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Q1FY26 review: short summer hit ECD; W&C outperformed

Vineet Shanker

= Short summer in Q1 led to an inventory overhang, with large appliances
research@bobcaps.in

getting hit the hardest

Leading W&C companies posted robust double-digit revenue growth
(30-31%), led by double-digit volume growth (25-27% YoY)

= Excess inventory (2.2-2.5mn units) aligns with average Q2-Q3 demand

of ~3mn units.

Muted summer dampens cooling sales: In Q1, cooling product categories such as Recommendation snapshot
air conditioners, air coolers, and fans witnessed sharp volume declines, which Ticker Price Target Rating
weighed on revenue growth in both the ECD and large appliances segments. Within (B;SOT,\':PI%N 1901 1840 HOLD
large appliances, cooling products revenue declined 13-25% YoY for VOLT and 321 390 BUY

. . HAVL IN 1,554 1,700 HOLD
BLSTR, while Lloyd reported the steepest drop of 34% YoY. In contrast, wires & KEIIN 3053 4200 HOLD
cables (W&C) sustained a strong revenue momentum, supported by higher copper ORIENTEL IN 212 280 BUY
prices, and lighting fared relatively better vs appliances. On the profitability front, POLYCAB IN 7085 8000 BUY
weak volumes in ECD and appliances led to under-absorption of fixed costs, VGRD IN 372 390 HOLD
resulting in significant EBIT margin contraction. Meanwhile, leading W&C players VOLT N 1,363 1,400 HOLD
such as HAVL and POLYCAB continued to deliver margin improvement. Price & Target in Rupees | Price as of 21 Aug 2025

ECD revenue declined on weak seasonal demand, margins under pressure:
The ECD segment recorded a revenue decline of 8-16% YoY, on account of weak
demand for seasonal products like fans and air coolers. However, growth outside of
these categories also remained muted due to weak rural demand and only a gradual
recovery in discretionary spending. Margins contracted across companies on lower
volumes, resulting in under absorption of fixed costs and higher A&P spends in
some cases—Havells (-220bps YoY), Bajaj Electricals (-900bps), and Orient Electric
(-230bps YoY) Polycab’s FMEG segment reported robust profitable growth on low
base and product portfolio of solar rooftop business.

RAC excess inventory aligns with Q2-Q3 demand, but margin impact likely:
Inventory overhang remains a concern as industry stocks are running above normal
levels — by about one month for some players and up to two months for others.
Based on the commentary from leading players, we estimate industry inventories at
2.5-3mn units. Our analysis suggests that combined consumption in Q2—Q3 has the
potential to absorb ~3mn units (assuming flat industry growth), indicating that the
liquidation of excess inventory should not be a major challenge. However, margin
pressure could resurface as brands may (a) lean more on outsourcing vs internal
production, given higher inventory at contract manufacturers (providing brands some
negotiating leverage) (b) push higher off-season discounting.

BOB Capital Markets Ltd is a wholly owned subsidiary of Bank of Baroda
Important disclosures and analyst certifications are provided at the end of the report. ‘
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W&C reported strong value-led growth, volume remains modest: W&C companies
reported a robust revenue growth of 16-33% YoY in Q1, led by price hikes amid rising
copper prices, while volume growth remained in the high double-digit range (25-27% for
POLYCAB, 22-23% for HAVL). Polycab outperformed peers, driven by a strong export
momentum. Margin improvement was largely flat, as price hikes adequately offset input
cost inflation. Management commentary remained constructive, citing strong demand
visibility from infrastructure, housing, and industrial capex. Competitive intensity is not
visible on ground owing to the new entrants. Management maintains optimism with the
industry’s long-term growth potential estimated at ~1.5x GDP.

