.1 16.2 18.3 17.1 16.1 6.8 3.9 2.3 3.9 1.5 

Retail and distribution 18.4 16.6 14.9 11.6 7.9 3.5 1.0 0.4 (0.7) 1.0 

Hi-Tech 12.7 12.3 12.2 9.9 5.4 (0.9) (3.9) (5.7) (3.3) (1.0) 

Energy and Utilities 0.0 0.0 0.0 0.0 0.0 17.4 12.8 6.1 5.7 8.3 

Regional Market & Others 2.1 (37.6) (36.0) (34.2) (29.2) 14.3 20.6 24.5 33.4 51.3 

Source: Company, BOBCAPS Research 
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Infosys 

Fig 101 ï Quarterly Snapshot 

Year to 31 March (Rs mn) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 77.5 82.0 82.0 82.0 82.0 82.5 83.0 83.4 83.4 83.8 

US$ Revenue (US$ mn) 4,444 4,555 4,659 4,554 4,617 4,718 4,663 4,564 4,714 4,894 

INR Revenue 3,44,700 3,65,380 3,83,180 3,74,410 3,79,330 3,89,940 3,88,210 3,79,230 3,93,150 4,09,860 

Gross margin 1,01,010 1,11,260 1,17,570 1,14,300 1,15,510 1,19,630 1,15,680 1,11,750 1,21,380 1,25,120 

SGA 31,870 32,530 35,150 35,530 36,600 36,890 36,070 35,540 38,500 38,630 

EBIT 69,140 78,730 82,420 78,770 78,910 82,740 79,610 76,210 82,880 86,490 

Other income  6,760 5,840 7,690 6,710 5,610 6,320 7,890 27,290 8,380 7,120 

PBT 75,340 83,910 89,310 84,660 83,620 87,680 86,190 1,02,400 90,210 92,530 

Tax 21,720 23,650 23,450 23,320 24,170 25,530 25,060 22,650 26,470 27,370 

PAT-Adjusted 53,600 60,210 65,860 61,280 59,450 62,120 61,060 79,690 63,680 65,060 

Shares Outstanding (basic) 4,194 4,195 4,191 4,144 4,137 4,139 4,139 4,139 4,140 4,142 

EPS Adjusted (Rs) 12.8 14.4 15.7 14.8 14.4 15.0 14.8 19.3 15.4 15.7 

YoY Growth (%)           

US$ Revenue 17.5 13.9 9.6 6.4 3.9 3.6 0.1 0.2 2.1 3.7 

INR Revenue 23.6 23.4 20.2 16.0 10.0 6.7 1.3 1.3 3.6 5.1 

Gross profit 7.6 13.6 12.5 14.3 14.4 7.5 (1.6) (2.2) 5.1 4.6 

EBIT 4.7 12.9 10.1 13.2 14.1 5.1 (3.4) (3.2) 5.0 4.5 

Net profit 3.2 11.1 13.4 7.8 10.9 3.2 (7.3) 30.0 7.1 4.7 

QoQ Growth (%)           

US$ Revenue 3.8 2.5 2.3 (2.3) 1.4 2.2 (1.2) (2.1) 3.3 3.8 

INR Revenue 6.8 6.0 4.9 (2.3) 1.3 2.8 (0.4) (2.3) 3.7 4.3 

EBIT (0.6) 13.9 4.7 (4.4) 0.2 4.9 (3.8) (4.3) 8.8 4.4 

Net profit (5.7) 12.3 9.4 (7.0) (3.0) 4.5 (1.7) 30.5 (20.1) 2.2 

Margins (%)           

Gross margin 29.3 30.5 30.7 30.5 30.5 30.7 29.8 29.5 30.9 30.5 

SGA 9.2 8.9 9.2 9.5 9.6 9.5 9.3 9.4 9.8 9.4 

EBIT 20.1 21.5 21.5 21.0 20.8 21.2 20.5 20.1 21.1 21.1 

PAT 15.5 16.5 17.2 16.4 15.7 15.9 15.7 21.0 16.2 15.9 

Source: Company, BOBCAPS Research 
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Fig 102 ï Key Metrics 

Key Metrics 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

P and L (Rs mn)           

Revenue 3,44,700 3,65,380 3,83,180 3,74,410 3,79,330 3,89,940 3,88,210 3,79,230 3,93,150 4,09,860 

EBITDA 69,140 78,730 82,420 78,770 78,910 82,740 79,610 76,210 82,880 86,490 

PAT 53,600 60,210 65,860 61,280 59,450 62,120 61,060 79,690 63,680 65,060 

Vertical Mix (%)           

Manufacturing 20.3 21.0 21.4 21.5 22.2 22.1 22.6 23.4 22.7 23.7 

Insurance Finance and Banking 30.6 30.5 29.3 28.9 28.1 27.5 27.8 26.4 27.5 27.2 

Telecom 13.0 12.3 12.3 11.8 11.7 11.4 11.4 12.3 12.1 11.9 

Retailing & CPG 14.5 14.2 14.3 14.8 14.5 15.2 14.6 14.3 13.8 13.3 

Others (utilities, logistic, transportation,etc) 15.1 15.3 15.7 15.8 16.3 16.0 16.1 16.3 16.6 16.6 

Life Sciences 6.5 6.7 7.0 7.2 7.2 7.8 7.6 7.3 7.3 7.3 

Geographic Mix (%)           

North America 61.8 62.5 62.0 61.0 60.8 61.1 59.0 59.6 58.9 57.4 

Europe 25.0 24.7 25.8 27.0 26.8 26.5 28.2 28.6 28.4 29.8 

India 2.6 2.9 2.4 2.6 9.7 9.6 10.4 9.6 9.6 9.7 

Rest of the world 10.6 9.9 9.8 9.4 2.7 2.8 2.4 2.2 3.1 3.1 

Utilisation (%) (including Trainees) 77.6 76.6 77.1 76.9 78.9 80.4 81.7 82.0 83.9 84.3 

Utilisation (%) (Excluding Trainees) 84.7 83.6 81.7 80.0 81.1 81.8 82.7 83.5 85.3 85.9 

Effort Mix (%)           

Onsite  24.3 24.4 24.5 24.6 24.7 24.6 24.4 24.2 23.9 24.1 

Offshore 75.7 75.6 75.5 75.4 75.3 75.4 75.6 75.8 76.1 75.9 

Clients Concentration (%)           

Top 5 clients 13.0 12.6 13.1 13.0 13.4 13.3 13.4 13.6 13.5 13.7 

Top 10 clients 20.8 20.2 20.5 20.1 20.4 19.9 20.0 20.4 20.9 20.9 

Number of Client           

$1m+ 877 895 912 922 940 951 944 959 987 985 

$10m+ 278 281 294 298 312 312 308 315 309 307 

$50m+ 69 77 79 75 79 80 82 83 84 86 

$100m+ 38 39 38 40 38 39 40 40 40 41 

Employees 3,35,186 3,45,218 3,46,845 3,43,234 3,36,294 3,28,764 3,22,663 3,17,240 3,15,332 3,17,788 

Net addition 21,171 10,032 1,627 (3,611) (6,940) (7,530) (6,101) (5,423) (1,908) 2,456 

Attrition (consolidated)(%) 28.4 27.1 24.3 20.9 17.3 14.6 12.9 12.6 12.7 12.9 

Profit and Loss Statement (US$ mn)           

Revenue 4,444 4,555 4,659 4,554 4,617 4,718 4,663 4,564 4,714 4,894 

EBIT 888 979 1,001 957 961 1,000 956 917 994 1,033 

PAT  689 749 800 745 724 751 734 959 764 778 

Productivity Metrics           

Per Capita (Annualised)           

Revenue 53,033 52,778 53,730 53,072 54,916 57,403 57,806 57,546 59,797 61,601 

EBIT 10,597 11,344 11,544 11,153 11,430 12,167 11,851 11,562 12,609 13,002 

PAT  8,222 8,679 9,226 8,682 8,612 9,137 9,099 12,092 9,691 9,793 

Direct and Opex cost per capita 42,436 41,435 42,186 41,919 43,486 45,236 45,955 45,984 47,188 48,598 

QoQ Growth % (In US$ terms)           

Revenue 4 2 2 (2) 1 2 (1) (2) 3 4 

EBIT  (3) 10 2 (4) 0 4 (4) (4) 8 4 

PAT  (9) 9 7 (7) (3) 4 (2) 31 (20) 2 

Source: Company, BOBCAPS Research 
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HCL Technologies 

Fig 103 ï Quarterly snapshot 

Year to 31 Mar (Rs mn) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 77.62 79.98 82.34 82.30 82.17 82.72 83.28 83.10 83.40 83.79 

 US$ revenue (US$ mn) 3,025 3,082 3,244 3,235 3,200 3,225 3,415 3,430 3,364 3,445 

INR revenue 2,34,640 2,46,860 2,67,000 2,66,060 2,62,960 2,66,720 2,84,460 2,84,990 2,80,570 2,88,620 

Gross margin 83,980 88,380 99,800 97,170 93,600 96,590 1,04,480 99,720 96,930 1,00,730 

EBITDA 49,750 54,260 63,650 58,630 53,870 59,440 67,580 61,110 57,940 63,690 

EBIT 39,920 44,280 52,290 48,360 44,600 49,340 56,150 50,180 47,960 53,620 

Other income  3,450 1,570 1,440 3,570 2,360 1,940 2,590 2,510 9,120 3,250 

PBT 43,370 45,850 53,730 51,930 46,960 51,280 58,740 52,690 57,080 56,870 

Tax 10,560 10,960 12,760 12,120 11,650 12,950 15,230 12,740 14,480 14,500 

PAT 32,830 34,900 40,970 39,830 35,340 38,320 43,500 39,860 42,580 42,350 

EPS 12.1 12.9 15.1 14.7 13.0 14.1 16.0 14.7 15.7 15.6 

YoY growth (%)           

US$ revenue 11.2 10.4 9.0 8.1 5.8 4.6 5.3 6.0 5.1 6.8 

INR revenue 16.9 19.5 19.6 17.7 12.1 8.0 6.5 7.1 6.7 8.2 

Gross profit 6.7 11.9 17.0 17.0 11.5 9.3 4.7 2.6 3.6 4.3 

EBITDA 1.4 12.2 18.0 16.0 8.3 9.5 6.2 4.2 7.6 7.2 

EBIT 1.6 13.1 22.8 18.8 11.7 11.4 7.4 3.8 7.5 8.7 

Net profit 2.1 6.9 19.0 10.9 7.6 9.8 6.2 0.1 20.5 10.5 

QoQ growth (%)           

US$ revenue 1.1 1.9 5.3 (0.3) (1.1) 0.8 5.9 0.4 (1.9) 2.4 

INR revenue 3.8 5.2 8.2 (0.4) (1.2) 1.4 6.7 0.2 (1.6) 2.9 

EBITDA (1.5) 9.1 17.3 (7.9) (8.1) 10.3 13.7 (9.6) (5.2) 9.9 

EBIT (1.9) 10.9 18.1 (7.5) (7.8) 10.6 13.8 (10.6) (4.4) 11.8 

Net profit (8.6) 6.3 17.4 (2.8) (11.3) 8.4 13.5 (8.4) 6.8 (0.5) 

Margins (%)           

Gross margin 35.8 35.8 37.4 36.5 35.6 36.2 36.7 35.0 34.5 34.9 

EBITDA 21.2 22.0 23.8 22.0 20.5 22.3 23.8 21.4 20.7 22.1 

EBIT 17.0 17.9 19.6 18.2 17.0 18.5 19.7 17.6 17.1 18.6 

PAT 14.0 14.1 15.3 15.0 13.4 14.4 15.3 14.0 15.2 14.7 

SGA 14.6 13.8 13.5 14.5 15.1 13.9 13.0 13.5 13.9 12.8 

Source: Company, BOBCAPS Research 
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Fig 104 ï Key metrics 

Key Metrics 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

P&L (Rs mn)           

Revenue 2,34,640 2,46,860 2,67,000 2,66,060 2,62,960 2,66,720 2,84,460 2,84,990 2,80,570 2,88,620 

EBITDA 49,750 54,260 63,650 58,630 53,870 59,440 67,580 61,110 57,940 63,690 

PAT 32,830 34,900 40,970 39,830 35,340 38,320 43,500 39,860 42,580 42,350 

Vertical mix (%)           

Banking, FS & Insurance (BFSI) 21.1 20.6 19.9 21.2 22.6 22.6 21.7 21.6 21.0 20.5 

Hi-tech - Manufacturing 18.3 19.2 19.7 19.0 19.9 19.3 20.1 20.4 19.4 19.5 

Telecom 9.2 9.2 9.4 8.8 7.6 8.0 9.7 11.5 12.2 12.1 

Retail & CPG 9.4 9.2 8.9 9.0 9.1 9.6 9.6 9.1 9.4 9.6 

Life Sciences 16.4 16.5 17.1 17.5 17.5 17.5 16.4 16.3 15.9 16.0 

Energy-Utilities-Public Sector 10.2 10.2 10.2 10.2 10.0 9.9 9.7 8.8 9.1 9.2 

Technology and Services 15.4 15.1 14.8 14.4 13.4 13.1 12.8 12.3 13.0 13.1 

Geographical mix (%)           

US 64.2 64.8 63.5 63.8 64.5 64.5 64.5 65.2 66.0 65.1 

Europe 27.8 27.5 29.1 28.9 28.7 28.5 29.0 28.9 27.9 28.4 

Asia Pacific 8.0 7.7 7.4 7.3 6.8 7.0 6.4 5.9 6.1 6.5 

Employees 2,10,966 2,19,325 2,22,270 2,25,944 2,23,438 2,21,139 2,24,756 2,27,481 2,19,401 2,18,621 

Net new addition  2,089 8,359 2,945 3,674 (2,506) (2,299) 3,617 2,725 (8,080) (780) 

Attrition (%) 23.8 23.8 21.7 19.5 16.3 14.2 12.8 12.4 12.8 12.9 

Segmental revenue mix           

IT and Business Services 72.8 73.7 71.6 73.7 74.7 74.6 71.7 74.4 74.5 74.6 

Engineering and R&D Services 16.6 17 16.6 16.1 15.4 16 16.4 16.1 15.9 15.8 

Products & Platforms 11 9.8 12.3 10.6 10.4 9.9 12.3 10 9.9 9.9 

Inter Segment (0.4) (0.5) (0.5) (0.4) (0.5) (0.5) (0.4) (0.5) (0.3) (0.3) 

Source: Company, BOBCAPS Research 
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Fig 105 ï YoY and QoQ performance on various parameters 

  1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

QoQ growth (%)                     

Geography wise                     

US 3.3  2.8  3.1  0.2  0.0  0.8  5.9  1.5  (0.7) 1.0  

Europe (0.7) 0.8  11.4  (1.0) (1.8) 0.1  7.8  0.1  (5.3) 4.3  

Asia Pacific (9.2) (1.9) 1.2  (1.6) (7.8) 3.7  (3.2) (7.4) 1.4  9.1  

Total 1.1  1.9  5.3  (0.3) (1.1) 0.8  5.8  0.5  (1.9) 2.4  

Non-US (2.7) 0.2  9.1  (1.1) (3.0) 0.8  5.6  (1.3) (4.2) 5.1  

Vertical wise                     

Banking, FS & Insurance (BFSI) 2.0  (0.5) 1.7  6.2  5.5  0.8  1.7  (0.0) (4.7) (0.0) 

Hi-tech - Manufacturing 2.7  6.9  8.0  (3.8) 3.6  (2.3) 10.3  1.9  (6.7) 2.9  

Telecom 8.1  1.9  7.5  (6.7) (14.6) 6.1  28.4  19.1  4.0  1.6  

Retail 1.1  (0.3) 1.8  0.8  0.0  6.3  5.9  (4.8) 1.3  4.6  

Life Sciences 11.2  2.5  9.1  2.0  (1.1) 0.8  (0.8) (0.2) (4.3) 3.1  

Energy-Utilities-Public Sector (3.7) 1.9  5.3  (0.3) (3.0) (0.2) 3.8  (8.9) 1.4  3.5  

Technology & Services (11.1) (0.1) 3.2  (3.0) (7.9) (1.5) 3.5  (3.5) 3.7  3.2  

Client concentration                     

Top 5 clients (2.4) (2.7) 1.3  (2.2) (4.0) 0.8  5.9  0.4  14.1  8.7  

Top 10 clients (1.0) (1.3) 1.9  (3.0) (3.9) 0.8  9.0  0.4  8.6  5.0  

Top 20 clients 0.4  0.8  3.8  (1.7) (3.2) 1.1  8.6  0.4  5.4  4.8  

Segment wise                     

IT and Business Services 0.2  3.2  2.3  2.6  0.3  0.6  1.8  4.2  (1.8) 2.6  

Engineering and R&D Services 2.5  4.3  2.8  (3.3) (5.4) 4.7  8.5  (1.4) (3.1) 1.8  

Products & Platforms 3.3  (9.2) 32.1  (14.1) (2.9) (4.1) 31.6  (18.3) (2.9) 2.4  

YoY growth (%)                     

Geography wise                     

US 13.2  14.0  9.8  9.8  6.3  4.1  6.9  8.4  7.6  7.8  

Europe 10.8  7.3  12.0  10.4  9.2  8.4  4.9  6.0  2.2  6.5  

Asia Pacific (1.1) (4.4) (7.3) (11.4) (10.1) (4.9) (9.0) (14.3) (5.7) (0.8) 

Total 11.2  10.4  9.0  8.1  5.8  4.6  5.2  6.0  5.1  6.8  

Non-US 7.9  4.5  7.5  5.2  4.9  5.5  2.1  1.9  0.7  5.0  

Vertical wise                     

Banking, FS & Insurance (BFSI) 6.2  6.8  2.8  9.6  13.3  14.8  14.8  8.0  (2.3) (3.1) 

Hi-tech - Manufacturing 18.3  18.5  22.6  14.1  15.0  5.2  7.4  13.9  2.5  7.9  

Telecom 29.5  28.6  26.4  10.6  (12.6) (9.0) 8.6  38.6  68.7  61.6  

Retail 4.6  3.7  (4.0) 3.5  2.4  9.2  13.6  7.2  8.6  6.8  

Life Sciences 24.1  19.1  29.4  26.9  12.9  11.0  1.0  (1.2) (4.5) (2.3) 

Energy-Utilities-Public Sector 5.0  6.3  6.9  3.0  3.7  1.5  0.1  (8.5) (4.3) (0.7) 

Technology & Services (1.0) (3.0) (12.4) (11.1) (8.0) (9.2) (9.0) (9.4) 2.0  6.8  

Client concentration                     

Top 5 clients (4.2) (7.0) (8.0) (5.9) (7.4) (4.2) 0.2  2.9  22.3  31.9  

Top 10 clients 3.7  0.3  (2.3) (3.4) (6.2) (4.3) 2.4  6.0  19.8  24.9  

Top 20 clients 5.7  5.6  4.5  3.2  (0.4) (0.1) 4.5  6.8  16.3  20.5  

Segment wise                     

IT and Business Services 13.2  12.1  10.5  8.5  8.5  5.9  5.4  7.0  4.8  6.8  

Engineering and R&D Services 20.5  19.6  13.8  6.3  (1.9) (1.5) 4.0  6.0  8.5  5.5  

Products & Platforms (9.9) (11.0) (4.1) 6.4  0.0  5.7  5.3  0.0  0.1  6.8  

Source: Company, BOBCAPS Research  
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Wipro 

Fig 106 ï Quarterly snapshot 

Year to 31 March (Rs mn) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 77.8 79.9 82.2 81.6 81.9 82.5 83.4 83.3 83.4 83.8 

US$ Revenue IT Services 
(US$ mn) 

2,756 2,817 2821 2,840 2,779 2,713 2,656 2,657 2,626 2,660 

INR Revenue- IT Services 2,12,848 2,23,629 2,30,557 2,30,772 2,27,616 223,690 2,21,246 2,20,924 2,19,169 2,22,353 

INR Revenue- IT Products 1,946 1,249 1,721 1,131 694 1,469 805 1159 469 663 

INR Revenue- ISRE 1,526 1,576 1,403 0 0 0 0 0 0 0 

INR Revenue - Reconciling 
Items 

0 0 0 0 0 0 0 0 0 0 

Forex gain/(loss) (1,034) (1,057) (1,391) (990) 62 (268) (262) 128 206 396 

Total Revenue- 
(Services+Products) 

2,15,286 2,25,397 2,32,290 2,31,903 2,28,310 2,25,159 2,22,051 2,22,083 2,19,638 2,23,016 

Direct costs 1,55,600 1,63,835 1,63,273 1,62,738 1,61,261 1,59,191 1,53,826 1,57,219 1,53,306 1,55,049 

Gross Margin 59,686 61,562 69,017 69,165 67,049 65,968 68,225 64,864 66,332 67,967 

SGA 28,830 30,116 32,772 32,578 32,471 32,891 35,622 29,363 30,057 30,422 

EBIT- IT Services 31,832 33,801 37,504 37,646 36,517 36,058 35,426 36,195 36,057 37,332 

EBIT- IT Products (55) (103) 41 (59) (161) (467) 114 143 (161) (183) 

EBIT- ISRE 173 146 102 20 0 0 0 0 0 0 

EBIT - Reconciling Items (60) (1,341) (11) (30) (1,840) (2,246) (2,675) (965) (1,840) 10 

Total EBIT 31,890 32,503 37,636 37,577 34,516 33,345 32,865 35,373 34,056 37,555 

Other income (net) 1,630 1,698 2,116 2,607 3,459 1,747 2,656 3,249 4,147 5,629 

PBT 33,520 34,201 39,752 40,184 37,975 35,092 35,521 38,622 38,203 43,184 

Tax 7,931 7,710 9,102 9,249 9,115 8,419 8,515 10,040 9,850 10,512 

Minority Interest 47 99 (121) (190) (159) (210) (64) (236) (334) (178) 

PAT 25,636 26,590 30,529 30,745 28,701 26,463 26,942 28,346 28,019 32,494 

YoY Growth (%)           

USD Revenue IT Services 14.1 9.2 6.9 4.3 0.8 (3.7) (5.9) (6.4) (5.5) (2.0) 

INR Revenue 17.9 14.6 14.4 11.2 6.0 (0.1) (4.4) (4.2) (3.8) (1.0) 

Gross Profit 8.6 4.1 14.3 14.1 12.3 7.2 (1.1) (6.2) (1.1) 3.0 

EBIT (8.2) (6.9) 5.9 7.0 8.2 2.6 (12.7) (5.9) (1.3) 12.6 

Net Profit (20.7) (9.3) 2.8 (0.4) 12.0 (0.5) (11.7) (7.8) (2.4) 22.8 

QoQ Growth (%)           

USD Revenue - IT Services 1.26 2.23 0.1 0.6 (2.1) (2.3) (2.1) 0.0 (1.2) 1.30 

INR Revenue 3.2 4.7 3.1 (0.2) (1.5) (1.4) (1.4) 0.0 (1.1) 1.5 

EBIT (9.2) 1.9 15.8 (0.2) (8.1) (3.4) (1.4) 7.6 (3.7) 10.3 

Net Profit (17.0) 3.7 14.8 0.7 (6.6) (7.8) 1.8 5.2 (1.2) 16.0 

Margins (%)           

Gross Margin 27.7 27.3 29.7 29.8 29.4 29.3 30.7 29.2 30.2 30.5 

SGA 13.4 13.4 14.1 14.0 14.2 14.6 16.0 13.2 13.7 13.6 

EBIT Margin- IT Services 15.0 15.1 16.3 16.3 16.0 16.1 16.0 16.4 16.5 16.8 

EBIT Margin- IT Products (2.8) (8.2) 2.4 (5.2) (23.2) (31.8) 14.2 12.3 (34.3) (27.6) 

Total EBIT Margin 14.8 14.4 16.2 16.2 15.1 14.8 14.8 15.9 15.5 16.8 

PAT 11.9 11.8 13.1 13.3 12.6 11.8 12.1 12.8 12.8 14.6 

Source: Company, BOBCAPS Research 
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Fig 107 ï Key metrics 

