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= Domestic passenger vehicles posted broad-based 19% YoY growth

(-8%MoM), backed by robust SUV demand and small car segment revival

= 2-Wheeler demand surged ~22% YoY with across-the-segment gains
contributed by all OEMs, except BJAUT with tepid gains of 3%

= Strong growth pitch boosted tractor sales by 29% YoY, CV revival after a lull
with 33% YoY growth, aided by a healthy MHCV adding ~32% YoY

PVs deliver strong performance: Domestic PVs posted a healthy and aggregate
of 19% YoY (down ~8% MoM). This was supported by robust SUV demand and
GST-led affordability gains, helping small car segment revival. MSIL grew 20% YoY,
led by compact and UV strength. TMPV jumped 22% YoY domestic growth, with
EVs surging 52% YoY, reinforcing its mass-EV leadership while MM posted 22%
YoY over sustained SUV leadership. HMIL grew 9% YoY. Kia posted 24% YoY.

2W growth accelerates: 2W demand surged ~22% YoY with across-the-segment
gains contributed by all OEMs. The premium-motorcycle strong momentum helped
TVSL/EIM continue gains of 27%/22% YoY. HMCL added 31% YoY with healthy
traction from the scooter segment and new launches boost. BJAUT slowed at 3%
YoY growth, driven by exports. Exports supported industry growth with 33% gains.

Strong mobility demand pushes 3Ws: 3W volumes remained strong with a jump of
47% YoY, reflecting resilient last-mile demand. BJAUT grew 37% YoY, while TVSL
grew 147% on a smaller base. MM’s 3W volumes were up 7% YoY. The segment
growth is driven by exports and EV adoption, though competition is intensifying.

Tractor demand firmly positive: Strong soil moisture, reservoir levels and
increased Rabi sowing drove Tractor sales up 29% YoY. MM rose 32% YoY and
Escorts grew 18% YoY; supported by favourable agri conditions, increasing
mechanisation and GST 2.0 affordability benefits.

Broad-based CV recovery: CV sales maintained strong momentum, backed by
GST rate rationalisation, improving freight movement, and steady post-festive
replacement. AL rose 29% YoY, led by LCVs (+37% YoY). TMCV was strong, 35%
up while EIM reported 37% growth. Overall, data underscores broad-based CV
strength, backed by logistics, infrastructure activity, and recovering export markets.

Key ratings: Maintain BUY on MSIL and MM; SELL on VSTT and ESCORTS.
Further we assign HOLD rating to the 2-wheelers pack (TVSL, EIM, BJAUT,
HMCL) on fair valuations.

BOB Capital Markets Ltd is a wholly owned subsidiary of Bank of Baroda
Important disclosures and analyst certifications are provided at the end of the report. ‘
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Performance highlights of individual OEMs

Maruti Suzuki India: MSIL posted a strong 26.2%/3.7% YoY/MoM jump in total sales
to 229k units in November 2025, sustaining momentum post the festive surge aided by
GST 2.0 driven affordability and broad-based retail strength. Domestic sales
(PV+LCV+OEM) rose 20% YoY (-3.5%) to 183k units, supported by healthy traction and
promotions in the Mini & Compact segments (key positive), which grew 20% YoY to
85.3k units. The UV segment maintained firm momentum with 23% YoY (-6.5% MoM)
increase to 72.5k units, benefiting from preference shift to compact-SUVs, despite
competitive intensity. Vans (Eeco) were also strong at 13.2k units (+25% YoY),
reflecting steady rural and commercial usage.

Exports surged 61% YoY to 46k units, boosting the export share to 20% vs 16% YoY,
driven by strong demand in LATAM, Africa, and the Middle East. MSIL’s momentum
stayed strong in November as affordability gains subside the input cost hikes. Wedding
season is expected to sustain the demand further.