Pricing pressure persists in lighting, product mix leading to margin improvement:
The lighting segment continued to face pricing pressure in Q1, resulting in muted
revenue growth (-2% YoY to +7% YoY) across most players. While volume growth was in
high-single-digits, elevated competitive intensity led to sustained discounting. Orient
Electric continued with an outperformance, reporting +7% YoY revenue growth in the
segment. On the margin front, most companies saw a slight contraction due to the
ongoing price erosion. However, Crompton sustained margin improvement on YoY basis,
with a 380bps YoY improvement, driven by a strategic portfolio shift from traditional
lighting products to higher-margin panel lighting.
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CONSUMER DURABLES

Large Appliances (Air Conditioners)

= Q1 saw a sharp decline in RAC volume, largely on account of a) high base of
last year b) strong primary demand seen in Q4FY25, hit by short summer in
FY26, leading to inventory overhang situation for all — brands, contract
manufacturers and trade channel.

Fig 1 — Blue Star outperformed peers with UCP sales declining 13% YoY vs peers (Voltas and Lloyd)

Large Appliances Q1FY26 Q1FY25 YoY % Q4FY25 QoQ FY25 FY24 YoY %
Revenue

Voltas 28,679 38,022 (25) 34,584 (17) 1,06,139 81,605 30
Blue Star 14,994 17,295 (13) 19,602 (24) 56,211 45,922 22
Lloyd 12,711 19,287 (34) 18,736 (32) 51,341 38,103 35
EBIT

Voltas 1,044 3,270 (68) 3,448 (70) 8,923 6,935 29
EBIT margin % 36 8.6 (496bps) 10.0 (633bps) 8.4 8.5 (9bps)
Blue Star 875 1,580 (45) 1,645 (47) 4,713 3,603 31
EBIT margin % 58 9.1 (330bps) 84 (256bps) 84 78 54bps
Lloyd (209) 636 (133) 1,144 (118) 1,175 (1,670) (170)
EBIT margin % (1.6) 33 (494bps) 6.1 (775bps) 23 (4.4) NA

Source: Company, BOBCAPS Research; Voltas UCP includes commercial Acs

= RAC inventories are above normal, ranging from 1 month higher (above normal) for
some players to up to 2months for others. Based on commentaries, we estimate
inventory level in the range of 2.2-2.5mn units.

Fig 2 — Sales declined on short summer and high base; margins contract on unfavourable operating leverage

Large appliances (RAC)

Voltas

Blue Star

Lloyd

Demand

Margins

Inventory level

Demand outlook for Q1FY26

UCP revenue fell sharply (-25% YoY) on a
high base and due to weak summer; RAC
volumes dropped as peak season was cut
short by unseasonal rains. Maintained
leadership with ~19.3% market share for
June (up from 16.9% in April).

Margin in UCP segment dropped
significantly due to lower volumes leading
to under absorption of fixed costs.

Realigned production to demand.
However, inventory remains at elevated
level, 3 months of own inventories while 2
months at channel level.

Expect festive season (Onam, Durga
Puja, Diwali) and a possible “second
summer” to drive recovery. Full year
guidance: the industry may end up with
flat to -5% to -10% degrowth.

UCP segments revenue declined 13%
YoY, hit by short summer. Commercial
refrigeration rebounded strongly on
processed food and pharma demand.

Margin contracted on lower volumes

leading to unfavorable operating leverage.

Inventory level is 1 month above normal
level at the company and channel levels.

Expects demand revival in festive season.

Sounded optimistic on demand recovery,
full year growth of 10-15% on festive
demand.

Lloyd reported a 34% YoY fall on a high base
— the highest among top players: given
Lloyd’s stronger presence in South India.

Margin improved significantly to 6.2% vs
2.8% YoY aided by cost savings and
operating leverage

Inventory level remains high (above normal
level).

Festive demand and structural demand
drivers to aid recovery, though in the near-
term, growth will depend on inventory
liquidation.

Source: Company, BOBCAPS Research
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= We estimate off-season demand at ~3mn units; assuming flat trends, Q2—-Q3
demand should be sufficient to absorb excess inventory, making liquidation
manageable.

Fig 3 — Q2-Q3 industry demand has averaged ~3mn+ units over the past 4 years

mn units u RAC volume (industry) mn units

50 -
45
45
4.1
4.0

35 4 85 33

3.1
3.0

25 25
25 4 22 V%

21 24 21

0.9
07

0.5 4

0.0 -
D P 1 B 0 9 ® ® P
S S S S SIS

Source: Industry, BOBCAPS Research

= New BEE ratings take effect from Jan’26. Unlike past cycles that triggered a
major product portfolio revamp, the upcoming change mainly requires
introduction of new 5-star SKUs, as lower-rated formats are already available
(e.g., the new 3-star corresponds to the earlier 5-star). Hence, brands should
find the transition relatively easy.