Key metrics 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

Revenue (US$ mn) 2,756 2,817 2,821 2,840 2,779 2,713 2,656 2,657 2,626 2,660 

P&L (Rs mn)           

Revenue 2,15,286 2,25,397 2,32,290 2,31,903 2,28,310 2,25,159 2,22,051 2,22,083 2,19,638 2,23,016 

EBITDA 36,145 40,999 50,358 54,503 38,563 41,370 44,889 51,557 40,116 45,050 

PAT 25,636 26,590 30,529 30,745 28,701 26,463 26,942 28,346 30,032 32,088 

Vertical mix (%)           

BFSI 35.4 35.2 34.9 34.2 33.8 33.6 32.7 33.5 34.0 34.8 

HLS 11.5 11.4 12.0 12.2 12.2 12.7 13.9 14.1 13.9 13.6 

RCTG 18.5 18.8 18.9 18.8 18.7 18.7 18.8 18.7 19.2 19.2 

ENU 11.1 11.2 11.4 12.3 12.2 11.6 11.8 11.9 11.2 10.8 

MFG AND TECH* 18.5 18.5 18.2 18.0 18.5 19.1 18.8 18.0 17.9 - 

GMT* 5.0 4.9 4.6 4.5 4.6 4.3 4.0 3.8 3.8 - 

Tech and Comm*          15.4 

Manufacturing*          6.2 

Geographic mix (%)           

Americas 1 29.1 29.2 29.4 28.8 28.8 29.8 31.0 30.4 30.9 30.8 

Americas 2 31.3 31.3 30.8 30.7 30.0 29.9 30.0 30.7 30.8 30.6 

Europe 28.3 28.1 28.8 29.3 29.5 28.6 27.7 27.8 27.6 27.9 

APAC and Other Emerging Markets 11.3 11.4 11.0 11.2 11.7 11.7 11.3 11.1 10.7 10.7 

Project type           

T&M 40.2 41.3 40.6 40.5 40.3 41.6 40.1 41.1 42.4 43.3 

Fixed Price 59.8 58.7 59.4 59.5 59.7 58.4 59.9 58.9 57.6 56.7 

Clients Concentration (%)           

Top Client 3.2 3.2 3.2 3.3 3.1 3.0 3.0 3.8 4.0 4.1 

Top 5 Clients 13.0 13.1 13.3 12.6 12.5 12.3 12.1 13.4 13.6 14.0 

Top 10 Clients 20.9 21.0 21.3 20.3 20.5 20.6 20.5 22.0 22.5 22.9 

Number of clients           

> US$ 100 mn+ 20 19 19 19 21 22 22 22 22 21 

> US$ 75 mn+ 30 29 29 29 28 28 31 32 29 30 

> US$ 50 mn+ 50 52 52 53 51 51 46 45 43 42 

> US$ 20 mn+ 120 122 119 117 123 122 121 116 117 117 

> US$ 10 mn+ 195 198 202 208 207 207 203 205 192 186 

> US$ 5 mn+ 306 308 307 311 319 313 305 301 301 297 

> US$ 3 mn+ 417 425 431 427 444 437 430 409 407 411 

> US$ 1 mn+ 703 729 739 750 769 774 750 741 735 733 

Employees 2,62,049 2,62,626 2,62,109 2,58,570 2,49,758 2,44,707 2,39,655 2,32,614 2,32,911 2,33,889 

Net Addition 18,921 577 (517) (3539) (8812) (5051) (5052) (7041) 297 978 

TTM Attrition (%) 23.3 23 21.2 19.2 17.3 15.5 14.2 14.2 14.1 14.5 

P&L           

(US$ mn)           

Revenue 2,756 2,817 2,821 2,840 2,779 2,713 2,656 2,657 2,626 2,660 

EBIT 410 407 458 460 421 404 394 424 433 444 

PAT  329 333 371 377 350 321 323 340 360 383 

Per capita (annualised) ð US$ mn           

Revenue 42,068 42,911 43,057 43,926 44,499 44,352 44,332 45,696 45,097 45,493 

EBIT 6,256 6,193 6,984 7,121 6,750 6,604 6,577 7,299 7,431 7,585 

PAT  5,029 5,067 5,665 5,826 5,612 5,241 5,392 5,849 6,187 6,552 

Total direct+opex cost per capita 35,812 36,718 36,073 36,805 37,749 37,748 37,755 38,398 37,666 37,908 

Source: Company, BOBCAPS Research, *Classification change from 2QFY25 
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Tech Mahindra 

Fig 108 ï Quarterly Snapshot 

Year to 31 March (Rs mn) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 77.7 80.0 82.3 82.3 82.2 82.7 83.3 83.1 83.4 83.8 

US$ Revenue (US$ mn) 1633 1638 1668 1668 1601 1555 1573 1548 1559 1589 

INR Revenue 1,27,079 1,31,295 1,37,346 1,37,182 1,31,590 1,28,639 1,31,013 1,28,713 1,30,055 1,33,132 

Gross Margin 35,917 36,681 39,409 39,698 33,785 28,887 31,365 34,772 34,523 37,175 

SGA 17,116 16,840 17,969 19,493 20,405 18,164 19,900 20,694 18,878 19,673 

EBITDA 18,801 19,841 21,440 20,205 13,380 10,723 11,465 14,078 15,645 17,502 

Depreciation  4,767 4,917 4,981 4,902 4,466 4,657 4,434 4,614 4,622 4,698 

EBIT 14,034 14,924 16,459 15,303 8,914 6,066 7,031 9,464 11,023 12,804 

Other income (net) 1,221 2,902 2,472 3,055 1,917 2,642 875 3,735 1,447 5,215 

PBT 14,855 16,639 17,712 15,248 9,712 6,153 6,789 9,591 11,781 17,135 

Tax 3,380 3,647 4,859 3,999 2,676 1,100 1,551 2,949 3,133 4,560 

Minority Share in profit/Loss (159) (138) 113 (73) (111) (114) (133) (32) (133) (74) 

Exceptional Item 3 (153) (90) (50) 78 (85) 48 64 26 6 

PAT  11,316 12,854 12,966 11,176 6,925 4,939 5,105 6,610 8,515 12,501 

YoY Growth (%)           

US$ Revenue 18.0 11.2 8.8 3.7 (1.9) (5.1) (5.7) (7.2) (2.6) 2.2 

INR Revenue 24.6 20.7 19.9 13.2 3.5 (2.0) (4.6) (6.2) (1.2) 3.5 

Gross Profit 11.2 6.4 14.5 11.6 (5.9) (21.2) (20.4) (12.4) 2.2 28.7 

EBITDA 0.2 (0.6) 4.1 (3.3) (28.8) (46.0) (46.5) (30.3) 16.9 63.2 

EBIT (9.2) (9.7) (3.1) (4.6) (36.5) (59.4) (57.3) (38.2) 23.7 111.1 

Net Profit (16.4) (4.0) (5.3) (25.8) (38.8) (61.6) (60.6) (40.9) 23.0 153.1 

QoQ Growth (%)           

US$ Revenue 1.5 0.3 1.8 0.0 (4.0) (2.8) 1.1 (1.6) 0.7 1.9 

INR Revenue 4.9 3.3 4.6 (0.1) (4.1) (2.2) 1.8 (1.8) 1.0 2.4 

EBITDA (10.0) 5.5 8.1 (5.8) (33.8) (19.9) 6.9 22.8 11.1 11.9 

EBIT (12.5) 6.3 10.3 (7.0) (41.7) (31.9) 15.9 34.6 16.5 16.2 

Net Profit (24.8) 13.6 0.9 (13.8) (38.0) (28.7) 3.4 29.5 28.8 46.8 

Margins (%)           

Gross Margin 28.3 27.9 28.7 28.9 25.7 22.5 23.9 27.0 26.5 27.9 

EBITDA 14.8 15.1 15.6 14.7 10.2 8.3 8.8 10.9 12.0 13.1 

EBIT 11.0 11.4 12.0 11.2 6.8 4.7 5.4 7.4 8.5 9.6 

PAT 8.9 9.8 9.4 8.1 5.3 3.8 3.9 5.1 6.5 9.4 

SGA 13.5 12.8 13.1 14.2 15.5 14.1 15.2 16.1 14.5 14.8 

Source: Company, BOBCAPS Research 
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Fig 109 ï Key Metrics 

Key Metrics 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

P and L (Rs mn)           

Revenue 1,27,079 1,31,295 1,37,346 1,37,182 1,31,590 1,28,639 1,31,013 1,28,713 1,30,055 1,33,132 

EBITDA 18,801 19,841 21,440 20,205 13,380 10,723 11,465 14,078 15,645 17,502 

PAT 11,316 12,854 12,966 11,176 6,925 4,939 5,105 6,610 8,515 12,501 

Vertical Mix (%)           

Communication (Telecom) 40.4 39.7 39.8 40.1 37.8 37.0 36.5 36.1 33.1 33.4 

Manufacturing 15.3 16.0 15.7 15.9 16.9 17.8 18.1 18.2 18.3 17.2 

Technology,media & entertainment 9.7 10.1 10.3 10.3 10.7 11.0 10.5 10.7 13.8 14.3 

Banking,financial services & insurance 16.7 16.3 15.9 15.9 16.1 16.1 15.5 16.3 15.7 15.8 

Retail, transport & logistics 7.9 8.1 8.5 7.6 7.1 8.2 8.6 7.3 7.7 7.9 

Others 10.0 9.8 9.9 10.2 4.0 10.0 10.8 4.0 3.8 4.0 

Geographical Mix (%)           

North America 49.6 50.8 49.7 49.6 51.4 53.3 51.9 50.8 52.4 51.1 

Europe 25.5 24.5 24.4 25.3 24.6 23.6 23.8 24.2 23.4 24.0 

Rest of World 24.9 24.7 25.9 25.1 24.0 23.2 24.3 25.0 24.2 24.9 

IT Headcount Mix (%)           

Onsite 27.2 27.3 27.5 27.3 26.9 26.6 26.1 25.2 24.6 23.7 

Offshore 72.8 72.7 72.5 72.7 73.1 73.4 73.9 74.8 75.4 76.3 

IT Utilisation (%) (including trainees) 83.0 85.0 86.0 86.0 87.0 86.0 88.0 86.0 86.1 86.3 

Clients Concentration (%)           

Top 5 Clients 21.0 19.0 18.0 17.0 17.0 17.0 16.0 16.0 15.5 15.1 

Top 10 Clients 30.0 28.0 27.0 26.0 27.0 27.0 26.0 26.0 25.1 24.9 

Top 20 Clients 41.0 40.0 40.0 40.0 39.0 39.0 39.0 39.0 38.4 38.6 

Number of Client           

1 USD mn + 549 562 574 582 580 568 558 553 545 545 

5 USD mn + 176 184 185 186 190 186 185 190 191 195 

10 USD mn + 104 108 109 112 115 114 118 114 113 109 

20 USD mn + 60 63 65 65 62 61 63 63 61 61 

50 USD mn + 23 23 24 24 26 26 26 23 24 25 

Employees 1,58,035 1,63,912 1,57,068 1,52,400 1,48,297 1,50,604 1,46,250 1,45,455 1,47,620 1,54,273 

Net employee added 6,862 5,877 (6,844) (4,668) (4,103) 2,307 (4,354) (795) 2,165 6,653 

TTM Attrition (%) 22 20 17 15 13 11 10 10 10 11 

Financial Metrics (US$ mn)           

Revenue 1,633 1,638 1,668 1,668 1,601 1,555 1,573 1,548 1,559 1,589 

EBITDA 239 246 260 245 163 129 138 169 188 209 

EBIT 177 184 200 186 108 73 84 114 132 153 

PAT  145 162 157 137 85 62 62 79 103 150 

Per Capita (Annualised) ð US$           

Revenue 41,320 39,975 42,486 43,769 43,176 41,306 43,022 42,575 42,241 41,192 

EBITDA 6,042 5,991 6,626 6,441 4,388 3,437 3,766 4,653 5,082 5,414 

EBIT 4,488 4,493 5,086 4,877 2,924 1,942 2,311 3,127 3,581 3,961 

PAT  3,665 3,963 3,998 3,601 2,279 1,644 1,707 2,172 2,800 3,888 

Per capita operating cost 36,832 35,482 37,400 38,892 40,252 39,364 40,711 39,449 38,661 37,232 

Source: Company, BOBCAPS Research 
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Fig 110 ï QoQ and YoY growth of various parameters (USD terms)  

  1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

QoQ Growth           

Total Company 1.5 0.3 1.9 (0.1) (11.1) 4.9 1.1 (1.8) 0.9 1.9 

By Geography (%)           

North America 4.2 2.8 (0.4) (0.2) (0.5) 0.7 (1.4) (3.7) 3.9 (0.7) 

Europe (1.9) (3.6) 1.4 3.6 (6.7) (7.0) 2.2 0.1 (2.6) 4.5 

Rest of World (0.1) (0.5) 6.8 (3.1) (8.2) (6.1) 5.9 1.3 (2.7) 5.0 

By Industry (%)           

Communications, Media and 
Entertainment  

1.0 (1.4) 2.1 0.7 (9.5) (4.9) (0.2) (2.7) (7.6) 2.7 

Manufacturing 4.2 4.9 (0.1) 1.2 2.0 2.0 3.1 (1.0) 1.1 (4.0) 

Technology 5.9 4.5 3.9 (0.0) (0.3) (0.1) (3.5) 0.3 29.7 5.7 

Banking,financial services & 
insurance 

(2.6) (2.1) (0.7) (0.0) (2.8) (3.1) (2.3) 3.5 (3.0) 2.4 

Retail, transport & logistics 5.5 2.9 6.9 (10.6) (10.3) 12.2 6.1 (16.5) 5.5 5.6 

Others (0.5) (1.7) 2.9 3.0 (62.4) 142.9 9.2 (63.5) (4.6) 7.8 

By Client classification (%)           

Top 5 Clients (3.1) (9.2) (3.5) (5.6) (4.0) (2.8) (4.8) (1.6) (2.5) (0.4) 

Top 10 Clients (1.8) (6.3) (1.8) (3.7) (0.3) (2.8) (2.6) (1.6) (2.8) 1.0 

Top 20 Clients (3.2) (2.1) 1.8 (0.0) (6.4) (2.8) 1.1 (1.6) (0.9) 2.5 

YoY Growth           

Total Company 18.0 11.2 8.8 3.7 (1.9) (5.1) (5.7) (7.2) (2.6) 2.2 

By Geography (%)           

North America 25.3 18.2 10.6 6.5 1.6 (0.5) (1.5) (4.9) (0.7) (2.0) 

Europe 10.6 5.2 4.1 (0.6) (5.4) (8.7) (8.0) (11.2) (7.3) 4.2 

Rest of World 12.6 4.5 10.1 2.9 (5.5) (10.8) (11.5) (7.5) (2.0) 9.6 

By Industry (%)           

Communications, Media and 
Entertainment  

19.2 10.1 5.9 2.4 (8.3) (11.5) (13.5) (16.4) (14.7) (7.8) 

Manufacturing 9.4 11.2 8.0 10.7 8.3 5.3 8.7 6.3 5.3 (0.9) 

Technology 30.1 24.8 32.8 14.9 8.2 3.4 (3.9) (3.6) 25.4 32.7 

Banking,financial services & 
insurance 

20.1 11.2 12.1 (5.2) (5.5) (6.5) (8.1) (4.8) (5.0) 0.5 

Retail, transport & logistics 21.1 15.5 8.5 3.7 (11.9) (3.9) (4.6) (10.8) 4.9 (1.2) 

Others 11.3 0.9 (1.1) 3.7 (60.8) (3.1) 2.9 (63.6) (7.7) (59.0) 

By Client Classification (%)           

Top 5 Clients 12.1 (3.9) (13.6) (19.9) (20.6) (15.1) (16.2) (12.6) (11.3) (9.0) 

Top 10 Clients 14.2 0.5 (6.5) (13.0) (11.8) (8.5) (9.2) (7.2) (9.5) (5.9) 

Top 20 Clients 12.0 3.5 2.7 (3.5) (6.7) (7.4) (8.1) (9.5) (4.1) 1.2 

Source: Company, BOBCAPS Research 

 

  



IT SERVICES  
 

 
 

 
EQUITY RESEARCH 75 01 January 2025 

 

LTIMindtree 

Fig 111 ï Quarterly Snapshot 

Year to 31 March (Rs mn) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 78.0 80.5 82.4 82.2 82.2 82.8 83.2 83.2 83.4 83.7 

Revenue (in US$ mn) 980 1,022 1,047 1,058 1,059 1,076 1,084 1,069 1,096 1,127 

Revenue 76,442 82,278 86,200 86,910 87,021 89,054 90,166 88,929 91,426 94,329 

Gross margin 23,787 25,374 24,645 25,987 27,502 28,006 26,942 26,506 27,711 29,052 

SGA 8,850 9,018 10,897 9,950 11,147 11,693 11,093 11,149 11,650 12,059 

Depreciation and Amortisation 1,664 1,959 1,781 1,823 1,847 2,082 1,990 2,270 2,352 2,411 

EBIT 13,273 14,397 11,967 14,214 14,508 14,231 13,859 13,087 13,709 14,582 

Revenue Related Forex gain/loss 861 198 490 (523) (123) (21) 426 (164) 134 751 

Other income  915 1,413 1,028 1,187 1,439 1,453 1,769 2,240 2,137 2,238 

Interest 311 378 379 436 460 470 607 680 724 703 

PBT 14,738 15,630 13,106 14,442 15,364 15,193 15,447 14,483 15,256 16,868 

Tax 3,672 3,740 3,099 3,301 3,841 3,570 3,754 3,476 3,905 4,352 

PAT 11,066 11,890 10,007 11,141 11,523 11,623 11,693 11,007 11,351 12,516 

EPS 37.4 40.2 33.8 37.6 38.9 39.2 39.4 37.1 38.2 42.2 

YoY Growth (%)           

US$ Revenue  25.5 19.1 14.0 11.9 8.1 5.2 3.5 1.1 3.5 4.8 

INR Revenues   25.3 21.9 13.8 8.2 4.6 2.3 5.1 5.9 

Gross profit   11.0 16.1 15.6 10.4 9.3 2.0 0.8 3.7 

EBIT   (6.1) 10.2 9.3 (1.2) 15.8 (7.9) (5.5) 2.5 

Net profit   (4.7) 0.5 4.1 (2.2) 16.8 (1.2) (1.5) 7.7 

QoQ Growth (%)           

US$ Revenues 3.7 4.3 2.4 1.0 0.1 1.6 0.8 (1.3) 2.5 2.8 

INR Revenues   4.8 0.8 0.1 2.3 1.2 (1.4) 2.8 3.2 

EBIT   (16.9) 18.8 2.1 (1.9) (2.6) (5.6) 4.8 6.4 

Net profit   (15.8) 11.3 3.4 0.9 0.6 (5.9) 3.1 10.3 

Margins (%)           

Gross margin 31.1 30.8 28.6 29.9 31.6 31.4 29.9 29.8 30.3 30.8 

EBIT 17.4 17.5 13.9 16.4 16.7 16.0 15.4 14.7 15.0 15.5 

PAT 14.5 14.5 11.6 12.8 13.2 13.1 13.0 12.4 12.4 13.3 

SGA 11.6 11.0 12.6 11.4 12.8 13.1 12.3 12.5 12.7 12.8 

Source: Company, BOBCAPS Research 

  



IT SERVICES  
 

 
 

 
EQUITY RESEARCH 76 01 January 2025 

 

Fig 112 ï Key Metrics 

Key Metrics 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

P and L (Rs mn)           

Revenue 76,442 82,278 86,200 86,910 87,021 89,054 90,166 88,929 91,426 94,329 

EBIT 13,273 14,397 11,967 14,214 14,508 14,231 13,859 13,087 13,709 14,582 

PAT 11,066 11,890 10,007 11,141 11,523 11,623 11,693 11,007 11,351 12,516 

Vertical Mix (%)           

Revenue by Vertical           

BFSI 36.1 36.2 37.4 38.0 37.5 36.5 35.6 35.1 35.2 35.6 

High-Tech, Media & Entertainment 25.4 25.3 23.6 23.0 23.7 23.8 22.9 24.3 25.6 25.4 

Manufacturing & Resources 16.3 16.2 17.5 17.5 17.3 17.9 20.3 18.6 18.5 18.1 

CPG, Retail, Travel Transportation 
& Hospitality 

15.7 15.4 15.2 15.4 15.1 15.3 14.7 15.1 14.5 14.5 

Health, Life sciences & Public 
Services 

6.6 6.8 6.3 6.1 6.4 6.5 6.5 6.9 6.2 6.4 

Geographic Mix (%)           

North America 71.7 72.9 72.3 71.9 73.1 73.4 72.7 73.8 75.1 75.0 

Europe 15.3 14.6 14.9 15.4 15.2 15.3 14.5 14.6 14.4 14.4 

RoW 13.0 12.5 12.8 12.7 11.7 11.3 12.8 11.6 10.5 10.6 

Effort mix (%)           

Onsite 14.7 14.7 14.9 14.9 14.8 14.8 15.0 15.1 15.4 15.5 

Off shore 85.3 83.5 85.1 85.1 85.2 85.2 85.0 84.9 84.6 84.5 

Utilisation (%) (including Trainees) 83.5 83.5 82.9 81.7 84.8 86.6 87.4 86.9 88.3 87.7 

Clients Concentration (%)           

Top 5 Clients 26.8 26.7 26.3 25.4 26.7 26.8 27.5 28.3 28.8 28.4 

Top 10 Clients 34.5 34.3 33.8 32.9 34.1 34.3 35.3 35.5 35.7 35.0 

Top 20 Clients 45.5 45.1 45.3 44.0 44.9 45.2 45.9 45.9 46.2 45.8 

Top 40 Clients 58.7 57.4 57.6 56.8 57.2 57.6 58.5 58.0 58.9 58.2 

Client Profile           

Number of Active Clients* 708 719 723 728 723 737 739 738 748 742 

New Clients Added 43 22 28 31 19 30 23 30 27 22 

100 Million dollar + 2 2 2 2 2 2 2 2 2 2 

50 Million dollar + 10 11 11 13 13 14 12 13 12 12 

20 Million dollar + 40 38 37 38 40 41 40 40 43 42 

10 Million dollar + 79 77 81 81 88 90 89 91 87 88 

5 Million dollar + 130 137 144 146 148 146 149 153 148 154 

1 Million dollar + 337 361 374 383 388 391 388 394 390 392 

Employee Number 84,030 86,936 86,462 84,546 82,738 83,532 82,471 81,650 81,934 84,438 

Net employee addition 4,436 2,906 (474) (1,916) (1,808) 794 (1,061) (821) 284 2,504 

Attrition LTM (%)  24.0 24.1 22.3 20.2 17.8 15.2 14.2 14.4 14.4 14.5 

(US$ mn)           

Revenue 979.5 1,021.9 1,046.7 1,057.5 1,058.7 1,075.5 1,083.7 1,069.4 1,096.2 1,126.6 

US$-INR 77.95 80.51 82.35 82.18 82.20 82.80 83.20 83.16 83.40 83.73 

TCV (US$ mn)   1250 1350 1410 1300 1500 1390 1400 1300 

Source: Company, BOBCAPS Research 
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Fig 113 ï QoQ and YoY growth of various parameters  

  1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

QoQ Growth (%)           

