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FIRST LIGHT       28 April 2025 
 

 

RESEARCH 

 

 

TECH MAHINDRA | TARGET: Rs 1,664 | +15% | BUY 

Reiterates FY27 goals despite weak macro; Top Pick 

MPHASIS | TARGET: Rs 2,164 | -15% | SELL 

Good 4Q: Second order impact sectors could drag in 2H 

MARUTI SUZUKI | TARGET: Rs 13,899 | +19% | BUY 

Geared to meet challenges; maintain BUY  

IDFC FIRST BANK | TARGET: Rs 79 | +20% | BUY 

Poised for higher profitability  

ZENSAR TECHNOLOGIES | TARGET: Rs 584 | -17% | SELL 

Getting to leaders’ quadrant of growth by FY27 looks a tall ask 

RBL BANK | TARGET: Rs 201 | +7% | HOLD 

Secured Retail in focus; return profile to remain moderate 

ORIENT ELECTRIC | TARGET: Rs 280 | +16% | BUY 

Decent performance; execution remains key monitorable 

DCB BANK | TARGET: Rs 160 | +26% | BUY 

Robust growth, efficiency gain aid steady performance 

 

SUMMARY 

TECH MAHINDRA 

▪ Tech Mahindra (TML) Reiterates higher than peer average revenue growth, 

15% EBIT margin and >30% ROCE goals for FY27  

▪ After laying foundations in FY25, FY26 will be the year when TML accelerates 

towards FY27 goal. A US recession may shift goals 

▪ Maintain FY26/FY27 revenue/EBIT margin estimates. Raise EPS on lower 

interest expense. Retain Target PE. Raise rating to Buy 

Click here for the full report. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

BOBCAPS Research 

research@bobcaps.in 

https://www.barodaetrade.com/Reports/TechMahindra-Q4FY25ResultReview26Apr25-Research.pdf


FIRST LIGHT  
 

 
 

 
EQUITY RESEARCH  28 April 2025 

 

MPHASIS 

▪ Good quarter from growth and TCV perspective. Expected to see growth QoQ 

in 1QFY26.  Consistency in growth has been a challenge 

▪ A larger exposure to second order impacted verticals could mean that 

weakness if any will be visible only by 2HFY26 

▪ Cut estimates modestly and retain our Target PE multiple (20.2x, 5% discount 

to that of TCS). Stock run up drives downgrade to SELL  

Click here for the full report. 

MARUTI SUZUKI 

▪ Q4FY25 revenue growth was 6% each YoY/QoQ, backed by the mix of steady 

volume growth and supported by realisation gains YoY 

▪ Mild commodity costs inflation hit gross margin by 40bps YoY. Adverse overall 

cost inflation also impacts EBITDA margin (at 10.5%) 

▪ Tweak EBITDA factoring in mild volume impact. We continue to value MSIL at 

25x P/E with revised TP of Rs 13,899 (Rs 13,806). Maintain BUY 

Click here for the full report. 

IDFC FIRST BANK 

▪ PAT beat estimates, aided by higher non-interest income and lower operating 

expenses 

▪ Asset quality on improving trajectory; return ratio expected to improve in near 

term 

▪ Capital raise to aid business growth and operating leverage; maintain BUY 

with TP of Rs 79 set at 1.3x FY27E ABV 

Click here for the full report. 

ZENSAR TECHNOLOGIES 

▪ 4QFY25 disappointed on revenue as demand was postponed due to macro 

uncertainty- not canceled according to ZENT 

▪ ZENT is trying to lower exposure to discretionary spending to reduce volatility 

in growth. But that will have execution and margin challenges 

▪ We have tweaked FY26/FY27 EPS. We retain Target PE multiple – 17x, 20% 

discount to that of TCS and reiterate our SELL 

Click here for the full report. 

https://www.barodaetrade.com/Reports/Mphasis-Q4FY25ResultReview27Apr25-Research.pdf
https://www.barodaetrade.com/Reports/MarutiSuzuki-Q4FY25ResultReview26Apr25-Research.pdf
https://www.barodaetrade.com/Reports/IDFCFIRSTBank-Q4FY25ResultReview28April25-Research.pdf
https://www.barodaetrade.com/Reports/ZensarTechnologies-Q4FY25ResultReview27Apr25-Research.pdf


FIRST LIGHT  
 

 
 

 
EQUITY RESEARCH  28 April 2025 

 

RBL BANK 

▪ Muted advances growth with rising focus on secured retail lending, while 

cautious approach in unsecured book   

▪ Asset quality remains elevated in unsecured book; JLG GNPAs entirely 

provided for 

▪ Return ratios to stay moderate; maintain HOLD with TP of  

Rs 201 (from Rs 170), valuation of 0.7x FY27E ABV 

Click here for the full report. 

ORIENT ELECTRIC 

▪ Revenue grew 9% YoY, led by 13% YoY growth in L&S and 8% YoY in ECD 

▪ EBITDA margin expanded 390bps YoY, led by improved product mix, cost 

savings and the absence of EPR and consultancy-led costs   

▪ We ascribe 35x FY27E to arrive at Mar-26TP of Rs 280, assume coverage 

with BUY  

Click here for the full report. 

DCB BANK  

▪ Business growth remains strong with a rising focus towards high-yielding 

advances 

▪ Higher cost efficiency, along with strong credit growth aided profitability; asset 

quality improved with lower slippages  

▪ Maintain BUY. Improved performance led to rise in TP to  

Rs 160 (from Rs 140), valuing the bank at 0.8x FY27E ABV  

Click here for the full report. 