= Some pre-buying could emerge in Q3 as the trade channel looks to benefit from
the temporary rating arbitrage.

Fig 4 — Change in BEE ratings over the past

Ratings level Jan 2009- Dec 2011 Jan 2012- Dec 2013 Jan 2014-Dec 2017  Jan 2018- June 2022 July 2022-Dec 2025 Jan 2026- Dec 2028

1 star 23 25 27 3.1 33 33

2 star 25 27 29 33 33 38

3 star 27 29 3.1 35 38 43

4 star 29 3.1 33 40 44  I—— 50 ____
5 star 3.1 33 35 45 50 | 56

Source: Company, BOBCAPS Research

Fig 5 — Role of BEE in product innovation has increased over the years with multiple implementations

Period What was planned Implemented /Delay/ Extension Remarks

2006 ?SEn\:\;ans/ first introduced; it wasn't mandatory but AC and refrigerators

Jan-09 Mandatory AC labelling Implemented First compulsory star label, based on EER

2009 - 2011 First validity window Implemented

2012 - 2013 Next tightening / ratcheting Implemented

2014 - 2017 Next tightening / ratcheting Implemented

Jan-18 - Dec-19 Planned new regime (ISEER adopted) Extended to Dec 2020 Industry sought 1yr extension citing readiness issues

Jan-21 - Jun-22

New table should've started 2021

Extended again till June 2022

COVID led disruption

Jul-22 - Dec-25 Current ratings (ISEER based) in force

Jan-26 - Dec-28 Next revision is also tightening/ ratcheting Weak demapd and high channel inventory can push
implementation

Source: Industry, BOBCAPS Research
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= Competitive intensity in the RAC segment remains high, with most brands
clustered in a narrow Rs 33-36k price band and offering limited product
differentiation. We believe Voltas’ lack of price competitiveness is a key factor
behind its declining market share.

Fig 6 — Competitive intensity remains elevated — Rs 33k-36k most competitive

(Rs) 1.5 Ton 3-Star Inverter AC Price Comparison
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Whirlpool =
Voltas |
Haier |
IFB |
Lloyd 1
Electrolux |
Samsung |
Hitachi |
Bluestar
Carrier
Hisense
LG 1
Daikin |
Panasonic |
Mitsubishi 1
Goneral | EG——

Source: Company, BOBCAPS Research
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= The ECD segment was impacted by weakness in seasonal products, which
account for 30-50% of the category, particularly fans and air coolers. Demand
softness in these categories weighed heavily on the overall segment

performance.

= Within fans, ceiling fans fared relatively better as they are more of a

structural/necessity product, whereas TPW (table, pedestal, wall) fans — being

highly seasonal — saw sharper declines.

= Similar to RACs, the upcoming BEE rating transition should not pose a major
challenge for fan companies. Two scenarios could play out: (a) disallowance of
old 1-star models could drive ASPs higher, or (b) in a weaker demand
environment, brands may struggle to pass on the resulting price increase.

Fig 7 — Seasonal categories (TPW fans, air coolers) dragged overall performance down

ECD Havells Crompton V-guard Orient Electric Bajaj Electricals (not rated)
Demand Demand weakness continued,  ECD revenue declined 8%  Growth was impacted by Fans grew in low TPW fans were impacted more
impacted by short summer YoY on account of weak early onset of monsoon, single digits, BLDC than ceiling fans, especially in
(delayed summer + early demand for seasonal which curtailed the fans rose by 50% the East and South regions.
monsoon). products such TPW fans summer season and YoY with premium However, the company's non-
and air coolers. caused a sharp drop in mix at 30-35%, while  seasonal business performed
demand for cooling appliances declined well, with high double-digit
products. more than 40% due growth in most categories.
to weak cooler sales.  Coolers saw 45% decline.
Margins Margins contracted due to Margin contracted on Margin impacted by weak ~ Margin contracted Weak volume impacted
lower volumes, though lower volume, leading to TPW and air cooler sales  due to higher A&P margins.
premiumisation and new unfavourable operating and higher A&P spends. spends.
launches partly cushioned the  leverage.
decline.
Capex The company has In-house manufacturing Hyderabad plant is The company is also