Geographical Data           

North America 7.0 6.1 1.6 0.5 1.8 2.0 (0.2) 0.2 4.3 2.6 

Europe (6.7) (0.4) 4.5 4.4 (1.2) 2.3 (4.5) (0.6) 1.1 2.8 

RoW (0.2) 0.3 4.9 0.2 (7.8) (1.9) 14.1 (10.6) (7.2) 3.8 

Verticals           

BFSI 5.4 4.6 5.8 2.7 (1.2) (1.1) (1.7) (2.7) 2.8 3.9 

High-Tech, Media & Entertainment 5.3 3.9 (4.5) (1.5) 3.2 2.0 (3.0) 4.7 8.0 2.0 

Manufacturing & Resources (2.9) 3.7 10.6 1.0 (1.0) 5.1 14.3 (9.6) 2.0 0.6 

CPG, Retail, Travel Transportation & 
Hospitality 

3.7 2.3 1.1 2.4 (1.8) 2.9 (3.2) 1.4 (1.6) 2.8 

Health, Life sciences & Public Services 6.9 7.5 (5.1) (2.2) 5.0 3.2 0.8 4.8 (7.9) 6.1 

Client Metrics           

Top 5 Clients 9.0 3.9 0.9 (2.4) 5.2 2.0 3.4 1.6 4.3 1.3 

Top 10 Clients 6.8 3.7 0.9 (1.7) 3.8 2.2 3.7 (0.8) 3.1 0.8 

Top 20 Clients 5.3 3.4 2.9 (1.9) 2.2 2.3 2.3 (1.3) 3.2 1.9 

Top 40 clients 4.2 2.0 2.8 (0.4) 0.8 2.3 2.3 (2.2) 4.1 1.6 

YoY Growth (%)           

Geographical Data           

North America 27.1 24.5 19.6 15.8 10.2 6.0 4.1 3.8 6.4 7.0 

Europe 16.4 (0.7) 0.5 1.4 7.4 10.3 0.8 (4.1) (1.9) (1.4) 

RoW 28.5 16.3 2.7 5.3 (2.7) (4.9) 3.5 (7.6) (7.1) (1.7) 

Verticals           

BFSI 27.3 23.5 22.1 19.8 12.3 6.1 (1.4) (6.6) (2.8) 2.2 

High-Tech, Media & Entertainment 27.5 21.0 8.9 3.0 0.9 (1.0) 0.5 6.8 11.8 11.8 

Manufacturing & Resources 17.6 10.8 9.0 12.6 14.7 16.3 20.1 7.5 10.7 5.9 

CPG, Retail, Travel Transportation & 
Hospitality 

29.7 11.8 11.0 9.8 4.0 4.6 0.1 (0.8) (0.6) (0.7) 

Health, Life sciences & Public Services 21.8 26.5 10.5 6.7 4.8 0.6 6.8 14.4 0.3 3.1 

Client Metrics           

Top 5 Clients 25.1 25.6 17.5 11.5 7.7 5.6 8.3 12.7 11.7 11.0 

Top 10 Clients 21.3 21.2 13.3 9.9 6.8 5.2 8.1 9.1 8.4 6.9 

Top 20 Clients 22.8 19.3 14.2 9.9 6.7 5.5 4.9 5.5 6.5 6.1 

Top 40 clients 24.3 17.0 11.1 8.9 5.3 5.6 5.2 3.3 6.6 5.8 

Source: Company, BOBCAPS Research 
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Persistent Systems 

Fig 114 ï Quarterly Snapshot 

Year to 31 March (Rs mn) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 77.8 80.2 82.1 82.1 82.1 82.7 83.1 83.3 83.4 83.9 

US$ Revenue (US$ mn) 242 256 264 275 283 292 301 311 328 345 

INR Revenue 18,781 20,486 21,694 22,545 23,212 24,117 24,982 25,906 27,372 28,972 

Gross Margin 6,348 6,858 7,334 7,651 7,933 7,990 8,443 8,620 9,043 9,678 

SGA 3,015 3,178 3,318 3,488 3,704 3,938 4,025 4,075 4,491 4,870 

EBITDA 3,333 3,680 4,016 4,163 4,229 4,052 4,418 4,545 4,552 4,807 

Dep & Amortisation 645 693 684 697 763 744 787 799 712 745 

EBIT 2,688 2,987 3,332 3,466 3,466 3,308 3,631 3,745 3,840 4,062 

Other income (net) 131 (31) (104) (60) 90 250 262 210 165 283 

PBT 2,819 2,956 3,228 3,406 3,070 3,558 3,893 3,956 4,005 4,345 

Tax 703 756 848 891 783 925 1,032 802 941 1,095 

PAT 2,116 2,200 2,380 2,515 2,288 2,633 2,861 3,154 3,064 3,250 

YoY Growth (%)           

USD Revenue 44.8 40.2 32.8 26.3 17.1 14.1 13.7 13.2 16.0 18.4 

INR Revenue 52.7 51.6 45.4 37.6 23.6 17.7 15.2 14.9 17.9 20.1 

Gross Profit 53.8 51.4 45.6 38.6 25.0 16.5 15.1 12.7 14.0 21.1 

EBIT 61.4 59.4 60.0 50.7 29.0 10.8 9.0 8.1 10.8 22.8 

Net Profit 39.9 36.0 34.9 25.1 8.1 19.7 20.2 25.4 33.9 23.4 

QoQ Growth (%)           

USD Revenue 11.1 5.8 3.4 3.85 3.0 3.1 3.0 3.4 5.6 5.2 

INR Revenue 14.7 9.1 5.9 3.9 3.0 3.9 3.6 3.7 5.7 5.8 

EBIT 16.8 11.1 11.6 4.0 0.0 (4.6) 9.8 3.2 2.5 5.8 

Net Profit 5.3 4.0 8.2 5.7 (9.0) 15.1 8.7 10.2 (2.9) 6.1 

Margins (%)           

Gross Margin 33.8 33.5 33.8 33.9 34.2 33.1 33.8 33.3 33.0 33.4 

SGA 16.1 15.5 15.3 15.5 16.0 16.3 16.1 15.7 16.4 16.8 

EBITDA 17.7 18.0 18.5 18.5 18.2 16.8 17.7 17.5 16.6 16.6 

EBIT 14.3 14.6 15.4 15.4 14.9 13.7 14.5 14.5 14.0 14.0 

PBT 15.0 14.4 14.9 15.1 13.2 14.8 15.6 15.3 14.6 15.0 

PAT 11.3 10.7 11.0 11.2 9.9 10.9 11.5 12.2 11.2 11.2 

Source: Company, BOBCAPS Research 
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Fig 115 ï Key Metrics 

Key Metrics 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

P and L (US$ mn)           

Revenue 242 256 264 275 283 292 301 311 328 345 

EBIT 35 37 41 42 42 40 44 45 46 48 

PAT  27 27 29 31 28 32 34 38 37 39 

P and L (Rs mn)           

Revenue 18,781 20,486 21,694 22,545 23,212 24,117 24,982 25,906 27,372 28,972 

EBITDA 3,333 3,680 4,016 4,163 4,229 4,052 4,418 4,545 4,552 4,807 

PAT 2,116 2,200 2,380 2,515 2,288 2,633 2,861 3,154 3,064 3,250 

Geographical Mix (%)           

North Americas 78.4 78.6 77.1 77.9 79.2 79.2 79.7 80.1 80.7 81.3 

Europe 8.5 8.3 9 10.3 9.7 9.5 8.9 7.8 7.8 7.9 

India 11.3 11.5 12.3 10.0 9.9 9.7 10.0 10.1 9.8 9.2 

ROW 1.8 1.6 1.6 1.8 1.2 1.6 1.4 2 1.7 1.6 

Utilisation (%) (including Trainees) 79.5 79.9 77.6 77.3 78.3 80.6 81.5 80.0 82.1 84.8 

Revenue Mix (Delivery of IT services)           

Revenue mix-Onsite 14.7 14.4 14.3 13.1 13.1 12.7 13.8 14.8 15.2 15.8 

Revenue mix-Offshore  85.3 85.6 85.7 86.9 86.9 87.3 86.2 85.2 84.8 84.2 

Clients Concentration (%)           

Top client 11.7 8.7 7.4 9.3 10.2 10.2 9.3 8.0   

Top 5 clients 30.8 26.9 24.7 26.5 27.9 28.3 28.0 29.2 30.7 31.4 

Top 10 clients 40.7 36.7 35.0 37.4 39.6 39.5 39.3 40.0 41.5 41.5 

Top 20 clients 51.2 48.4 47.8 47.9 50.4 50.6 51.4 51.1 51.9 52.1 

Top 50 clients 66.1 64.0 63.9 64.4 66.1 66.5 66.7 67.3 67.8 67.9 

Business Mix (%)           

BFSI 33.7 32.8 32.6 32.3 33.3 32.3 31.2 30.7 30.8 31.5 

Healthcare & Life Science 19.9 19.7 19.6 19.7 18.6 19.3 21.8 24.2 26.7 27.8 

Tech. Cos. & Emerging Verticals 46.4 47.5 47.8 48.0 48.1 48.4 47.0 45.1 42.5 40.7 

Employee Metrics           

Employees 21,638 22,476 22,598 22,889 23,130 22,842 23,336 23,850 23,519 23,237 

Net addition of employees (QoQ) 3,039 838 122 291 241 (288) 494 514 (331) (282) 

Attrition LTM (%) 24.8 23.7 21.6 19.8 15.5 13.5 11.9 11.5 11.9 12.0 

Productivity Metrics           

Per Capita (Annualised) - (US$)           

Revenue 44,649 45,483 46,794 47,977 48,923 51,085 51,518 52,140 55,818 59,441 

EBIT 6,390 6,631 7,187 7,376 7,306 7,006 7,488 7,538 7,831 8,334 

PAT  5,031 4,885 5,133 5,352 4,822 5,577 5,901 6,348 6,248 6,668 

Direct and opex cost per capita 38,259 38,852 39,607 40,601 41,617 44,079 44,030 44,602 47,988 51,107 

Source: Company, BOBCAPS Research 
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Fig 116 ï QoQ and YoY data on various parameters 

(in US terms) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

QoQ Growth (%)           

Company 11.1 5.8 3.4 3.8 3.0 3.1 3.0 3.4 5.6 5.2 

Geography           

North Americas 10.9 6.1 1.5 4.9 4.8 3.1 3.7 4.0 6.4 6.0 

Europe 12.5 3.3 12.2 18.8 (3.0) 1.0 (3.5) (9.3) 5.6 6.6 

India 14.2 7.7 10.6 (15.6) 2.0 1.0 6.2 4.5 2.4 (1.2) 

ROW 0.0 (5.9) 3.4 16.8 (31.3) 37.5 (9.9) 47.8 (10.3) (1.0) 

Client Concentration           

Top 1 (7.1) (21.3) (12.0) 30.5 13.0 3.1 (6.1) (11.0)   

Top 5 5.3 (7.6) (5.0) 11.4 8.5 4.6 1.9 7.9 11.0 7.6 

Top 10 7.4 (4.6) (1.4) 11.0 9.1 2.9 2.5 5.3 9.5 5.2 

Top 20 9.2 0.0 2.2 4.1 8.4 3.5 4.7 2.8 7.2 5.6 

Top 50  2.5 3.3 4.7 5.8 3.7 3.3 4.4 6.4 5.4 

Vertical Mix           

BFSI 15.6 3.0 2.8 2.9 6.2 0.0 (0.5) 1.8 5.9 7.6 

Healthcare & Life Science 6.8 4.8 2.9 4.4 (2.7) 7.0 16.4 14.8 16.5 9.5 

Tech. Cos. & Emerging Verticals 10.0 8.3 4.1 4.3 3.3 3.8 0.0 (0.7) (0.5) 0.8 

YoY Growth (%)           

Company 44.8 40.2 32.8 26.3 17.1 14.1 13.7 13.2 16.0 18.4 

Geography           

North Americas 43.9 40.0 29.3 25.2 18.3 15.0 17.5 16.4 18.2 21.5 

Europe 29.5 32.2 44.0 54.9 33.7 30.6 12.4 (14.2) (6.7) (1.6) 

India 66.9 53.5 49.8 14.8 2.6 (3.7) (7.6) 14.4 14.8 12.3 

ROW 44.8 12.1 32.8 13.7 (21.9) 14.1 (0.5) 25.8 64.4 18.4 

Client  Concentration           

Top 1 (0.4) (27.8) (43.9) (16.1) 2.1 33.8 42.9 (2.6)   

Top 5 22.2 5.3 (9.2) 3.0 6.1 20.1 28.9 24.8 27.7 31.3 

Top 10 26.2 13.3 3.3 12.2 14.0 22.9 27.7 21.1 21.6 24.4 

Top 20    16.1 15.3 19.3 22.3 20.8 19.5 21.9 

Top 50     17.1 18.6 18.7 18.3 19.0 20.9 

Vertical Mix           

BFSI 58.4 49.8 34.4 25.9 15.7 12.4 8.8 7.6 7.3 15.4 

Healthcare & Life Science 40.5 30.3 25.7 20.2 9.5 11.8 26.5 39.1 66.5 70.5 

Tech. Cos. & Emerging Verticals 37.9 38.4 34.7 29.3 21.4 16.3 11.8 6.4 2.5 (0.5) 

Source: Company, BOBCAPS Research 
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Mphasis 

Fig 117 ï Quarterly Snapshot 

Year to 31 March (Rs mn) Q1FY23 Q2FY23 Q3FY23 Q4FY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 77.8 80.1 82.3 82.3 82.2 82.7 83.3 83.2 83.4 83.8 

US$ Revenue (US$ mn) 436 440 429 412 398 398 402 411 410 421 

INR Net Revenue 34,112 35,199 35,062 33,612 32,520 32,765 33,379 34,121 34,225 35,362 

Gross Margin 9,605 9,319 9,365 9,221 8,817 8,781 9,674 9,563 9,706 10,234 

SGA 4,401 3,942 4,011 4,069 3,822 3,714 4,703 4,482 4,571 4,790 

EBIT 5,204 5,377 5,354 5,152 4,995 5,067 4,971 5,081 5,135 5,444 

Other income  357 434 400 426 504 490 542 642 736 587 

PBT 5,329 5,551 5,510 5,341 5,258 5,217 4,985 5,224 5,373 5,626 

Tax 1,310 1,366 1,387 1,288 1,297 1,297 1,250 1,291 1,328 1,392 

PAT 4,019 4,185 4,123 4,053 3,961 3,920 3,735 3,933 4,045 4,234 

EPS 21.4 22.2 21.9 21.5 21.0 20.8 19.8 20.9 21.4 22.4 

YOY Growth (%)           

USD Revenue 20.1 14.3 3.7 (4.3) (8.7) (9.5) (6.3) (0.3) 3.0 5.7 

INR Revenue 26.8 22.7 12.2 2.5 (4.7) (6.9) (4.8) 1.5 5.2 7.9 

Gross Profit 34.0 20.0 8.0 0.4 (8.2) (5.8) 3.3 3.7 10.1 16.5 

EBIT 21.9 24.5 13.8 3.6 (4.0) (5.8) (7.1) (1.4) 2.8 7.4 

Net Profit 18.3 22.5 15.3 3.4 (1.5) (6.3) (9.4) (3.0) 2.1 8.0 

QoQ growth (%)           

USD Revenue 1.2 1.0 (2.5) (4.1) (3.4) 0.1 1.0 2.1 (0.2) 2.7 

INR Revenue 4.1 3.2 (0.4) (4.1) (3.2) 0.8 1.9 2.2 0.3 3.3 

EBIT 4.7 3.3 (0.4) (3.8) (3.0) 1.4 (1.9) 2.2 1.1 6.0 

Net Profit 2.5 4.1 (1.5) (1.7) (2.3) (1.0) (4.7) 5.3 2.9 4.7 

Margins (%)           

Gross Margin 28.2 26.5 26.7 27.4 27.1 26.8 29.0 28.0 28.4 28.9 

EBIT margin 15.3 15.3 15.3 15.3 15.4 15.5 14.9 14.9 15.0 15.4 

PAT 11.8 11.9 11.8 12.1 12.2 12.0 11.2 11.5 11.8 12.0 

SGA 12.9 11.2 11.4 12.1 11.8 11.3 14.1 13.1 13.4 13.5 

Source: Company, BOBCAPS Research 
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Fig 118 ï Key Metrics 

  1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

P and L (Rs mn)           

Gross Revenue 33,909 35,273 35,356 33,893 32,719 32,964 33,507 34,150 34,208 35,286 

EBITDA 6,000 6,178 6,175 5,987 5,869 5,956 6,006 6,389 6,185 6,480 

PAT 4,019 4,185 4,123 4,053 3,961 3,920 3,735 3,933 4,045 4,234 

Vertical/Industry (%)           

BFS 53 54 54 53 49 47 47 47 48 48 

Insurance 9 8 8 8 11 11 11 11 11 11 

IT, C and E 13 13 13 13 15 17 16 16 16 16 

Emerging Ind. 24 25 25 27 25 25 26 26 25 24 

Total 100 100 100 100 100 100 100 100 100 100 

Absolute Numbers           

BFS 18,097 19,128 18,967 17,997 16,121 15,542 15,684 16,076 16,302 16,892 

Insurance 3,003 2,936 2,921 2,590 3,443 3,544 3,813 3,770 3,873 3,964 

IT, C and E 4,539 4,563 4,578 4,301 4,927 5,703 5,219 5,449 5,490 5,820 

Emerging Ind. 8,270 8,646 8,890 9,005 8,228 8,175 8,790 8,855 8,545 8,610 

Total 33,909 35,273 35,356 33,893 32,719 32,964 33,506 34,150 34,210 35,286 

QoQ Growth (%)           

BFS 4 6 (1) (5) (10) (4) 1 2 1 4 

Insurance (3) (2) (1) (11) 33 3 8 (1) 3 2 

IT, C and E 6 1 0 (6) 15 16 (8) 4 1 6 

Emerging Ind. 8 5 3 1 (9) (1) 8 1 (4) 1 

Total 4 4 0 (4) (3) 1 2 2 0 3 

YoY (%)           

BFS 32 23 11 3 (11) (19) (17) (11) 1 9 

Insurance 23 17 7 (16) 15 21 31 46 12 12 

IT, C and E 19 28 12 0 9 25 14 27 11 2 

Emerging Ind. 22 26 26 18 (1) (5) (1) (2) 4 5 

Total 27 24 14 4 (4) (7) (5) 1 5 7 

Regions (%)           

USA 82 82 82 81 81 79 80 81 81 81 

Europe 10 10 10 11 10 12 12 11 11 11 

ROW 3 3 3 3 3 3 3 3 3 3 

India 5 5 5 5 6 6 6 5 5 6 

Total 100 100 100 100 100 100 100 100 100 100 

Delivery Location (%)           

Onsite 58 57 55 53 52 52 53 56 57 57 

Offshore 42 43 45 47 48 48 47 44 43 43 

Total 100 100 100 100 100 100 100 100 100 100 

Project Type (%)           

Time and Material 55 56 57 58 58 58 58 58 60 60 

Fixed Price 45 44 43 42 42 42 42 42 40 40 

Total 100 100 100 100 100 100 100 100 100 100 

Client concentration (%)           

Top client 11 12 12 13 13 16 15 14 14 15 

Top 5 clients 45 45 45 44 43 47 46 44 44 43 

Top 10 clients 60 60 59 59 58 58 55 54 53 53 

Non-Top 10 Clients 40 40 41 41 42 42 45 46 47 47 
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  1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

Clients contributing:           

$ 200mn revenues 0 1 1 1 1 1 1 1 1 1 

$ 150mn revenues 3 3 3 3 3 3 3 3 3 2 

$ 100mn revenues 4 4 4 4 3 3 3 3 3 3 

$ 75mn revenues 6 6 6 5 5 4 4 4 4 4 

$ 50mn revenues 7 7 7 7 6 6 5 5 5 5 

$ 20mn revenues 11 12 13 13 13 11 10 10 9 9 

$ 10mn revenues 24 24 23 25 27 26 29 29 30 27 

$ 5mn revenues 44 45 46 46 47 46 46 47 48 51 

$ 1mn revenues 105 104 107 112 113 115 134 135 135 140 

(US$ mn)           

Revenues 436 440 429 412 398 398 402 411 410 421 

EBITDA 77 77 75 73 71 72 72 77 74 77 

PAT  52 52 50 49 48 47 45 47 48 51 

Productivity metrics           

Per capita (annualised)           

Revenues 56,636 55,921 56,760 56,233 56,284 57,609 57,208 60,590 61,389 63,372 

EBITDA 10,022 9,794 9,913 9,933 10,096 10,409 10,255 11,335 11,100 11,638 

PAT  6,713 6,634 6,619 6,725 6,814 6,851 6,377 6,977 7,259 7,604 

Total contract value signed (US$ mn) 302 302 401 309 707 255 241 177 319 207 

Total headcount 36,899 36,876 35,450 34,042 33,961 33,771 33,992 32,664 31,645 31,601 

Net addition 365 (23) (1,426) (1,408) (81) (190) 221 (1,328) (1,019) (44) 

Utilisation - Offshore (excluding 
trainees) (%) 

74 72 74 79 80 77 74 75 76 76 

Source: Company, BOBCAPS Research 
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Coforge 

Fig 119 ï Quarterly Snapshot 

Year to 31 March 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

Rs mn           

INR/US$ 76.5 79.3 81.9 82.4 82.2 82.7 83.3 83.1 83.4 83.8 

US$ Revenue (US$ mn) 239 247 252 264 272 278 282 287 291 369 

INR Revenue 18,294 19,594 20,558 21,700 22,210 22,762 23,233 23,585 24,008 30,623 

Gross margin 5,555 6,278 6,860 7,394 6,796 7,388 7,624 8,034 7,911 9,922 

SGA 2,543 2,682 3,063 3,150 3,264 3,392 3,508 3,561 3,625 4,859 

ESOP Cost 90 147 182 168 216 519 104 222 199 222 

EBITDA 2,922 3,449 3,615 4,076 3,316 3,477 4,012 4,251 4,087 4,841 

Depreciation and Amortisation 630 614 624 717 757 772 811 846 815 1,243 

EBIT 2,292 2,835 2,991 3,359 2,559 2,705 3,201 3,405 3,272 3,598 

Other income  (76) (150) 83 (487) (152) (295) (257) (452) (272) (173) 

PBT 2,212 2,680 3,074 1,546 2,242 2,410 2,944 2,857 2,047 3,135 

Tax 493 474 715 379 485 528 516 564 654 799 

PAT 1,497 2,011 2,282 1,148 1,653 1,813 2,380 2,238 1,332 2,022 

EPS Adjusted (Rs) 24.6 33.0 37.4 18.8 27.0 29.6 38.6 36.2 20.9 30.3 

YoY Growth (%)           

US$ Revenue 19.6 16.2 13.7 13.8 13.9 12.6 12.0 8.5 7.2 32.8 

INR Revenue 25.2 24.9 24.0 24.5 21.4 16.2 13.0 8.7 8.1 34.5 

Gross profit 27.2 24.6 27.7 27.3 22.3 17.7 11.1 8.7 16.4 34.3 

EBIT 34.4 29.5 19.5 21.9 11.6 (4.6) 7.0 1.4 27.9 33.0 

Net Profit 21.0 37.0 24.2 (44.7) 10.4 (9.8) 4.3 94.9 (19.4) 11.5 

QoQ growth (%)           

US$ Revenue 2.7 3.4 1.9 5.05 2.80 2.32 1.40 1.70 1.60 26.8 

INR Revenue 5.0 7.1 4.9 5.6 2.4 2.5 2.1 1.5 1.8 27.6 

EBIT (16.8) 23.7 5.5 12.3 (23.8) 5.7 18.3 6.4 (3.9) 10.0 

Net Profit (27.9) 34.3 13.5 (49.7) 44.0 9.7 31.3 (6.0) (40.5) 51.8 

Margins (%)           

Gross Margin 30.4 32.0 33.4 34.1 30.6 32.5 32.8 34.1 33.0 32.4 

SGA 13.9 13.7 14.9 14.5 14.7 14.9 15.1 15.1 15.1 15.9 

EBITDA  16.0 17.6 17.6 18.8 14.9 15.3 17.3 18.0 17.0 15.8 

EBIT 12.5 14.5 14.5 15.5 11.5 11.9 13.8 14.4 13.6 11.7 

PAT 8.2 10.3 11.1 5.3 7.4 8.0 10.2 9.5 5.5 6.6 

Source: Company, BOBCAPS Research. Note: Cigniti got integrated with Coforge in 2QFY25 
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Fig 120 ï Key Metrics 