 

https://www.barodaetrade.com/Reports/RBLBank-Q4FY25ResultReview27Apr25-Research.pdf
https://www.barodaetrade.com/Reports/OrientElectric-Q4FY25ResultReview26Apr25-Research.pdf
https://www.barodaetrade.com/Reports/DCBBank-Q4FY25ResultReview27Apr25-Research.pdf


RESULT REVIEW  
 

 

EQUITY RESEARCH 
 

 

BUY  

TP: Rs 1,664 |  15% 
TECH MAHINDRA | IT Services | 26 April 2025 

 

 

  Reiterates FY27 goals despite weak macro; Top Pick 

 
▪ Tech Mahindra (TML) Reiterates higher than peer average revenue 

growth, 15% EBIT margin and >30% ROCE goals for FY27  

 

Girish Pai 

research@bobcaps.in 

 

 
 

 

 

 

 

Key changes  

 Target Rating  

    
 
 

Ticker/Price TECHM IN/Rs 1,445 

Market cap US$ 15.0bn 

Free float 65% 

3M ADV US$ 34.5mn 

52wk high/low Rs 1,808/Rs 1,173 

Promoter/FPI/DII 35%/24%/31% 

Source: NSE | Price as of 24 Apr 2025 

 
 

 

Key financials 

Y/E 31 Mar FY25A FY26E FY27E 

Total revenue (Rs mn) 529,883 567,584 624,119 

EBITDA (Rs mn) 69,911 91,538 114,564 

Adj. net profit (Rs mn) 42,818 58,018 75,061 

Adj. EPS (Rs) 47.8 67.6 86.8 

Adj. ROAE (%) 15.8 20.8 25.9 

Adj. P/E (x) 30.2 21.4 16.7 

EV/EBITDA (x) 17.4 13.2 10.5 

Adj. EPS growth (%) 80.6 41.3 28.4 

Source: Company, Bloomberg, BOBCAPS Research  

Stock performance 

 

Source: NSE 

▪ After laying foundations in FY25, FY26 will be the year when TML 

accelerates towards FY27 goal. A US recession may shift goals 

▪ Maintain FY26/FY27 revenue/EBIT margin estimates. Raise EPS on 

lower interest expense. Retain Target PE. Raise rating to Buy 

 

  

4QFY25 revenue declined 1.5% QoQ, in CC terms, against our flat growth estimate 

driven by renewal deal delay with a large client in Hi-Tech sector (BPS segment) 

and weak macro-related delay in start of projects. The EBIT margin was a tad better 

than expected despite a wage hike given. 

Net new deal TCV for 4QFY25 was US$798m, up 7.1% QoQ/60% YoY (up 42% for 

FY25 at US$2.7bn). This has been trending up on QoQ basis for many quarters 

now. Not only is this at the higher end of the guided band of US$600-800mn, but we 

also believe these are better quality orders (better margins, lower risks) compared to 

those that were won a few years back. The company also won two US$100mn plus 

large deals during the year – both of which were in the Telco space.  

Tech M also gave an update on its 3-year (FY25-FY27) strategic road map. 

Indicated that FY25 was a year of building a strong foundation. FY26 will be the year 

of acceleration to its objectives given for FY27. Unless the current weak macro 

deteriorates very significantly (a US recession being a key element), we think TML is 

on its way to achieving its FY27 targets and go beyond in future years. Between 

revenue growth and margins, we believe the focus will still be on margins, bear term.  

One of the key elements of the strategic plan has been to lower exposure to the 

communication vertical (which currently is at 33% of 4QFY25 revenue). This has 

been through thrust on other verticals like BFSI (where TML is under indexed but a 

core area of strength for Mohit Joshi, the CEO). 

Project Fortius has helped deliver significant margin expansion from extremely low 

levels of FY24 (up 360bps on a reported basis). This Is despite taking a wage hike in 

4QFY25 and FY25 CC revenue that was flat. One of the key levers that TML is 

working on is to get the right price for the skills as its workforce is more experienced 

than that of its larger peers, which have focused on the employee pyramid. For TML 

the employee structure is more diamond shaped than pyramid shaped. 
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RESULT REVIEW  
 

 

EQUITY RESEARCH 
 

 

SELL  

TP: Rs 2,164 |  15% 
MPHASIS | IT Services | 27 April 2025 

 

 

  Good 4Q: Second order impact sectors could drag in 2H 

 
▪ Good quarter from growth and TCV perspective. Expected to see 

growth QoQ in 1QFY26.  Consistency in growth has been a challenge 

 

Girish Pai 

research@bobcaps.in 

 

 
 

 

 

 

 

Key changes  

 Target Rating  

    
 
 

Ticker/Price MPHL IN/Rs 2,539 

Market cap US$ 5.6bn 

Free float 60% 

3M ADV US$ 17.9mn 

52wk high/low Rs 3,238/Rs 2,045 

Promoter/FPI/DII 40%/21%/35% 

Source: NSE | Price as of 25 Apr 2025 

 
 

 

Key financials 

Y/E 31 Mar FY25A FY26E FY27E 

Total revenue (Rs mn) 142,300 153,303 169,410 

EBITDA (Rs mn) 26,471 29,983 33,064 

Adj. net profit (Rs mn) 17,024 18,428 20,401 

Adj. EPS (Rs) 89.3 96.6 107.0 

Adj. ROAE (%) 18.5 18.4 18.9 

Adj. P/E (x) 28.4 26.3 23.7 

EV/EBITDA (x) 18.2 16.1 14.4 

Adj. EPS growth (%) 8.1 8.2 10.7 

Source: Company, Bloomberg, BOBCAPS Research | 

Stock performance 

 

Source: NSE 

▪ A larger exposure to second order impacted verticals could mean that 

weakness if any will be visible only by 2HFY26 

▪ Cut estimates modestly and retain our Target PE multiple (20.2x, 5% 

discount to that of TCS). Stock run up drives downgrade to SELL  

 

  

4QFY25 revenue of US$430mn grew 2.9% in QoQ CC terms was ahead of our 1% 

estimate. Highest QoQ growth in 12 quarters; Growth led by BFS and TMT verticals; 

Insurance vertical turned into a growth engine. The highest TCV wins in the past 7 

quarters: at US$390Mn driven by the setting up of a large deal organization in the 

last 6 months. EBIT margin at 15.3%, came in a tad below our estimate of 15.5%. 

Execution rigor delivered continued stable margin. FY25 revenue grew 4.6% in CC. 

MPHL stated that it is focused on the micro in an uncertain macro environment. ; 

Focused on investing in growth initiatives; Strengthening and expanding its AI-led 

propositions; conversion of pipeline to TCV and TCV to revenue; Expects FY26 

performance to be above industry growth. Target operating (EBIT) margin within the 

band of 14.75% - 15.75 

The company is optimistic about outperforming FY25 in FY26, unless 

macroeconomic or geopolitical conditions worsen from current levels. With large 

exposure to second order impacted sectors, the visibility for 2H FY26 is unclear. The 

focus is on managing each deal to minimize macro impacts and maintain growth 

The company is aiming for more consistent performance moving forward, after 

facing challenges over the past few years. With a focus on deal execution and client-

specific actions, the goal is to achieve consistent growth in FY26 and beyond. 