Demand outlook
for Q1FY26

Demand for Fans and other
cooling products more of a
seasonal product, expects
recovery in coming quarters.

announced Rs 3.5bn
greenfield capex plan to
expand fan manufacturing
capacity in phase 1, which
includes land acquisition

During 1Q, the industry
decline was 11% YoY vs
8% YoY for Crompton,
implying market share
gains.

accounts for 65% of
production. New fans
plant will be operational in
18 months. Expansion of
the battery unit is
underway and is
expected to be completed
in 24 months.

The company is targeting
to achieve 11-12% growth
with Q4 being critical in
shaping the overall
annual growth.

currently supplying
50% of TPW fans’
requirements.

Management
expects the festive
season and early
Diwaliin Q2 to
support demand
recovery, with
channel inventory in
fans now
normalised. The
company reiterated
its goal of achieving
double-digit EBITDA
margins over the
next 7-8 quarters.

evaluating a new factory. No
major investment is planned
for the new switchgear
segment, as the company will
be mostly sourcing from
outside.

The company is focusing on
increasing the top line and
improving market share by
continued investment in
brands and initiatives like
revamped go-to-market
strategies, digitalisation, and
manufacturing efficiencies.

Source: Company, BOBCAPS Research
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Fig 8 — Orient Electric and Polycab (FMEG; on a low base) outperformed the segment

ECD Q1FY26 Q1FY25 YoY % Q4FY25 QoQ FY25 FY24 YoY %
Revenue

Havells 9,073 10,554 (14) 9,973 9) 40,139 34,825 15
Crompton 15,863 17,266 8) 16,029 (1) 60,100 53,922 1
V-Guard 3,496 4,176 (16) 4,092 (15) 21,699 19,731 10
Orient Electric 5,450 5,449 0 6,142 (1) 21,730 19,828 10
Bajaj Electricals 8,070 9,052 (11) 9,940 (19) 38,059 36,039 6
Polycab (FMEG) 4,542 3,855 18 4,760 (5) 16,822 12,988 30
EBIT

Havells 788 1,147 (31) 1,248 (37) 3,991 3,871 3
EBIT margin % 8.7 10.9 (218bps) 125 (383bps) 9.9 111 (117bps)
Crompton 2,116 2,587 (18) 2,675 (21) 9,283 7,747 20
EBIT margin % 133 15.0 (164bps) 16.7 (335bps) 154 144 108bps
V-Guard (72) 217 (133) 139 (152) 694 485 43
EBIT margin % (1.3) 4.0 (530bps) 23 (358bps) 32 24 75bps
Orient Electric 369 494 (25) 678 (46) 2,203 1,856 19
EBIT margin % 6.8 9.1 (230bps) 11.0 (426bps) 10.1 9.4 78bps
Bajaj Electricals (136) 231 (159) 390 (135) 1,229 1,142 8
EBIT margin % (3.0) 6.0 (898bps) 8.2 (1118bps) 73 8.8 (149bps)
Polycab - FMEG 95 (28) NA 19 399 (389) (942) (59)
EBIT margin % 2.1 0.7) 280bps 04 170bps (2.3) (7.3) NA
RR Kabel - FMEG (71) (207) NA 91) (22) (459) (685) (33)
EBIT margin % (3) 9) 580bps 3) NA 5) 9 NA

Source: Company, BOBCAPS Research

Lighting

= Pricing erosion continued, revenue growth was muted (flat to decline). However
relatively better than ECD and large appliances.

= Volume growth was between high-single-digit to mid-teens.