Key Metrics 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

P and L (Rs mn)           

Revenue 18,294 19,594 20,558 21,700 22,210 22,762 23,233 23,585 24,008 30,623 

EBITDA 2,922 3,449 3,615 4,076 3,316 3,477 4,012 4,251 4,087 4,841 

PAT 1,497 2,011 2,282 1,148 1,653 1,813 2,380 2,238 1,332 2,022 

Vertical Mix (%)           

BFS 29.5 31.7 31.1 31.0 31.1 31.6 32.2 33.7 31.8 29.4 

Insurance 23.1 23.2 22.1 22.2 22.6 22.6 22.0 21.6 21.4 19.1 

Transportation 19.4 19.3 19.3 18.8 18.5 18.5 17.8 17.6 18.1 18.1 

Government (overseas)        7.6 7.8 7.6 

Others 28.0 25.8 27.4 28.0 27.8 27.3 28.1 19.5 21.0 25.9 

Geographical Mix (%)           

Americas 51.3 51.3 49.2 48.3 49.7 49.4 46.6 47.7 49.9 55.1 

EMEA 36.9 38.5 40.3 39.6 38.6 38.8 40.0 40.1 38.7 33.8 

APAC  11.9 10.2 10.5 12.1 11.7 11.8 13.4 12.2 11.4 11.1 

Revenue Mix - IT Business (%)           

Onsite 52.0 50.2 49.5 49.3 49.0 48.0 47.8 47.5 48.0 46.2 

Offshore 48.0 49.8 50.5 50.7 51.0 52.0 52.2 52.5 52.0 53.8 

IT Utilisation (%) (including trainees) 76.2 77.3 80.3 81.5 81.0 80.0 79.4 81.7 81.6 82.2 

Clients Concentration (%)           

Top 5 Clients 22.9 23.1 23.9 23.0 25.1 23.5 22.7 23.0 21.0 23.0 

Top 10 Clients 35.5 35.8 36.3 35.5 37.7 35.2 34.3 34.4 32.9 34.4 

Number of Client           

Between 1 to 5 million 98.0 97.0 98.0 101.0 102.0 104.0 109.0 112.0 118.0 173.0 

Between 5 to 10 million 24.0 26.0 23.0 23.0 24.0 23.0 23.0 24.0 25.0 29.0 

Above 10 million 19.0 19.0 21.0 21.0 21.0 23.0 24.0 24.0 23.0 29.0 

Revenue by Project type           

Fixed Price Project 51.9 49.8 50.4 50.2 48.9 49.3 51.0 51.5 50.4 42.5 

Time & Material  48.1 50.2 49.6 49.8 51.1 50.7 49.0 48.5 49.6 57.5 

Service Line Mix (%)           

Product Engineering 10.5 10.5 9.9 9.5 9.4 8.9 7.8 7.8 - - 

Data & Integration  23.3 23.1 23.9 23.6 24.0 24.5 25.7 25.2 27.4 23.2 

Intelligent Automation 12.6 12.6 11.8 11.1 11.5 12.1 11.3 11.2 11.7 9.1 

CIMS 18.2 17.5 18.6 19.0 20.0 18.5 18.9 19.1 19.2 17.2 

ADM 24.2 25.8 26.7 27.7 25.6 26.6 27.1 27.3 - - 

BPM 11.1 10.4 9.1 9.0 9.5 9.5 9.2 9.4 9.4 8.1 

Engineering         32.1 42.4 

Employees 22,742.0 22,991.0 22,505.0 23,224.0 24,224.0 24,638.0 24,607.0 24,726.0 26,612.0 32,483.0 

TTM Attrition (%) Ex BPO 18.0 16.4 15.8 14.1 13.3 13.0 12.1 11.5 11.4 11.7 

Profit and Loss Statement (in US$ mn)           

Revenue 238.7 246.9 251.7 264.4 271.8 278.1 282.0 286.8 291.4 369.4 

EBIT 30.0 35.8 36.5 40.8 31.2 32.7 38.4 41.0 39.3 43.0 

PAT  19.6 25.4 27.9 13.9 20.1 21.9 28.6 26.9 16.0 24.1 

Productivity Metrics           

Per Capita in USD (Annualised)           

Revenue 41,984.0 42,955.9 44,736.7 45,539.1 44,881.1 45,149.8 45,840.6 46,396.5 43,799.8 45,488.4 

EBIT 5,271.1 6,221.4 6,494.2 7,025.4 5,143.7 5,312.2 6,249.6 6,632.6 5,899.8 5,289.7 

PAT  3,442.7 4,413.2 4,954.8 2,401.1 3,322.6 3,560.4 4,646.7 4,359.4 2,401.8 2,972.7 

Source: Company, BOBCAPS Research 
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Fig 121 ï QoQ and YoY data of various parameters 

  FY22-23 FY23-24 FY25 

  Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 

QoQ Growth           

By Geography (%)           

Americas 5.6 3.4 (2.2) 3.1 5.8 1.7 (4.3) 4.1 6.3 40.0 

EMEA (4.8) 7.9 6.7 3.2 0.2 2.8 4.5 2.0 (1.9) 10.7 

APAC  18.7 (11.3) 4.9 21.1 (0.6) 3.2 15.2 (7.4) (5.1) 23.4 

By Industry (%)           

BFS 9.4 11.1 0.0 4.7 3.1 4.0 3.3 6.4 (4.1) 17.2 

Insurance (7.7) 3.9 (2.9) 5.5 4.7 2.3 (1.3) (0.1) 0.7 13.1 

Transportation (0.9) 2.9 1.9 2.3 1.2 2.3 (2.4) 0.6 4.5 26.8 

Government (overseas)         4.3 23.5 

Others 8.5 (4.7) 8.3 7.3 2.1 0.5 4.4 (29.4) 9.4 56.3 

By Practice Split (%) - Reinstated            

Product Engineering 0.8 3.4 (3.9) 0.8 1.7 (3.1) (11.1) 1.7   

Data & Integration  8.8 2.5 5.5 3.7 4.5 4.4 6.4 (0.3) 10.5 7.3 

Intelligent Automation 1.9 3.4 (4.5) (1.2) 6.5 7.7 (5.3) 0.8 6.1 (1.4) 

CIMS 3.9 (0.5) 8.4 7.3 8.2 (5.4) 3.6 2.8 2.1 13.6 

ADM (1.8) 10.3 5.5 9.0 (5.0) 6.3 3.3 2.5   

BPM 1.8 (3.1) (10.8) 3.9 8.5 2.3 (1.8) 3.9 1.6 9.2 

Engineering         (7.1) 67.4 

Revenues from Top Clients           

Top 5 1.8 4.3 5.5 1.1 12.2 (4.2) (2.0) 3.0 (7.2) 38.8 

Top 10 4.2 4.3 3.4 2.7 9.2 (4.5) (1.2) 2.0 (2.8) 32.5 

Onsite:Offshore Mix           

Onsite 0.8 (0.1) 0.5 4.6 2.2 0.2 1.0 1.1 2.7 22.0 

Offshore  4.9 7.3 3.4 5.5 3.4 4.3 1.8 2.3 0.6 31.2 

YoY Growth           

By Geography(%)           

Americas 18.9 14.2 4.9 10.1 10.3 8.5 6.1 7.1 7.6 48.2 

EMEA 25.0 37.7 35.9 13.2 19.1 13.5 11.2 9.8 7.5 15.7 

APAC  8.6 (22.5) (8.2) 33.7 12.0 30.3 43.0 9.4 4.5 25.0 

By Industry (%)           

BFS 67.2 52.9 24.5 27.3 20.0 12.3 16.0 17.9 9.6 23.6 

Insurance (10.3) (7.6) (9.7) (1.7) 11.4 9.7 11.5 5.5 1.5 12.3 

Transportation 22.8 20.6 19.9 6.4 8.6 8.0 3.3 1.5 4.9 30.0 

Government (overseas)        NA NA NA 

Others 14.7 6.7 22.6 20.2 13.1 19.2 14.9 (24.5) (19.0) 26.0 

By Practice Split (%) - Reinstated            

Product Engineering (10.3) (3.9) 4.2 1.0 1.9 (4.5) (11.7) (10.9)   

Data & Integration  37.9 30.4 32.5 22.0 17.3 19.5 20.5 15.8 22.4 25.8 

Intelligent Automation 3.9 2.4 (4.2) (0.6) 3.9 8.2 7.3 9.4 9.1 (0.1) 

CIMS 27.3 19.7 13.7 20.1 25.1 19.1 13.8 9.0 2.9 23.5 

ADM 11.7 25.5 22.9 24.6 20.5 16.1 13.7 6.9   

BPM 58.0 4.2 (9.3) (8.6) (2.5) 2.9 13.3 13.3 6.1 13.3 

Engineering         (1.7) 58.6 

Revenues from Top Clients           

Top 5 11.3 16.8 7.8 13.3 24.8 14.6 6.4 8.5 (10.3) 30.0 

Top 10 18.3 26.1 14.3 15.4 20.9 10.7 5.9 5.1 (6.4) 29.8 

Onsite:Offshore Mix           

Onsite 3.8 4.2 4.2 5.8 7.3 7.7 8.2 4.5 5.0 27.8 

Offshore  43.2 31.6 24.8 22.7 21.0 17.6 15.8 12.3 9.3 37.4 

Source: Company, BOBCAPS Research 
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Zensar Technologies 

Fig 122 ï Quarterly Snapshot 

Year to 31 March 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US% 77.19 79.65 82.08 82.22 82.20 82.61 83.21 83.03 83.40 83.70 

Revenue (in US$ mn) 156 155 146 148 149 150 145 148 154 156 

(Rs mn)           

Revenue 12,034 12,346 11,976 12,127 12,272 12,408 12,041 12,297 12,881 13,080 

Gross margin 3,205 3,128 3,277 3,873 4,126 3,945 3,745 3,768 3,913 3,674 

SGA 1,844 2,074 1,928 2,114 1,825 1,637 1,669 1,738 1,952 1,663 

EBITDA 1,361 1,054 1,349 1,759 2,301 2,308 2,076 2,030 1,961 2,011 

Depreciation and Amortisation 490 492 497 351 423 366 312 237 247 297 

EBIT 871 562 852 1,408 1,878 1,942 1,764 1,793 1,714 1,714 

Forex gain/loss 98 159 71 58 5 - 60 (60) (19) (181) 

Other income  115 125 188 214 279 363 360 581 444 592 

Interest 64 75 76 63 60 57 64 28 42 45 

PBT 1,020 771 1,035 1,617 2,102 2,248 2,120 2,286 2,097 2,080 

Tax 269 203 270 424 540 510 504 553 518 522 

PAT 751 568 765 1,193 1,562 1,738 1,616 1,733 1,579 1,558 

EPS 3.32 2.51 3.38 5.27 6.90 7.67 7.13 7.65 6.96 6.88 

YoY Growth (%)           

US$ Revenue  22.6 9.3 (0.8) (3.7) (4.2) (3.1) (0.8) 0.4 3.4 4.0 

INR Revenues 28.5 17.5 8.6 5.1 2.0 0.5 0.5 1.4 5.0 5.4 

Gross profit (1.6) (2.7) 0.3 11.2 28.7 26.1 14.3 (2.7) (5.2) (6.9) 

EBIT (33.0) (50.9) (23.2) 21.3 115.6 245.6 107.0 27.3 (8.7) (11.7) 

Net profit (25.7) (39.8) (15.8) (8.0) 108.0 206.0 111.2 45.3 1.1 (10.4) 

QoQ Growth (%)           

US$ Revenues 1.8 (0.6) (5.9) 1.1 1.2 0.6 (3.7) 2.35 4.28 1.1 

INR Revenues 4.3 2.6 (3.0) 1.3 1.2 1.1 (3.0) 2.1 4.7 1.5 

EBIT (25.0) (35.5) 51.6 65.3 33.4 3.4 (9.2) 1.6 (4.4) 0.0 

Net profit (42.1) (24.4) 34.7 55.9 30.9 11.3 (7.0) 7.2 (8.9) (1.3) 

Margins (%)           

Gross margin 26.6 25.3 27.4 31.9 33.6 31.8 31.1 30.6 30.4 28.1 

EBITDA 11.3 8.5 11.3 14.5 18.8 18.6 17.2 16.5 15.2 15.4 

EBIT 7.2 4.6 7.1 11.6 15.3 15.7 14.6 14.6 13.3 13.1 

PAT 6.2 4.6 6.4 9.8 12.7 14.0 13.4 14.1 12.3 11.9 

SGA 15.3 16.8 16.1 17.4 14.9 13.2 13.9 14.1 15.2 12.7 

Source: Company, BOBCAPS Research 
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Fig 123 ï Key Metrics 

Key Metrics 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

Revenue (US$ mn) 156 155 146 148 149 150 145 148 154 156 

P and L (Rs mn)           

Revenue 12,034 12,346 11,976 12,127 12,272 12,408 12,041 12,297 12,881 13,080 

EBITDA 1,361 1,054 1,349 1,759 2,301 2,308 2,076 2,030 1,961 2,011 

EBIT 871 562 852 1,408 1,878 1,942 1,764 1,793 1,714 1,714 

PAT 751 568 765 1,193 1,562 1,738 1,616 1,733 1,579 1,558 

Vertical Mix (%)           

Hi Tech 27.4 25.7 25.9 27.6 26.2 27.2 25.9 25.5 24.7 22.4 

Manufacturing 13.2 12.4 12.2 12.7 12.4 25.9 26.1 26.3 25.8 26.2 

Banking 16.7 17.5 18.4 16.1 17.7 37.3 38.6 38.7 39.7 40.9 

Emerging 7.5 9.8 7.9 7.3 6.7 9.6 9.4 9.5 9.8 10.5 

Retail and Consumer services 18.8 17.9 19.7 19.3 20.9 - - - - - 

Insurance 16.5 16.7 15.8 17.0 16.1 - - - - - 

Geographical Mix (%)           

US 70.9 71.6 70.0 70.3 69.4 66.1 66.0 67.2 68.7 67.6 

Europe 18.1 17.4 18.7 18.1 19.2 21.6 21.4 20.8 19.8 21.1 

Africa 11.0 11.0 11.3 11.6 11.4 12.3 12.5 12.0 11.5 11.3 

Service offering Mix (%)           

Digital services 58.4 57.7 58.6 58.7 56.8 56.2 54.4 55.6 55.7 55.5 

Core Application Services 23.7 22.3 22.0 23.9 24.9 25.6 27.0 25.9 26.0 24.3 

Cloud, Digital Led next gen CIS 11.9 12.0 13.6 12.7 18.3 18.2 18.5 18.4 18.3 20.3 

Core Infrastructure Services 5.9 8.0 5.7 4.7 - - - - - - 

Revenue Mix (%)           

Onsite 58.4 57.1 55.3 53.6 52.0 50.9 50.4 50.0 51.4 49.7 

Offshore 41.6 42.9 44.7 46.4 48.0 49.1 49.6 50.0 48.6 50.3 

IT Utilisation (%) (excluding 
trainees) 

80.7 80.7 77.6 81.4 82.5 83.1 80.7 83.7 83.9 82.8 

Clients Concentration (%)           

Top 5 Clients 33.3 34.6 31.9 34.3 34.0 31.5 29.2 28.3 28.3 28.1 

Top 10 Clients 45.2 45.5 44.7 46.1 45.2 42.2 40.6 40.8 42.1 42.0 

Top 20 Clients 61.2 60.7 61.3 61.4 61.7 48.3 57.5 57.2 58.7 58.4 

Number of Clients           

1 US$ mn + 86.0 87.0 87.0 84.0 87.0 84.0 84.0 85.0 85.0 86.0 

5 US$ mn + 26.0 28.0 28.0 29.0 29.0 29.0 32.0 31.0 31.0 32.0 

10 US$ mn + 13.0 13.0 15.0 14.0 14.0 14.0 14.0 14.0 14.0 15.0 

20 US$ mn + 4.0 3.0 4.0 4.0 4.0 4.0 4.0 4.0 4.0 4.0 

Employees 11,559.0 11,250.0 10,845.0 10,563.0 10,540.0 10,330.0 10,225.0 10,349.0 10,396.0 10,240.0 

TTM Attrition (%) 28.1 26.3 22.8 19.8 15.9 13.1 12.0 10.9 10.6 10.1 

Source: Company, BOBCAPS Research 
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Fig 124 ï QoQ and YoY growth of various parameters 

  1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

QoQ Growth (%)           

Company 1.8 (0.6) (5.9) 1.1 1.2 0.6 (3.7) 2.3 4.3 1.1 

Service Offering           

Digital services (0.6) (1.8) (4.4) 1.3 (2.1) (0.5) (6.7) 4.6 4.4 0.8 

Core Application Services 9.6 (6.5) (7.1) 9.8 5.5 3.4 1.6 (1.8) 4.7 (5.5) 

Cloud, Digital Led next gen CIS (0.7) 0.3 6.7 (5.6) 45.9 0.1 (2.1) 1.8 3.7 12.2 

Core Infrastructure Services (1.6) 34.8 (32.9) (16.6) - - - - - - 

Industry           

Hi Tech (23.4) (6.7) (5.1) 7.7 (3.9) 4.4 (8.3) 0.8 1.1 (8.4) 

Manufacturing 41.4 (6.6) (7.4) 5.2 (1.2) 110.1 (2.9) 3.1 2.3 2.7 

Retail and Consumer services 18.8 (5.3) 3.6 (1.0) 9.6 - - - - - 

Insurance (5.1) 0.6 (10.9) 8.8 (4.1) - - - - - 

Banking 18.8 4.2 (1.0) (11.5) 11.3 112.0 (0.3) 2.6 7.0 4.2 

Emerging 29.4 29.9 (24.1) (6.6) (7.1) 44.1 (5.7) 3.4 7.1 8.9 

Geography           

US 2.5 0.4 (8.0) 1.5 (0.1) (4.2) (3.8) 4.2 6.6 (0.5) 

Europe (3.1) (4.4) 1.2 (2.1) 7.4 13.2 (4.6) (0.5) (0.7) 7.8 

Africa 4.6 (0.6) (3.3) 3.8 (0.5) 8.5 (2.1) (1.7) (0.2) (0.5) 

Client Concentration            

Top 5 1.8 3.3 (13.2) 8.7 0.3 (6.8) (10.7) (0.8) 4.4 0.3 

Top 10 0.0 0.1 (7.5) 4.3 (0.8) (6.1) (7.3) 2.9 7.5 1.0 

Top 20 0.4 (1.4) (4.9) 1.3 1.7 (21.2) 14.7 1.8 7.0 0.6 

YoY Growth (%)           

Company 22.6 9.3 (0.8) (3.7) (4.2) (3.1) (0.8) 0.4 3.4 4.0 

Service Offering           

Digital services 23.6 2.5 (3.0) (5.5) (6.9) (5.6) (7.9) (4.9) 1.4 2.7 

Core Application Services 5.6 4.7 (3.0) 4.6 0.6 11.2 21.7 8.8 8.0 (1.3) 

Cloud, Digital Led next gen CIS 44.8 36.0 15.3 0.2 47.3 47.0 34.9 45.5 3.4 16.0 

Core Infrastructure Services 60.1 56.2 (5.8) (25.8) - - - - - - 

Industry           

Hi Tech (19.9) (28.1) (30.0) (27.0) (8.4) 2.6 (0.8) (7.2) (2.4) (14.4) 

Manufacturing 43.6 25.6 24.7 28.7 (10.0) 102.4 112.2 107.9 115.3 5.2 

Retail and Consumer services 58.6 27.1 21.4 15.4 6.5 - - - - - 

Insurance 8.3 (2.9) (11.0) (7.5) (6.6) - - - - - 

Banking 106.2 56.8 29.4 8.4 1.5 106.5 108.1 141.4 132.1 14.0 

Emerging 150.4 180.4 35.1 19.1 (14.4) (5.1) 18.0 30.7 50.6 13.7 

Geography           

US 23.8 11.1 (2.1) (3.9) (6.3) (10.5) (6.5) (4.0) 2.4 6.4 

Europe 25.9 8.2 3.0 (8.3) 1.6 20.3 13.5 15.4 6.7 1.6 

Africa 10.8 0.1 1.0 4.4 (0.8) 8.4 9.7 3.9 4.2 (4.5) 

Client Concentration            

Top 5 6.3 8.1 (7.5) (0.8) (2.2) (11.8) (9.2) (17.2) (13.8) (7.2) 

Top 10 12.1 4.8 (5.7) (3.5) (4.2) (10.1) (9.9) (11.1) (3.7) 3.5 

Top 20 17.8 7.2 (0.8) (4.7) (3.5) (22.9) (7.0) (6.5) (1.6) 25.7 

Source: Company, BOBCAPS Research 
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Birlasoft 

Fig 125 ï Quarterly Snapshot 

Year to 31 March 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 77.7 80.1 82.3 82.3 82.2 82.7 83.3 83.1 83.4 83.8 

Revenue (in US$ mn) 149 149 148 149 154 158 161 164 159 163 

(Rs mn)           

Revenue 11,544 11,921 12,219 12,264 12,628 13,099 13,430 13,625 13,274 13,682 

Gross margin 4,966 4,983 4,899 4,970 5,200 5,657 5,495 5,946 5,673 5,386 

SGA 3,268 3,219 4,826 3,300 3,268 3,586 3,352 3,729 3,722 3,732 

EBITDA 1,698 1,764 74 1,670 1,931 2,071 2,143 2,217 1,951 1,653 

Depreciation 196 207 210 210 214 215 211 211 206 222 

EBIT 1,502 1,557 (136) 1,460 1,717 1,856 1,932 2,006 1,745 1,431 

Other income  155 (27) 124 (23) 141 156 282 457 345 334 

PBT 1,624 1,472 (68) 1,397 1,816 1,955 2,154 2,422 2,049 1,697 

Tax 417 321 95 276 440 504 544 621 547 422 

PAT 1,207 1,151 (164) 1,122 1,375 1,451 1,611 1,801 1,502 1,275 

Number of shares 280 272 273 275 275 276 276 276 278 278 

EPS 4.3 4.2 (0.6) 4.1 5.0 5.3 5.8 6.5 5.4 4.6 

YoY Growth (%)           

US$ Revenue  15.7 8.7 3.5 1.8 3.4 6.4 8.7 9.9 3.6 3.2 

INR Revenues 22.1 17.8 14.0 11.3 9.4 9.9 9.9 11.1 5.1 4.5 

Gross profit 27.6 14.5 5.3 5.3 4.7 13.5 12.2 19.6 9.1 (4.8) 

EBIT 13.2 17.6 (109.5) (5.5) 14.4 19.2 (1,517.1) 37.4 1.6 (22.9) 

Net profit 6.2 11.6 (114.4) (15.6) 13.9 26.2 (1,084.4) 60.5 9.2 (12.2) 

QoQ Growth (%)           

US$ Revenues 1.5 0.1 (0.3) 0.47 3.02 3.06 1.9 1.6 (2.9) 2.6 

INR Revenues 4.8 3.3 2.5 0.4 3.0 3.7 2.5 1.5 (2.6) 3.1 

EBIT (2.9) 3.7 (108.8) (1,170.8) 17.6 8.1 4.1 3.8 (13.0) (18.0) 

Net profit (9.2) (4.7) (114.2) (785.7) 22.6 5.5 11.0 11.8 (16.6) (15.1) 

Margins (%)           

Gross margin 43.0 41.8 40.1 40.5 41.2 43.2 40.9 43.6 42.7 39.4 

EBITDA margin 14.7 14.8 0.6 13.6 15.3 15.8 16.0 16.3 14.7 12.1 

EBIT 13.0 13.1 (1.1) 11.9 13.6 14.2 14.4 14.7 13.1 10.5 

PAT 10.5 9.7 (1.3) 9.1 10.9 11.1 12.0 13.2 11.3 9.3 

SGA 28.3 27.0 39.5 26.9 25.9 27.4 25.0 27.4 28.0 27.3 

Source: Company, BOBCAPS Research 
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Fig 126 ï Key Metrics 