Growth in the last many quarters has been more onsite driven (revenue share has 

gone up to ~59% in 4QFY25 versus ~52% 1QFY24). However, ~59% is not too high 

relative to history. A delivery mix shift back to offshore will probably have an adverse 

impact on revenue growth but a positive impact on margins. The recent onsite shift 

has not hurt margins as the company offered Tech driven solutions to clients. 

Our concern on Mphasis stems from high exposure to BFSI (~60%) and high client 

concentration (top 10 at ~55%). Besides we believe its top client relationships are 

mature where it likely locked into competition with larger service providers with 

probably higher capabilities (both domain and horizontal).  
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RESULT REVIEW  
 

 

EQUITY RESEARCH 
 

 

BUY  

TP: Rs 13,899| 19% 
MARUTI SUZUKI | Automobiles | 26 April 2025 

 

 

  Geared to meet challenges; maintain BUY   

 
▪ Q4FY25 revenue growth was 6% each YoY/QoQ, backed by the mix of 

steady volume growth and supported by realisation gains YoY 

 

Milind Raginwar 

research@bobcaps.in 

 

 
 

 

 

 

 

Key changes  

 Target Rating  

    
 
 

Ticker/Price MSIL IN/Rs 11,698 

Market cap US$ 41.4bn 

Free float 44% 

3M ADV US$ 59.6mn 

52wk high/low Rs 13,680/Rs 10,725 

Promoter/FPI/DII 56%/23%/16% 

Source: NSE | Price as of 25 Apr 2025 

 
 

 

Key financials 

Y/E 31 Mar FY25P FY26E FY27E 

Total revenue (Rs mn) 15,19,001 16,80,387 18,61,196 

EBITDA (Rs mn) 1,77,852 2,06,046 2,36,206 

Adj. net profit (Rs mn) 1,39,552 1,59,150 1,78,360 

Adj. EPS (Rs) 443.9 506.2 567.3 

Consensus EPS (Rs) 443.9 512.0 573.0 

Adj. ROAE (%) 14.9 15.1 15.1 

Adj. P/E (x) 26.4 23.1 20.6 

EV/EBITDA (x) 20.0 17.1 15.0 

Adj. EPS growth (%) 5.6 14.0 12.1 

Source: Company, Bloomberg, BOBCAPS Research  

Stock performance 

 

Source: NSE 

▪  Mild commodity costs inflation hit gross margin by 40bps YoY. 

Adverse overall cost inflation also impacts EBITDA margin (at 10.5%)  

▪ Tweak EBITDA factoring in mild volume impact. We continue to value 

MSIL at 25x P/E with revised TP of Rs 13,899 (Rs 13,806). Maintain BUY 

 

  

Topline steady; volume and realisations key drivers: MSIL’s Q4FY25 revenue 

grew by a steady 6% each YoY/QoQ at ~Rs 407bn, backed by a mix of realisation 

and volume gains. Volume gains of 4% were backed by 3% YoY realisation gains, 

despite the adverse product mix (down 1% QoQ). Contribution from the high-end UV 

segment was ~37%, up from 36% YoY (down from 39.7% QoQ); exports 

contribution was higher at ~14.1% in Q4FY25, up from 13.5% YoY (flat Q3FY25). 

Average blended realisation/vehicle was Rs 672k.  

Operating margin withers on adverse commodity and overall cost inflation: 

Raw material cost (inventory adjusted) rose by ~7%/6% YoY/QoQ and RM as 

percentage of sales inflated to ~71.9% versus 71.4% in Q4FY24, hit by the impact of 

higher RM cost (71.6% in 3QFY25). Hence, gross margins fell by ~40bps YoY to 

~28.1% vs 28.6%/28.4% YoY/QoQ. Further, QoQ adverse impact of new Kharkoda 

plant overheads (30bps), adverse product mix (40bps), higher promo expenses 

(30bps, driven by Bharat Mobility Show, e-Vitara unveil etc.) and other expenses 

(90bps due to lumpy/seasonal costs like CSR, repairs, digitalisation, R&D) 

collectively impacted EBITDA margins to 10.5% down ~120bps/110bps YoY/QoQ.  

Capacity expansion plans: The plant in Kharkoda was commissioned in Q4FY25. 

MSIL has signed an MoU with the Gujarat government to set up a 1mn unit plant by 

FY29 and has earmarked a capex of Rs 350bn. MSIL launched 2 new models in 

FY25 and plans to launch EV Grand Vitara and an SUV in FY26. 

Tweak estimates, maintain BUY: We tweak our FY26E/FY27E EBITDA by -6%/-

2% due to a slow demand revival, continued adverse mix in FY26 and tempered by 

additional cost impact. Our 3Y Revenue/ EBITDA/PAT CAGR is healthy at 

10%/13%/11%; gross margin assumptions hover at ~30% with EBITDA margin of 

~12% over FY25E-FY27E. We estimate the growth outlook backed by MSIL’s focus 

on premiumisation, healthy capex and thrust on electric vehicles (average of 1 EV 

launch till FY30). Recent revival in rural affordability only augurs well for MSIL. We 

maintain BUY as we continue to value MSIL at 25x P/E 1YF earnings (on par with its 

10Y average), with a revised TP of Rs 13,899 (Rs 13,806). 
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RESULT REVIEW  
 

 

EQUITY RESEARCH 
 

 

BUY  

TP: Rs 79  |   20% 
IDFC FIRST BANK | Banking | 28 April 2025 

 

 

  Poised for higher profitability  

 
▪ PAT beat estimates, aided by higher non-interest income and lower 

operating expenses 

 

Niraj Jalan | Vijiya Rao 

research@bobcaps.in 

 

 
 

 

 

 

 

Key changes  

 Target Rating  

    
 
 

Ticker/Price IDFCBK IN/Rs 66 

Market cap US$ 5.7bn 

Free float 100% 

3M ADV US$ 26.4mn 

52wk high/low Rs 86/Rs 52 

Promoter/FPI/DII 0%/26%/19% 

Source: NSE | Price as of 25 Apr 2025 

 
 

 