Fig 9 — Lighting — price erosion continued; Crompton portfolio tilting towards professional lighting

Lighting Havells Crompton Bajaj Electricals (Not Rated) Orient Electric

Demand Lighting segment growth was ~ B2B lighting delivered double-digit ~ Lighting Solutions delivered single- ~ B2C Lighting outperformed
muted, revenue declined 2%  volume growth, led by commercial,  digit value growth. Consumer industry with single-digit value
YoY as pricing erosion flood, high mast and poles Lighting witnessed double-digit growth and double-digit volume
continued, while volume categories. B2C segment saw a value growth in general trade. growth. Consumer Lighting
growth was in high single traction in outdoor and decorative Professional Lighting also delivered  business witnessed industry-
digit. lighting with pivot towards higher- good growth. leading volume growth, aided by

value designer-led offerings. new product developments and

distributor partnerships, resulting
in market share gains.

Margins Margin contracted 400bps Sharp improvement in profitability -~ Margin expanded on the back of Sequential improvement in
YoY as pricing erosion with margins expanding 377 bps. improving product mix of high margins on account of adequate
continued This resulted from continued focus ~ margin ceiling and outdoor lighting.  price hikes.

on improving product mix (panels
now largest segment) and
operating efficiencies.

Source: Company, BOBCAPS Research
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Lighting Q1FY26 Q1FY25 YoY % Q4FY25 QoQ FY25 FY24 YoY %
Revenue

Havells 3,802 3,876 ) 4417 (14) 16,708 16,398 2
Crompton 2,330 2,333 0 2,761 (16) 10,203 9,982 2
Orient Electric 2,241 2,100 7 2,476 (10) 9,207 8,294 11
Bajaj Electricals 2,576 2,498 3 2,715 (5) 10,225 10,374 0]
EBIT

Havells 455 630 (28) 725 (37) 2,507 2478 1
EBIT margin % 12.0 16.2 (427bps) 16.4 (444bps) 15.0 15.1 (11bps)
Crompton 296 209 42 440 (33) 1,196 1,053 14
EBIT margin % 12.7 8.9 377bps 15.9 (321bps) 1.7 10.6 117bps
Orient Electric 390 390 0 308 26 1,320 1,164 13
EBIT margin % 174 18.6 (118bps) 125 494bps 14.3 14.0 29bps
Bajaj Electricals 272 261 4 212 28 675 796 (15)
EBIT margin % 106 105 10bps 7.8 274bps 6.6 7.7 (107bps)

Source: Company, BOBCAPS Research

Wires and Cables

= Value led growth while volume growth remains modest.

= W&C market expected to grow at ~1.5x GDP, offering ample headroom for

players despite rising competition.

= High growth and profitability in housing wires has drawn fresh competition —

Orient Electric is targeting the segment for growth, while Torrent Cables and

Surya Roshni have also entered recently.

Fig 11 — Polycab outperformed peers during the quarter

Wires and cables Havells Polycab KEI RR Kabel Finolex

Demand Revenue grew ~27% Cables outpaced wires in Revenue grew 26% YoY, W&C revenue grew 16% Electrical cable revenue
YoY, supported by ~20- terms of YoY growth this driven by robust cable sales YoY, led by 6.5% YoY grew 16% YoY, while
21% volume growth and quarter. International (up 32% YoY). Export growth in volume. communication cables
~6-7% value growth. revenue grew 24% YoY, revenue rose 61% YoY, Domestic cable sales were  revenue declined due to
Wires accounted for contributing ~5% of total without any one-off large soft due to a spillover of contract delays.
~65% of the mix, while W&C sales. orders, indicating structural demand in Q2.
cable volumes benefited strength in overseas
from the recent capacity markets.
expansion in power
cables.

Margins Enhanced capacity, EBIT margin for W&C stood ~ Margin was flat YoY, Margins improved on a EBIT margin contracted by
better operating at 14.7%, improving by 190 supported by scale benefits better product mix 100bps YoY in electrical
leverage, and an bps YoY, supporting cables due to a softer
improved product mix commodity upcycle. product mix.
have supported margin
expansion.

Guidance C&W capex of ~Rs 3.4 Expects W&C industry to Guides for 17-20% revenue The company aspires to Expects to reach 12%

bn in the quarter
(company-wide capex
commentary includes

grow 1.5x the real GDP and
is confident of outperforming
the industry.

growth over FY26-27 and
margin improvement beyond
FY27 post the ramp-up of

achieve W&C revenue
CAGR of 18% over the
next 3 years. Domestic

segment margin.