New Launch: No new launches in November, e-Vitara launch in early December

Fig 1 — Compact segment’s momentum positive for MSIL Fig 2 — MM’s run-rate stabilizes post festive
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Mahindra & Mahindra: MM maintained healthy traction in November 2025, aligned
with industry-wide expectations of double-digit YoY growth. This came on the back of
GST-led affordability gains and festive spillover demand. Domestic PV volumes grew
22% YoY (-21.3% MoM) to 56.3k units, helped by continued SUV demand and easing
supply-chain throughput as compact-SUV demand jumped post GST corrections.

CV performance was mixed with LCV segment gaining 17.4% YoY (-21.7% MoM) on
the last-mile and e-commerce logistics demand. The 3W segment rose 6.5% YoY (-

33% MoM), supported by urban mobility and e3W adoption trends. Exports grew 5%
YoY despite continued volatility in select African markets.

In the Farm Equipment Sector, MM delivered a strong 32% YoY (-40.2% MoM) growth to
44k units, driven by positive Rabi-season outlook, supported by high reservoir levels, good
soil moisture, and improving rural liquidity. Healthy automotive and FES gains, with GST
tailwinds and robust rural fundamentals supported MM’'s momentum in November 2025.

New Launch: XEV 9S

EQUITY RESEARCH 2 02 December 2025
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Fig 3 —- TMPV’s momentum gains strong traction on
Compact SUVs and EVs
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Fig 4 — SUV penetration and exports support Hyundai’s

volume
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Bajaj Auto: BJAUT reported total vehicle sales of 453k units in November 2025; a
7.5% YoY (-12.5% MoM) increase, moderating MoM post festive peak though
maintaining underlying momentum. Domestic 2W sales showed moderation, flat YoY (-
24% MoM) to 202k units, as festive incentive tapered off. However, premium model
traction and GST 2.0 benefits with broad-based rural demand recovery helped the
growth run-rate stable. In contrast, 2W exports grew 7.7% YoY to 177k units, propelled
by a robust demand in LATAM, steady Africa and South Asia, alongside resumed KTM
shipments.

The CV segment remained healthy, expanding 37% YoY (-3% MoM) to 74k units.
Domestic CVs grew 21% YoY (-5.6% MoM) to 45k units on steady last-mile mobility
demand, while CV exports surged 75% YoY to 29k units, led by strong MENA and
LATAM markets (vibrant freight activity in these markets). In e-2W, BJAUT continued to
deliver gradual improvement, despite competitive intensity and supply-chain tightness.
BJAUT'’s volumes continued to be supported by diversified export footprint, ongoing
push in CNG/electric offerings, coupled with GST 2.0 benefits. However, rising
competitive intensity, especially in the premium segment, is keeping the core domestic
motorcycles volume under pressure.

New Launches: Launched Riki e-Rickshaw

TVS Motors: TVSL reported total sales of 519k units in November 2025, a 29.5% YoY
(-4.4% MoM) gains, sustaining strong momentum post the festive peak. Further this
was supported by well spread two-wheeler portfolio, wedding demand and export
recovery. The 2W segment jumped 27% YoY (-5.2% MoM) to 498k units with
motorcycles as primary driver up 34% YoY (-9.2% MoM) to 242k units and scooter up
by 27%/2% YoY/MoM.

However, domestic 2W sales grew 19.7% YoY (-13.3% MoM) to 366k units, as urban
demand moderated owing to festive season close though rural demand momentum
continues. 2W exports were robust up by 51.7%/27.7% YoY/MoM to 132k units as
TVSL focusses on expansion in South Asia while Africa & LATAM (Brazil and Mexico)
markets rebound.

EV sales leapt 45.7% YoY to 38k units, despite ongoing supply-side tightness in rare-
earth magnet and cell components. The 3W segment delivered robust growth of 147%

3 02 December 2025
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Fig 5 - BJAUT’s 2W premium segment under competitive
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YoY to 21.7k units, aided by strong export-led demand. TVSL’s strength across
segments including motorcycles, EVs and domestic and export markets continues to
reinforce its diversified growth trajectory.