Key financials 

Y/E 31 Mar FY25A FY26E FY27E 

NII (Rs mn) 1,92,920 2,25,911 2,75,292 

NII growth (%) 17.3 17.1 21.9 

Adj. net profit (Rs mn) 15,249 34,841 58,471 

EPS (Rs) 2.1 4.4 6.8 

Consensus EPS (Rs) 2.2 4.4 6.8 

P/E (x) 31.2 15.1 9.7 

P/BV (x) 1.3 1.2 1.0 

ROA (%) 0.5 0.9 1.3 

ROE (%) 4.3 8.0 11.3 

Source: Company, Bloomberg, BOBCAPS Research  

Stock performance 

 

Source: NSE 

▪ Asset quality on improving trajectory; return ratio expected to improve 

in near term 

▪ Capital raise to aid business growth and operating leverage; maintain 

BUY with TP of Rs 79 set at 1.3x FY27E ABV 

▪  
 

  

PAT beat estimates, aided by higher non-interest income and lower opex: 

IDFCBK beat our PAT estimates by 7% to Rs 3.0bn in Q4FY25, mainly driven by 4% 

higher non-interest income and 2% lower operating expenses vs estimates. C/I ratio 

improved marginally to 73.4% (-31bps QoQ). Further, management expects C/I ratio 

to improve to 65% by FY27 (71.8% in FY25) via cost control. 

Return ratio expected to improve: IDFCBK saw NIMs declining to 5.95% (-9bps 

QoQ) in Q4FY25, mainly on account of fall in MFI portfolio (-28% YoY) to 4% of total 

advances in Mar’25 (6.6% in Mar’25). Management expects NIMs to be impacted by 

10bps in FY26 due to rate cuts; credit costs to decline to 1.85-1.9% in FY26 (2.6% in 

FY25). With portfolio growth expected at a healthy CAGR of ~19% during FY25-

28E, cost efficiency likely to kick in, and credit cost expected to decline, return ratio 

will improve. Management expects RoA to rise to 1.0% in FY26 (0.5% in FY25). 

Asset quality on improving trajectory: Asset quality improved with GNPA falling 

to 1.87% (-7bps QoQ) in Q4FY25. MFI portfolio accounted for 26% of the total gross 

slippages (Rs 21.8bn) in Q4FY25. In absolute terms, SMA1+2 pool in MFI book 

declined 2.7% QoQ and SMA 0 fell by 44.9% QoQ. IDFCBK has not utilised the MFI 

provision buffer of Rs 3.2bn in Q4FY25. Also, the insurance coverage for MFI book 

was 66% as of Mar’25 vs 58% as of Dec’24 (4% as of Jan’24). 

Capital raise to aid business growth and operating leverage: IDFCBK approved 

preferential equity capital raise of Rs 75bn through CCPS at Rs 60/share. Of this,  

Rs 48.8bn will be raised from Currant Sea Investments B.V. (affiliate of Warburg 

Pincus LLC) and Rs 26.2bn from Platinum Invictus (wholly owned subsidiary of 

ADIA). This will augment the bank’s capital cushion with pro-forma CET I of 16.5% 

(13.2% as of Mar’25), thereby providing growth capital and aid in operating leverage. 

Maintain BUY: We expect credit growth at a CAGR of ~19% in FY25-FY28E, 

supported by expected capital infusion. Focus on operating efficiencies and early 

signs of AQ improvement would be key to improve RoA to 0.9-1.3% in FY26-FY27E. 

We maintain BUY and revise TP to Rs 79 (Rs 75 earlier), set at 1.3x FY27E ABV.  
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RESULT REVIEW  
 

 

EQUITY RESEARCH 
 

 

SELL  

TP: Rs 584  |   17% 
ZENSAR 
TECHNOLOGIES | IT Services | 27 April 2025 

 

 

  Getting to leaders’ quadrant of growth by FY27 looks a tall ask 

 
▪ 4QFY25 disappointed on revenue as demand was postponed due to 

macro uncertainty- not canceled according to ZENT 

 

Girish Pai 

research@bobcaps.in 

 

 
 

 

 

 

 

Key changes  

 Target Rating  

    
 
 

Ticker/Price ZENT IN/Rs 702 

Market cap US$ 1.9bn 

Free float 50% 

3M ADV US$ 19.6mn 

52wk high/low Rs 985/Rs 530 

Promoter/FPI/DII 49%/15%/20% 

Source: NSE | Price as of 25 Apr 2025 

 
 

 

Key financials 

Y/E 31 Mar FY25A FY26E FY27E 

Total revenue (Rs mn) 52,806 56,868 62,513 

EBITDA (Rs mn) 8,166 8,689 9,860 

Adj. net profit (Rs mn) 6,498 6,751 7,780 

Adj. EPS (Rs) 28.4 29.7 34.3 

Consensus EPS (Rs) 28.3 32.8 37.6 

Adj. ROAE (%) 17.5 16.2 16.8 

Adj. P/E (x) 24.7 23.6 20.5 

EV/EBITDA (x) 18.6 17.5 15.3 

Adj. EPS growth (%) (2.5) 4.7 15.2 

Source: Company, Bloomberg, BOBCAPS Research | 

Stock performance 

 

Source: NSE 

▪ ZENT is trying to lower exposure to discretionary spending to reduce 

volatility in growth. But that will have execution and margin challenges 

▪  We have tweaked FY26/FY27 EPS. We retain Target PE multiple – 17x, 

20% discount to that of TCS and reiterate our SELL 

 

  

4QFY25 revenue grew by 0.9% QoQ in CC terms (our estimate 3%, which was 

unchanged post 3QFY25) and underwhelmed as demand got postponed to future 

months/quarters. 

While ZENT has a double-digit revenue growth aspiration for FY26, we think in the 

current demand environment which is clouded by Tariff/DOGE and Immigration 

related uncertainty, it looks lofty.  We are assuming growth to be a tad lower than 

that it clocked in FY25. 

While it clocked the third successive quarter of >US$200mn in TCV we believe that 

it is likely on the back of effort to capture the cost-take-out market which it 

traditionally has not been addressing. This is a strategy that several Tier-2 

companies have been adopting in the last 12-24 months due to weakness in 

discretionary demand. While this will likely give a revenue lift, good execution skills 

are required to deliver on margins and keep risks under control.  