C&W expansion). the Sanand plant. business to grow 1.6x
while exports business
1.8x.
Source: Company, BOBCAPS Research
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Fig 12 — Wires & Cables segment quarterly performance snapshot

Wires & Cables Q1FY26 Q1FY25 YoY % Q4FY25 QoQ FY25 FY24 YoY %
Revenue

Havells 19,332 15,212 27 21,694 (11) 71,836 63,176 14
Polycab 52,286 39,421 33 60,191 (13) 1,92,366 1,62,806 18
KEI Industries 25,292 19,294 31 28,429 (11) 93,929 75413 25
V Guard 5,247 4877 8 6,661 (21) 21,699 19,731 10
Finolex 12,057 10,318 17 13,910 (13) 44,990 42,216 7
RR Kabel 18,335 15,782 16 19,562 (6) 66,388 58,296 15
EBIT

Havells 2,426 1,711 42 2,586 (6) 7,715 7,161 8
EBIT margin % 126 1.2 130bps 11.9 63bps 10.7 11.3 (59bps)
Polycab 7,683 4,967 55 9,090 (15) 26,203 24,078 9
EBIT margin % 14.7 12.6 209bps 15.1 (41bps) 13.6 14.8 (117bps)
KEI Industries 2,708 2,078 30 3,004 (12) 9,843 7,687 28
EBIT margin % 10.7 10.8 (6bps) 10.9 (18bps) 10.5 10.2 29bps
V Guard 474 492 (4) 769 (38) 2,182 2,126 3
EBIT margin % 9.0 10.1 (105bps) 115 (252bps) 10.1 10.8 (72bps)
Finolex 1,174 1,158 1 1,526 (23) 4,758 5,376 (1)
EBIT margin % 9.7 11.2 (149bps) 11.0 (123bps) 10.6 12.7 (216bps)
RR Kabel 1,391 1,130 23 1,941 (28) 4,965 5,043 (2)
EBIT margin % 7.6 7.2 43bps 9.9 (234bps) 74 8.6 (123bps)

Source: Company, BOBCAPS Research
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Fig 13 — Working capital trend

Working capital FY19 FY20 FY21 FY22 FY23 FY24 FY25 Median
Net working capital days

Havells 27 55 35 44 37 37 38 37
Crompton 23 9 22 20 12 12 8 12
Orient Electric 57 16 40 27 30 30 40 30
V guard 73 73 89 75 64 64 58 73
Blue Star 9 8 18 22 28 28 21 21
Voltas 29 30 38 30 24 24 32 30
Polycab 83 86 68 56 58 58 57 58
KEI 79 120 109 92 83 83 103 92
Inventory days

Havells 72 91 78 80 67 67 68 72
Crompton 37 39 49 40 41 41 41 41
Orient Electric 51 45 49 4 4 41 51 45
V guard 70 85 90 68 61 61 65 68
Blue Star 59 76 69 66 53 53 66 66
Voltas 70 62 76 61 62 62 64 62
Polycab 80 83 66 76 74 74 60 74
KEI 65 67 69 58 60 60 65 65
Receivable days

Havells 9 20 20 21 23 23 21 21
Crompton 37 35 42 36 36 36 32 36
Orient Electric 65 65 58 51 60 60 60 60
V guard 47 52 50 50 45 45 35 47
Blue Star 57 69 72 71 74 74 60 7
Voltas 87 87 97 84 74 74 59 84
Polycab 59 60 39 32 4 41 42 41
KEI 102 118 89 73 68 68 67 73
Payables days

Havells 55 56 62 57 53 53 51 55
Crompton 52 66 69 55 66 66 65 66
Orient Electric 59 95 67 65 7 7 7 7
V guard 44 64 51 43 4 41 43 43
Blue Star 108 137 123 115 99 99 105 108
Voltas 128 119 135 116 113 113 92 116
Polycab 56 56 36 53 58 58 45 56
KEI 87 65 49 40 45 45 29 45

Source: Company, BOBCAPS Research
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objectives, financial situations, or needs of individual clients. Before acting on any advice or recommendation in this material, clients should consider whether it is
suitable for their particular circumstances and, if necessary, seek professional advice. BOBCAPS research reports follow rules laid down by Securities and Exchange
Board of India and individuals employed as research analysts are separate from other employees who are performing sales trading, dealing, corporate finance
advisory or any other activity that may affect the independence of its research reports.