  1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

P and L (Rs mn)           

Revenue 11,544 11,921 12,219 12,264 12,628 13,099 13,430 13,625 13,274 13,682 

EBIT 1,502 1,557 (136) 1,460 1,717 1,856 1,932 2,006 1,745 1,431 

PAT 1,207 1,151 (164) 1,122 1,375 1,451 1,611 1,801 1,502 1,275 

Vertical Mix (%)           

Manufacturing 47 47 46 47 41 41 41 42 39 40 

BFSI 18 19 20 21 21 21 21 21 24 23 

Energy & Utilities 14 14 14 15 14 14 15 15 16 16 

Lifesciences 21 20 20 18 24 24 24 22 21 21 

Services (%)           

Business & Technology Transformation 39 40 42 43 35 34 34 33   

Enterprise Solutions 40 38 35 36 33 32 32 34   

Cloud & Base Services 21 23 23 22 32 34 34 33   

Services - Reclassified (%)           

Digital and Data     54 56 55 54 53 55 

ERP     37 36 36 38 35 36 

Infra     9 8 9 9 12 10 

Geographic Mix (%)           

USA 85 84 84 85 84 86 86 87 84 87 

Rest of the world 6 6 6 6 6 6 14 14 16 13 

Europe 9 10 10 9 10 8 0 0 0 0 

Revenue Mix (%)           

Onsite 51 48 49 49 49 49 46 48 44 51 

Offshore 49 52 51 51 51 51 54 52 57 50 

Revenue Contract Type (%)           

Time & Material 41 40 39 38 39 39 37 38 37 36 

Fixed Price 59 60 61 62 62 61 63 62 63 64 

Utilisation (%)  83 82 84 85 85 87 87 86 82 82 

Clients Concentration (%)           

Top 5 clients 31 31 32 33 33 34 35 35 36 37 

Top 10 Clients 47 47 48 49 50 51 52 52 53 53 

Top 20 Clients 63 64 64 64 64 64 65 65 65 65 

No of millions $ clients           

US$ 1mn clients+ 82 76 83 83 86 85 83 87 88 89 

US$ 5mn clients+ 25 27 24 26 27 27 26 26 23 24 

US$ 10mn clients+ 13 14 13 13 13 11 11 12 12 12 

Total Headcount 12,565 12,758 12,530 12,193 12,235 12,322 12,356 12,595 12,865 12,578 

Net Addition 361 193 (228) (337) 42 87 34 239 270 (287) 

Attrition (%)  27.9 27.4 25.5 22.1 18.8 15.0 12.6 12.4 11.6 11.8 

INR/US$ 77.7 80.1 82.3 82.3 82.2 82.7 83.3 83.1 83.4 83.8 

Financials (in US$ mn)           

Revenue 148.6 148.8 148.4 149.1 153.6 158.3 161.3 163.9 159.1 163.3 

EBIT 19.3 19.4 (1.7) 17.8 20.9 22.4 23.2 24.1 20.9 17.1 

PAT 15.5 14.4 (2.0) 13.6 16.7 17.5 19.3 21.7 18.0 15.2 

Source: Company, BOBCAPS Research  
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Fig 127 ï QoQ and YoY performance on various parameters 

(US$) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

QoQ Growth (%)                     

Revenue 1.5 0.1 (0.3) 0.5 3.0 3.1 1.9 1.6 (2.9) 2.6 

Geographical Data (%)           

USA 4.8 (0.8) (0.7) 2.4 1.4 5.3 1.8 2.6 (5.7) 6.7 

Europe (16.6) 4.5 7.0 (12.2) 14.5 (15.5) - - - - 

Rest of the world (9.3) 6.9 (5.0) (4.6) 8.4 3.1 142.9 (4.1) 15.0 (18.5) 

Verticals (%)           

Manufacturing 2.8 1.2 (2.6) 2.7 (11.1) 4.2 1.9 3.6 (9.2) 4.7 

BFSI 5.0 7.4 5.0 2.5 3.8 5.3 (0.5) 4.6 8.1 1.3 

Energy & Utilities (3.9) (1.3) (1.7) 7.7 (1.1) (1.3) 7.8 3.7 3.6 4.6 

Lifesciences (0.4) (7.4) 1.3 (11.1) 42.8 1.4 1.5 (6.0) (6.0) (1.2) 

Services (%)           

Business & Technology Transformation 7.3 3.4 5.5 1.5 (15.1) (1.6) 3.1 (1.4)   

Enterprise Solutions (0.2) (6.2) (7.0) 2.5 (3.9) (0.3) 0.6 7.3   

Cloud & Base Services (4.8) 6.3 0.8 (4.6) 50.2 11.9 1.9 (0.8)   

Services ð Reclassified (%)           

Digital and Data      5.5 1.7 (1.9) (4.4) 6.5 

ERP      0.8 1.9 6.1 (10.1) 4.4 

Infra      (2.7) 3.1 5.2 36.8 (18.9) 

YoY Growth (%)           

Revenue 15.7 8.7 3.5 1.8 3.4 6.4 8.7 9.9 3.6 3.2 

Geographical Data (%)           

USA 21.8 11.2 4.5 5.7 2.3 8.5 11.3 11.5 3.6 5.0 

Europe (9.8) (0.6) (0.4) (18.2) 12.4 (9.1) - - - - 

Rest of the world (9.0) (6.2) (3.0) (12.0) 5.1 1.3 159.1 160.4 176.2 118.4 

Verticals (%)           

Manufacturing 22.3 18.2 5.5 4.1 (10.0) (7.4) (3.1) (2.2) (0.1) 0.4 

BFSI 17.7 14.7 17.5 21.4 19.9 17.5 11.4 13.7 18.4 13.9 

Energy & Utilities 11.1 7.2 (2.8) 0.5 3.4 3.4 13.4 9.2 14.4 21.2 

Lifesciences 4.9 (12.0) (7.7) (17.0) 19.0 30.3 30.5 38.0 (9.2) (11.5) 

Services (%)           

Business & Technology Transformation 20.4 17.4 18.9 18.9 (6.0) (10.6) (12.6) (15.1)   

Enterprise Solutions 7.9 (0.2) (12.7) (10.9) (14.1) (8.7) (1.2) 3.5   

Cloud & Base Services 23.9 10.7 8.5 (2.7) 53.6 61.7 63.4 70.0   

Services ð Reclassified (%)           

Digital and Data         0.7 1.7 

ERP         (2.0) 1.4 

Infra         44.3 20.4 

Source: Company, BOBCAPS Research 
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Firstsource Solutions 

Fig 128 ï Quarterly Snapshot 

Year to 31 March 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 76.0 78.8 82.1 81.9 82.1 82.9 83.1 83.0 83.4 83.8 

Revenue (in US$ mn) 191 187 183 190 186 186 192 201 215 230 

(Rs mn)           

Revenue 14,723 14,882 15,049 15,568 15,292 15,400 15,966 16,705 17,911 19,254 

EBITDA 1,810 1,917 2,096 2,441 2,402 2,288 2,372 2,504 2,699 2,873 

EBIT 1,171 1,254 1,409 1,799 1,789 1,634 1,709 1,831 1,970 2,081 

Other income  54 482 610 105 6 153 134 75 (11) (40) 

PBT 1,048 1,549 1,836 1,719 1,552 1,543 1,608 1,594 1,673 1,711 

Tax 197 255 257 306 293 278 321 258 320 328 

PAT 851 1,294 1,579 1,413 1,259 1,265 1,287 1,336 1,353 1,383 

Number of shares 703.3 703.3 701.8 699.5 699.4 702.8 699.2 703.2 704.7 705.6 

EPS 1.2 1.8 2.3 2.0 1.8 1.8 1.8 1.9 1.9 2.0 

YoY Growth (%)           

US$ Revenue  (5.0) (3.1) (6.2) (7.8) (2.6) (0.5) 4.9 5.8 15.6 23.7 

INR Revenues (0.8) 4.2 2.8 0.8 3.9 3.5 6.1 7.3 17.1 25.0 

EBITDA (24.0) (19.7) (11.9) (0.3) 32.7 19.4 13.1 2.6 12.4 25.6 

EBIT (34.9) (29.9) (20.0) 2.7 52.8 30.3 21.3 1.8 10.1 27.4 

Net profit (36.7) (4.1) 16.5 6.7 47.9 (2.2) (18.5) (5.4) 7.5 9.3 

QoQ Growth (%)           

US$ Revenues (7.28) (2.1) (2.1) 3.83 (2.11) - 3.23 4.69 6.97 6.98 

INR Revenues (4.6) 1.1 1.1 3.4 (1.8) 0.7 3.7 4.6 7.2 7.5 

EBITDA (26.1) 5.9 9.3 16.5 (1.6) (4.7) 3.7 5.6 7.8 6.4 

EBIT (33.2) 7.1 12.4 27.7 (0.6) (8.7) 4.6 7.2 7.6 5.6 

Net profit (35.7) 52.1 22.0 (10.5) (10.9) 0.5 1.7 3.8 1.3 2.2 

Margins (%)           

EBITDA 12.3 12.9 13.9 15.7 15.7 14.9 14.9 15.0 15.1 14.9 

EBIT 8.0 8.4 9.4 11.6 11.7 10.6 10.7 11.0 11.0 10.8 

PAT 5.8 8.7 10.5 9.1 8.2 8.2 8.1 8.0 7.6 7.2 

SGA 4.3 4.5 4.6 4.1 4.0 4.2 4.2 4.0 4.1 4.1 

Source: Company, BOBCAPS Research 
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Fig 129 ï Key Metrics 

 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

P and L (Rs mn)           

Revenue 14,723 14,882 15,049 15,568 15,292 15,400 15,966 16,705 17,911 19,254 

EBITDA 1,810 1,917 2,096 2,441 2,402 2,288 2,372 2,504 2,699 2,873 

EBIT 1,171 1,254 1,409 1,799 1,789 1,634 1,709 1,831 1,970 2,081 

PAT 851 1,294 1,579 1,413 1,259 1,265 1,287 1,336 1,353 1,383 

Vertical Mix (%)           

BFSI 46.3 43.4 41.8 40.3 40.8 40.8 38.3 37.3 36.4 34.4 

Life Science and Healthcare 32.1 34.5 34.2 33.2 32.6 32.7 33.5 32.9 35.7 36.3 

Communication, Media & Tech 20.2 20.2 21.6 22.3 21.8 21.2 22.5 23.6 22.3 21.3 

Diverse Industries 1.4 1.9 2.4 4.2 4.8 5.3 5.7 6.2 5.6 8.0 

Geographic Mix (%)           

North America 68.4 67.2 64.9 63.3 63.5 65.1 65.4 65.0 68.2 68.5 

Europe, Middle East and Africa 30.1 31.3 34.1 36.3 36.4 34.8 34.5 34.9 31.8 31.4 

ROW 1.5 1.5 1.0 0.4 0.1 0.1 0.1 0.1 0.0 0.1 

Delivery (%)           

Offshore 27.4 25.9 25.1 24.6 25.6 26.7 30.3 31.4 35 35.8 

Onsite 72.6 74.1 74.9 75.4 74.4 73.3 69.7 68.6 65 64.2 

Clients Concentration (%)           

Top Client 15.2 14.9 15.8 15.4 14.6 12.7 13.7 14.9 - - 

Top 10 Client         51.5 48.6 

Top 5 Client 36.4 36.6 38.5 37.4 37.2 35 35.8 36.7 34.6 32.5 

Employee Number 25,234 23,932 23,627 23,018 22,384 23,953 25,947 27,940 29,231 32,898 

Net Addition (1,323) (1,302) (305) (609) (634) 1,569 1,994 1,993 1,291 3,667 

(US$ mn)           

Revenue 191 187 183 190 186 186 192 201 215 230 

EBIT 15 16 17 22 22 20 21 22 24 25 

PAT  11 16 19 17 15 15 15 16 16 17 

Productivity Metrics           

Per Capita (Annualised)           

Revenue 30,277 31,255 30,982 33,018 33,238 31,061 29,599 28,776 29,421 27,965 

EBIT 2,441 2,660 2,904 3,816 3,895 3,292 3,171 3,156 3,231 3,020 

PAT  1,774 2,745 3,254 2,997 2,741 2,549 2,388 2,303 2,219 2,007 

Source: Company, BOBCAPS Research 
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Fig 130 ï QoQ and YoY 

(in US$) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

QoQ Growth (%)           

Revenue (7.3) (2.1) (2.1) 3.8 (2.1) 0.0 3.2 4.7 7.0 7.0 

Geographical Data           

North America (10.3) (3.8) (5.5) 1.3 (1.8) 2.5 3.7 4.0 12.2 7.4 

Europe, Middle East and Africa 1.5 1.8 6.6 10.5 (1.8) (4.4) 2.3 5.9 (2.5) 5.6 

ROW (22.7) (2.1) (34.8) (58.5) (75.5) 0.0 3.2 4.7 NA NA 

Verticals           

BFSI (12.4) (8.2) (5.7) 0.1 (0.9) 0.0 (3.1) 2.0 4.4 1.1 

Life Science and Healthcare (1.8) 5.2 (3.0) 0.8 (3.9) 0.3 5.8 2.8 16.1 8.8 

Communication, Media & Tech (1.4) (2.1) 4.6 7.2 (4.3) (2.8) 9.6 9.8 1.1 2.2 

Diverse Industries (23.6) 32.9 23.6 81.7 11.9 10.4 11.0 13.9 (3.4) 52.8 

Delivery           

Offshore (5.9) (7.5) (5.2) 1.8 1.9 4.3 17.1 8.5 19.2 9.4 

Onshore (7.8) (0.1) (1.1) 4.5 (3.4) (1.5) (1.8) 3.0 1.4 5.7 

YoY Growth (%)           

Revenue (5.0) (3.1) (6.2) (7.8) (2.6) (0.5) 4.9 5.8 15.6 23.7 

Geographical Data           

North America (3.9) (4.8) (12.7) (17.4) (9.6) (3.6) 5.7 8.6 24.1 30.1 

Europe, Middle East and Africa (8.0) 0.8 12.3 21.7 17.8 10.6 6.1 1.7 1.0 11.6 

ROW 9.6 (3.1) (44.8) (79.5) (93.5) (93.4) (89.5) (73.6) (100.0) 23.7 

Verticals           

BFSI (14.9) (14.0) (18.8) (24.1) (14.2) (6.5) (3.9) (2.1) 3.1 4.3 

Life Science and Healthcare 14.2 12.9 5.9 1.1 (1.1) (5.7) 2.8 4.8 26.6 37.3 

Communication, Media & Tech (2.1) 0.4 3.4 8.3 5.1 4.4 9.3 12.0 18.2 24.2 

Diverse Industries (33.5) (8.0) 25.1 127.9 233.9 177.5 149.2 56.2 34.9 86.7 

Delivery           

Offshore (11.1) (19.0) (23.5) (16.0) (9.0) 2.5 26.7 35.0 58.0 65.8 

Onshore (2) 4 2 (5) (0) (2) (2) (4) 1 8 

Source: Company, BOBCAPS Research 
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eClerx Services 

Fig 131 ï Quarterly Snapshot 

  1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

INR/US$ 77.2 79.8 82.1 82.2 82.2 82.7 83.2 83.0 83.4 83.8 

Revenue (US$ mn) 80 82 85 86 84 88 91 92 93 99 

Rs mn           

Revenue 6,178 6,503 6,867 6,931 6,845 7,218 7,528 7,665 7,819 8,318 

Gross margin 2,855 3,040 3,265 3,471 3,180 3,541 3,782 3,723 3,497 3,918 

EBIT 1,402 1,541 1,607 1,748 1,390 1,744 1,737 1,620 1,344 1,832 

Other income  -47 157 125 -3 16 80 131 152 135 47 

PBT 1,355 1,698 1,732 1,745 1,406 1,825 1,868 1,772 1,479 1,879 

Tax 360 438 419 421 340 463 477 473 359 484 

PAT 992 1,259 1,312 1,325 1,063 1,360 1,386 1,305 1,116 1,402 

Number of shares 50 50 50 49 48 48 48 48 48 47 

EPS 20 25 26 27 22 28 29 27 23 30 

YoY Growth (%)           

USD revenue 22.9 19.0 16.0 10.9 5.5 6.2 6.4 7.3 11.1 12.8 

Revenue 27.0 24.3 22.8 17.1 10.8 11.0 9.6 10.6 14.2 15.2 

Gross profit 18.5 15.5 14.4 18.8 11.4 16.5 15.8 7.3 9.9 10.6 

EBIT 12.6 10.3 6.2 13.3 (0.8) 13.2 8.1 (7.3) (3.3) 5.0 

Net profit 8.6 24.3 23.0 11.6 7.2 8.0 5.7 (1.5) 5.0 3.1 

QoQ Growth (%)           

USD revenue 3.0 3.7 3.2 0.6 (2.0) 4.4 3.3 1.5 1.5 6.0 

Revenue 4.4 5.3 5.6 0.9 (1.2) 5.4 4.3 1.8 2.0 6.4 

EBIT (9.1) 9.9 4.3 8.8 (20.5) 25.5 (0.4) (6.7) (17.0) 36.3 

Net profit (16.5) 26.9 4.2 1.1 (19.8) 27.9 2.0 (5.8) (14.5) 25.7 

Margins (%)           

Gross margin 46.2 46.8 47.5 50.1 46.5 49.1 50.2 48.6 44.7 47.1 

EBIT 22.7 23.7 23.4 25.2 20.3 24.2 23.1 21.1 17.2 22.0 

PAT 16.1 19.4 19.1 19.1 15.5 18.8 18.4 17.0 14.3 16.9 

SGA 23.5 23.1 24.1 24.9 26.2 24.9 27.2 27.4 27.5 25.1 

Source: Company, BOBCAPS Research 
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Fig 132 ï Key Metrics 

  1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

Total Headcount 16,171 16,269 16,804 16,127 15,726 16,333 17,076 17,354 17,749 18,227 

Delivery and Support Staff           

Offshore Delivery 13,520 13,608 14,271 13,330 13,143 13,791 14,491 14,690 14,921 14,861 

Onshore Delivery 681 645 607 599 535 585 611 630 683 637 

Support Services 951 861 863 948 870 862 848 862 898 907 

Tech Services 915 1,050 956 1,135 1,058 977 1,002 1,049 1,122 1,699 

Selling and Distribution Staff (BD) 104 105 107 115 120 118 124 123 125 123 

Revenue by Geography (%)           

North America  69.9 71.8 71.1 70.8 71.6 72.6 73.6 74.4 75.0 75.9 

Europe  22.0 20.0 20.4 19.6 20.0 18.8 17.8 17.5 17.5 16.4 

ROW  8.1 8.2 8.5 9.5 8.4 8.5 8.6 8.0 7.6 7.6 

Billing Mix (%)           

Onshore Revenue 20.8 19.6 18.8 18.1 18.1 19.5 19.4 19.3 20.4 20.4 

Offshore Revenue 79.2 80.4 81.2 81.9 81.9 80.5 80.6 80.7 79.6 79.6 

BPaaS 25.0 24.0 25.0 26.0 25.0 24.1 24.1 24.0 21.2 20.1 

Currency Concentration (%)           

USD  81.6 82.8 81.8 82.6 82.4 82.8 83.5 85.5 85.8 86.7 

EURO  10.5 9.5 10.2 10.1 10.1 9.6 9.4 9.5 9.4 8.3 

GBP  3.3 3.2 3.1 3.0 3.3 3.2 3.4 3.4 3.0 3.0 

Client Concentration           

Top 5 contribution 42.2 42.5 40.0 39.9 39.5 40.8 42.3 45.5 45.5 46.9 

Top 10 contribution 60.3 61.0 58.7 58.9 58.6 59.2 59.3 62.6 62.0 63.5 

Non-Top 10 contribution 39.7 39.0 41.3 41.1 41.4 40.8 40.7 37.4 38.0 36.5 

Offshore Attrition (%) 29.1 37.1 25.1 29.7 21.0 23.8 16.6 22.7 18.1 22.8 

Overall Staff utilisation (%) 68.4 68.4 68.5 68.3 69.1 70.0 68.8 68.4 66.6 68.4 

Staff utilisation (Delivery) (%) 73.1 73.5 74.4 74.5 74.8 75.4 73.9 73.5 72.1 74.1 

Client Contribution           

US$ 500k-1mm Clients 32.0 27.0 31.0 32.0 39.0 39.0 38.0 41.0 37.0 36.0 

US$ 1mm-3mm Clients 21.0 26.0 24.0 27.0 24.0 22.0 21.0 23.0 22.0 24.0 

US$ 3mm-5mm Clients 2.0 2.0 3.0 4.0 4.0 4.0 7.0 4.0 6.0 5.0 

US$ 5mm-10mm Clients 7.0 7.0 6.0 6.0 5.0 5.0 3.0 4.0 4.0 4.0 

US$ 10mm++ Clients 7.0 7.0 8.0 8.0 9.0 9.0 10.0 10.0 9.0 9.0 

Seat Count 10,582.0 11,278.0 11,278.0 11,278.0 11,808.0 11,805.0 12,029.0 11,635.0 11,999.0 12,009.0 

Profit and Loss Statement (in mn US$)           

Revenue 79.5 82.5 85.1 85.6 83.9 87.6 90.5 91.9 93.3 98.8 

EBIT 18.0 19.5 19.9 21.6 17.0 21.2 20.9 19.4 16.0 21.8 

PAT  12.8 16.0 16.3 16.4 13.0 16.5 16.7 15.6 13.3 16.7 

Productivity Metrics           

Per Capita (Annualised)           

Revenue 19,674 20,274 20,256 21,233 21,346 21,457 21,200 21,181 21,018 21,689 

EBIT 4,465 4,804 4,742 5,356 4,336 5,186 4,892 4,477 3,613 4,775 

PAT  3,159 3,926 3,869 4,061 3,316 4,042 3,904 3,607 3,000 3,657 

Source: Company, BOBCAPS Research 

  



IT SERVICES  
 

 
 

 
EQUITY RESEARCH 98 01 January 2025 

 

Fig 133 ï QoQ and YoY growth across various parameters 

(%) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

QoQ Growth (%)           

Total Headcount 8.5 0.6 3.3 (4.0) (2.5) 3.9 4.5 1.6 2.3 2.7 

Delivery and Support Staff (%)           

Offshore Delivery 7.5 0.7 4.9 (6.6) (1.4) 4.9 5.1 1.4 1.6 (0.4) 

Onshore Delivery 0.9 (5.3) (5.9) (1.3) (10.7) 9.3 4.4 3.1 8.4 (6.7) 

Support Services 17.8 (9.5) 0.2 9.8 (8.2) (0.9) (1.6) 1.7 4.2 1.0 

Tech Services 22.2 14.8 (9.0) 18.7 (6.8) (7.7) 2.6 4.7 7.0 51.4 

Selling and Distribution Staff (BD) (3.7) 1.0 1.9 7.5 4.3 (1.7) 5.1 (0.8) 1.6 (1.6) 

US$ Revenue (%) 3.0 3.7 3.2 0.6 (2.0) 4.4 3.3 1.5 1.5 6.0 

Revenue by Geography           

North America  4.1 6.5 2.2 0.2 (0.9) 5.9 4.7 2.7 2.2 7.4 

Europe  (0.9) (5.6) 5.1 (3.1) (0.2) (1.8) (2.5) 0.2 1.1 (0.4) 