When Manish Tandon, the current CEO, stepped in, he aspired for ZENT to move 

up one quadrant a year at a time from a revenue/EPS growth standpoint to the 

leaders quadrant in year 4(FY27). FY24 being the first year, it was at bottom most 

quadrant – on revenue/EPS growth- but focused on getting margins to peer 

matching levels. That happened rather quickly in FY24. However, driving revenue 

growth while maintaining margins will be a tough ask going forward.  Getting into the 

leader’s quadrant by FY27 would require buildup of both sales and delivery muscle 

and significant capabilities in efficiency-based projects. ZENT is yet to generate 

confidence in us to get to the leader’s quadrant in growth by FY27 and hence our 

20% discount to the target PE of industry benchmark TCS.  

Zensar is actively working to reduce its reliance on discretionary spending, which 

has historically been a source of revenue fluctuations. The focus is on annuity 

revenues to smoothen growth. This is being achieved through large deals and a 

focus on Cloud and Infrastructure Services. The TESCO deal that was announced 

recently is probably  a step in that direction. 
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RESULT REVIEW  
 

 

EQUITY RESEARCH 
 

 

HOLD  

TP: Rs 201  |   7% 
RBL BANK | Banking | 27 April 2025 

 

 

  Secured Retail in focus; return profile to remain moderate 

 
▪ Muted advances growth with rising focus on secured retail lending, 

while cautious approach in unsecured book   

 

Niraj Jalan | Vijiya Rao 

research@bobcaps.in 

 

 
 

 

 

 

 

Key changes  

 Target Rating  

    
 
 

Ticker/Price RBK IN/Rs 188 

Market cap US$ 1.3bn 

Free float 100% 

3M ADV US$ 17.9mn 

52wk high/low Rs 272/Rs 146 

Promoter/FPI/DII 14%/21%/0% 

Source: NSE | Price as of 25 Apr 2025 

 
 

 

Key financials 

Y/E 31 Mar FY25A FY26E FY27E 

NII (Rs mn) 64,630 71,045 83,328 

NII growth (%) 7.0 9.9 17.3 

Adj. net profit (Rs mn) 6,954 11,358 15,134 

EPS (Rs) 11.5 18.7 24.9 

Consensus EPS (Rs) 10.0 20.3 28.9 

P/E (x) 16.4 10.1 7.6 

P/BV (x) 0.7 0.7 0.6 

ROA (%) 0.5 0.7 0.8 

ROE (%) 4.6 7.1 8.8 

Source: Company, Bloomberg, BOBCAPS Research  

Stock performance 

 

Source: NSE 

▪ Asset quality remains elevated in unsecured book; JLG GNPAs entirely 

provided for   

▪ Return ratios to stay moderate; maintain HOLD with TP of  

Rs 201 (from Rs 170), valuation of 0.7x FY27E ABV 

 

  

Muted growth with rising focus on secured retail lending: Credit growth was 

muted (+2% QoQ) in Q4FY25, mainly led by retail (+1% QoQ; 60% of total loans) and 

commercial banking (+9% QoQ). Within retail, focus was on secured retail segments 

(+7% QoQ) while being cautious on unsecured book (-5% QoQ). Hence, share of 

unsecured retail (CC, JLG and PL) fall to 28% (Q4FY25) from 34% (Q4FY24). Share 

of secured retail lending increased to 32% of total loans in Q4FY25 (25% in Q4FY24), 

mainly driven by business loans (+13% QoQ) and housing (+4% QoQ). Management 

expects secured retail segment to grow by 25-30% YoY, with overall loan growth of 

16-18% YoY in FY26 (10% in FY25). Deposit growth was modest (+4% QoQ), mainly 

driven by growth in CASA deposits (+8% QoQ). 

High C/I ratio, elevated provisioning weighed on profitability: NII declined by 1% 

QoQ, driven by lower disbursements in the higher-yielding JLG portfolio (18% of total 

retail disbursement in Q4FY25 vs 37% in Q4FY24) and interest reversals owing to 

slippages. Further, PPoP declined 14% QoQ due to high C/I ratio at 66.4% in Q4FY25 

(62.5% in Q3FY25). Although provisions declined by 34% QoQ, they remain elevated 

with net credit cost of 93bps in Q4FY25 (139bps in Q3FY25), largely coming from 

unsecured retail, resulting in moderate RoA of 0.2% in Q4FY25.  

Asset quality remains elevated in unsecured; JLG GNPAs  provided for: GNPA 

at 2.6% (-32bps QoQ) and NNPA at 0.29% (-24bps QoQ) mainly driven by lower 

slippages ratio at 1.2% in Q4FY25 (1.5% in Q3FY25). JLG accounted for 50% of total 

GNPAs, wherein the bank provided accelerated provisions of Rs 6.6 bn (Rs 4.1bn in 

Q3 and Rs 2.5bn in Q4) to entirely provide for GNPAs. Also, the bank provided 75% 

provision, including the utilisation of contingent provisions of ~Rs 2.7 bn on its JLG’s 

SMA book (Rs 3.8bn). Net slippages stay elevated, though improving in cards at Rs 

4.4bn (Rs 5.3 bn QoQ) and JLG at Rs 4.4bn (Rs 5.2bn QoQ).  

Maintain HOLD: We believe that higher growth in secured retail, which is yet to break 

even and lower growth in unsecured retail (high RoA), to result in moderate return 

ratios. We expect the bank to deliver RoE of 9.4-11% during FY25-28E. We maintain 

HOLD rating with revised TP of Rs 201 (earlier Rs 170), set at 0.7x FY27E ABV.  
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RESULT REVIEW  
 

 

EQUITY RESEARCH 
 

 

BUY  

TP: Rs 280  |   16% 
ORIENT ELECTRIC | Consumer Durables | 26 April 2025 

 

 

  Decent performance; execution remains key monitorable 

 
▪ Revenue grew 9% YoY, led by 13% YoY growth in L&S and 8% YoY in 

ECD 

 

Vineet Shanker 

research@bobcaps.in 

 

 
 

 

 

 

 

Key changes  

 Target Rating  

    
 
 

Ticker/Price ORIENTEL IN/Rs 241 

Market cap US$ 599.5mn 

Free float 62% 

3M ADV US$ 0.7mn 

52wk high/low Rs 297/Rs 177 

Promoter/FPI/DII 38%/6%/28% 

Source: NSE | Price as of 25 Apr 2025 

 
 

 