The price and value of the investments referred to in this material and the income from them may go down as well as up, and investors may realize losses on any
investments. Past performance is not a guide for future performance, future returns are not guaranteed and a loss of original capital may occur. BOBCAPS does not
provide tax advice to its clients, and all investors are strongly advised to consult with their tax advisers regarding any potential investment in certain transactions —
including those involving futures, options, and other derivatives as well as non-investment-grade securities — that give rise to substantial risk and are not suitable for
all investors. The material is based on information that we consider reliable, but we do not represent that it is accurate or complete, and it should not be relied on as
such. Opinions expressed are our current opinions as of the date appearing on this material only. We endeavour to update on a reasonable basis the information
discussed in this material, but regulatory, compliance, or other reasons may prevent us from doing so.

We and our affiliates, officers, directors, and employees, including persons involved in the preparation or issuance of this material, may from time to time have “long”
or “short” positions in, act as principal in, and buy or sell the securities or derivatives thereof of companies mentioned herein and may from time to time add to or
dispose of any such securities (or investment). We and our affiliates may assume an underwriting commitment in the securities of companies discussed in this
document (or in related investments), may sell them to or buy them from customers on a principal basis, and may also perform or seek to perform investment banking
or advisory services for or relating to these companies and may also be represented in the supervisory board or any other committee of these companies.

For the purpose of calculating whether BOBCAPS and its affiliates hold, beneficially own, or control, including the right to vote for directors, one per cent or more of
the equity shares of the subject company, the holdings of the issuer of the research report is also included.

BOBCAPS and its non-US affiliates may, to the extent permissible under applicable laws, have acted on or used this research to the extent that it relates to non-US
issuers, prior to or immediately following its publication. Foreign currency denominated securities are subject to fluctuations in exchange rates that could have an
adverse effect on the value or price of or income derived from the investment. In addition, investors in securities such as ADRs, the value of which are influenced by
foreign currencies, effectively assume currency risk. In addition, options involve risks and are not suitable for all investors. Please ensure that you have read and
understood the Risk disclosure document before entering into any derivative transactions.

No part of this material may be (1) copied, photocopied, or duplicated in any form by any means or (2) redistributed without BOBCAPS’s prior written consent.
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Company-specific disclosures under SEBI (Research Analysts) Regulations, 2014
The research analyst(s) or his/her relatives do not have any material conflict of interest at the time of publication of this research report.

BOBCAPS or its research analyst(s) or his/her relatives do not have any financial interest in the subject company. BOBCAPS or its research analyst(s) or his/her
relatives do not have actual/beneficial ownership of one per cent or more securities in the subject company at the end of the month immediately preceding the date
of publication of this report.

The research analyst(s) has not received any compensation from the subject company or third party in the past 12 months in connection with research report/activities.
Compensation of the research analyst(s) is not based on any specific merchant banking, investment banking or brokerage service transactions.

BOBCAPS or its research analyst(s) is not engaged in any market making activities for the subject company.
The research analyst(s) has not served as an officer, director or employee of the subject company.
BOBCAPS or its associates may have material conflict of interest at the time of publication of this research report.

BOBCAPS’s associates may have financial interest in the subject company. BOBCAPS's associates may hold actual / beneficial ownership of one per cent or more
securities in the subject company at the end of the month immediately preceding the date of publication of this report.

BOBCAPS or its associates may have managed or co-managed a public offering of securities for the subject company or may have been mandated by the subject
company for any other assignment in the past 12 months.

BOBCAPS may have received compensation from the subject company in the past 12 months. BOBCAPS may from time to time solicit or perform investment banking
services for the subject company. BOBCAPS or its associates may have received compensation from the subject company in the past 12 months for services in
respect of managing or co-managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory services in
a merger or specific transaction. BOBCAPS or its associates may have received compensation for products or services other than investment banking or merchant
banking or brokerage services from the subject company in the past 12 months.