New Launches: No new launches, Unveiled Norton Line up (4 bikes) at EICMA
2025

Hero Motors Corp: HMCL reported strong momentum with total dispatches of 604k units,
up 31.5% YoY (-5% MoM). GST rate rationalization helped demand sustainability post-
festive peak. Motorcycle volumes rose 26.6% YoY (-5.5% MoM) to 539k units, reflecting
overall strength across commuter and premium models, while scooter sales almost
doubled (+92% YoY to 65k units) led by ongoing retail traction in 125cc offerings.

Domestic sales grew 29.7% YoY to 571k units, driven by firm rural sentiment, strong
footfalls and successful new launches such as Xtreme 125R and Glamour X 125.
Exports surged 69.6% YoY to 34k units, aided by robust demand and expanding
Euro5+ compliant presence in Europe. VIDA continued to grow robustly, with EV retail
volumes rising 66% YoY on the back of the Evooter VX2 and new VX2 Go variant.
HMCL'’s performance underscores strengthening domestic retail, a widening
premium/Scooter mix, and improving export momentum.

New Launches: Xtreme 125R top end variant, Xtreme 160R 4V, VX2 3.4kwh battery

Fig 6 — TVSL’s 2W momentum sustains, driven by

pressure premium models and exports
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Fig 7 — New launches across 2W sustain momentum for Fig 8 — RE’s <350cc premium bikes growth consistent
HMCL
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Fig 9 — BJAUT 3Ws maintain leadership Fig 10 — Strong growth in key LATAM and South Asia
regions for TVSL 3W
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Eicher Motors: EIM delivered a strong performance with Royal Enfield (RE) 2W
volumes rising 22.4% YoY (-19.4% MoM) to 101k units. This was supported by
sustained demand in the sub-350cc segment, that grew 27% YoY (-18.5% MoM) to 90k
units driven by GST rate reduction and continued traction for Hunter, Classic and Bullet.
The >350cc segment declined 6% YoY to 10.4k units, indicating the impact of the
higher GST slab and model changeovers ahead of the updated Himalayan and Bullet
variants. Exports remained stable at 10.3k units (+2% YoY) amid gradual recovery
across Europe and LATAM.

VECYV reported a robust 37.3% YoY jump in CV sales to 7.7k units, driven by strength in
domestic and export markets. Domestic volumes grew 36% YoY to 6.7k units, led by
strong performance in small commercial vehicle/LMD trucks (+50% YoY) and healthy
HD truck and bus demand as infrastructure and fleet-replacement cycles strengthened.

Overall, EIM maintained solid momentum in November, with RE benefiting from strong
core 350cc demand and VECV supported by favourable freight activity, construction-
linked demand and improving export market.

New Launches: New Variants Meteor Sundowner, Himalayan 450 Mana Black.
Launch: Bullet 650

Ashok Leyland: AL delivered a strong performance with total vehicle sales up 29%
YoY to 18.3k units, supported by steady CV demand and ongoing GST-cut driven gains
across the industry. Domestic sales remained healthy, rising 32%/1% YoY/MoM to
16.5k units, aided by continued recovery in freight movement, construction activity, and
urban transport requirements as operations normalized post-monsoon. Domestic MHCV
volumes grew 27.5% YoY to 11.7k units, with Trucks up 25% YoY on firm logistics
demand. The bus segment grew 35% YoY driven by state transport undertakings’ fleet
additions and city mobility upgrades. LCV sales rose 33% YoY to 6.6k units, reflecting
strong last-mile distribution led by GST reduction driven consumption demand.

Exports remained stable, growing at 7% YoY with well spread traction across SAARC,
African and GCC markets. Overall, AL’s November performance underscores sustained
CV momentum, supported by infrastructure activity and replacement cycles kicking in.