Key financials 

Y/E 31 Mar FY24A FY25E FY26E 

Total revenue (Rs mn) 28,121 30,937 34,478 

EBITDA (Rs mn) 1,443 2,037 2,517 

Adj. net profit (Rs mn) 566 832 1,149 

Adj. EPS (Rs) 2.7 3.9 5.4 

Consensus EPS (Rs) 2.7 5.5 7.8 

Adj. ROAE (%) 9.3 12.5 15.8 

Adj. P/E (x) 90.8 61.7 44.7 

EV/EBITDA (x) 35.5 25.1 20.4 

Adj. EPS growth (%) (25.4) 47.0 38.0 

Source: Company, Bloomberg, BOBCAPS Research  

Stock performance 

 

Source: NSE 

▪ EBITDA margin expanded 390bps YoY, led by improved product mix, 

cost savings and the absence of EPR and consultancy-led costs   

▪ We ascribe 35x FY27E to arrive at Mar-26TP of Rs 280, assume 

coverage with BUY  

 

  

Stable performance with margin-driven beat: Orient’s 4Q was a decent show as 

revenue/EBITDA was 3%/8% above estimates. Revenue grew 10% YoY to  

Rs 8.6 bn, led by the Lighting & Switchgears (+13% YoY) and ECD segments (+8% 

YoY). Gross margin expanded 67bps YoY, driven by premiumisation and an 

improved product mix. EBITDA margin stood at 7.8%, expanded to 390bps YoY, 

adjusting for EPR-led cost (Rs 184mn) in Q4FY24 margins expanded 150bps YoY. 

Segment-wise, ECD saw 290bps YoY (flat QoQ) margin improvement while lighting 

margin contracted 40bps YoY (-100bps QoQ) The company reported PAT of Rs 

313mn (144% YoY). During FY25, revenue grew 10% YoY, led by 10% YoY growth 

in ECD and 11% YoY growth in lighting and switchgears. EBITDA grew 41% YoY as 

margin expanded 140bps YoY to 6.6% and adjusted PAT grew 47% YoY.  

Modest growth in ECD (+8% YoY), watchful on summer-led demand: ECD 

revenue grew 8% YoY, broadly in line with estimates, on a high base (+24% YoY in 

Q4FY24). Fans posted high single-digit growth, driven by premiumisation and new 

launches, with lifestyle and decorative fans leading the momentum. BLDC fans grew 

50% YoY in Q4 and 30% YoY for FY25. EBIT margin expanded 290bps YoY to 

11%, aided by an improved product mix and the absence of EPR-related and 

consulting (McKinsey) costs. While a hot summer outlook resulted in pre-season 

channel stocking, the delayed onset has softened secondary sales. Cooling product 

majors have indicated a mild start to the summers, tempering earlier optimism. We 

remain watchful, as elevated inventory could trigger pricing pressure if secondary 

demand remains weak.  

Robust growth in Lighting & Switchgears (L&S): Lighting revenue grew 13% 

YoY, led by a mid-teen growth in B2B lighting and double-digit volume growth in 

Consumer Lighting. Switchgears posted a strong high double-digit growth, driven by 

new launches and retail expansion. Wires also saw high double-digit growth on 

account of channel restocking, led by demand driven by commodity prices. While 

the pricing pressure in lighting persists, EBIT margin contraction was contained at 

40bps YoY (-100bps QoQ). 
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RESULT REVIEW  
 

 

EQUITY RESEARCH 
 

 

BUY  

TP: Rs 160  |   26% 
DCB BANK | Banking | 27 April 2025 

 

 

  Robust growth, efficiency gain aid steady performance 

 
▪ Business growth remains strong with a rising focus towards high-

yielding advances 

 

Niraj Jalan | Vijiya Rao 

research@bobcaps.in 

 

 
 

 

 

 

 

Key changes  

 Target Rating  

    
 
 

Ticker/Price DCBB IN/Rs 127 

Market cap US$ 467.3mn 

Free float 85% 

3M ADV US$ 1.7mn 

52wk high/low Rs 146/Rs 101 

Promoter/FPI/DII 15%/10%/29% 

Source: NSE | Price as of 25 Apr 2025 

 
 

 

Key financials 

Y/E 31 Mar FY25A FY26E FY27E 

NII (Rs mn) 21,066 24,693 30,546 

NII growth (%) 9.3 17.2 23.7 

Adj. net profit (Rs mn) 6,153 7,220 9,019 

EPS (Rs) 19.6 23.0 28.7 

Consensus EPS (Rs) 19.1 22.4 28.4 

P/E (x) 6.5 5.5 4.4 

P/BV (x) 0.7 0.6 0.6 

ROA (%) 0.9 0.9 0.9 

ROE (%) 11.4 12.0 13.3 

Source: Company, Bloomberg, BOBCAPS Research  

Stock performance 

 

Source: NSE 

▪ Higher cost efficiency, along with strong credit growth aided 

profitability; asset quality improved with lower slippages  

▪ Maintain BUY. Improved performance led to rise in TP to  

Rs 160 (from Rs 140), valuing the bank at 0.8x FY27E ABV  

 

  

Strong business growth with focus on high-yielding advances: DCBB reported 

strong business momentum with credit growth (+25% YoY; +7% QoQ) and deposits 

growth (+22% YoY; +6% QoQ). The bank plans to ramp up share of organic 

products vs relatively low-yielding co-lending book (13% of total loans in Q4FY25). 

Mortgages grew at a healthy pace (+5% QoQ) and remain as the largest share (53% 

of total advances). Within mortgages, the bank began incrementally sourcing higher 

business loans (LAP) vs HL, given their 150-250bps higher yield. Deposit accretion 

was largely supported by term deposits (+7% QoQ), while share of CASA deposits 

stays low at 24.5% (-57bps QoQ). Management remains committed to its strategy of 

balance sheet doubling every 3-4 years, supported by granular, secured growth.  

Higher cost efficiency supported PAT: C/I ratio improved to 60.7% (-2% QoQ) in 

Q4FY25, aided by higher non-interest income (+19% QoQ) and lower opex growth 

(+3% QoQ). Non-interest income was primarily driven by high core fee income (+14% 

QoQ), aided by penal interest being replaced by penal charges. Also, the bank’s 

technology investment led to cost efficiency. Management plans to reduce C/I ratio to 

~60% or below and cost-to-average assets of 2.5-2.6% (2.54% in Q4FY25) in the near 

term. As a result, PAT grew by 17% QoQ, translating into RoA/ RoE of 0.9%/12.4% 

in Q4FY25. Management targets RoA of 1% or above and ~14% RoE in the near 

term.  