Other disclaimers

BOBCAPS and MAYBANK (as defined below) make no representation or warranty, express or implied, as to the accuracy or completeness of any information obtained
from third parties and expressly disclaim the merchantability, suitability, quality and fitness of this report. The information in this report has not been independently
verified, is provided on an “as is” basis, should not be relied on by you in connection with any contract or commitment, and should not be used as a substitute for
enquiries, procedures and advice which ought to be undertaken by you. This report also does not constitute an offer or solicitation to buy or sell any securities referred
to herein and you should not construe this report as investment advice. All opinions and estimates contained in this report constitute BOBCAPS'’s judgment as of the
date of this report and are subject to change without notice, and there is no obligation on BOBCAPS or MAYBANK to update this report upon issuance. This report and
the information contained herein may not be reproduced, redistributed, disseminated or copied by any means without the prior consent of BOBCAPS and MAYBANK.

To the full extent permitted by law neither BOBCAPS, MAYBANK nor any of their respective affiliates, nor any other person, accepts any liability howsoever arising,
whether in contract, tort, negligence, strict liability or any other basis, including without limitation, direct or indirect, special, incidental, consequential or punitive
damages arising from any use of this report or the information contained herein. By accepting this report, you agree and undertake to fully indemnify and hold
harmless BOBCAPS and MAYBANK from and against claims, charges, actions, proceedings, losses, liabilities, damages, expenses and demands (collectively, the
“Losses”) which BOBCAPS and/or MAYBANK may incur or suffer in any jurisdiction including but not limited to those Losses incurred by BOBCAPS and/or MAYBANK
as a result of any proceedings or actions brought against them by any regulators and/or authorities, and which in any case are directly or indirectly occasioned by or
result from or are attributable to anything done or omitted in relation to or arising from or in connection with this report.

Distribution into the United Kingdom (“UK”):

This research report will only be distributed in the United Kingdom, in accordance with the applicable laws and regulations of the UK, by Maybank Securities (London)
Ltd) (“MSL”) who is authorised and regulated by the Financial Conduct Authority (“FCA”) in the United Kingdom (MSL and its affiliates are collectively referred to as
“MAYBANK"”). BOBCAPS is not authorized to directly distribute this research report in the UK.

This report has not been prepared by BOBCAPS in accordance with the UK’s legal and regulatory requirements.

This research report is for distribution only to, and is solely directed at, selected persons on the basis that those persons: (a) are eligible counterparties and professional
clients of MAYBANK as selected by MAYBANK solely at its discretion; (b) have professional experience in matters relating to investments falling within Article 19(5) of the
Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended from time to time (the “Order”), or (c) fall within Article 49(2)(a) to (d) (high net
worth companies, unincorporated associations, etc. as mentioned in the stated Article) of the Order; (all such persons together being referred to as “relevant persons”).

This research report is directed only at relevant persons and must not be acted on or relied on by any persons who are not relevant persons. Any investment or
investment activity to which this material relates is available only to relevant persons and will be engaged in only with relevant persons.

The relevant person as recipient of this research report is not permitted to reproduce, change, remove, pass on, distribute or disseminate the data or make it available
to third parties without the written permission of BOBCAPS or MAYBANK. Any decision taken by the relevant person(s) pursuant to the research report shall be solely
at their costs and consequences and BOBCAPS and MAYBANK shall not have any liability of whatsoever nature in this regard.

No distribution into the US:

This report will not be distributed in the US and no US person may rely on this communication.

Other jurisdictions:

This report has been prepared in accordance with SEBI (Research Analysts) Regulations and not in accordance with local regulatory requirements of any other
jurisdiction. In any other jurisdictions, this report is only for distribution (subject to applicable legal or regulatory restrictions) to professional, institutional or sophisticated
investors as defined in the laws and regulations of such jurisdictions by Maybank Securities Pte Ltd. (Singapore) and / or by any broker-dealer affiliate or such other
affiliate as determined by Malayan Banking Berhad.

If the recipient of this report is not as specified above, then it should not act upon this report and return the same to the sender.

By accepting this report, you agree to be bound by the foregoing limitations.
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