ROW  4.7 4.4 7.4 12.9 (13.4) 5.9 4.2 (5.2) (4.4) 7.0 

Billing Mix           

Onshore Revenue 6.2 (2.3) (1.2) (3.1) (2.1) 12.5 2.9 1.1 6.9 6.0 

Offshore Revenue 2.2 5.2 4.3 1.5 (1.9) 2.6 3.4 1.6 0.2 6.0 

BPaaS (4.6) (0.5) 7.5 4.6 (5.7) 0.4 3.3 1.3 (10.5) 0.8 

Currency Concentration           

USD  4.2 5.2 2.0 1.5 (2.2) 5.0 4.2 3.9 1.8 7.2 

EURO  (5.2) (6.3) 11.5 (0.4) (2.0) (1.6) 1.5 2.2 1.2 (7.3) 

GBP  (0.2) 1.0 0.8 (2.0) 5.1 3.7 7.0 2.1 (10.1) 8.1 

Client Concentration           

Top 5 contribution 0.9 4.3 (2.9) 0.4 (3.1) 8.0 7.0 9.2 1.6 9.3 

Top 10 contribution 3.3 4.8 (0.6) 0.9 (2.5) 5.4 3.5 7.3 0.5 8.4 

Non-Top 10 contribution 2.7 1.9 9.1 0.1 (1.2) 3.0 3.0 (6.8) 3.1 1.9 

Client Contribution           

US$ 500k-1mm Clients 28.0 (15.6) 14.8 3.2 21.9 0.0 (2.6) 7.9 (9.8) (2.7) 

US$ 1mm-3mm Clients (12.5) 23.8 (7.7) 12.5 (11.1) (8.3) (4.5) 9.5 (4.3) 9.1 

US$ 3mm-5mm Clients (33.3) 0.0 50.0 33.3 0.0 0.0 75.0 (42.9) 50.0 (16.7) 

US$ 5mm-10mm Clients 0.0 0.0 (14.3) 0.0 (16.7) 0.0 (40.0) 33.3 0.0 0.0 

US$ 10mm++ Clients 16.7 0.0 14.3 0.0 12.5 0.0 11.1 0.0 (10.0) 0.0 

Seat Count (4.1) 6.6 0.0 0.0 4.7 0.0 1.9 (3.3) 3.1 0.1 

YoY Growth (%)           

Total Headcount 25.3 19.9 19.1 8.2 (2.8) 0.4 1.6 7.6 12.9 11.6 

Delivery and Support Staff           

Offshore Delivery 25.8 20.4 21.3 6.0 (2.8) 1.3 1.5 10.2 13.5 7.8 

Onshore Delivery 3.5 (4.2) (8.7) (11.3) (21.4) (9.3) 0.7 5.2 27.7 8.9 

Support Services 22.2 9.1 9.0 17.5 (8.5) 0.1 (1.7) (9.1) 3.2 5.2 

Tech Services 45.7 48.9 21.5 51.5 15.6 (7.0) 4.8 (7.6) 6.0 73.9 

Selling and Distribution Staff (BD) 2.0 1.9 3.9 6.5 15.4 12.4 15.9 7.0 4.2 4.2 

US$ Revenue  22.9 19.0 16.0 10.9 5.5 6.2 6.4 7.3 11.1 12.8 

Revenue by Geography           

North America  22.8 23.9 17.8 13.5 8.0 7.5 10.1 12.8 16.4 17.9 

Europe  17.5 (0.7) 2.9 (4.6) (4.0) (0.1) (7.4) (4.3) (3.0) (1.7) 

ROW  42.2 38.6 40.6 32.6 9.6 11.2 7.9 (9.4) 0.1 1.1 
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(%) 1QFY23 2QFY23 3QFY23 4QFY23 1QFY24 2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 

Billing Mix           

Onshore Revenue 28.1 16.8 14.8 (0.6) (8.4) 5.5 9.8 14.6 25.1 17.8 

Offshore Revenue 21.6 19.5 16.3 13.8 9.2 6.4 5.5 5.7 8.0 11.6 

BPaaS 22.9 19.0 11.5 6.8 5.5 6.5 2.4 (0.9) (5.9) (5.6) 

Currency Concentration           

USD  25.3 23.1 18.6 13.5 6.6 6.3 8.6 11.1 15.7 18.1 

EURO  7.5 12.8 10.5 (1.3) 2.1 7.2 (2.4) 0.1 3.3 (2.7) 

GBP  0.8 (24.0) (19.1) (0.4) 4.8 7.6 14.2 19.0 1.9 6.2 

Client Concentration           

Top 5 contribution 13.9 11.9 2.6 2.7 (1.4) 2.1 12.5 22.3 28.2 29.7 

Top 10 contribution 19.7 20.3 12.5 8.6 2.6 3.1 7.4 14.1 17.7 21.1 

Non-Top 10 contribution 28.2 17.1 21.3 14.3 10.0 11.1 4.9 (2.4) 1.9 0.8 

Client Contribution           

US$ 500k-1mm Clients 52.4 17.4 72.2 28.0 21.9 44.4 22.6 28.1 (5.1) (7.7) 

US$ 1mm-3mm Clients 5.0 30.0 (4.0) 12.5 14.3 (15.4) (12.5) (14.8) (8.3) 9.1 

US$ 3mm-5mm Clients (66.7) (60.0) 0.0 33.3 100.0 100.0 133.3 0.0 50.0 25.0 

US$ 5mm-10mm Clients 75.0 40.0 (14.3) (14.3) (28.6) (28.6) (50.0) (33.3) (20.0) (20.0) 

US$ 10mm++ Clients 40.0 16.7 33.3 33.3 28.6 28.6 25.0 25.0 0.0 0.0 

Seat Count (4.1) 2.2 2.2 2.2 11.6 4.7 6.7 3.2 1.6 1.7 

Source: Company, BOBCAPS Research 
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Stock performance 

Fig 134 ï TCS  Fig 135 ï INFO  Fig 136 ï HCLT 

 

 

 

 

 

 
Fig 137 ï WPRO  Fig 138 ï TECHM  Fig 139 ï LTIM 

 

 

 

 

 

 
Fig 140 ï PSYS  Fig 141 ï MPHL  Fig 142 ï COFORGE 

 

 

 

 

 

 
Fig 143 ï BSOFT  Fig 144 ï ZENT  Fig 145 ï FSOL 

 

 

 

 

 

 
Fig 146 ï ECLX     

 

    

Source: NSE 
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Financials ï TCS      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 22,54,580 24,08,930 25,72,012 27,64,696 29,84,874 

EBITDA 5,92,600 6,42,950 6,84,020 7,42,494 8,05,292 

Depreciation 50,230 49,840 50,465 52,438 54,102 

EBIT 5,42,370 5,93,110 6,33,555 6,90,056 7,51,190 

Net interest inc./(exp.) (7,790) (7,780) (7,350) (8,000) (8,000) 

Other inc./(exp.) 34,490 45,050 39,134 45,903 49,014 

Exceptional items 0 0 0 0 0 

EBT 5,69,070 6,30,380 6,65,338 7,27,959 7,92,204 

Income taxes 1,46,040 1,62,620 1,69,182 1,85,123 2,01,461 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 1,560 1,910 2,030 1,840 1,840 

Reported net profit 4,21,470 4,65,850 4,94,126 5,40,996 5,88,903 

Adjustments 0 0 0 0 0 

Adjusted net profit 4,21,470 4,65,850 4,94,126 5,40,996 5,88,903 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 1,05,150 99,810 1,18,249 1,27,395 1,35,848 

Other current liabilities 3,12,130 3,44,780 3,43,327 3,61,094 3,77,517 

Provisions 3,450 1,400 1,550 1,550 1,550 

Debt funds 0 0 0 0 0 

Other liabilities 1,03,720 1,05,310 1,18,901 1,21,101 1,23,134 

Equity capital 3,660 3,620 3,620 3,620 3,620 

Reserves & surplus 9,08,400 9,09,570 10,57,761 11,28,406 12,10,777 

Shareholdersô fund 9,12,060 9,13,190 10,61,381 11,32,026 12,14,397 

Total liab. and equities 14,36,510 14,64,490 16,43,407 17,43,166 18,52,447 

Cash and cash eq. 1,10,320 1,32,860 1,80,612 2,86,346 4,06,178 

Accounts receivables 5,03,020 5,37,200 5,91,497 6,37,247 6,79,534 

Inventories 280 280 280 290 290 

Other current assets 1,26,250 1,48,930 1,72,616 1,83,122 1,92,832 

Investments 3,68,970 3,14,810 3,57,920 2,87,920 2,17,920 

Net fixed assets 1,14,640 1,09,400 1,11,201 1,14,785 1,18,369 

CWIP 0 0 0 0 0 

Intangible assets 27,250 23,420 23,140 23,140 23,140 

Deferred tax assets, net 33,070 34,030 34,636 37,315 39,792 

Other assets 1,52,710 1,63,560 1,71,495 1,73,001 1,74,392 

Total assets 14,36,510 14,64,490 16,43,397 17,43,166 18,52,447 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 4,43,450 4,86,970 5,09,152 5,71,948 6,23,889 

Capital expenditures (57,130) (44,600) (45,000) (45,000) (45,000) 

Change in investments (66,780) 54,010 (43,190) 70,000 70,000 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing (1,23,910) 9,410 (88,190) 25,000 25,000 

Equities issued/Others 0 (2,07,400) 0 0 0 

Debt raised/repaid 0 0 0 0 0 

Interest expenses (7,790) (7,780) (7,350) (8,000) (8,000) 

Dividends paid (5,07,050) (3,18,888) (3,48,784) (5,66,773) (6,10,371) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (5,14,840) (5,34,068) (3,56,134) (5,74,773) (6,18,371) 

Chg in cash & cash eq. (82,300) 22,312 47,829 1,06,174 1,19,518 

Closing cash & cash eq. 1,09,970 1,32,632 1,80,689 2,86,786 4,05,864 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 115.2 128.8 136.6 149.5 162.8 

Adjusted EPS 115.2 128.8 136.6 149.5 162.8 

Dividend per share 115.0 73.2 80.0 130.0 140.0 

Book value per share 249.3 252.4 293.4 312.9 335.6 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 6.6 6.2 5.8 5.4 5.0 

EV/EBITDA 25.2 23.2 21.9 20.1 18.4 

Adjusted P/E 36.2 32.3 30.5 27.9 25.6 

P/BV 16.7 16.5 14.2 13.3 12.4 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 74.1 73.9 74.3 74.3 74.3 

Interest burden (PBT/EBIT) 104.9 106.3 105.0 105.5 105.5 

EBIT margin (EBIT/Revenue) 24.1 24.6 24.6 25.0 25.2 

Asset turnover (Rev./Avg TA) 157.0 166.1 165.5 163.3 166.0 

Leverage (Avg TA/Avg Equity) 1.6 1.6 1.5 1.5 1.5 

Adjusted ROAE 46.2 51.0 46.6 47.8 48.5 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 17.6 6.8 6.8 7.5 8.0 

EBITDA 11.7 8.5 6.4 8.5 8.5 

Adjusted EPS 10.0 11.8 6.1 9.5 8.9 

Profitability & Return ratios (%)      

EBITDA margin 26.3 26.7 26.6 26.9 27.0 

EBIT margin 24.1 24.6 24.6 25.0 25.2 

Adjusted profit margin 18.7 19.3 19.2 19.6 19.7 

Adjusted ROAE 46.0 51.0 50.0 49.3 50.2 

ROCE 30.9 33.6 33.5 33.6 34.5 

Working capital days (days)      

Receivables 81 81 84 84 83 

Inventory NA NA NA NA NA 

Payables 17 15 17 17 16 

Ratios (x)      

Gross asset turnover 19.7 22.0 23.1 24.1 25.2 

Current ratio 1.8 1.8 2.0 2.3 2.5 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.1) (0.1) (0.2) (0.3) (0.3) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï INFO      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 14,67,670 15,36,710 16,38,211 17,91,690 19,48,044 

EBITDA 3,51,310 3,64,250 3,93,532 4,29,454 4,67,299 

Depreciation 42,250 46,780 48,146 53,751 54,865 

EBIT 3,09,060 3,17,470 3,45,386 3,75,704 4,12,434 

Net interest inc./(exp.) (2,840) (4,690) (4,290) (4,320) (4,320) 

Other inc./(exp.) 27,000 47,110 31,288 34,497 38,777 

Exceptional items 0 0 0 0 0 

EBT 3,33,220 3,59,890 3,72,384 4,05,881 4,46,891 

Income taxes 92,140 97,410 1,05,992 1,11,617 1,22,895 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 130 160 160 0 0 

Reported net profit 2,40,950 2,62,320 2,66,232 2,94,264 3,23,996 

Adjustments 0 0 0 0 0 

Adjusted net profit 2,40,950 2,62,320 2,66,232 2,94,264 3,23,996 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 38,650 39,560 38,410 38,410 38,410 

Other current liabilities 3,40,140 3,30,420 3,64,428 3,94,079 4,25,818 

Provisions 13,070 17,960 14,748 16,041 17,426 

Debt funds 0 0 0 0 0 

Other liabilities 1,08,350 1,05,590 1,02,100 1,02,100 1,02,100 

Equity capital 20,690 20,710 20,720 20,720 20,720 

Reserves & surplus 7,37,260 8,63,900 9,21,953 9,95,519 10,76,518 

Shareholdersô fund 7,57,950 8,84,610 9,42,673 10,16,239 10,97,238 

Total liab. and equities 12,58,160 13,78,140 14,62,359 15,66,870 16,80,992 

Cash and cash eq. 1,21,730 1,47,860 2,41,417 2,80,649 3,24,967 

Accounts receivables 2,54,240 3,01,930 3,27,881 3,56,635 3,87,413 

Inventories 0 0 0 0 0 

Other current assets 3,47,060 3,98,700 3,78,691 4,03,855 4,30,789 

Investments 1,94,780 2,46,230 1,73,940 1,73,940 1,73,940 

Net fixed assets 1,37,930 1,28,180 1,28,445 1,36,327 1,44,692 

CWIP 0 0 0 0 0 

Intangible assets 89,970 87,000 1,34,450 1,34,450 1,34,450 

Deferred tax assets, net 12,450 4,540 5,560 5,560 5,560 

Other assets 1,00,000 63,700 71,974 75,454 79,180 

Total assets 12,58,160 13,78,140 14,62,359 15,66,870 16,80,992 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 2,33,260 2,55,420 3,31,787 3,25,882 3,54,866 

Capital expenditures (55,340) (34,060) (95,861) (61,633) (63,231) 

Change in investments (12,130) (48,150) 70,890 0 0 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing (67,470) (82,210) (24,971) (61,633) (63,231) 

Equities issued/Others (1,13,460) 0 0 0 0 

Debt raised/repaid 0 0 0 0 0 

Interest expenses (2,840) (4,690) (4,290) (4,320) (4,320) 

Dividends paid (1,41,731) (1,90,400) (1,90,097) (2,20,698) (2,42,997) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (2,58,031) (1,95,090) (1,94,387) (2,25,018) (2,47,317) 

Chg in cash & cash eq. (53,241) 26,120 93,557 39,231 44,319 

Closing cash & cash eq. 1,21,479 1,47,850 2,41,417 2,80,649 3,24,967 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 57.6 63.4 64.3 71.0 78.2 

Adjusted EPS 57.6 63.3 64.2 70.9 78.1 

Dividend per share 34.0 46.0 45.9 53.3 58.7 

Book value per share 182.9 213.7 227.6 245.4 264.9 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 5.3 5.1 4.8 4.3 3.9 

EV/EBITDA 22.0 21.4 19.8 18.0 16.4 

Adjusted P/E 33.3 30.3 29.9 27.0 24.6 

P/BV 10.5 9.0 8.4 7.8 7.2 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 72.3 72.9 71.5 72.5 72.5 

Interest burden (PBT/EBIT) 107.8 113.4 107.8 108.0 108.4 

EBIT margin (EBIT/Revenue) 21.1 20.7 21.1 21.0 21.2 

Asset turnover (Rev./Avg TA) 120.4 116.6 115.3 118.3 120.0 

Leverage (Avg TA/Avg Equity) 1.6 1.6 1.6 1.5 1.5 

Adjusted ROAE 31.8 32.0 29.2 30.0 30.7 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 20.7 4.7 6.6 9.4 8.7 

EBITDA 11.6 3.7 8.0 9.1 8.8 

Adjusted EPS 9.8 10.0 1.3 10.5 10.1 

Profitability & Return ratios (%)      

EBITDA margin 23.9 23.7 24.0 24.0 24.0 

EBIT margin 21.1 20.7 21.1 21.0 21.2 

Adjusted profit margin 16.4 17.1 16.3 16.4 16.6 

Adjusted ROAE 31.8 31.9 29.1 30.0 30.7 

ROCE 29.5 28.2 27.0 27.8 28.3 

Working capital days (days)      

Receivables 103 105 106 106 106 

Inventory NA NA NA NA NA 

Payables 9 9 8 8 7 

Ratios (x)      

Gross asset turnover 10.6 12.0 12.8 13.1 13.5 

Current ratio 1.8 2.2 2.3 2.3 2.4 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.2) (0.2) (0.3) (0.3) (0.3) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï HCLT      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 10,14,560 10,99,130 11,78,050 12,76,012 13,86,395 

EBITDA 2,26,290 2,42,000 2,56,705 2,85,260 3,09,991 

Depreciation 41,450 41,730 40,553 47,244 47,804 

EBIT 1,84,840 2,00,270 2,16,152 2,38,016 2,62,187 

Net interest inc./(exp.) 0 0 0 0 0 

Other inc./(exp.) 10,050 9,400 19,001 13,275 13,228 

Exceptional items 0 0 0 0 0 

EBT 1,94,890 2,09,670 2,35,153 2,51,291 2,75,415 

Income taxes 46,400 52,570 59,883 64,071 70,222 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. (60) 80 80 80 80 

Reported net profit 1,48,520 1,57,020 1,75,190 1,87,140 2,05,113 

Adjustments 0 0 0 0 0 

Adjusted net profit 1,48,520 1,57,020 1,75,190 1,87,140 2,05,113 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 0 0 0 0 0 

Other current liabilities 2,04,200 2,15,320 2,15,703 2,31,197 2,53,936 

Provisions 0 0 0 0 0 

Debt funds 22,510 23,270 22,970 22,970 22,970 

Other liabilities 53,750 76,550 84,507 88,058 93,271 

Equity capital 5,430 5,430 5,430 5,430 5,430 

Reserves & surplus 6,48,620 6,77,200 6,89,531 7,03,150 7,18,474 

Shareholdersô fund 6,54,050 6,82,630 6,94,961 7,08,580 7,23,904 

Total liab. and equities 9,34,510 9,97,770 10,18,141 10,50,805 10,94,082 

Cash and cash eq. 90,650 94,560 88,146 90,896 89,982 

Accounts receivables 1,95,720 1,94,830 1,93,147 2,07,020 2,27,382 

Inventories 0 0 0 0 0 

Other current assets 2,49,400 3,03,920 3,21,882 3,31,514 3,45,649 

Investments 4,880 3,810 7,340 7,340 7,340 

Net fixed assets 3,23,220 3,22,610 3,24,663 3,27,096 3,30,956 

CWIP 0 0 0 0 0 

Intangible assets 0 0 0 0 0 

Deferred tax assets, net 0 0 0 0 0 

Other assets 70,240 78,040 82,964 86,939 92,772 

Total assets 9,34,110 9,97,770 10,18,141 10,50,805 10,94,082 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 1,66,930 2,05,170 2,02,398 2,26,453 2,41,240 

Capital expenditures (35,660) (41,120) (42,605) (49,678) (51,664) 

Change in investments (24,500) (47,780) (6,000) 0 0 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing (60,160) (88,900) (48,605) (49,678) (51,664) 

Equities issued/Others 0 0 0 0 0 

Debt raised/repaid (15,570) 9,700 350 0 0 

Interest expenses 0 0 0 0 0 

Dividends paid (1,29,953) (1,40,714) (1,49,120) (1,73,521) (1,89,789) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (1,45,523) (1,31,014) (1,48,770) (1,73,521) (1,89,789) 

Chg in cash & cash eq. (14,753) 3,987 (11,608) 2,737 (697) 

Closing cash & cash eq. 90,347 94,637 82,952 90,883 90,199 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 54.9 58.0 64.6 69.0 75.7 

Adjusted EPS 54.9 57.9 64.6 69.0 75.6 

Dividend per share 48.0 52.0 55.0 64.0 70.0 

Book value per share 241.6 251.2 256.2 261.2 266.8 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 5.0 4.6 4.3 4.0 3.7 

EV/EBITDA 22.5 20.9 19.7 17.8 16.3 

Adjusted P/E 34.5 32.7 29.3 27.4 25.0 

P/BV 7.8 7.5 7.4 7.2 7.1 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 76.2 74.9 74.5 74.5 74.5 

Interest burden (PBT/EBIT) 105.4 104.7 108.8 105.6 105.0 

EBIT margin (EBIT/Revenue) 18.2 18.2 18.3 18.7 18.9 

Asset turnover (Rev./Avg TA) 111.2 113.8 116.9 123.3 129.3 

Leverage (Avg TA/Avg Equity) 1.4 1.4 1.5 1.5 1.5 

Adjusted ROAE 23.3 23.5 25.4 26.7 28.6 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 18.5 8.3 7.2 8.3 8.7 

EBITDA 10.2 6.9 6.1 11.1 8.7 

Adjusted EPS 10.1 5.5 11.6 6.8 9.6 

Profitability & Return ratios (%)      

EBITDA margin 22.3 22.0 21.8 22.4 22.4 

EBIT margin 18.2 18.2 18.3 18.7 18.9 

Adjusted profit margin 14.6 14.3 14.9 14.7 14.8 

Adjusted ROAE 23.3 23.5 25.4 26.7 28.6 

ROCE 19.6 19.8 20.3 21.9 23.5 

Working capital days (days)      

Receivables 70 65 60 59 60 

Inventory NA NA NA NA NA 

Payables NA NA NA NA NA 

Ratios (x)      

Gross asset turnover 3.1 3.4 3.6 3.9 4.2 

Current ratio 2.7 2.9 2.9 2.8 2.7 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.1) (0.1) (0.1) (0.1) (0.1) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï WPRO      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 9,04,876 8,97,603 8,92,741 9,51,455 10,20,771 

EBITDA 1,82,005 1,76,379 1,85,205 2,08,824 2,27,293 

Depreciation 42,399 40,280 37,226 53,916 59,516 

EBIT 1,39,606 1,36,099 1,47,980 1,54,908 1,67,777 

Net interest inc./(exp.) (10,077) (12,552) (14,798) (15,883) (15,883) 

Other inc./(exp.) 18,128 23,663 33,484 38,018 43,957 

Exceptional items 0 0 0 0 0 

EBT 1,47,657 1,47,210 1,66,665 1,77,043 1,95,851 

Income taxes 33,992 36,089 41,280 44,261 48,963 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 165 669 912 800 800 

Reported net profit 1,13,500 1,10,452 1,24,473 1,31,982 1,46,088 

Adjustments 0 0 0 0 0 

Adjusted net profit 1,13,500 1,10,452 1,24,473 1,31,982 1,46,088 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 89,054 88,566 84,897 90,990 97,017 

Other current liabilities 1,70,079 1,54,671 1,91,394 1,95,325 1,99,212 

Provisions 0 0 0 0 0 

Debt funds 61,272 62,300 62,653 62,653 62,653 

Other liabilities 71,564 93,882 92,374 92,374 92,374 

Equity capital 10,976 10,450 20,917 20,917 20,917 

Reserves & surplus 7,70,777 7,40,773 8,30,401 8,96,392 9,69,436 

Shareholdersô fund 7,81,753 7,51,223 8,51,318 9,17,309 9,90,353 

Total liab. and equities 11,73,722 11,50,642 12,82,636 13,58,651 14,41,609 

Cash and cash eq. 91,880 96,953 1,51,040 2,46,263 3,54,190 

Accounts receivables 1,27,213 1,19,522 1,16,096 1,24,428 1,32,670 

Inventories 1,188 907 1,052 1,052 1,052 

Other current assets 1,48,083 1,40,136 1,44,230 1,50,605 1,56,910 

Investments 3,30,732 3,33,844 4,39,702 4,39,702 4,39,702 

Net fixed assets 37,338 52,640 24,549 (11,356) (50,871) 