Asset quality improved: Asset quality improved with GNPA ratio falling to 2.99%  

(-13bps QoQ) and NNPA at 1.12% (-6bps QoQ) in Q4FY25. GNPAs was mainly aided 

by lower slippages (-8% QoQ) or slippage rate of 3.2% (-48bps QoQ). The bank 

reported 36bps (-2bps QoQ) credit cost of average assets in Q4FY25 vs its target of 

45-55bps. Management targets GNPA <2.5% and NNPA of 1.0%. 

Maintain BUY: DCBB reported healthy earnings growth, supported by strong 

business growth and improved asset quality. We expect credit/deposit CAGR of 

19%/20% with RoA of 0.9-1.0% in FY25-FY28E. We maintain BUY on DCBB with a 

revised TP of Rs 160 (previously Rs 140), valuing the bank at 0.8x FY27E ABV. 
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NOT FOR DISTRIBUTION, DIRECTLY OR INDIRECTLY, IN OR INTO THE UNITED STATES OF AMERICA (“US”) OR IN OR INTO ANY OTHER JURISDICTION 

IF SUCH AN ACTION IS PROHIBITED BY APPLICABLE LAW. 

Disclaimer 

Name of the Research Entity: BOB Capital Markets Limited 

Registered office Address: 1704, B Wing, Parinee Crescenzo, G Block, BKC, Bandra East, Mumbai 400051 

SEBI Research Analyst Registration No: INH000000040 valid till 03 February 2025 

Brand Name: BOBCAPS 

Trade Name: www.barodaetrade.com 

CIN: U65999MH1996GOI098009 

Logo: 

 
Investments in securities market are subject to market risks. Read all the related documents carefully before investing. 

Registration granted by SEBI and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors. 

Recommendation scale: Recommendations and Absolute returns (%) over 12 months 

BUY – Expected return >+15%  

HOLD – Expected return from -6% to +15%  

SELL – Expected return <-6% 

Note: Recommendation structure changed with effect from 21 June 2021 

Our recommendation scale does not factor in short-term stock price volatility related to market fluctuations. Thus, our recommendations may not always be strictly in 
line with the recommendation scale as shown above. 

Analyst certification 

Each of the analysts mentioned in this research report certify, with respect to the sections of the report for which they are responsible, that (1) all of the views expressed 
in this report accurately reflect his/her personal views about the subject company or companies and its or their securities, and (2) no part of his/her compensation was, 
is, or will be, directly or indirectly, related to the specific recommendation(s) or view(s) in this report. Analysts are not registered as research analysts by FINRA and 
are not associated persons of BOB Capital Markets Limited (BOBCAPS). 

Important disclosures 

This product is a compilation of previously published research notes. To view the complete report along with the associated Analyst certifications and Company-
specific disclosures, please click on the hyperlink accompanying each excerpt. 

General disclaimers 

BOBCAPS is engaged in the business of Stock Broking and Investment Banking. BOBCAPS is a member of the National Stock Exchange of India Limited and BSE 
Limited and is also a SEBI-registered Category I Merchant Banker. BOBCAPS is a wholly owned subsidiary of Bank of Baroda which has its various subsidiaries 
engaged in the businesses of stock broking, lending, asset management, life insurance, health insurance and wealth management, among others.  

BOBCAPS’s activities have neither been suspended nor has it defaulted with any stock exchange authority with whom it has been registered in the last five years. 
BOBCAPS has not been debarred from doing business by any stock exchange or SEBI or any other authority. No disciplinary action has been taken by any regulatory 
authority against BOBCAPS affecting its equity research analysis activities. 

BOBCAPS is also a SEBI-registered intermediary for the broking business having SEBI Single Registration Certificate No.: INZ000159332 dated 20 November 2017. 

BOBCAPS prohibits its analysts, persons reporting to analysts, and members of their households from maintaining a financial interest in the securities or derivatives 
of any companies that the analysts cover. Additionally, BOBCAPS prohibits its analysts and persons reporting to analysts from serving as an officer, director, or 
advisory board member of any companies that the analysts cover.  

Our salespeople, traders, and other professionals may provide oral or written market commentary or trading strategies to our clients that reflect opinions contrary to 
the opinions expressed herein, and our proprietary trading and investing businesses may make investment decisions that are inconsistent with the recommendations 
expressed herein. In reviewing these materials, you should be aware that any or all of the foregoing, among other things, may give rise to real or potential conflicts of 
interest. Additionally, other important information regarding our relationships with the company or companies that are the subject of this material is provided herein. 

This material should not be construed as an offer to sell or the solicitation of an offer to buy any security in any jurisdiction We are not soliciting any action based on 
this material. It is for the general information of BOBCAPS’s clients. It does not constitute a personal recommendation or take into account the particular investment 
objectives, financial situations, or needs of individual clients. Before acting on any advice or recommendation in this material, clients should consider whether it is 
suitable for their particular circumstances and, if necessary, seek professional advice. BOBCAPS research reports follow rules laid down by Securities and Exchange 
Board of India and individuals employed as research analysts are separate from other employees who are performing sales trading, dealing, corporate finance advisory 
or any other activity that may affect the independence of its research reports. 

The price and value of the investments referred to in this material and the income from them may go down as well as up, and investors may realize losses on any 
investments. Past performance is not a guide for future performance, future returns are not guaranteed and a loss of original capital may occur. BOBCAPS does not 
provide tax advice to its clients, and all investors are strongly advised to consult with their tax advisers regarding any potential investment in certain transactions — 
including those involving futures, options, and other derivatives as well as non-investment-grade securities — that give rise to substantial risk and are not suitable for 
all investors. The material is based on information that we consider reliable, but we do not represent that it is accurate or complete, and it should not be relied on as 
such. Opinions expressed are our current opinions as of the date appearing on this material only. We endeavour to update on a reasonable basis the information 
discussed in this material, but regulatory, compliance, or other reasons may prevent us from doing so.  

We and our affiliates, officers, directors, and employees, including persons involved in the preparation or issuance of this material, may from time to time have “long” 
or “short” positions in, act as principal in, and buy or sell the securities or derivatives thereof of companies mentioned herein and may from time to time add to or 
dispose of any such securities (or investment). We and our affiliates may assume an underwriting commitment in the securities of companies discussed in this 
document (or in related investments), may sell them to or buy them from customers on a principal basis, and may also perform or seek to perform investment banking 
or advisory services for or relating to these companies and may also be represented in the supervisory board or any other committee of these companies. 