New Launches: No new launches in November 2025

EQUITY RESEARCH 5 02 December 2025
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Fig 11 — LCVs driving TMCV amid rising competition

23 BOBCAPS

TRUST | INNOVATION | EXCELLENCE

Fig 12 — Construction and fleet replenishment demand
drives AL’s volume
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Fig 13 — EIM’s CV sales show early signs of recovery
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Escorts: ESCORTS’ growth picked up in November 2025, with tractor volumes rising
18% YoY (43.7% MoM) to 10.6k units, marking an improvement after October’s
sluggish growth. Domestic tractor sales grew 16% YoY to 10.1k units (indicating check
on market share erosion), aided by strong Rabi sowing progress, healthy reservoir
levels, and steady rural retail sentiment. Export sales surged 88%/22% YoY/MoM to
458 units, supported by Kubota network expansion and gradual recovery in key LATAM
and ASEAN channels, though absolute volumes remain insignificant.

New Launches: Launched KAG6 transplanters, KA8 transplanters

VSTT: VSTT reported a strong 129%/10.8% YoY/MoM increase in total sales to 5.2k
units in November 2025. Power tiller volumes surged 146%/14.7% YoY/MoM to 4.7k
units, supported by healthy rural sentiment, favourable moisture conditions, and
accelerated field preparation activity. Tractor sales rose 41% YoY to 490 units,
reflecting improved retail traction and channel movement despite continued competitive
intensity in the compact and sub-30HP segment.

New Launches: Launched EV Power Tiller and EV Power weeder

02 December 2025
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Fig 14 — MM tractor sales driven by increase in Rabi Fig 15 — ESCORTS’s tractor sales follow similar trend

sowing and rural liquidity
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Fig 16 — MSIL’s consolidating export presence Fig 17 — MM’s exports maintaining presence in Australia
and Africa
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Fig 18 — Export contribution steady for Tata Motors Fig 19 — AL’s domestic volumes continue to maintain its
including PV and CV pace
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Fig 20 — EIM (2W) — RE’s exports stable but will gain Fig 21 — EIM (CV) — Domestic CV volumes gaining
momentum strength
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Fig 22 — KTM shipment resumption, LATAM & MENA Fig 23 — TVSL’s domestic 2W supported well by export
rebound surge exports for BJAUT focus
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Fig 24 - HMCL’s entering new export markets, though Fig 25 — ESCORTS’ exports volumes surge with Kubota’s

only marginal presence adding momentum help
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Investments in securities market are subject to market risks. Read all the related documents carefully before investing.
Registration granted by SEBI and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors.

Recommendation scale: Recommendations and Absolute returns (%) over 12 months
BUY — Expected return >+15%

HOLD - Expected return from -6% to +15%

SELL — Expected return <-6%

Note: Recommendation structure changed with effect from 21 June 2021

Our recommendation scale does not factor in short-term stock price volatility related to market fluctuations. Thus, our recommendations may not always be strictly in
line with the recommendation scale as shown above.

Analyst certification

The research analyst(s) authoring this report hereby certifies that (1) all of the views expressed in this research report accurately reflect his/her personal views about
the subject company or companies and its or their securities, and (2) no part of his/her compensation was, is, or will be, directly or indirectly, related to the specific
recommendation(s) or view(s) in this report. Analysts are not registered as research analysts by FINRA and are not associated persons of BOB Capital Markets
Limited (BOBCAPS).

General disclaimers

BOBCAPS is engaged in the business of Stock Broking and Investment Banking. BOBCAPS is a member of the National Stock Exchange of India Limited and BSE
Limited and is also a SEBI-registered Category | Merchant Banker. BOBCAPS is a wholly owned subsidiary of Bank of Baroda which has its various subsidiaries
engaged in the businesses of stock broking, lending, asset management, life insurance, health insurance and wealth management, among others.

BOBCAPS’s activities have neither been suspended nor has it defaulted with any stock exchange authority with whom it has been registered in the last five years.
BOBCAPS has not been debarred from doing business by any stock exchange or SEBI or any other authority. No disciplinary action has been taken by any regulatory
authority against BOBCAPS affecting its equity research analysis activities.