CWIP 51,321 28,968 32,995 34,984 34,984 

Intangible assets 3,51,015 3,48,750 3,47,402 3,47,402 3,47,402 

Deferred tax assets, net 2,100 1,817 1,922 1,922 1,922 

Other assets 32,852 27,105 23,648 23,648 23,648 

Total assets 11,73,722 11,50,642 12,82,636 13,58,651 14,41,609 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 1,52,840 1,70,637 1,76,546 1,97,897 2,17,654 

Capital expenditures (4,425) 16,664 (2,863) (20,000) (20,000) 

Change in investments (69,188) (2,848) (1,05,895) 0 0 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing (73,613) 13,817 (1,08,758) (20,000) (20,000) 

Equities issued/Others 12 (1,48,000) 10,467 0 0 

Debt raised/repaid (1,603) (8,627) 24,344 0 0 

Interest expenses (10,077) (12,552) (14,798) (15,883) (15,883) 

Dividends paid (5,480) (5,218) (31,177) (65,991) (73,044) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (17,148) (1,74,397) (11,165) (81,874) (88,927) 

Chg in cash & cash eq. (11,921) 5,073 54,087 95,223 1,07,927 

Closing cash & cash eq. 91,915 96,953 1,51,040 2,46,263 3,54,190 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 10.4 10.4 11.9 12.6 14.0 

Adjusted EPS 10.3 10.4 11.9 12.6 13.9 

Dividend per share 0.5 0.5 3.0 6.3 7.0 

Book value per share 71.3 71.9 81.4 87.8 94.7 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 3.5 3.6 3.6 3.3 3.0 

EV/EBITDA 17.2 18.1 17.3 15.2 13.6 

Adjusted P/E 29.9 29.8 26.0 24.5 22.2 

P/BV 4.3 4.3 3.8 3.5 3.3 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 76.9 75.0 74.7 74.5 74.6 

Interest burden (PBT/EBIT) 105.8 108.2 112.6 114.3 116.7 

EBIT margin (EBIT/Revenue) 15.4 15.2 16.6 16.3 16.4 

Asset turnover (Rev./Avg TA) 80.3 77.1 73.3 71.9 72.8 

Leverage (Avg TA/Avg Equity) 1.6 1.5 1.5 1.5 1.5 

Adjusted ROAE 15.8 14.4 15.5 14.9 15.3 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 14.4 (0.8) (0.5) 6.6 7.3 

EBITDA 1.2 (3.1) 5.0 12.8 8.8 

Adjusted EPS (7.2) 0.2 14.6 6.0 10.7 

Profitability & Return ratios (%)      

EBITDA margin 20.1 19.7 20.7 21.9 22.3 

EBIT margin 15.4 15.2 16.6 16.3 16.4 

Adjusted profit margin 12.5 12.3 13.9 13.9 14.3 

Adjusted ROAE 15.8 14.4 15.5 14.9 15.3 

ROCE 11.4 10.3 10.6 10.2 10.4 

Working capital days (days)      

Receivables 76 72 75 75 75 

Inventory NA NA NA NA NA 

Payables 35 36 34 34 34 

Ratios (x)      

Gross asset turnover 24.2 17.1 36.4 (83.8) (20.1) 

Current ratio 1.4 1.5 1.5 1.8 2.2 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity 0.0 0.0 (0.1) (0.2) (0.3) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï TECHM      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 5,32,902 5,19,955 5,33,687 5,74,829 6,26,224 

EBITDA 80,287 49,646 70,469 90,723 1,14,183 

Depreciation 19,567 18,171 18,838 19,523 20,173 

EBIT 60,720 31,475 51,631 71,200 94,010 

Net interest inc./(exp.) (3,256) (3,922) (3,385) (1,828) (1,828) 

Other inc./(exp.) 9,650 9,169 10,619 8,088 9,141 

Exceptional items (2,370) (4,582) 0 0 0 

EBT 64,744 32,140 58,865 77,460 1,01,323 

Income taxes 15,885 8,276 15,671 20,613 26,964 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. (547) (285) (439) (400) (400) 

Reported net profit 48,312 23,579 43,633 57,247 74,759 

Adjustments 0 0 0 0 0 

Adjusted net profit 48,312 23,579 43,633 57,247 74,759 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 0 0 0 0 0 

Other current liabilities 1,33,210 1,26,166 1,25,848 1,34,940 1,47,514 

Provisions 0 0 0 0 0 

Debt funds 11,371 1,570 1,828 1,828 1,828 

Other liabilities 37,707 39,806 40,055 40,055 40,055 

Equity capital 4,400 4,413 4,421 4,421 4,421 

Reserves & surplus 2,74,845 2,62,281 2,55,281 2,63,033 2,70,590 

Shareholdersô fund 2,79,245 2,66,694 2,59,702 2,67,454 2,75,011 

Total liab. and equities 4,61,533 4,34,236 4,27,434 4,44,277 4,64,407 

Cash and cash eq. 70,379 75,149 58,730 68,383 76,230 

Accounts receivables 1,28,816 1,14,011 1,23,784 1,32,727 1,45,094 

Inventories 236 375 390 390 390 

Other current assets 46,625 45,179 44,944 48,191 52,681 

Investments 7,698 7,092 9,502 9,502 9,502 

Net fixed assets 62,047 54,640 47,658 39,851 31,394 

CWIP 836 1,011 109 109 109 

Intangible assets 76,657 75,106 76,494 76,494 76,494 

Deferred tax assets, net 12,965 14,396 16,486 16,486 16,486 

Other assets 55,274 47,277 49,336 52,143 56,026 

Total assets 4,61,533 4,34,236 4,27,434 4,44,277 4,64,407 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 68,959 59,607 55,545 75,100 92,076 

Capital expenditures (13,254) (7,600) (7,615) (8,377) (8,377) 

Change in investments (12,271) 5,805 (5,689) (2,807) (3,883) 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing (25,525) (1,795) (13,304) (11,184) (12,260) 

Equities issued/Others 12 13 8 0 0 

Debt raised/repaid (5,472) (7,774) 763 0 0 

Interest expenses (3,256) (3,922) (3,385) (1,828) (1,828) 

Dividends paid (44,336) (35,264) (39,841) (48,695) (66,402) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (53,052) (46,947) (42,455) (50,523) (68,230) 

Chg in cash & cash eq. (13,725) 4,770 (16,419) 9,653 7,847 

Closing cash & cash eq. 70,379 75,149 58,730 68,383 76,230 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 54.8 26.9 48.3 63.8 83.5 

Adjusted EPS 54.7 26.5 48.2 63.6 83.3 

Dividend per share 50.1 40.3 45.0 55.0 75.0 

Book value per share 315.5 304.6 293.3 302.1 310.6 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 2.7 2.8 2.7 2.5 2.3 

EV/EBITDA 17.7 29.2 20.6 16.0 12.7 

Adjusted P/E 31.3 64.6 35.5 26.9 20.5 

P/BV 5.4 5.6 5.8 5.7 5.5 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 74.6 73.4 74.1 73.9 73.8 

Interest burden (PBT/EBIT) 106.6 102.1 114.0 108.8 107.8 

EBIT margin (EBIT/Revenue) 11.4 6.1 9.7 12.4 15.0 

Asset turnover (Rev./Avg TA) 163.5 163.4 175.1 188.2 200.0 

Leverage (Avg TA/Avg Equity) 1.2 1.2 1.2 1.2 1.2 

Adjusted ROAE 17.6 8.6 16.6 21.7 27.6 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 19.4 (2.4) 2.6 7.7 8.9 

EBITDA 0.1 (38.2) 41.9 28.7 25.9 

Adjusted EPS (12.8) (51.6) 82.0 31.9 31.0 

Profitability & Return ratios (%)      

EBITDA margin 15.1 9.5 13.2 15.8 18.2 

EBIT margin 11.4 6.1 9.7 12.4 15.0 

Adjusted profit margin 9.1 4.5 8.2 10.0 11.9 

Adjusted ROAE 17.6 8.6 16.6 21.7 27.6 

ROCE 14.1 7.3 12.4 17.1 22.0 

Working capital days (days)      

Receivables 88 80 85 84 85 

Inventory NA NA NA NA NA 

Payables NA NA NA NA NA 

Ratios (x)      

Gross asset turnover 8.6 9.5 11.2 14.4 19.9 

Current ratio 1.8 1.9 1.8 1.9 1.9 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.2) (0.3) (0.2) (0.2) (0.3) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï LTIM      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 3,31,830 3,55,170 3,79,345 4,19,850 4,61,856 

EBITDA 61,078 63,874 69,032 79,898 87,744 

Depreciation 7,227 8,189 9,857 11,355 11,355 

EBIT 53,851 55,685 59,176 68,543 76,390 

Net interest inc./(exp.) (1,504) (2,217) (2,863) (3,104) (3,402) 

Other inc./(exp.) 7,073 9,236 13,232 15,469 17,699 

Exceptional items 0 0 0 0 0 

EBT 59,420 62,704 69,544 80,908 90,687 

Income taxes 13,812 14,641 17,507 20,793 23,307 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 0 0 0 0 0 

Reported net profit 45,608 48,063 52,037 60,115 67,381 

Adjustments 0 0 0 0 0 

Adjusted net profit 45,608 48,063 52,037 60,115 67,381 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 0 0 0 0 0 

Other current liabilities 31,467 30,980 57,406 63,335 66,435 

Provisions 8,134 8,486 9,706 9,706 9,706 

Debt funds 1,774 318 520 520 520 

Other liabilities 27,665 35,674 38,566 39,010 39,459 

Equity capital 296 296 296 296 296 

Reserves & surplus 1,65,625 1,99,876 2,23,880 2,60,324 2,99,596 

Shareholdersô fund 1,65,921 2,00,172 2,24,176 2,60,620 2,99,892 

Total liab. and equities 2,34,961 2,75,630 3,30,374 3,73,191 4,16,012 

Cash and cash eq. 23,389 18,200 51,619 73,981 95,185 

Accounts receivables 72,284 70,387 76,094 84,023 92,759 

Inventories 33 30 32 32 32 

Other current assets 28,773 32,379 30,533 33,398 36,556 

Investments 66,651 98,768 1,12,181 1,20,181 1,28,181 

Net fixed assets 5,131 15,037 14,892 15,136 15,380 

CWIP 8,126 4,669 4,978 4,978 4,978 

Intangible assets 11,892 11,927 12,128 12,128 12,128 

Deferred tax assets, net 6,143 5,220 5,914 6,530 7,209 

Other assets 12,539 19,013 22,004 22,804 23,604 

Total assets 2,34,961 2,75,630 3,30,374 3,73,191 4,16,012 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 38,186 80,673 64,495 69,707 73,343 

Capital expenditures (4,435) (10,310) (8,400) (8,400) (8,400) 

Change in investments 5,985 (32,117) (13,413) (8,000) (8,000) 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing 1,550 (42,427) (21,813) (16,400) (16,400) 

Equities issued/Others 0 0 0 0 0 

Debt raised/repaid 1,525 (1,456) 202 0 0 

Interest expenses (1,504) (2,217) (2,863) (3,104) (3,402) 

Dividends paid (17,752) (19,234) (19,233) (23,671) (28,109) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (17,731) (22,907) (21,893) (26,774) (31,511) 

Chg in cash & cash eq. 8,927 (5,189) 33,419 22,362 21,204 

Closing cash & cash eq. 23,389 18,200 51,619 73,981 95,185 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 149.1 154.9 171.0 203.2 227.7 

Adjusted EPS 149.0 154.6 170.6 202.7 227.2 

Dividend per share 60.0 65.0 65.0 80.0 95.0 

Book value per share 561.0 676.8 758.1 881.2 1,014.0 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 5.0 4.7 4.4 3.9 3.5 

EV/EBITDA 27.3 26.0 24.1 20.6 18.4 

Adjusted P/E 38.1 36.7 33.3 28.0 25.0 

P/BV 10.1 8.4 7.5 6.4 5.6 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 76.8 76.7 74.8 74.3 74.3 

Interest burden (PBT/EBIT) 110.3 112.6 117.5 118.0 118.7 

EBIT margin (EBIT/Revenue) 16.2 15.7 15.6 16.3 16.5 

Asset turnover (Rev./Avg TA) 150.6 139.1 125.2 119.3 117.0 

Leverage (Avg TA/Avg Equity) 1.4 1.4 1.4 1.5 1.4 

Adjusted ROAE 29.5 26.2 24.5 24.8 24.0 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 27.1 7.0 6.8 10.7 10.0 

EBITDA 16.4 4.6 8.1 15.7 9.8 

Adjusted EPS 11.7 3.8 10.4 18.8 12.1 

Profitability & Return ratios (%)      

EBITDA margin 18.4 18.0 18.2 19.0 19.0 

EBIT margin 16.2 15.7 15.6 16.3 16.5 

Adjusted profit margin 13.7 13.5 13.7 14.3 14.6 

Adjusted ROAE 29.5 26.3 24.5 24.8 24.0 

ROCE 22.6 20.9 18.6 18.1 17.7 

Working capital days (days)      

Receivables 80 72 73 73 73 

Inventory NA NA NA NA NA 

Payables NA NA NA NA NA 

Ratios (x)      

Gross asset turnover 64.7 23.6 25.5 27.7 30.0 

Current ratio 3.1 3.1 2.4 2.6 2.9 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.1) (0.1) (0.2) (0.3) (0.3) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï PSYS      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 83,506 98,217 1,17,337 1,40,579 1,63,469 

EBITDA 15,191 17,244 20,037 25,061 30,240 

Depreciation 2,719 3,094 3,170 3,726 4,126 

EBIT 12,472 14,150 16,867 21,335 26,113 

Net interest inc./(exp.) 0 0 0 0 0 

Other inc./(exp.) (64) 813 872 926 1,270 

Exceptional items 0 0 0 0 0 

EBT 12,409 14,963 17,739 22,261 27,383 

Income taxes 3,198 3,541 4,403 5,611 6,902 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 0 0 0 0 0 

Reported net profit 9,211 11,422 13,336 16,650 20,481 

Adjustments 0 0 0 0 0 

Adjusted net profit 9,211 11,422 13,336 16,650 20,481 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 0 0 0 0 0 

Other current liabilities 14,932 18,511 22,879 27,563 31,794 

Provisions 4,649 3,331 3,123 3,763 4,340 

Debt funds 2,058 99 0 0 0 

Other liabilities 4,902 2,218 2,898 2,898 2,898 

Equity capital 764 770 779 779 779 

Reserves & surplus 38,887 48,807 56,552 66,542 78,830 

Shareholdersô fund 39,651 49,577 57,331 67,321 79,610 

Total liab. and equities 66,191 73,736 86,231 1,01,544 1,18,641 

Cash and cash eq. 9,033 10,229 9,387 14,416 22,404 

Accounts receivables 15,830 17,491 23,375 28,160 32,483 

Inventories 0 0 0 0 0 

Other current assets 8,562 11,902 15,753 18,978 21,891 

Investments 6,396 8,266 9,041 11,041 13,041 

Net fixed assets 16,230 11,302 14,047 14,321 14,194 

CWIP 161 335 152 152 152 

Intangible assets 7,184 10,913 10,967 10,967 10,967 

Deferred tax assets, net 1,129 1,360 1,509 1,509 1,509 

Other assets 1,667 1,938 2,000 2,000 2,000 

Total assets 66,191 73,736 86,231 1,01,544 1,18,641 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 12,605 8,898 12,042 17,689 22,181 

Capital expenditures (4,653) 1,769 (5,004) (4,000) (4,000) 

Change in investments 1,155 (2,179) (1,550) (2,000) (2,000) 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing (3,498) (410) (6,554) (6,000) (6,000) 

Equities issued/Others 0 6 9 0 0 

Debt raised/repaid (743) (1,958) 34 0 0 

Interest expenses 0 0 0 0 0 

Dividends paid (3,821) (3,933) (5,334) (6,660) (8,192) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (4,564) (5,886) (5,291) (6,660) (8,192) 

Chg in cash & cash eq. (112) 1,196 (842) 5,029 7,988 

Closing cash & cash eq. 9,033 10,229 9,387 14,416 22,404 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 60.3 72.5 87.1 108.6 133.5 

Adjusted EPS 60.3 71.1 86.2 107.5 132.2 

Dividend per share 25.0 26.0 34.8 43.4 53.4 

Book value per share 259.4 322.3 370.1 434.6 513.9 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 11.6 9.9 8.3 6.9 5.9 

EV/EBITDA 64.0 56.5 48.5 38.7 32.0 

Adjusted P/E 106.1 89.9 74.2 59.5 48.4 

P/BV 24.6 19.8 17.3 14.7 12.4 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 74.2 75.5 75.2 74.8 74.8 

Interest burden (PBT/EBIT) 99.5 102.3 105.2 104.3 104.9 

EBIT margin (EBIT/Revenue) 14.9 14.4 14.4 15.2 16.0 

Asset turnover (Rev./Avg TA) 213.6 215.0 219.0 225.1 222.1 

Leverage (Avg TA/Avg Equity) 1.1 1.0 1.0 1.0 1.0 

Adjusted ROAE 25.1 24.5 24.9 26.7 27.9 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 46.2 17.6 19.5 19.8 16.3 

EBITDA 58.5 13.5 16.2 25.1 20.7 

Adjusted EPS 33.6 18.0 21.3 24.7 23.0 

Profitability & Return ratios (%)      

EBITDA margin 18.2 17.6 17.1 17.8 18.5 

EBIT margin 14.9 14.4 14.4 15.2 16.0 

Adjusted profit margin 11.0 11.6 11.4 11.8 12.5 

Adjusted ROAE 25.1 25.6 24.9 26.7 27.9 

ROCE 23.7 23.4 23.7 25.5 26.5 

Working capital days (days)      

Receivables 69 65 73 73 73 

Inventory NA NA NA NA NA 

Payables NA NA NA NA NA 

Ratios (x)      

Gross asset turnover 5.1 8.7 8.4 9.8 11.5 

Current ratio 1.7 1.8 1.9 2.0 2.1 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.2) (0.2) (0.2) (0.2) (0.3) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï MPHL      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 1,37,985 1,32,785 1,42,803 1,59,259 1,75,615 

EBITDA 24,340 24,220 26,305 30,172 33,132 

Depreciation 3,253 4,106 4,330 5,318 5,595 

EBIT 21,087 20,114 21,976 24,855 27,538 

Net interest inc./(exp.) (973) (1,608) (1,568) (1,247) (1,135) 

Other inc./(exp.) 1,617 2,178 2,453 2,260 2,676 

Exceptional items 0 0 0 0 0 

EBT 21,731 20,684 22,860 25,868 29,079 

Income taxes 5,351 5,135 5,652 6,394 7,187 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 0 0 0 0 0 

Reported net profit 16,380 15,549 17,208 19,474 21,892 

Adjustments 0 0 0 0 0 

Adjusted net profit 16,380 15,549 17,208 19,474 21,892 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 0 0 0 0 0 

Other current liabilities 19,797 24,910 27,902 31,111 34,181 

Provisions 4,115 3,261 3,077 3,431 3,769 

Debt funds 1,985 15,436 9,404 8,604 7,804 

Other liabilities 9,573 9,749 9,760 9,760 9,760 

Equity capital 1,884 1,890 1,892 1,892 1,892 

Reserves & surplus 77,464 86,056 83,403 91,192 99,949 

Shareholdersô fund 79,348 87,946 85,295 93,085 1,01,841 

Total liab. and equities 1,14,818 1,41,302 1,35,438 1,45,991 1,57,356 

Cash and cash eq. 10,558 8,144 5,426 10,249 17,244 

Accounts receivables 27,172 27,028 29,657 33,069 36,331 

Inventories 0 0 0 0 0 

Other current assets 16,218 16,434 17,819 19,869 21,829 

Investments 17,526 30,899 21,230 21,230 21,230 

Net fixed assets 3,543 6,285 8,007 7,889 6,665 

CWIP 324 614 595 595 595 

Intangible assets 29,586 41,793 42,156 42,156 42,156 

Deferred tax assets, net 2,422 2,857 3,369 3,757 4,127 

Other assets 7,469 7,248 7,178 7,178 7,178 

Total assets 1,14,818 1,41,302 1,35,438 1,45,991 1,57,356 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 16,524 25,450 21,900 24,141 26,806 

Capital expenditures (2,859) (18,094) (6,033) (5,200) (4,370) 

Change in investments (202) (13,808) 9,157 (388) (371) 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing (3,061) (31,902) 3,124 (5,588) (4,740) 

Equities issued/Others 0 0 0 0 0 

Debt raised/repaid (2,975) 13,720 (5,969) (800) (800) 

Interest expenses (973) (1,608) (1,568) (1,247) (1,135) 

Dividends paid (9,415) (10,357) (10,325) (11,685) (13,135) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (13,363) 1,755 (17,862) (13,731) (15,070) 

Chg in cash & cash eq. 876 (2,414) (2,718) 4,822 6,996 

Closing cash & cash eq. 10,558 8,144 5,426 10,249 17,244 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 87.1 82.6 91.0 103.0 115.7 

Adjusted EPS 87.1 82.6 90.2 102.1 114.7 

Dividend per share 50.0 55.0 54.6 61.8 69.4 

Book value per share 421.4 467.1 450.9 492.1 538.4 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 3.9 4.1 3.8 3.5 3.1 

EV/EBITDA 22.2 22.2 20.7 18.3 16.5 

Adjusted P/E 33.1 34.9 32.0 28.3 25.1 

P/BV 6.8 6.2 6.4 5.9 5.4 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 75.4 75.2 75.3 75.3 75.3 

Interest burden (PBT/EBIT) 103.1 102.8 104.0 104.1 105.6 

EBIT margin (EBIT/Revenue) 15.3 15.1 15.4 15.6 15.7 

Asset turnover (Rev./Avg TA) 124.7 103.7 103.2 113.2 115.8 

Leverage (Avg TA/Avg Equity) 1.5 1.5 1.6 1.6 1.6 

Adjusted ROAE 22.0 18.6 19.9 21.8 22.5 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 15.4 (3.8) 7.5 11.5 10.3 

EBITDA 14.9 (0.5) 8.6 14.7 9.8 

Adjusted EPS 14.0 (5.1) 9.3 13.1 12.4 

Profitability & Return ratios (%)      

EBITDA margin 17.6 18.2 18.4 18.9 18.9 

EBIT margin 15.3 15.1 15.4 15.6 15.7 

Adjusted profit margin 11.9 11.7 12.1 12.2 12.5 

Adjusted ROAE 22.0 18.6 19.9 21.8 22.5 

ROCE 18.3 14.8 15.2 17.3 18.0 

Working capital days (days)      

Receivables 72 74 76 76 76 

Inventory NA NA NA NA NA 

Payables NA NA NA NA NA 

Ratios (x)      

Gross asset turnover 38.9 21.1 17.8 20.2 26.3 

Current ratio 2.6 2.1 1.9 2.0 2.2 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.1) 0.1 0.0 0.0 (0.1) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï COFORGE      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 80,146 91,790 1,19,367 1,41,477 1,61,670 

EBITDA 14,053 14,960 18,540 24,266 28,095 

Depreciation 2,585 3,186 4,686 5,248 5,820 

EBIT 11,468 11,774 13,854 19,018 22,275 

Net interest inc./(exp.) 0 0 0 0 0 

Other inc./(exp.) (630) (1,156) 46 1,997 1,815 

Exceptional items 1,326 165 89 0 0 

EBT 9,512 10,453 13,811 21,014 24,090 

Income taxes 2,061 2,093 3,179 5,043 5,782 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 513 276 1,003 1,256 1,256 

Reported net profit 6,938 8,084 9,629 14,715 17,053 

Adjustments 0 0 0 0 0 

Adjusted net profit 6,938 8,084 9,629 14,715 17,053 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 0 0 0 0 0 