For the purpose of calculating whether BOBCAPS and its affiliates hold, beneficially own, or control, including the right to vote for directors, one per cent or more of 
the equity shares of the subject company, the holdings of the issuer of the research report is also included. 
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BOBCAPS and its non-US affiliates may, to the extent permissible under applicable laws, have acted on or used this research to the extent that it relates to non-US 
issuers, prior to or immediately following its publication. Foreign currency denominated securities are subject to fluctuations in exchange rates that could have an 
adverse effect on the value or price of or income derived from the investment. In addition, investors in securities such as ADRs, the value of which are influenced by 
foreign currencies, effectively assume currency risk. In addition, options involve risks and are not suitable for all investors. Please ensure that you have read and 
understood the Risk disclosure document before entering into any derivative transactions. 

No part of this material may be (1) copied, photocopied, or duplicated in any form by any means or (2) redistributed without BOBCAPS’s prior written consent. 

Other disclosures  

BOBCAPS does not have any financial interest in the subject company. BOBCAPS does not have actual/beneficial ownership of one per cent or more securities in 
the subject company at the end of the month immediately preceding the date of publication of this report. 

BOBCAPS is not engaged in any market making activities for the subject company.  

BOBCAPS or its associates may have material conflict of interest at the time of publication of this research report.  

BOBCAPS’s associates may have financial interest in the subject company. BOBCAPS’s associates may hold actual / beneficial ownership of one per cent or more 
securities in the subject company at the end of the month immediately preceding the date of publication of this report. 

BOBCAPS or its associates may have managed or co-managed a public offering of securities for the subject company or may have been mandated by the subject 
company for any other assignment in the past 12 months. 

BOBCAPS may have received compensation from the subject company in the past 12 months. BOBCAPS may from time to time solicit or perform investment banking 
services for the subject company. BOBCAPS or its associates may have received compensation from the subject company in the past 12 months for services in 
respect of managing or co-managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory services in a 
merger or specific transaction. BOBCAPS or its associates may have received compensation for products or services other than investment banking or merchant 
banking or brokerage services from the subject company in the past 12 months. 

Other disclaimers 

BOBCAPS and MAYBANK (as defined below) make no representation or warranty, express or implied, as to the accuracy or completeness of any information obtained 
from third parties and expressly disclaim the merchantability, suitability, quality and fitness of this report. The information in this report has not been independently verified, 
is provided on an “as is” basis, should not be relied on by you in connection with any contract or commitment, and should not be used as a substitute for enquiries, 
procedures and advice which ought to be undertaken by you. This report also does not constitute an offer or solicitation to buy or sell any securities referred to herein 
and you should not construe this report as investment advice. All opinions and estimates contained in this report constitute BOBCAPS’s judgment as of the date of this 
report and are subject to change without notice, and there is no obligation on BOBCAPS or MAYBANK to update this report upon issuance. This report and the information 
contained herein may not be reproduced, redistributed, disseminated or copied by any means without the prior consent of BOBCAPS and MAYBANK. 

To the full extent permitted by law neither BOBCAPS, MAYBANK nor any of their respective affiliates, nor any other person, accepts any liability howsoever arising, 
whether in contract, tort, negligence, strict liability or any other basis, including without limitation, direct or indirect, special, incidental, consequential or punitive damages 
arising from any use of this report or the information contained herein. By accepting this report, you agree and undertake to fully indemnify and hold harmless BOBCAPS 
and MAYBANK from and against claims, charges, actions, proceedings, losses, liabilities, damages, expenses and demands (collectively, the “Losses”) which 
BOBCAPS and/or MAYBANK may incur or suffer in any jurisdiction including but not limited to those Losses incurred by BOBCAPS and/or MAYBANK as a result of 
any proceedings or actions brought against them by any regulators and/or authorities, and which in any case are directly or indirectly occasioned by or result from or 
are attributable to anything done or omitted in relation to or arising from or in connection with this report.  

Distribution into the United Kingdom (“UK”): 

This research report will only be distributed in the United Kingdom, in accordance with the applicable laws and regulations of the UK, by Maybank Securities (London) 
Ltd) (“MSL”) who is authorised and regulated by the Financial Conduct Authority (“FCA”) in the United Kingdom (MSL and its affiliates are collectively referred to as 
“MAYBANK”). BOBCAPS is not authorized to directly distribute this research report in the UK.  

This report has not been prepared by BOBCAPS in accordance with the UK’s legal and regulatory requirements.  

This research report is for distribution only to, and is solely directed at, selected persons on the basis that those persons: (a) are eligible counterparties and professional 
clients of MAYBANK as selected by MAYBANK solely at its discretion; (b) have professional experience in matters relating to investments falling within Article 19(5) of the 
Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended from time to time (the “Order”), or (c) fall within Article 49(2)(a) to (d) (high net 
worth companies, unincorporated associations, etc. as mentioned in the stated Article) of the Order; (all such persons together being referred to as “relevant persons”).  

This research report is directed only at relevant persons and must not be acted on or relied on by any persons who are not relevant persons. Any investment or 
investment activity to which this material relates is available only to relevant persons and will be engaged in only with relevant persons. 

The relevant person as recipient of this research report is not permitted to reproduce, change, remove, pass on, distribute or disseminate the data or make it available 
to third parties without the written permission of BOBCAPS or MAYBANK. Any decision taken by the relevant person(s) pursuant to the research report shall be solely 
at their costs and consequences and BOBCAPS and MAYBANK shall not have any liability of whatsoever nature in this regard. 

No distribution into the US: 

This report will not be distributed in the US and no US person may rely on this communication.  

Other jurisdictions:  

This report has been prepared in accordance with SEBI (Research Analysts) Regulations and not in accordance with local regulatory requirements of any other 
jurisdiction. In any other jurisdictions, this report is only for distribution (subject to applicable legal or regulatory restrictions) to professional, institutional or sophisticated 
investors as defined in the laws and regulations of such jurisdictions by Maybank Securities Pte Ltd. (Singapore) and / or by any broker-dealer affiliate or such other 
affiliate as determined by Malayan Banking Berhad. 

If the recipient of this report is not as specified above, then it should not act upon this report and return the same to the sender.  

By accepting this report, you agree to be bound by the foregoing limitations. 
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