BOBCAPS is also a SEBI-registered intermediary for the broking business having SEBI Single Registration Certificate No.: INZ000159332 dated 20 November 2017.

BOBCAPS prohibits its analysts, persons reporting to analysts, and members of their households from maintaining a financial interest in the securities or derivatives
of any companies that the analysts cover. Additionally, BOBCAPS prohibits its analysts and persons reporting to analysts from serving as an officer, director, or
advisory board member of any companies that the analysts cover.

Our salespeople, traders, and other professionals may provide oral or written market commentary or trading strategies to our clients that reflect opinions contrary to
the opinions expressed herein, and our proprietary trading and investing businesses may make investment decisions that are inconsistent with the recommendations
expressed herein. In reviewing these materials, you should be aware that any or all of the foregoing, among other things, may give rise to real or potential conflicts
of interest. Additionally, other important information regarding our relationships with the company or companies that are the subject of this material is provided herein.

This material should not be construed as an offer to sell or the solicitation of an offer to buy any security in any jurisdiction We are not soliciting any action based on
this material. It is for the general information of BOBCAPS's clients. It does not constitute a personal recommendation or take into account the particular investment
objectives, financial situations, or needs of individual clients. Before acting on any advice or recommendation in this material, clients should consider whether it is
suitable for their particular circumstances and, if necessary, seek professional advice. BOBCAPS research reports follow rules laid down by Securities and Exchange
Board of India and individuals employed as research analysts are separate from other employees who are performing sales trading, dealing, corporate finance
advisory or any other activity that may affect the independence of its research reports.

The price and value of the investments referred to in this material and the income from them may go down as well as up, and investors may realize losses on any
investments. Past performance is not a guide for future performance, future returns are not guaranteed and a loss of original capital may occur. BOBCAPS does not
provide tax advice to its clients, and all investors are strongly advised to consult with their tax advisers regarding any potential investment in certain transactions —
including those involving futures, options, and other derivatives as well as non-investment-grade securities — that give rise to substantial risk and are not suitable for
all investors. The material is based on information that we consider reliable, but we do not represent that it is accurate or complete, and it should not be relied on as
such. Opinions expressed are our current opinions as of the date appearing on this material only. We endeavour to update on a reasonable basis the information
discussed in this material, but regulatory, compliance, or other reasons may prevent us from doing so.

We and our affiliates, officers, directors, and employees, including persons involved in the preparation or issuance of this material, may from time to time have “long”
or “short” positions in, act as principal in, and buy or sell the securities or derivatives thereof of companies mentioned herein and may from time to time add to or
dispose of any such securities (or investment). We and our affiliates may assume an underwriting commitment in the securities of companies discussed in this
document (or in related investments), may sell them to or buy them from customers on a principal basis, and may also perform or seek to perform investment banking
or advisory services for or relating to these companies and may also be represented in the supervisory board or any other committee of these companies.

For the purpose of calculating whether BOBCAPS and its affiliates hold, beneficially own, or control, including the right to vote for directors, one per cent or more of
the equity shares of the subject company, the holdings of the issuer of the research report is also included.

BOBCAPS and its non-US affiliates may, to the extent permissible under applicable laws, have acted on or used this research to the extent that it relates to non-US
issuers, prior to or immediately following its publication. Foreign currency denominated securities are subject to fluctuations in exchange rates that could have an
adverse effect on the value or price of or income derived from the investment. In addition, investors in securities such as ADRs, the value of which are influenced by
foreign currencies, effectively assume currency risk. In addition, options involve risks and are not suitable for all investors. Please ensure that you have read and
understood the Risk disclosure document before entering into any derivative transactions.

No part of this material may be (1) copied, photocopied, or duplicated in any form by any means or (2) redistributed without BOBCAPS’s prior written consent.
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