Other current liabilities 17,393 15,315 32,954 25,818 29,675 

Provisions 1,276 1,304 1,304 1,304 1,304 

Debt funds 3,773 4,153 6,784 5,984 5,184 

Other liabilities 3,567 4,039 29,904 30,167 30,525 

Equity capital 611 618 701 701 701 

Reserves & surplus 30,214 35,648 80,099 86,401 93,640 

Shareholdersô fund 30,825 36,266 80,800 87,102 94,341 

Total liab. and equities 56,834 61,077 1,51,746 1,50,375 1,61,028 

Cash and cash eq. 5,787 3,352 33,970 36,161 40,848 

Accounts receivables 16,131 18,039 23,068 27,662 31,794 

Inventories 0 0 0 0 0 

Other current assets 4,146 4,634 19,972 11,065 12,718 

Investments 0 0 0 0 0 

Net fixed assets 4,455 4,470 9,061 9,813 9,993 

CWIP 46 232 191 191 191 

Intangible assets 16,299 16,133 50,759 50,759 50,759 

Deferred tax assets, net 3,757 5,583 6,091 6,091 6,091 

Other assets 6,213 8,634 8,634 8,634 8,634 

Total assets 56,834 61,077 1,51,746 1,50,375 1,61,028 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 14,369 7,333 13,833 18,396 22,200 

Capital expenditures (4,915) (3,783) (43,862) (6,000) (6,000) 

Change in investments 0 0 0 0 0 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing (4,915) (3,783) (43,862) (6,000) (6,000) 

Equities issued/Others 0 0 22,400 0 0 

Debt raised/repaid (7) 380 2,631 (800) (800) 

Interest expenses 0 0 0 0 0 

Dividends paid (3,907) (4,673) (5,774) (8,412) (9,814) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (3,914) (4,293) 19,257 (9,212) (10,614) 

Chg in cash & cash eq. 1,252 (2,435) 30,618 2,191 4,688 

Closing cash & cash eq. 5,787 3,352 33,970 36,161 40,848 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 113.8 131.4 140.7 209.9 243.3 

Adjusted EPS 113.8 131.4 140.7 209.9 243.3 

Dividend per share 64.0 76.0 85.0 120.0 140.0 

Book value per share 504.5 586.6 1,152.6 1,242.5 1,345.8 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 7.8 6.9 5.3 4.4 3.7 

EV/EBITDA 44.6 42.1 34.0 25.4 21.4 

Adjusted P/E 83.1 71.9 67.2 45.0 38.9 

P/BV 18.7 16.1 8.2 7.6 7.0 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 72.9 77.3 69.3 70.0 70.8 

Interest burden (PBT/EBIT) 82.9 88.1 92.6 110.5 108.1 

EBIT margin (EBIT/Revenue) 14.3 12.9 12.6 13.4 13.8 

Asset turnover (Rev./Avg TA) 207.7 215.5 145.1 116.3 126.3 

Leverage (Avg TA/Avg Equity) 1.3 1.3 1.4 1.4 1.4 

Adjusted ROAE 23.9 24.1 16.5 17.5 18.8 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 24.6 14.5 30.0 18.5 14.3 

EBITDA 26.0 6.5 23.9 30.9 15.8 

Adjusted EPS 4.4 15.5 7.1 49.2 15.9 

Profitability & Return ratios (%)      

EBITDA margin 17.5 16.3 15.5 17.2 17.4 

EBIT margin 14.3 12.8 11.6 13.4 13.8 

Adjusted profit margin 8.7 8.8 8.1 10.4 10.5 

Adjusted ROAE 23.9 24.1 16.5 17.5 18.8 

ROCE 23.3 22.3 14.1 11.9 13.2 

Working capital days (days)      

Receivables 73 72 71 71 72 

Inventory NA NA NA NA NA 

Payables NA NA NA NA NA 

Ratios (x)      

Gross asset turnover 18.0 20.5 13.2 14.4 16.2 

Current ratio 1.5 1.7 2.3 2.9 2.9 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.1) 0.0 (0.3) (0.3) (0.4) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 

 



IT SERVICES  
 

 

 
EQUITY RESEARCH 110 01 January 2025 

 

Financials ï BSOFT      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 47,948 52,781 54,968 60,575 66,951 

EBITDA 5,205 8,362 7,333 8,842 10,069 

Depreciation 823 850 817 825 887 

EBIT 4,382 7,512 6,516 8,017 9,182 

Net interest inc./(exp.) 186 200 238 339 375 

Other inc./(exp.) 228 1,035 1,369 1,583 1,900 

Exceptional items 0 0 0 0 0 

EBT 4,424 8,348 7,647 9,261 10,707 

Income taxes 1,108 2,110 1,938 2,302 2,661 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 0 0 0 0 0 

Reported net profit 3,316 6,238 5,709 6,959 8,046 

Adjustments 0 0 0 0 0 

Adjusted net profit 3,316 6,238 5,709 6,959 8,046 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 2,313 2,805 2,963 3,938 4,327 

Other current liabilities 3,927 4,653 5,693 7,425 8,047 

Provisions 487 712 744 744 744 

Debt funds 0 0 0 0 0 

Other liabilities 662 645 1,105 1,255 1,255 

Equity capital 550 552 553 553 553 

Reserves & surplus 23,933 29,889 33,771 38,646 44,331 

Shareholdersô fund 24,483 30,441 34,323 39,199 44,883 

Total liab. and equities 31,873 39,256 44,828 52,560 59,255 

Cash and cash eq. 9,559 4,249 6,340 9,113 13,942 

Accounts receivables 7,316 10,365 11,248 12,543 13,781 

Inventories 0 0 264 264 264 

Other current assets 4,823 13,060 14,420 17,190 17,734 

Investments 741 2,860 2,694 2,894 2,894 

Net fixed assets 1,561 1,142 1,072 1,156 1,241 

CWIP 65 116 128 138 138 

Intangible assets 4,896 4,957 5,009 5,209 5,209 

Deferred tax assets, net 1,171 1,044 1,109 1,259 1,259 

Other assets 1,741 1,463 2,545 2,795 2,795 

Total assets 31,873 39,256 44,828 52,560 59,255 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 3,177 8,775 6,983 9,231 10,079 

Capital expenditures (811) (431) (747) (909) (971) 

Change in investments (79) (8,581) (1,091) (250) 0 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing (890) (9,012) (1,837) (1,159) (971) 

Equities issued/Others (475) 2 1 0 0 

Debt raised/repaid 0 0 0 0 0 

Interest expenses (186) (200) (238) (339) (375) 

Dividends paid (965) (1,792) (1,805) (2,083) (2,361) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (1,626) (1,989) (2,043) (2,423) (2,736) 

Chg in cash & cash eq. (1,208) (5,309) 2,091 2,773 4,829 

Closing cash & cash eq. 9,559 4,249 6,340 9,113 13,942 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 12.0 22.6 20.6 25.1 29.0 

Adjusted EPS 12.0 22.6 20.2 24.7 28.5 

Dividend per share 3.5 6.5 6.5 7.5 8.5 

Book value per share 88.8 110.4 123.6 141.1 161.6 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 3.1 2.8 2.8 2.6 2.3 

EV/EBITDA 28.7 17.9 20.9 17.5 15.1 

Adjusted P/E 47.9 25.5 28.5 23.4 20.2 

P/BV 6.5 5.2 4.7 4.1 3.6 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 75.2 74.9 74.7 74.7 75.1 

Interest burden (PBT/EBIT) 109.4 101.0 111.1 117.4 115.5 

EBIT margin (EBIT/Revenue) 13.6 9.1 14.2 11.9 13.2 

Asset turnover (Rev./Avg TA) 129.5 145.9 148.4 130.7 124.4 

Leverage (Avg TA/Avg Equity) 1.3 1.3 1.3 1.3 1.3 

Adjusted ROAE 19.5 13.2 22.7 17.6 18.9 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 16.1 10.1 4.1 10.2 10.5 

EBITDA (18.7) 60.7 (12.3) 20.6 13.9 

Adjusted EPS (27.8) 88.3 (10.6) 21.9 15.6 

Profitability & Return ratios (%)      

EBITDA margin 10.9 15.8 13.3 14.6 15.0 

EBIT margin 9.1 14.2 11.9 13.2 13.7 

Adjusted profit margin 6.9 11.8 10.4 11.5 12.0 

Adjusted ROAE 13.2 22.7 17.6 18.9 19.1 

ROCE 13.1 20.4 15.0 16.4 16.4 

Working capital days (days)      

Receivables 56 72 75 76 75 

Inventory NA NA NA NA NA 

Payables 17 19 19 23 23 

Ratios (x)      

Gross asset turnover 30.7 46.2 51.3 52.4 54.0 

Current ratio 3.5 3.7 3.7 3.4 3.7 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.4) (0.1) (0.2) (0.2) (0.3) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï ZENT      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 48,483 49,018 52,316 57,629 63,394 

EBITDA 5,523 8,716 8,287 9,704 10,686 

Depreciation 1,830 1,338 1,177 1,421 1,628 

EBIT 3,693 7,378 7,110 8,283 9,058 

Net interest inc./(exp.) 0 0 0 0 0 

Other inc./(exp.) 750 1,379 1,785 1,419 1,858 

Exceptional items 0 0 0 0 0 

EBT 4,443 8,757 8,896 9,702 10,916 

Income taxes 1,166 2,107 2,192 2,367 2,664 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 0 0 0 0 0 

Reported net profit 3,277 6,650 6,704 7,335 8,253 

Adjustments 0 0 0 0 0 

Adjusted net profit 3,277 6,650 6,704 7,335 8,253 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 2,772 3,224 3,468 3,867 4,248 

Other current liabilities 5,810 5,445 5,246 5,603 5,944 

Provisions 42 48 51 51 51 

Debt funds 0 0 0 0 0 

Other liabilities 3,602 3,241 3,644 3,644 3,644 

Equity capital 453 453 454 454 454 

Reserves & surplus 28,531 34,067 37,261 42,105 47,414 

Shareholdersô fund 28,984 34,520 37,715 42,559 47,868 

Total liab. and equities 41,210 46,478 50,124 55,724 61,755 

Cash and cash eq. 7,280 7,241 6,253 8,656 11,536 

Accounts receivables 7,298 7,320 7,235 8,068 8,864 

Inventories 0 0 0 0 0 

Other current assets 4,097 4,874 5,669 5,885 6,092 

Investments 4,509 6,506 10,362 12,362 14,362 

Net fixed assets 1,122 811 925 1,073 1,222 

CWIP 0 52 60 60 60 

Intangible assets 8,473 8,103 9,780 9,780 9,780 

Deferred tax assets, net 958 1,099 1,359 1,359 1,359 

Other assets 7,473 10,472 8,481 8,481 8,481 

Total assets 41,210 46,478 50,124 55,724 61,755 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 6,320 7,480 7,694 8,842 9,980 

Capital expenditures 707 (4) 2,708 1,569 1,776 

Change in investments 2,873 1,997 3,856 2,000 2,000 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing 2,166 2,001 1,148 431 224 

Equities issued/Others 0 0 0 0 0 

Debt raised/repaid 0 0 0 0 0 

Interest expenses 0 0 0 0 0 

Dividends paid (1,133) (2,378) (1,812) (2,491) (2,944) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (1,133) (2,378) (1,812) (2,491) (2,944) 

Chg in cash & cash eq. (1,279) (39) (987) 2,402 2,880 

Closing cash & cash eq. 7,280 7,241 6,254 8,656 11,536 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 14.5 29.4 29.6 32.4 36.4 

Adjusted EPS 14.4 29.1 29.5 32.4 36.4 

Dividend per share 5.0 10.5 8.0 11.0 13.0 

Book value per share 128.0 152.4 166.5 187.9 211.4 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 3.3 3.3 3.1 2.8 2.5 

EV/EBITDA 28.9 18.3 19.3 16.6 15.0 

Adjusted P/E 51.4 25.4 25.1 22.8 20.3 

P/BV 5.8 4.9 4.4 3.9 3.5 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 73.8 75.9 75.4 75.6 75.6 

Interest burden (PBT/EBIT) 120.3 118.7 125.1 117.1 120.5 

EBIT margin (EBIT/Revenue) 7.6 15.1 13.6 14.4 14.3 

Asset turnover (Rev./Avg TA) 121.3 111.8 108.3 108.9 107.9 

Leverage (Avg TA/Avg Equity) 1.4 1.4 1.3 1.3 1.3 

Adjusted ROAE 11.8 20.9 18.6 18.3 18.3 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 14.2 1.1 6.7 10.2 10.0 

EBITDA (15.9) 57.8 (4.9) 17.1 10.1 

Adjusted EPS (21.5) 102.6 1.2 9.9 12.5 

Profitability & Return ratios (%)      

EBITDA margin 11.4 17.8 15.8 16.8 16.9 

EBIT margin 7.6 15.1 13.6 14.4 14.3 

Adjusted profit margin 6.8 13.6 12.8 12.7 13.0 

Adjusted ROAE 11.8 20.9 18.6 18.3 18.3 

ROCE 8.6 15.9 13.5 14.3 14.0 

Working capital days (days)      

Receivables 74 73 50 51 51 

Inventory NA NA NA NA NA 

Payables 21 24 24 24 24 

Ratios (x)      

Gross asset turnover 43.2 60.4 56.5 53.7 51.9 

Current ratio 2.7 3.0 3.4 3.7 4.0 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.3) (0.2) (0.2) (0.2) (0.2) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï FSOL      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 60,222 63,363 79,932 95,678 1,11,856 

EBITDA 8,264 9,566 12,436 15,707 19,042 

Depreciation 2,631 2,603 3,171 3,768 4,392 

EBIT 5,633 6,963 9,265 11,939 14,650 

Net interest inc./(exp.) (732) (1,034) (1,411) (1,610) (1,644) 

Other inc./(exp.) 1,251 368 31 269 473 

Exceptional items 0 0 0 0 0 

EBT 6,152 6,297 7,885 10,598 13,479 

Income taxes 1,015 1,150 1,485 1,971 2,507 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 0 0 0 0 0 

Reported net profit 5,137 5,147 6,400 8,627 10,972 

Adjustments 0 0 0 0 0 

Adjusted net profit 5,137 5,147 6,400 8,627 10,972 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 2,314 3,056 3,840 4,408 5,183 

Other current liabilities 13,282 13,353 18,617 18,905 19,286 

Provisions 137 188 255 255 255 

Debt funds 1,394 42 2,904 1,904 904 

Other liabilities 5,848 7,188 10,288 11,248 12,518 

Equity capital 6,970 6,970 6,970 6,970 6,970 

Reserves & surplus 26,699 30,034 32,584 37,082 42,206 

Shareholdersô fund 33,668 37,004 39,554 44,052 49,175 

Total liab. and equities 56,644 60,830 75,456 80,772 87,321 

Cash and cash eq. 1,556 1,884 633 1,969 3,297 

Accounts receivables 10,385 11,608 16,628 19,090 22,447 

Inventories 0 0 0 0 0 

Other current assets 2,142 1,881 2,439 2,439 2,439 

Investments 116 115 115 115 115 

Net fixed assets 1,739 1,641 2,478 2,922 3,366 

CWIP 34 171 735 735 735 

Intangible assets 35,423 36,889 45,694 46,769 48,188 

Deferred tax assets, net 3,735 3,729 3,672 3,672 3,672 

Other assets 1,514 2,911 3,061 3,061 3,061 

Total assets 56,644 60,830 75,456 80,772 87,321 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 8,574 5,886 10,300 12,400 14,807 

Capital expenditures 409 126 (1,405) (1,041) (1,068) 

Change in investments 589 296 65 0 0 

Other investing cash flows 0 0 0 0 0 

Cash flow from investing 998 422 (1,340) (1,041) (1,068) 

Equities issued/Others 0 0 0 0 0 

Debt raised/repaid (1,827) (147) 5,688 (1,000) (1,000) 

Interest expenses (732) (1,034) (1,411) (1,610) (1,644) 

Dividends paid (2,456) (2,393) (3,096) (4,128) (5,849) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (5,015) (3,574) 1,181 (6,739) (8,493) 

Chg in cash & cash eq. 657 329 (1,252) 1,336 1,329 

Closing cash & cash eq. 1,556 1,884 633 1,969 3,297 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 7.3 7.5 9.3 12.5 15.9 

Adjusted EPS 7.3 7.3 9.2 12.5 15.9 

Dividend per share 3.5 3.5 4.5 6.0 8.5 

Book value per share 48.1 53.7 57.6 64.0 71.5 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 4.2 4.0 3.2 2.7 2.3 

EV/EBITDA 30.8 26.6 20.3 16.2 13.4 

Adjusted P/E 50.4 50.2 40.0 29.4 23.1 

P/BV 7.7 6.9 6.4 5.8 5.2 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 83.5 81.7 81.2 81.4 81.4 

Interest burden (PBT/EBIT) 109.2 90.4 85.1 88.8 92.0 

EBIT margin (EBIT/Revenue) 9.4 11.0 11.6 12.5 13.1 

Asset turnover (Rev./Avg TA) 105.9 107.9 117.3 122.5 133.1 

Leverage (Avg TA/Avg Equity) 1.7 1.6 1.7 1.8 1.7 

Adjusted ROAE 15.3 13.9 16.2 19.6 22.3 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 1.7 5.2 26.1 19.7 16.9 

EBITDA (13.9) 15.8 30.0 26.3 21.2 

Adjusted EPS (4.6) 0.3 25.4 36.2 27.2 

Profitability & Return ratios (%)      

EBITDA margin 13.7 15.1 15.6 16.4 17.0 

EBIT margin 9.4 11.0 11.6 12.5 13.1 

Adjusted profit margin 8.5 8.1 8.0 9.0 9.8 

Adjusted ROAE 16.1 14.6 16.7 20.6 23.5 

ROCE 8.6 10.2 11.6 13.1 15.0 

Working capital days (days)      

Receivables 63 67 76 73 73 

Inventory NA NA NA NA NA 

Payables 14 17 17 17 17 

Ratios (x)      

Gross asset turnover 34.6 38.6 32.3 32.7 33.2 

Current ratio 0.9 0.9 0.9 1.0 1.2 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity 0.0 0.0 0.1 0.0 0.0 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 
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Financials ï ECLX      

      

Income Statement      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Total revenue 26,479 29,255 33,567 38,746 43,897 

EBITDA 7,439 7,750 8,264 9,687 10,958 

Depreciation 1,140 1,258 1,300 1,519 1,755 

EBIT 6,299 6,492 6,963 8,169 9,203 

Net interest inc./(exp.) (212) (235) (298) (280) (280) 

Other inc./(exp.) 443 614 615 830 1,126 

Exceptional items 0 0 0 0 0 

EBT 6,530 6,871 7,280 8,719 10,049 

Income taxes 1,638 1,753 1,846 2,232 2,573 

Extraordinary items 0 0 0 0 0 

Min. int./Inc. from assoc. 4 3 (1) 4 4 

Reported net profit 4,888 5,115 5,435 6,483 7,473 

Adjustments 0 0 0 0 0 

Adjusted net profit 4,888 5,115 5,435 6,483 7,473 

      

Balance Sheet      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Accounts payables 0 0 0 0 0 

Other current liabilities 3,525 3,914 5,058 5,838 6,615 

Provisions 99 124 184 212 241 

Debt funds 10 0 0 0 0 

Other liabilities 2,078 2,756 3,088 3,504 3,904 

Equity capital 480 482 482 482 482 

Reserves & surplus 16,685 22,012 27,399 33,838 41,268 

Shareholdersô fund 17,166 22,495 27,881 34,321 41,750 

Total liab. and equities 22,877 29,290 36,211 43,875 52,509 

Cash and cash eq. 4,279 6,921 12,539 18,461 25,451 

Accounts receivables 4,405 4,960 5,518 6,369 7,216 

Inventories 5 6 6 6 6 

Other current assets 2,677 3,993 4,598 5,308 6,013 

Investments 2,745 4,065 4,065 4,065 4,065 

Net fixed assets 2,444 2,097 1,870 1,591 1,241 

CWIP 208 8 8 8 8 

Intangible assets 3,960 3,993 3,993 3,993 3,993 

Deferred tax assets, net 541 591 665 758 847 

Other assets 1,822 2,663 2,956 3,324 3,677 

Total assets 22,877 29,290 36,211 43,875 52,509 

       

Cash Flows      

Y/E 31 Mar (Rs mn) FY23A FY24A FY25E FY26E FY27E 

Cash flow from operations 4,926 5,259 6,423 6,659 7,595 

Capital expenditures (901) (643) (1,074) (1,240) (1,405) 

Change in investments (540) (1,064) 0 0 0 

Other investing cash flows 597 (3,172) 317 550 846 

Cash flow from investing (844) (4,879) (757) (690) (558) 

Equities issued/Others 0 0 0 0 0 

Debt raised/repaid 0 0 0 0 0 

Interest expenses (4,368) (1,017) 0 0 0 

Dividends paid (33) (48) (47) (47) (47) 

Other financing cash flows 0 0 0 0 0 

Cash flow from financing (4,401) (1,065) (47) (47) (47) 

Chg in cash & cash eq. (319) (685) 5,618 5,922 6,990 

Closing cash & cash eq. 4,279 6,921 12,539 18,461 25,451 

       

 

 

Per Share      

Y/E 31 Mar (Rs) FY23A FY24A FY25E FY26E FY27E 

Reported EPS 99.7 106.1 115.0 137.1 158.1 

Adjusted EPS 98.3 104.0 113.0 134.7 155.3 

Dividend per share 1.0 1.0 1.0 1.0 1.0 

Book value per share 350.3 466.5 589.7 725.9 883.1 

      

Valuations Ratios      

Y/E 31 Mar (x) FY23A FY24A FY25E FY26E FY27E 

EV/Sales 6.3 5.7 5.0 4.2 3.6 

EV/EBITDA 22.5 21.7 20.2 16.8 14.3 

Adjusted P/E 37.1 35.1 32.3 27.1 23.5 

P/BV 10.4 7.8 6.2 5.0 4.1 

      

DuPont Analysis      

Y/E 31 Mar (%) FY23A FY24A FY25E FY26E FY27E 

Tax burden (Net profit/PBT) 74.9 74.4 74.7 74.4 74.4 

Interest burden (PBT/EBIT) 103.7 105.8 104.5 106.7 109.2 

EBIT margin (EBIT/Revenue) 23.8 22.2 20.7 21.1 21.0 

Asset turnover (Rev./Avg TA) 121.5 112.2 102.5 96.8 91.1 

Leverage (Avg TA/Avg Equity) 1.3 1.3 1.3 1.3 1.3 

Adjusted ROAE 29.8 25.8 21.6 20.8 19.6 

      

Ratio Analysis      

Y/E 31 Mar FY23A FY24A FY25E FY26E FY27E 

YoY growth (%)      

Revenue 22.6 10.5 14.7 15.4 13.3 

EBITDA 10.5 4.2 6.6 17.2 13.1 

Adjusted EPS 15.2 5.8 8.6 19.3 15.3 

Profitability & Return ratios (%)      

EBITDA margin 28.1 26.5 24.6 25.0 25.0 

EBIT margin 23.8 22.2 20.7 21.1 21.0 

Adjusted profit margin 18.5 17.5 16.2 16.7 17.0 

Adjusted ROAE 29.8 25.8 21.6 20.8 19.6 

ROCE 28.7 24.4 20.6 19.5 18.0 

Working capital days (days)      

Receivables 53 58 57 56 56 

Inventory NA NA NA NA NA 

Payables NA NA NA NA NA 

Ratios (x)      

Gross asset turnover 11.4 12.9 16.9 22.4 31.0 

Current ratio 3.9 4.9 5.1 5.7 6.2 

Net interest coverage ratio NA NA NA NA NA 

Adjusted debt/equity (0.2) (0.3) (0.4) (0.5) (0.6) 

Source: Company, BOBCAPS Research | Note: TA = Total Assets 

 




